
FOR SALE

21000 WOODWAY DR, WACO, TX 76712
2.5+/- Acres

H. BLAND CROMWELL CCIM, SIOR

COLDWELL BANKER APEX, REALTORS
Information contained herein is believed to be true and correct and was obtained from sources believed to be reliable. Coldwell Banker, it’s agents or sub-agents, makes no warranties, expressly or implied, pertaining 
to the information contained herein. It is submitted subject to the possibility of errors, omissions, change of price, rental or other conditions, prior to sale, lease or financing, or withdrawal without notice.
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PROPERTY HIGHLIGHTS

Woodway First United Methodist Church
PROPERTY

21000 Woodway Dr, Waco, TX 76712

Land

P-C

West Woodway 

2.5+/- Acres

Call for Pricing 

LOCATION

PROPERTY TYPE

ZONING

MARKET

LOT SIZE

ASKING PRICE

Cromwell Commercial Group is pleased to present an 
exceptional 2.50+/- acre tract fronting Hannah Hill Road, 
ideally positioned next to Woodway First United Methodist 
Church. This highly visible property offers outstanding 
exposure from Highway 84, making it a prime opportunity for 
retailers, service providers, or investors seeking a strategic 
location in a growing corridor. With strong surrounding 
demographics and easy access, this site is perfectly suited 
for future commercial development.

PROPERTY OVERVIEW

BOUNDARY LINES ARE APPROXIMATE
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BOUNDARY LINES ARE APPROXIMATE
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Click to view property

84
HIGHWAY

BOUNDARY LINES ARE APPROXIMATE

AVAILABLE
2.5+/- ACRES

H
A

N
N

A
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IL
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D

HIGHWAY 84 | 34,755 VPD

RETAIL
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DEMOGRAPHICS

POPULATION

HOUSEHOLDS

Median Age
41.9

		  -1mi	 -3mi	 -5mi
2010 Population	 1,187	 19,975	 47,548
2020 Population	 1,508	 25,085	 56,920
2025 Population	 1,553	 27,196	 59,418

		  -1mi	 -3mi	 -5mi
2010 Households	 454	 7,968	 18,665
2020 Households	 555	 9,387	 21,645
2025 Households	 582	 10,412	 23,196

MEDIAN HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $150,164	 $101,531	 $90,276

AVERAGE HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $191,115	 $134,783   $121,039

DEMOGRAPHIC OVERVIEW
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SUBJECT SITE

SUBJECT SITE

SUBJECT SITE
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