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Overview

In the dynamic world of startups, capital raising is not just a milestone but a crucial
gateway to scaling and success. Andrew Nielsen from Elevate Legal brings forth
indispensable insights and advice for founders navigating this complex terrain. As
founders gear up to secure funding, understanding the legal nuances and strategic
decisions involved becomes paramount. This guide delves into essential preparation
tips, common pitfalls, and tactical considerations that can influence the success of your
funding efforts.

20-Point Summary:

1. Be Prepared: Have a data room set up early to show investors you're organized
and professional.

2. Review for Gaps: Before involving investors, ask knowledgeable individuals to
spot any gaps or red flags.

3. IP Ownership: Ensure the company officially owns the intellectual property it's
operating with.

4. Value of Time: Consider the trade-off between faster deals at potentially lower
valuations versus holding out for better terms.

5. Close Deals Quickly: Closing quickly can be more beneficial than extended
negotiations, even if it means accepting lower terms.

6. Avoid Distractions: Lengthy fundraising processes can distract from running the
business.

7. Investor Fatigue: Long processes increase the risk of investors losing interest.
8. Legal Pitfalls: Founders, especially technical ones, might overestimate their legal

expertise.
9. Drafting Contracts: Avoid drafting legal documents yourself to save on future

legal costs.
10.Get Legal Advice Early: Engaging a lawyer early can prevent costly mistakes.
11.Contract Negotiations: Balancing legal and commercial risks in contract

negotiations is crucial.
12.Minimize Legal Risks: Lawyers tend to minimize legal risks, but this can prolong

negotiations.
13.Accepting Legal Risks: Sometimes accepting higher legal risks for quicker

agreements can be advantageous.
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14.Commercial vs. Legal Risks: Be aware of the trade-offs between these two types
of risks.

15.Use of Notion or SharePoint: Utilize these tools for organizing your data room.
16.Professional Impression: Preparedness leads to a professional impression on

investors.
17.Fixing Legal Problems: Postponing legal advice can lead to higher costs later.
18.Value of Strong Leads: Having strong lead investors can streamline the

capital-raising process.
19.Simplify Contracts: Opt for shorter, more straightforward contracts when

possible.
20.Focus on Core Business: Keep the focus on the business rather than getting

bogged down by fundraising or legal issues.
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