CASE STUDY: United Integrated Services (UIS) A

May 2019:

160.50
* The company announced the total value of
contract signed in the first four months:of

2019 was 110% higher than 2018 () ﬂ"“‘w
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July 2019:

* Sold the
whole stake
in July

Jun2018: Q4-2018:

* Agreed to our proposal » Strong contract backlog
May 2018: for share buy-back & started being reflected

° |ncreased Ial’ge dividend

Total Q4 revenue

October 2017: Investment sizeto 13% returns paid in July increased by 195% YoY June 2019:

» 5% of the portfolio
* Initial Investment Full year revenue rose by * Reduced our stake

* 3.5% of the portfolio 45% YoY to a normal sized
position
* Kicked-off engagement
with Management Team
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Oct & Nov 2018: T

* Increased position to 6% following smart phone growth scare
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