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INTRODUCTION

N Suppliers want to bring high-quality carbon
removal credits to market faster—but face
complex certification processes, heavy
documentation requirements, financing hurdles,
and limited access to buyers. Carbonfuture
supports you at every step to ensure your project
meets the highest standards, making certification
and credit sales as seamless as possible.

CARBONFUTURE TRUST INFRASTRUCTURE FOR DURABLE CDR
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Carbon Removal Due Carbon Removal Third-Party Access to Portfolios removal credits starts with hands-on support
Supplier Services Diligence Trackin Certification of Verified CDR . SNTUINT .
i - : Credits at project initiation, followed by due diligence,
onboarding to our platform, and ongoing digital

monitoring, reporting, and verification throughout

N At Carbonfuture, your journey to verified carbon

the project lifecycle via Carbonfuture's digital
Trust Infrastructure.
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BB Certification Support

Simplify certification and accelerate
your path to market.

(>) Overcome barriers early and reduce delays: |dentify
and resolve potential roadblocks in the certification process
to reduce delays and increase your chances of success.

(> Plan with visibility on certification costs & timelines:

Understand upfront what certification will require, including
processes, costs, and expected timelines.

(>) Refine your business model with market insights:
Access Carbonfuture's expertise and data on the carbon
removal market to inform and validate your business model
and refine your go-to-market strategy.

>) Get buyer-ready: We leverage our hands-on support
throughout the due diligence process, ensuring all
necessary documentation is in place from the start. This
thorough preparation maximizes the chances of successful
certification, accelerates time to market, and prepares you
to answer common questions asked by CDR buyers.
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(>) Choose the right certification pathway with expert
guidance: Get tailored advice on selecting the
most suitable standard and methodology for your project.

(> Be audit-ready with documentation support: Enter
certification prepared: we provide hands-on support
throughout the third-party audit process, ensuring

all necessary documentation is in place from the start,

and enabling faster response times to the auditor’s questions.

m A clearer, faster path to

successful certification
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B3 Carbon Removal Tracking

Prove impact and streamline credit
Issuance.

Once onboarded, your project data flows into our digital
MRV system, which tracks data from CDR activities such as
feedstock, fuel, transportation, and associated emissions.
This ensures all relevant data is captured, standardized, and
prepared for third-party review.

(> Automates data collection and reporting
(> Provides transparency and audit-ready records

(>) Demonstrates data integrity to buyers

Less manual work for you,

m faster credit issuance, and

higher buyer confidence.

Further information on our tracking services is available

o | "

in our Carbon Removal Tracking overview. |
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3| Marketp[ace & Sales HOW IT WORKS: SUPPLIER ONBOARDING PROCESS

Suppo I"t Your journey from application to certified credits:

.. _ (> Application: Submit your project details through our
Maximize your market reach and build supplier intake form.

buyer trust.
> Introductory Call: If the application meets

Carbonfuture connects you with leading carbon removal Carbonfuture's eligibility criteria, you'll meet with a

buyers through a set of marketplace services designed Carbonfuture Supply Manager to discuss fit, next steps,

to maximize your sales potential. Whether you choose and certification readiness.

our Brokerage service, where we handle marketing and

negotiations on your behalf, or our Direct Sales option, © Due Diligence: Complete our due diligence process to

where you would be responsible for contracting with maximize the chances of successful certification, accelerate

buyers directly, we help you achieve efficiency and time to market, and prepare you to answer common

success. With Carbonfuture’s Trust Infrastructure giving questions asked by CDR buyers.

unparalleled project insights for your buyers through

Contracti ith Carbonfuture: Si tf
rigorous tracking and third-party verification, your carbon @ Contracting wi arboniuture _ 'EN an agreement for
. . _ e one or more of Carbonfuture's offerings.
removal credits will meet the highest standards, instilling

trust and confidence among buyers. > Onboarding: One of our Supply Managers sets up an

account and trains your operations team to use our system
to track and issue certified carbon removal credits. We
Stronger buyer provide clear, practical guidance to get you up and running

m relationships and higher quickly, and ongoing support to ensure smooth operations.

sales potential.
(> Credit Issuance & Sales: Once certification is complete,

your carbon removal credits are ready to be sold. A
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Let's accelerate your journey to
market-ready carbon removal credits.

( Tell us about your project ) carbonfuture.earth



http://carbonfuture.earth

