
FACE TO FACE@PHYSICAL
(PHYSICAL TRAINING)

SALES TECHNIQUES
FOR BOOSTING YOUR
SALES PERFORMANCE
FOR MANAGERS &
EXECUTIVES

DATE

TIME
9:00 AM - 5:00 PM

VENUE
ARMADA HOTEL,
PETALING JAYA

METHOD

COURSE HIGHLIGHTS

SALES FUNDAMENTALS AND
TECHNIQUES
BUILDING A SALES MINDSET
BUILDING THE RAPPORT AND TRUST
QUESTIONING TECHNIQUES
SUMMARY AND CONCLUSION
SALES PSYCHOLOGY AND CUSTOMER
INSIGHTS
SALES COMMUNICATION SKILLS
SALES PRESENTATIONS AND
NEGOTIATION SKILLS
HANDLING OBJECTIONS AND CLOSING
THE SALE

CERTIFICATE OF ATTENDANCE
PROVIDED

27  - 28  August 2025th th

TRAINER
MR DESMOND TAY

MR KARTIC
+6011-11311124

WWW.PIMATO.COM
karthigeyan.suderam@pimato.com

COURSE FEE
RM1900/PAX

REGISTER NOW

ORGANISER DETAILS
PIMATO SDN BHD MYCOID:
202001000425 (1356744-V)

UNIT 11-12, No 12 Level 11, Tower A, Vertical Business
Suite Avenue 3, Bangsar South, 8, Jalan Kerinchi,
Pantai Dalam, Kuala Lumpur, Federal Territory of
Kuala Lumpur 59200, MY


