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Three Conferences, One Mission: Empower the European Digital Ecosystem
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Connecting European Connecting
Champions Capital with
Entrepreneurs
30-31 October 2018

and Challengers

il

Old Billingsgate, London

Connecting Israel’s Startups
with Large Corporates

and Investors
6-7 June 2018
Mission

Tempodrom, Berlin

To provide a physical marketplace
that facilitates funding of

digital European companies
at all stages

13-14 March 2018
Haoman 17, Tel Aviv .
Mission

To bring together future-shaping

Mission
executives and investors active
across segments driven
by digital revolution

To promote Israel - European
relationships and enable funding




Single point of contact for everything insurance related

Digital
insurance
folder

Personal
insurance
advisor

Get
notifications
for saving
potential

Contracts :

€3340.00 ([ W | €27833

Innovative Partners

oNE Liability insurance
Monthly €100.00
Fully digitised

ONE

Household insurance

ERGO
Menthly €30.00
Fully digitised (

ERGO

Submit
invoices for
reim-
bursement

Single
point of
contact



Largest insurtech in Europe

EUR 5m
1st year
revenue

Sep 2015
went live

>50m m

EUR

funding
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VICTORY PARK idinvest
FRETNESS
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EUR 15m

2017 revenue
run rate

>250k
policies
under
management

>150k

customers

EUR 150m
premium
under
management

Q4 17
launching
~own
insurance
carrier

130 employees
across 4 offices

Q

Berlin

Q

ziricn  Wien

Barcelona
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Leveraging independent brokers

Largest sales channel has barely seen any innovation

Average distribution of product sales worldwide

o 1oy

Tied Agents Direct Independent Brokers

41% 9% 50%

Source: Global Insurance Insights McKinsey, 2015



Highly efficient customer acquisition

wefox acquires customers at a fraction of traditional insurances’ costs

Average acquisition cost per policy

$900

$800

$700

113X

more expensive CAC
for exclusive agents

$500

$300

70X

more expensive
CAC

$100
$7 for direct channel

$0

Exclusive Direct
agents channel . “{::gx

Source: Direct insurers paying less to attract customers, Chicago Tribune, 2015



Leveraging independent brokers

Increasing amount of customer interactions per day from 2 to 10

Customer interactions per day

12

10

w/o
wefox

W wefox

New customer
generation

\

\

Digital
consultation
technology

—

Admin & first
level service

Appointment
generation
service
(customer info
change, data
analytics)

\
\

/

/

Appointment
preparation
service



The next innovation with impact in insurance after price comparison

For brokers

@ Less effort

@ More revenue

@ Loyal
customers

Broker
portal

NextGen
insurer
API

CE

=

148

4

.1
™ i”““l I!V_i!

==

For insurers

@ Reduced costs
@ Sustainable sales
@ Data insight

Customer
apps

ich fiihle mich gut
mit meinen
Versicherungen

For customers

@ Insurance comparison
@ Single point of contact
Mobile claim support

8






wefox supports ONE, ONE supports wefox

11:41 AM

Contracts

€3,340.00 €278.33

Liability insurance
G one

ny €100.00!
2|

Liability insurance
one 2

Private Health
nia

W wefox

scales up ONE
with low CAC'’s

o719 16 95 -

Compact

150€

Deductlble

0€

Bike / e-bike

ONC

Simply Smart Insurance

acts as first partner to fully
integrate into wefox plattform 10
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EUROPE’S LEADING INTERNET

ADVISORS

v Focus on Leading European Internet companies

Covering over 400 companies across 25 online
verticals, a broad range of over 500 investors as
well as 100+ online-focused corporates

v Deep understanding of industry dynamics
v Ability to add value beyond banking advice

Facilitates overall process and minimizes
management distraction

v NOAH Advisors is globally well connected
and has direct access to virtually all key
players in the industry

Knowledge of and strong relationships with
potential buyers’ key decision makers

Proactively finds and unlocks attractive
investment opportunities for leading investors

v Annual NOAH Conference in its 8th year

Marco Rodzynek
Managing Director & Founder

marco.rodzynek@noah-advisors.com

Justus Lumpe
Managing Director

1_ . justus.lumpe@noah-advisors.com
B

CORPORATE FINANCE BOUTIQUE

Over 40 years of combined relevant M&A experience

Routine execution of M&A and financing transactions
with sizes of several billion euros

30 successfully completed NOAH Advisors transactions
underline successful transfer of M&A competencies to
the Internet sector

Entrepreneurial mind-set, focused on growing the
business and establishing a reputation for excellence

v Ability to deliver top results in short time frames

v Highly success-based compensation structures align

interests of clients and NOAH Advisors, and demonstrate
conviction to deliver top results

Creative deal solutions

Jan Brandes
Managing Director

jan.brandes@noah-advisors.com

Nikhil Parmar
Director

nikhil.parmar@noah-advisors.com

Selected Completed NOAH Transactions

August 2017

Acquisition of a Majority Stake in

& Luminati

Enterprise Ma

at a valuation of $200m

Financial Advisor to EMK Capital

October 2016

Investment in

K€ KauferPortal
by

ProSiebenSat.1 GENERAL
o8 MediaSE ATLANTIC

84% Ownership

Exclusive Financial Advisor to KéduferPortal
and its Shareholders

December 2014

Sale of 100% of

o fotolia

for $800m to
7\ Adobe

Exclusive Financial Advisor to
Fotolia and the Selling Shareholders

September 2014

Sale of controlling stake in

~] facile.it

RISPARMIARE E FACILE

to

(TRY\
@0

Exclusive Financial Advisor to
Facile.it and its Shareholders

December 2016

Investment in

by

SILVERLAKE

Financial Advisor to Silver Lake

September 2016
Acquisition of a Majority Stake in
83 PARSHIP ELITE Group
by

ProSiebenSat.1
ol MediaSE

from

(AN OAK
(1) R

at a valuation of €300m

Financial Advisor to Oakley Capital
October 2014

Sale of 100% of

_—

for €80m to

)&\ NEXT Co., Ltd.

Exclusive Financial Advisor to
Trovit and its Shareholders

May 2014

8 wallao

bezea

sold 100% of
yad2 3§
for $228m to a joint venture between

axelspringergl @) 27/\Si\c

Exclusive Financial Advisor to Yad2
and its Shareholders



