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Build Your Business Case for an Al SDR Agent

Inbound lead

SOUrces

# of leads in last
12 months

# of MQLs

Lead > MQL

Conversion Rate

# Meetings

Mal > Meeting
Conversion Rate

List all sources, like events,
forms, efc.

How many leads came from
that source?

How many of those leads were
handed off to sales?

Divide MQL # / Lead #

Generated (SQLs)

How many of those leads
tured info opportunities?

Meetings Booked
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What are your current gaps? Where do you want to be?

Book a demo with the
Qualified team here:
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