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Project Midstream
Acquisition Opportunity

An opportunity to acquire 60% to 100% of an established pipeline
construction management and inspection platform with entrenched
operator relationships, and a proven 20+ year track record across
Western Canada and the northern United States.

Project Midstream provides pipeline construction management, quality inspection, and contract administration
services, specializing in code-mandated field inspection, proprietary quality auditing, and turnkey construction oversight
across Western Canada and the northern United States.

Project Midstream represents an opportunity to acquire an established and reputable pipeline 
construction management and inspection platform with strong margin potential

BUSINESS HIGHLIGHTS
• Project Midstream provides end-to-end pipeline construction management and inspection services,

spanning CapEx/pre-FEED planning, field construction management, quality auditing, and contract
administration, performed in-house through the Company's quality and audit checklist system.

• The Company's client base includes long-standing integrated and independent pipeline and midstream
operators across the Western Canadian energy sector, in a niche, code-mandated inspection space.

• Geographically diversified project footprint spanning Western Canada, with additional reach into select
U.S. regions. This cross-border, multi-jurisdiction presence reduces reliance on any single provincial
economy or regulatory environment for future project flow.

• Forecasted FY2026 revenue of ~$12M to $12.5M and an Adjusted EBITDA of ~$1.5M CAD with an
October year-end.

• Year-to-date results through August 15, 2026, reflect ~$10.4M of revenue and $1.3M of Adj. EBITDA.

• Track record of executing more than 3,000 km of pipeline construction across North America, with $1.25B
in managed capital projects and a zero Total Recordable Incident Frequency (TRIF).

• Asset-light, contractor-based cost structure, preserving margin and enabling rapid scale-up or scale-down
with project volume.
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Project Midstream
Acquisition Opportunity

BUSINESS SALE OVERVIEW

• The opportunity is for a strategic or
financial buyer to acquire 60% to 100% of
the shares of the company while continuing
to drive revenue and EBITDA growth.

• The majority shareholder intends to
transition out of the business at close, with
a willingness to remain available in a
consulting capacity. Minority shareholders
remain committed to the business and are
expected to remain involved, providing
continuity and supporting continued
growth under new ownership.

PRINCIPAL CONTACTS
• RWT Capital has been retained by the company to act as the

exclusive financial and corporate advisor. RWT Capital will be
the main point of contact for any interested parties.

• Subject to the signing of a confidentiality agreement and an
expression of interest, RWT Capital will be offering this unique
opportunity to a restricted number of interested parties, at
which point further detailed information about the company,
its operations, financial performance and next steps in the
process will be provided.

• RWT Capital remains available to provide further information
and responses to requests for information through this process.

TRANSACTION:

• The company intends to sell 60% to 100% of the shares of the company.
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This Document has been prepared by RWT Capital Corporation (“RWT”) that owns RWT Growth Inc and Maxima Divestitures Group Inc.

This document is protected by international copyright laws and is exclusively for the recipient’s use only. This Document and any related materials are
confidential and may not be distributed, communicated, disclosed or reproduced (in whole or in part) in any form without RWT’s written permission.

The information contained herein does not constitute an offer or solicitation to sell or acquire any security or fund the acquisition of any security by
anyone in any jurisdiction, nor should it be regarded as a contractual document. Under no circumstances should the information provided in this
Document or any other written or oral information made available in connection with it be considered as investment advice, or as a sufficient basis on
which to make investment decisions.

The distribution of this Document or any information contained in it and any related materials may be restricted by law in certain jurisdictions, and any
person into whose possession this Document or any part of it comes should inform themselves about, and observe, any such restrictions.

RWT is under no obligation to provide the recipient with access to any additional information or to update this Document or any related materials or to
correct any inaccuracies in it which may become apparent. This Document shall not exclude any liability for, or remedy in respect of, fraudulent
misrepresentation.

DISCLAIMER

Ivan Yung
Senior Analyst – Kelowna, BC
iyung@rwtcapital.com  

Matthew Linklater
Vice President – Kelowna, BC
mlinklater@rwtcapital.com  

FOR ADDITIONAL INFORMATION:

Matthew Melnychuk
Associate – Calgary, AB
mmelnychuk@rwtcapital.com  /  587-324-1577
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$1.25B
Capital Managed

Zero
TRIF Incidents


	Slide 1
	Slide 2

