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Why What You Do Matters.

Why What You Do Matters is a belief-reset keynote for
real estate and mortgage professionals who are capable,
ethical, and worn down by market noise, public skepticism,
and constant pressure to justify their value.

This session restores conviction so consistent action

follows—naturally.

Not through hype. Not through pressure. But through

purpose.

The Challenge

Sales is one of the only professions where you

can do everything right and still hear no.
Over time, that erodes belief.

When belief fades, prospecting feels intrusive instead of
responsible. Showing up feels optional instead of essential..

The Message

People are not buying houses or loans.

They are buying clarity, confidence, and context—
and a professional willing to stand beside them

while they make high-stakes decisions.

When professionals remember why their work matters,

action follows.

Attendees leave with
* Renewed belief in the value of their work
* A reframed view of prospecting as service

« Stronger confidence in client
conversations

* Motivation rooted in purpose, not
pressure

This is not a rah-rah keynote.
It's a grounding one.

Ideal For: Associations and conferences |
Brokerages and teams | Real estate and mortgage
professionals navigating fatigue, doubt, or market
disruption.
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Leigh Thomas Brown is a nationally recognized keynote
speaker, real estate broker/owner, and bestselling author.
With a business built on more than 70% repeat and
referral clients, she brings real-world credibility to every
stage. Her style is candid, practical, and deeply human—
connecting belief to behavior in ways that last.

Book Leigh Brown Today! michele@leighbrown.com
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Signature Keynote + Book
NEXT is NOW! - How to move forward when

disruption, doubt, and discomfort hit all at once.

Books
OUTRAGEOUS AUTHENTICITY®
You Are Your Best Sales Weapon

THE SEVEN DEADLY SINS OF SALES®
and the Deceptively Simple Strategies to Solve Them

PEELING THE ONION™
Bring Your Relationships Back, Layer by Layer

Booka
Speaker
Discovery
Call!
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Leigh Thomas Brown is the Disruption Navigator, a
powerhouse keynote speaker and strategic voice who
equips professionals to lead with courage, grow with
purpose, and show up with impact. With a real estate
business built on more than 70% repeat and referral clients,
she understands what it takes to earn trust, stay relevant,
and build something that lasts.

She has served at every level of association leadership,
including as President of NC REALTORS®, where she
represented more than 57,000 members during one of the
industry’s most challenging seasons. Drawing from her
experience in nonprofit governance, business ownership,
and advocacy, Leigh understands the real-world pressure
leaders face today. She delivers practical tools, real-world
strategies, and the motivation professionals need to face
disruption with confidence and turn uncertainty into
forward momentum.



