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The SaaS Quick Ratio is effective for examining the efficiency of a company’s net Monthly Recurring Revenue (MRR) growth.
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Three ways of achieving the same growth

SaaS Quick Ratio (QR)

New MRR + Expansion MRR

A low value suggests that new revenue is

+ Contraction MRR

Measures growth efficiency.

working hard to replace lost revenue.

A high value suggests that revenue

growth is both high and stable.
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gain barely
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Saa$S Quick Ratio heat map - 6% monthly growth/100% annual growth

Efficient growth, Inefficient growth, New MRR
SaaS Quick Ratio: 5 SaaS Quick Ratio: 3 +4 8.5% 8.0% 7.5% 7.0% 6.5% 6.0% 5.5% 5.0% 4.5% 4.0%
40% 19 20 21 22 23 25 27 30 34 40 2.0%
38% 20 20 21 23 24 26 28 31 36 43 1.8%
-05 « 36% 20 21 22 23 25 27 29 33 39 48 16% O
> 05 w2 & . % 3
) — 8 S 34% 20 21 22 24 25 28 31 35 42 53 14% 2
+ -
S 32% 21 22 23 24 26 29 32 37 45 60 1.2% §
+4 +4 2 3.0% 21 22 23 25 27 30 34 40 50 70 1.0% S
©
& 28% (21) 23 24 26 28 31 36 43 56 B8508% X
' 26% 422 23 25 27 29 33 39 48 65 110 06% =X
Unsustainable 24% ) 22 24 25 28 31 35 53 7.7 16.0 0.4%
growth, 22%/ 23 24 26 29 32 37 4 6.0 9.6 31.0 0.2%
14 10 14 1 Saas Quick 45% 4.0% 3.5% 3.0% 2.5% 2.0% 1.5% |1.0% 0.5% 0.0%
Ratio: 1.5 Churned MRR
5 1= 85+28
"7 46+08 4o 2O t24
T 15+04
www.clarecapital.co.nz
If you want to be added to the distribution list, please email Mark Clare at mark.clare@clarecapital.co.nz Page 1 of 2



CLARE CAPITAL TECH INSIGHTS
Clare Capital: mergers and acquisitions, capital raises, valuations, financial modelling, private company benchmarking and technology insights CO CLARE

CAPITAL

Two businesses that both have 6% Monthly Recurring Revenue (MRR) growth - MRR of $100,000 to $814,725 over three years

EFFICIENT BUSINESS: average SaaS Quick Ratio of 4.90

Monthly change in revenue MRR and cumulative lost MRR
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UNSUSTAINABLE BUSINESS: average SaaS Quick Ratio of 1.68

Monthly change in revenue MRR and cumulative lost MRR
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Note: The change in MRR in both scenarios is generated using a random normal distribution with a standard deviation of 20% of the change in each variable. Data is, therefore,
randomly generated and is not intended to reflect a particular organisation.
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