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ION - BUILT IN ISRAEL WITH GLOBAL SCALE
Crossover, IPO and public markets
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ION INVESTMENT THESIS - Al-DRIVEN
DISRUPTOR IN A MASSIVE MARKET

Partnering with management to build Open-Web challenger to Walled Gardens

New category: recommendation feeds for Open Web ($64B market)
Unique partnership with publishers: exclusive, long term & integrated into code (no 3rd party cookies)

Taboola levels playing field for Open Web like Shopify for subscale e-commerce
3 key assets = Scale (516M DAU) + Technology (500 developers) + Advertisers platform (12,000+)

Attractive economics: scale, profitability & long term growth horizon
$1Bn+ Gross Revenue, >40% on rule of 40, new products & M&A upside

ION is excited to partner with a talented management team we have known for years
Tenured team with strong track-record of exceptional execution

Tab20ta 19 Revaron 0o By ASvermiers, befone Yare aQaston coms (TAC) pad 1o Pubiahers.



TRANSACTION
SUMMARY

= Pro forma enterprise value of $2.0 billion

= $509 million total proceeds consisting of:
- $259 million from ION Acquisition Corp. 1 Ltd.
- $200 million in target PIPE proceeds raised at $10.00 / share
- $50 million forward purchase agreement (FPA) at $10.00 / share

« Existing Taboola shareholders will retain ~78% of the pro forma
company

« Use of proceeds include cash to balance sheet, which will be used to
pursue organic growth strategies and inorganic growth through
attractive and opportunistic acquisitions
- Up to $100 million used for secondary share purchases
- Up to an additional $150 million can be used to buyback shares

= Completion of transaction is expected by Q2 2021



SOLVING TREMENDOUSLY DIFFICULT
TECHNOLOGICAL CHALLENGES.

has or the personal data that Facebook has and doing it at massive scale.

DAILY
S16M -
USERS'

W B More than Twitter and Snap combined?

Predicting what people might be interested in without the intent data thatGozlﬁle “, ]
'Y

1 Petabyte ‘ 400K+ | 1 Trillion

Data Processed by Taboola Al Daily® CPU Cores* Monthly Recommendations®
(1) Dasy Active Users measures the 7-ay average number of users exp to Taboola vavons
Tab20ta (2) Twitter and Snap reported 187M and 249M (respectively) in Q3.2020 Eamings reports
(X4 Company 13




ENABLING PUBLISHERS TO
COMPETE WITH WALLED GARDEN
BEHEMOTHS

Bringing the user data, Al technology and scale of demand
to open Web players

Google facebook amazon

SEARCH SOCIAL ECOMMERCE

WALLED GARDENS'

oroctec- TV spps, ekt

eMarkewy data. 25% refloms total

- |
ma News sités
S
eCommerce sites
Apps | Games
OPEN WEB*®
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TABOOLA CAN CAPTURE
THE HIGHLY FRAGMENTED
$64B OPEN WEB MARKET

Open Web

App Install
RECOMMENDATIONS

ENGINE

Tab20la

Google

SEARCH

Video

facebook amazon
SOCIAL ECOMMERCE
Affiliates
Banners

1) Jource Media. 2020 Maket Outicok Reper!



FULL TECH STACK FOR PUBLISHERS:
MISSION CRITICAL FOR THE OPEN WEB

$2B+ Paid To Publishers
Over 3 Years' J

-

g Monetization 7 s
= Monetizing with nenJnterruptive. Intollectush Are Lsing Yo Beat...
natrve acs
- =
Engagement

Engaging users by rocommenaing
oegati content

Audience
Driving quality audiences fram
across the netacek

TabQOlal\lowsio0 Empowenng editorisl teams with

octionabie dats insights

Tab20ta (1) Sew Appencix for istoreal senusl Trafic Acquisition Cases (TAC)



THAT’S WHY TABOOLA GETS
LONG-TERM, EXCLUSIVE
PARTNERSHIPS WITH PUBLISHERS

“NBC News Group is excited to continue working with Taboola to expand the reach

of our content and continue dniving our already impressive growth. We recognize the . 120% NDR in 2020
value of Taboola's technology and their ability to drive meaningful engagement with |

NBC News content, especially at a time when competition for user attention is at an + 9,000 publishers
all-time high.” - Global

Elsateth Sami, SVP of Global Strategy and Business Development for NBC News Group

Publishers on a 5+ Year Contract with Taboola

(1) Setrom Compary Cidte Moptrrind dedor-Semd nof cstmbons rie

IHEFY o P wrmgee welrrmbe wacagy of 0 sensebly difee based mul

@ ces niercive Bloomberg ¥ msn sport/
A, % NBC NEWS 2 65 s nacon

@ usaTopay axel springer_. Laga‘dere Daily .« Mail
Tab20ta



ADVERTISERS CHOOSE

TABOOLA FOR THE OPEN WEB

- Massive reach - 516M Daily Active Users
« Performance focus with measurable ROI

- Brand safe ad placements

» Target ads based on what people truly care about

# Active Advertisers

Largest advertiser is 3% of total ad spend
10th largest advertiser is 1% of total ad spend’

101% Net Dollar Retention over last 8 quarters®

(1) Source. Company Dals
(2) Last 8 quantars, exchuding 02-2020 due to expecled
ome-time impact of COVID19



MARKETPLACE
BUSINESS MODEL
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Advertisers place bids to appear
on Taboola and pay per click/view

Tabota

Al-Powered
Biddable
Marketplace

Taboola shares ad revenue
with Publishers

23



TABOOLA IS POISED TO
CAPTURE THE $64B OPEN
WEB MARKET

« Exclusive relationships with
publishers: predictable
supply

* Product-led growth:

powering recommendations
(vs. optimizing impressions)

» Direct relationships with
10K+ advertisers

Jaurce Orighal mage: “State ¢ T Open racenet’ by Jounce
Meda, January 2020 ModSed % refect Taboola as part of The
Open Wab 2%



El TABOOLA TECH IS BUILT
FOR A COOKIE-LESS WORLD

* Taboola has its own 1st party cookie - Taboola's strong RPM performance despite 3rd party
recommending personalized editorial content i) sy ¥ ok Gt

v 5 4 - Apple started blocking 3rd party cookies in 2017
enables serving our own 1st party identifier - Firefox, Edge, etc are also blocking 3rd party cookies

- GDPR launched in 2018
- CCPA launched in 2019

¢ Unique readership context - deep access to
the context of the page, allowing advertisers to = e DM
target context (vs. “3rd party cookie behavior”)

Real RPM )
= e S 7
¢ People click on Taboola recommendations ;\\ il /’
PTTT - - v
tens of billions of times a year' - re-hashing =N LA /\/"“
Taboola identifier across websites "
R BT 1w Viten [y

Tab%%ta (1) Source: Company data. Clcks regresent total clicks on Taboola recommendations, 27
9 pad ( content’) ard editonal (organic”) content




4 PLATFORM ADVANTAGE

DRIVEN BY INVESTMENT IN
TECH S
A
y

| 500 ReD staff
l 100 inAigo & Data

| $1 OOM Annual R&D Investment

o

Scurce: Company dats, 20217 estimates
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H RECOMMENDING ANYTHING, ANYWHERE
A MULTI BILLION DOLLAR GROWTH ENGINE

Tab%%la

Core Business
$10M’s in 2020’ $10M’s in 2020°
ANYWHERE . o...020s: ANYTHING
Taboola News  Crowing Rapidly’ | yag nroducts and segments
(mobile carriers, device (TV ads, eCommerce, app
manufacturers, CTV...)

hen Canse W11 ang Vow U0 A
Nt

TS

Thuie Socks Ave o 500 Youll Mev
Weank 52 Tuks Tham OF

w Note: Financial models take info consderaton only the core business (s ce: Company s Re ® 4



EH GROWTH CASE STUDY:
CONVERTMEDIA ACQUISITION

$90M+ o =»

Acquired ConvertMedia ./
$20M G i

Annual Run

Rate'




K PROVEN, FOUNDER-LED MANAGEMENT TEAM

¥ e e N % ¥ g
| |
Adam Singolda Stephen Walker Eldad Maniv Lior Golan

13 years at Taboola 6 years at Taboola 8 years at Taboola 11 years at Taboola

N4

Kristy Sundjaja Aviv Sinai Ran Buck
1 year al Taboola 13 years at Taboola 7 years at Tabooia
: RAL R :



7 FINANCIAL
HIGHLIGHTS

$1.2B <.
$379M ex-TAC
$106M .

20 EST

2

s1 60 Raised to
date
200“ on the balance
sheet’

4 “.WE POWER
... RECOMMENDATIONS
' FOR THE OPEN WEB

o

1) Cash Balance a8 of 113072020
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TABOOLA FOCUSES ON
PROFITABLE GROWTH

Revenue (ex-TAC)
{5 i miions)
CAGR '17A-20€:  CAGR 206-°22€:
29.1% 166%
e —

1

$516
$282

$445
$379
$296
$214
$124
E I

2015A 20184 2017A 2016A 2018A 2020E 2021E 20Q2E
-l [ouomd 85 oz seon

B vor grown

Tab20ta

Adj. EBITDA
($ I mitions)

$127

$143
$106
$67
$48
$34
$23
b 1 18 .

20154 20164 2017A 2018A 2019A 20206 2021E 2022
I 2 e O e X

Wl Aq EBITDA magn

PROFITABLE GROWTH
Rule of 40 Business

UPSID! IN OUR MODEL

Growth from Core Open Web business only
« Conservative growth assumed for existing
base
* Additional upside from existing growth
initiatives and inorganic

LONG-TERM MODEL
*  20%+ ex-TAC Revenuo Growth
+  30%+ Adj. EBITDA Margin

(1)A4 EBITDA Maegh = AG. BBITDA/ ax-TAC Rivunue



2019 METRICS WERE INFLUENCED
BY OUR INVESTMENT STRATEGY

In 2019, Taboola made the decision to invest $60 million in long-term partnerships with a number of very
large, brand name publishing networks’

Given that investment, Adj. EBITDA margin

...Without that investment, Adj. EBITDA margin
(% of ex-TAC) was 11.5%..,

would have been 26.4%

26.4% 7.8%

208% 235% PR ——
) l . -

20184 2020E 20194

In 2020 that investment has paid off as Adj. EBITDA margins are above 27% - higher than historical trends

Tabota

{9) “iovest meses mitial osses 00 T pubiisher networks plus management's estimarie of mangn lost on offher publahens dus 10 owe it 58 damand was speead thinnes



COVID-19 IN 2020 PROVED THE
RESILIENCY OF OUR MODEL

0 . —

Relentless
Focus on
Yields...

wow
—m /
CONEd Rmames Op

Leaving 2020 stronger than we entered
with sustainably higher profitability

Sustainable yield increase, driving higher
margins

Worked with publisher partners to
optimize for yield

Signed more advertisers seeking
consumers digitally

Dramatic improvements in algorithms

e o s e Tovame o Reset cost base
e

o - v
'
’

"o — - ... Combined
b with Historically
Low Costs

(1) Real RPM Goverm po mile) i heemaiized momiurs of RPM peromsance thet conlial 1ot chargns in RPM due 1o tralic stits
Tabta (2) Cash Expersas & thae ditlarunca betwan Ad) EBITDA and @xTAC Ravenue. 2018 s afusiod 10 refect an wx-TAC masgn of
26,7% 22 detadied on P prevous shie

Hiring freeze permanently “right sized”
organization (sustainable)

Reduced travel, real estate and
overhead (partially sustainable)

37



GROWTH DRIVEN BY CORE OPEN
WEB INSTALLED BASE

New Pubinher Reverus (e 1K)

EES

o
1 o
: -~
T I .
. !

e

et e s
° Net Dotler Resenttion
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)
E Y
3
3 1oon
3 ey
8
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™
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o New Publisher Supply in Open Web
+ Historically 15% new supply growth
Contied « Projecting 8-11% going forward
growth from
new supply...

e Net Dollar Retention Growth Has
Two Elements

L | ield (RPM
... helps provide PO Y )

fuel for growth » More supply from existing publishers
from a strong + Projecting 101-103% net dollar
installed base. retention - historically 110-120%




P&L SUMMARY: FORECASTS SHOW
OUR PROFITABLE GROWTH PLANS 16%

ex-TAC Revenue Growth'

27%+

Adj EBITDA Margin
$379M
[5106M | K 17%+

2020E 2021E 2022 ;
Adj EBITDA Growth?
I ADJ. EBITDA ($ in millions) B ex-TAC ($ in millions)

80%+

H in3
(1).(2) Growth rates tefiect 2020-2023 CAGR Adj. Gross Profit Margin
(3)Ad). Gross Profit Margn & cakuated as a percentage of ex-TAC revenue

Tab2ta



TRANSACTION SUMMARY

PG Ror e il Pro Forma Ownership
(S in milions except per share values)
ION illustrative share price $10.00 N SPAC founders”
Pro forma shares outstanding (M) 258.5" = L
Total equity value $2,585
Cash on balance sheet $585" FPA sharwtciders
Total enterprise value $2,000 =
Total enterprise value / 2021E 20226 e~
Ex-TAC revenue 4.5x 3.9x
Pro forma ad|. EBITDA 15.7x 14.0x
Expected cash sources & uses
($ in milions) Exinzeg Tabooks
sharencidens
™%
SPAC wh in wg 3259 i N?“”l‘- Ly § milon KON sutie shaves, 200
Forward purchase agreement 50 nlen sharg hares | -
PIPE Investment 200
Uses
Cash to existing Taboola owners $100
Cash to balance sheet 389

Transaction fees & expenses 20
_@

Taboota



VALUATION METRICS

Ad
EBITDA
Multgie

Ady
EBITDA
Growth

Tabla
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OPERATIONAL METRICS

Tab®%la ) g tussse Mogrite o Matic

1 Wt 24% 21 Medon; 1% 21 Medhan: 1%
22 Medien 205 22 Medln YN ‘22 Wedun I
s o T
o s 2%
B = W= s =
1 Wedion. 9%, 21 Madion: 9% 1 Medan: 79%
-
" “s e s e
-
B Medlan 2T 31 Madhan 3TN T Medun N
(2%
e
Fres P g

(2 8 B cvaz san




OUR MODEL IN A NUTSHELL

Model components:
Page views
RPM
Gross revenue'
Traffic Acq Cost (Value to publishers)
ex-TAC Revenue®?
Cost of Revenues
Gross profit

R&D

ofoso

Operating Income
Dep, Amort, Stock Based Comp, One-Time

Adjusted EBITDA

Sample inputs / financials:
799bn

$1.14
$909
(8627)
$282
($48)
$234
($73)
($110)
($34)
$17
$50

$67

llustrative Taboola economics:

$1.00 (100%)

($0.08)

19) Revmcun pak by Adumspers, baftne YaPic ACQunEon Soms (TAC) paud o Pubinfars
10 Revenos 1 Tutota afer TAC it 1 Publsres

47



KEY MODEL ASSUMPTIONS

Operating costs:

¥ i mons)

A% 9% (10.4%)

Bl Operaing income ($ in mikons)

wHAD asan

6% 10.4%

wOsA

Operatrg margn |% of &x, TAC revenve)

45



HISTORICAL & PROJECTED REVENUE

Gross revonue

DDOODODDODOOD

$1,450

$1.277
1,190
$1,094
$009
$758
$552
$338

2005A 20184 2017A  2018A 20194 20Q0E 01E 20226

@ Yor gown

Revenue (ex-TAC)

DO DDODDDODD®

$516
$445
$379
$282 $296
$214
$124
ﬁ .
aezE

20154 2008A  201TA 201BA 2010A 20208 2ARE

o s o v o 7 e o s e

B Gooss reveaue margn

49



2020/2021 QUARTERLY FINANCIALS

QUARTERLY SUMMARY

(§ in milions. FYE) AQ1 2020 AQ2 2020 AQ3 2020 EQ4 2020 EQ1 2021 EQ2 2021 EQ3 2021 EQ4 2021

Gross Revenue $279 $268 $201 $352 $286 $311 $321 §358
% Quarterly gronth -10.3% -3.9% 8.6% 21.0% -18.8% 87% 32% 11.5%
Revenue (ex-TAC) $69 $99 $104 $107 $9s5 s107 $112 $130
% Quarterly gronth -19.6% 43.5% 5.1% 29% ~11.2% 12.6% 7% 16.1%
Gross Proft $53 $84 $90 $92 $78 $88 $91 $108
% margin 76.6% 85.1% 86.0% 86.1% 81.8% §1.5% 81.5% 833%
% Quartorly gronth -22.0% 59.3% 8.6% 2.8% -15.4% 12.2% 4.0% 19.2%
Adj. EBITDA ($1) $34 $40 $32 $25 $30 $28 $44
% margin -1.5% 346% 38.5% 30.1% 26.2% 28.1% 24.7% 33.2%
% Quarterly gromth ~106.9% -3350.2% 17.3% -19.8% «22.5% 21.0% 8.7% 61.3%

TalyOOka toom oker vakies o s table s2OnCt0UMIDS ViR, 1N I TSI LORARSOONT A1E BIEET 0 #1571 VOIS COLAADT 15 T O6OMal Sh3ces



ADJUSTED EBITDA RECONCILIATION

(S in millions)
Net income (loss)

Adjustments:

Financial expenses (income)

Tax expenses

Depreciation and Amortization
Stock based compensation
Revaluation of contingent liability
ME&A cost

Adjusted EBITDA

2015A
$ (14.9)

0.8
2.4
5.5
3.3
3.8

2016A 2017A 2018A 2019A

0.8 (0.3) 13 0.7
4.3 5.1 53 5.8
133 28.2 353 385
6.3 10.8 10.5 8.2
14 16 398 0.0
6.1

52



ADJUSTED EBITDA RECONCILIATION

(S in millions) Q1-20A Q2-20A Q3-20A
Net income (loss) $ (25.4) $ 135 $ 18.0

Adjustments:
Financial expenses (income) 18 0.0 (0.3)
Tax expenses 46 43 4.1
Depreciation and Amortization 9.6 8.9 7.9
Stock based compensation 2.2 2.1 6.4
Revaluation of contingent liability 0.0 0.0 0.0
ME&A cost 6.1 53 4.0

Adjusted EBITDA $ (1.1) $ 341 $ 401



ex-TAC Revenue Reconciliation

($ in millions) 2015A 2016A 2017A 2018A 2019A

Gross Revenues 335.6 552.1 757.9 909.2 1,093.8
Traffic Acquisition Cost (TAC) 272.7 427.7 544.2 627.7 798.0
ex-TAC Revenues 62.9 124.4 213.7 281.5 295.8
Other COR 12.1 23.2 35.1 47.3 63.9
Gross profit 50.8 101.2 178.6 2342 231.9
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ex-TAC Revenue Reconciliation

{S In millions) Q1-20A Q2-20A Q3-20A

Gross Revenues 279.3 267.7 290.6
Traffic Acquisition Cost (TAC) 210.4 168.8 186.3
ex-TAC Revenues 68.9 98.9 104.3
Other COR 16.2 148 146
Gross profit 52.7 84.1 89.7

S5



FREE CASH FLOW

($ in milhons, FYE) 2019A 2020E 2021E 2022E 2023E
Net cash from operating activities $31 $119 $100 $128 $152
Cash used in investing activities ($48) ($19) ($67) ($39) ($44)
Leasehold improvements & equipment 0 0 (9) (4) (4)
Intangible assets (6) (9) (10) (11) (13)
Purchase of IT equipment (servers) (42) (10) (48) (24) (27)
Free Cash Flow " ($17) $100 $33 $89 $108

2021 Free Cash Flow Reduced by Plan To Invest in Two Areas:
1) Purchase of $30M of servers beyond “normal” levels as part of investment in algonthmic yield improvements
2) Plan to remodel offices globally for post-COVID work environment

1) Adj EBITOA Plus 1he chango in workng capaal reflects ™o not cash provided Dy Sperating acevwies

Tab2ta
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CONSOLIDATED BALANCE SHEET

As of Dec 31, As of Sept 30,
($ in millions) 2019 2020

Cash $122 $ 189

Total Assets

Total Liabilities & Convertible Shares

Accumulated Deficit $(37) $(31)
Additional Paid-in-capital $ 47 $59
Total Stockholders' Equity $10 $28



TABOOLA PROTECT

Ongoing monitoring of the network and removal of
undesirable content and actors.

30+ Reviewers

24/5 manual review + 14h per day on weekends
24/7 automated review - Taboola automations including Al tools

13 Languages

English, Danish, Swedish, Norwegian, Spanish, Portuguese,
German, French. Hebrew, Japanese, Korean, Dutch, Italian

500K+ Items reviewed every week

CONTENT /ADS

CONTENT REVIEW TEAM

Manua
Review

v

ACCEPTED REJECTED -




P&L SUMMARY

Management Forecast
Long-Term
($ in milions, FYE) 2018A 2019A 20208 2021E 2022€ 2023 Model
Gross Revenue $909 $1,094 $1.190 $1.277 $1,450 $1,647
% YoY growth 20.0% 20.3% 88% 7.3% 13.6% 13.5%
Revenue (ex-TAC) $282 $206 $379 $445 $516 $507
% YoY gromth 31.6% 5.1% 28.2% 17.2% 16.0% 15.7% 20%+
Gross Profit $234 $232 $319 $365 $419 $485
% margin 83.1% 78.4% 84.1% 82.1% 81.3% 81.3%
% YoY gronth 31.1% 0.9% 374% 14.5% 14.9% 15.7%
Adj. EBITDA $67 $34 $106 $127 $143 $167
% margin 23.8% 11.5% 27.8% 28.6% 27.7% 28.0% 30%+
% YoY gronth 39.6% -49.3% 210.3% 20.5% 12.5% 16.8%

ADJ. EBITDA MARGIN

« Retumn to "normal” operati and cost b

LONG-TERM EX-TAC REVENUE GROWTH

» Current Model only forecasts growth from Core Business

* Investing in s C . d Algo &

» Long-Term Growth of 20%+ includes core business growth, inorganic

and existing growth initiatives
* |PO readine: added starting 2021

S0



