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4.37+/- Acres
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PROPERTY HIGHLIGHTS

TBD Mars Dr, Hewitt, TX 76643
LOCATION 

Land

Hewitt 

C-2

4.37+/- Acres

Call for Pricing 

PROPERTY TYPE

MARKET

ZONING 

LOT SIZE 

ASKING PRICE 

Strategically located in Hewitt, this 4.37 acre tract offers exceptional visibility and 
accessibility for a variety of commercial uses. Situated along a high-traffic corridor, 
the property is zoned for a variety of commercial uses, offering flexible retail, 
office, service, or mixed-use development. Close proximity to major thoroughfares 
and neighboring businesses enhances its appeal for investors and developers or 
owners/users. 

•	 High traffic counts
•	 Flexible commercial zoning
•	 Strong growth area
•	 Easy access to Waco and surrounding areas 
•	 Utilities on site (8” water and 6” sewer)

PROPERTY OVERVIEW
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WEST ROCK 
CENTER

Click to view property

84
HIGHWAY

SUBJECT
PROPERTY

HEWITT DR | 30,479 VPD

MARS DR

IMPERIAL DR | 13,925 VPD
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SUBJECT
PROPERTY

HEWITT DR | 30,479 VPD

MARS DR
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DEMOGRAPHICS

w

POPULATION

HOUSEHOLDS

Median Age
40.2

		  -1mi	 -3mi	 -5mi
2010 Population	 7,968	 34,147	 71,194
2020 Population	 9,639	 41,484	 84,634
2025 Population	 9,591	 43,252	 87,907

		  -1mi	 -3mi	 -5mi
2010 Households	 3,373	 13,548	 28,139
2020 Households	 3,697	 15,893	 32,827
2025 Households	 3,799	 16,991	 35,111

MEDIAN HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $74,246	 $86,474	 $78,458

AVERAGE HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $102,993	 $110,738  $103,988

DEMOGRAPHIC OVERVIEW



Stefan LeRow
stefan@cromwellcommercialgroup.com

Raynor Campbell SIOR
raynor@cromwellcommercialgroup.com 6

SUBJECT SITE

SUBJECT SITE

SUBJECT SITE
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254.313.0000
stefan@cromwellcommercialgroup.com
cromwellcommercialgroup.com
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raynor@cromwellcommercialgroup.com
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©2021 Coldwell Banker. All Rights Reserved. Coldwell Banker and the Coldwell Banker Commercial logos are trademarks of Coldwell Banker Real Estate LLC. The Coldwell Banker® System is comprised of company owned offices which are owned by a subsidiary of Realogy Brokerage 
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