
FOR LEASE

300 N VALLEY MILLS, WACO, TX 76710
Canales Furniture | 34,995+/- SF

WILL PHIPPS

COLDWELL BANKER APEX, REALTORS
Information contained herein is believed to be true and correct and was obtained from sources believed to be reliable. Coldwell Banker, it’s agents or sub-agents, makes no warranties, expressly or implied, pertaining 
to the information contained herein. It is submitted subject to the possibility of errors, omissions, change of price, rental or other conditions, prior to sale, lease or financing, or withdrawal without notice.
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PROPERTY HIGHLIGHTS

Canales Furniture 
PROPERTY

300 N Valley Mills, Waco, TX 76712

Retail 

C-3

34,995+/- SF

$7 PSF + NNN

$3.25

LOCATION

PROPERTY TYPE

ZONING 

AVAILABLE SPACE 

LEASE RATE 

NNN PRICE 

Cromwell Commercial Group is pleased to present 34,995+/- SF of 
available space at 300 N Valley Mills Dr. This property is located on the 
corner of the bustling Franklin Avenue and Valley Mills Drive, a high-
traffic corridor in Waco with excellent visibility and easy access. It’s 
conveniently located near residential neighborhoods, Baylor University, 
shopping centers, and major roadways, ensuring a steady flow of traffic.

•	 Abundant on-site parking and prominent signage opportunities 
for maximum exposure 

PROPERTY OVERVIEW
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Click to view property
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VALLEY M
ILLS DR | 25,261 VPD 

SUBJECT
PROPERTY
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DEMOGRAPHICS

POPULATION

HOUSEHOLDS

Median Age
32.6

		  -1mi	 -3mi	 -5mi
2010 Population	 8,619 	 75,532 	 128,618
2020 Population	 9,095 	 80,580 	 138,801
2025 Population	 9,075 	 81,293 	 139,844

		  -1mi	 -3mi	 -5mi
2010 Households	 3,586 	 28,040 	 48,436
2020 Households	 3,700 	 30,656 	 52,855
2025 Households	 3,782 	 31,953 	 55,067

MEDIAN HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $48,106	 $51,002	 $53,426

AVERAGE HOUSEHOLD INCOME

		  -1mi	 -3mi	 -5mi
2025 Income	 $69,864 	 $68,562    $73,573

DEMOGRAPHIC OVERVIEW
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SUBJECT SITE

SUBJECT SITE

SUBJECT SITE
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