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H1: 15 Best HubSpot Integrations Your Sales
Team Actually Needs

Your sales reps shouldn’t spend an hour updating HubSpot for every hour they spend
selling. Yet, for most B2B teams, manual data entry, chasing decision-maker details, and

"filling in the blanks" still eat up 70% of the workday.

Even with a dozen connected apps, pipeline data remains incomplete, and forecasting feels
like guesswork. The problem isn’t a lack of tools, it’s the utility of those tools. A perfectly

integrated tool that doesn't solve a real problem is just a faster way to do the wrong thing.

We've curated the 15 best HubSpot integrations built to reduce your selling time. This guide
cuts through the noise to identify the tools that actually enhance your sales workflow,

ensuring your CRM stays accurate while your team stays focused on closing.
<BANNER>

Want your CRM updated without lifting a finger? Book a Sybill demo today.
CTA: Start for Free

Alt text: Book a Sybill demo for automatic CRM updates

Link: https://app.sybill.ai/signup?ref=best hubspot integrations
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H2: Best HubSpot Integration for Al Meeting Intelligence and

Sales Assistant

Al sales assistants have evolved from basic call recording to complete workflow automation.
Modern tools handle everything from pre-call prep to CRM updates to follow-up emails,

eliminating most post-meeting admin work for HubSpot users and your sales team.

01. Sybill.ai
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Create a business case for ACME to support their evaluation of Sybill.

@ Business case for ACME
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Sybill learns from your calls, emails, Slack, and CRM
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Alt text: Sybill.ai helps revenue teams move deals forward faster

Sybill.ai (4.8/5) is an Al-powered sales assistant that records meetings invisibly (no bot) and

automatically updates HubSpot with 99% accuracy, saving your reps 14 hours per week on


https://www.sybill.ai/
https://www.g2.com/products/sybill-ai/

CRM work, follow-up emails, and meeting prep. Unlike traditional tools that just record and
transcribe, Sybill acts as your personal Al trained on all sales conversations and HubSpot

CRM data, handling your entire meeting workflow from pre-call briefs to post-call updates.
Key Features

99% Accurate CRM Autofill: Automatically updates HubSpot deal stages and custom fields
(e.g., BANT, MEDDIC, Next Steps) after every call, ensuring 100% data hygiene without

manual entry.
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Alt text: Sybill captures every important detail from your meetings and emails, and updates

your CRM automatically
Caption: Sybill updates every field automatically without manual entry
<Highlight during publishing>

The Al in Sybill has made it so easy to get what | need. | won a deal by asking Sybill to give
me quotes from 100+ calls about the cons of using a competitor tool. My CRM notes went
from terrible to perfect. I've always had great ideas but with Sybill I'm a top performer by 30

deals.

- Darren Gooding, Account Executive @ Sopro



Invisible Notetaker (Bot-Free Recording): A discreet desktop app that records Zoom,
Teams, and Google Meet in the background, allowing for a more natural human connection

without an intrusive bot in the meeting.

EMBED CODE: <iframe width="640" height="360"
src="https://www.youtube.com/embed/5qjPrOccOKA" title="Invisible Notetaker | Bot-free
Notetaker | Al Sales Assistant | Sybill Al" frameborder="0" allow="accelerometer; autoplay;
clipboard-write; encrypted-media; gyroscope; picture-in-picture; web-share"

referrerpolicy="strict-origin-when-cross-origin" allowfullscreen></iframe>
<Highlight during publishing>

"It is seamless. When | am taking a call it is in the background and | feel confident paying
attention without having to take notes. Not only has it freed a lot of my time, but helped me

stay more focused on listening, instead of taking notes."
— Jose F., CEO (G2)

Multimodal Magic Summaries: Analyzes both verbal content and non-verbal cues (nods,
smiles, engagement levels) to identify true buyer intent, "Aha!" moments, and hidden

objections.

e
Summary Transcript

Q Sybill + Vant.io: intro %

= Jan 23,2024 | (O 9:00AM | 2, 2 people v Snippets Sharing

Outcome

The overall outcome of the meeting was positive, with the
client, Marcus Davis, expressing interest in Sybill's

capabilities to automatically update CRM fields ...

Next Steps

D a Pain Points
John Smith srown

& John Smith + john@vantio 52% talktime + 95% engagement

Emily Brown + emily@sybillai 55% Talktime * 92% Engagement

a

Alt text: Sybill’'s Al note taker joins your meetings to generate accurate, human-like

summaries

Caption: Sybill shows exactly when prospects engaged or raised objections

<Highlight during publishing>



"No more worrying about taking notes during a call and tediously entering the details of the
call into your CRM system. The Al summary is synched automatically to the account and you

are ready to move on to the next meeting."
— Mike B., Director of Strategic Accounts (G2)

"Ask Sybill" Al Assistant: A ChatGPT-like interface trained on your entire history of

meetings, emails, and CRM notes to provide instant answers to complex deal questions.

Are they evaluating any competitors?

Yes, Vant.io is actively evaluating multiple competitors alongside
Sybill. They have narrowed down their selection to three main
contenders:

-

o Sybill
¢ Acme
« Swana

Kris Schnarm mentioned that these were "the big three that made our
cut." They are testing out Swana alongside Sybill, and they mentioned
they've also looked at Acme and a couple of others, but those weren't
serious contenders. The team is being diligent in their evaluation
process, with Alice Reese mentioning they're "trying to test out some
other ones as well" to ensure they find the right fit.

They seem to be making their decision "sooner rather than later,"
suggesting they're in the active evaluation phase with these three
vendors. They're particularly interested in a solution that can integrate
well with their CRM (HubSpot) and help automate their processes.

Sources M [ i +5
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Alt text: Ask Sybill anything about your deals, accounts, or pipeline and get instant answers
Caption: Sybill provides instant answers with specific meeting citations

Al-Generated Follow-Up Emails: Automatically drafts personalized, context-rich follow-up

emails in the rep’s unique writing style immediately after a meeting ends.



Follow Up Template (D Hide Editor

A
john@vant.ai
andrew@vant.ai  anne@sybill.ai
Follow-up on our Sybill + Vant Intro Meeting
v

Hi John,

It was great speaking with you earlier today. | appreciate your time and the insights you
shared about your current sales process and the challenges you face with Salesforce and

Chorus.

Alt text: Create and save templates for any deal stage & ensure timely follow-ups easily.
Caption: Sybill creates personalized drafts in your rep's writing style

Pre-Meeting Briefs: Aggregates participant bios, company news, and past HubSpot

interaction history into a concise one-pager for instant rep preparation.
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Alt text: Access pre-meeting brief in seconds with Sybill
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Caption: Sybill prepares you for every call with context and history

<EMBED THIS VIDEO>
https://stream.mux.com/6RMNGF7pBwft79tQsXvam017L2VyLQLkgUxvul49Bog4/high.mp4
Pricing

Essentials: $19/user/month Unlimited recordings, pre-meeting briefs, Magic Summaries, Al

follow-ups (basic template), Ask Sybill (meetings and email only), task extraction.

Business: $79/user/month Everything in Essentials PLUS automatic HubSpot CRM
updates (99% fill rate), Ask Sybill with CRM data, custom Slack channels, custom email

templates, Behavioral Al, Deal Workspace, SOC 2 compliance.

Enterprise (Custom) Everything in Business PLUS data backfilling, custom integrations,

dedicated account manager, quarterly reviews, advanced security (SSO, audit logs).
All plans include a 14-day free trial with no credit card required.

Ready to get started? See how Sybill transforms your workflow. Start your free 14-day frial.

Best HubSpot Integrations for Video Conferencing &

Communication

Video calls are where deals happen, but without proper integration, those conversations
vanish the moment you hang up. These tools automatically log attendees, discussions, and

next steps to HubSpot.


https://stream.mux.com/6RmNGF7pBwft79tQsXvgm017L2VyLQLkqUxvul49Bog4/high.mp4
https://app.sybill.ai/signup
https://app.sybill.ai/signup?ref=best_hubspot_integrations

02. Zoom

Find out what's possible
when work connects

Whether you're chatting with teammates or supporting customers, Zoom makes it easier to
connect, collaborate, and reach goals — all with built-in Al doing the heawvy lifting.

Explore products Find your plan

Alt text: Zoom video conferencing platform connecting teams for virtual collaboration

Zoom is the leading video conferencing platform with native HubSpot integration that
automatically logs meeting details, recordings, and attendee data to your CRM. While it
handles scheduling and basic activity tracking well, it doesn't analyze conversation content

or update HubSpot fields based on what was discussed.
Key Features

e Auto-syncs meeting details, transcripts, and session recordings directly to HubSpot
contacts and deals automatically

e Creates webinar registrants as new HubSpot contacts with complete attendance lists

and engagement tracking

e Triggers post-meeting workflows in HubSpot for automated tasks, follow-ups, or team

notifications immediately

e Tracks engagement metrics like recording views, watch time, and participant

interaction levels for analysis
Pros:

e Free basic integration is available without additional subscription costs



e [Easy setup with minimal technical requirements
e Detailed webinar insights and registration tracking are available

e Familiar platform for prospects and customers

e Limited features are available without paid Zoom plans
e No conversation intelligence or content analysis is available
e Requires manual CRM updates after calls
e Mandatory form fields can reduce conversions
<Highlight during publishing>

¢ Pro Tip: Pair Zoom with Sybill's invisible notetaker to automatically capture meetings

without bots, analyze discussions, and sync insights to HubSpot.

03. Microsoft Teams

Streamline communications—all in one place

Meet ~

Make meetings more impactful with features
like PowerPoint Live, Microsoft Whiteboard, and Al-

generated meeting notes.! / B 4
i \
& 3

Learn more

1)
Ly,

Call v

Collaborate v

Chat v 6 < 1of12 > W—

Alt text: Microsoft Teams communication hub for integrated workplace messaging

Once installed as a HubSpot app, Microsoft Teams connects with HubSpot to push

notifications, chats, and meeting links directly into your CRM timeline for seamless internal


https://www.sybill.ai/blogs/digital-vs-ai-note-taking

coordination. The integration excels at keeping Microsoft 365 organizations aligned on deal

progress without switching between apps.
Key Features

e Sends HubSpot alerts, including deal updates, new leads, and stage changes, to

designated Teams channels

e Adds Teams meeting links directly to HubSpot scheduling tools and email templates

for easy access

e Logs call and chat history to contact records in HubSpot for complete communication

tracking

e Supports limited two-way data flow for basic syncs between platforms, keeping

information current
Pros:
e Seamless integration for Microsoft 365 organizations
e Improves cross-team collaboration instantly
e Real-time CRM updates are available without checking HubSpot

e Familiar interface reduces training time

e Limited to notifications in the free tier

e No transcript sync or conversation analysis is available
e Requires a Teams license for full features

e Complex setup for non-admins

Wondering which tool to choose between Zoom vs Teams? Check out our exclusive blog

post!
<BANNER>

Stop losing meeting insights. See how Sybill captures every detail automatically.


https://www.sybill.ai/blogs/zoom-vs-teams?

CTA: Start for Free

Alt text: Sybill automatically captures and analyzes every meeting detail

Link: https://app.sybill.ai/signup?ref=best _hubspot_integrations

Best HubSpot Integrations for Team Collaboration & Workflow

Automation

The right collaboration tools eliminate friction in your sales process. They keep teams
aligned, automate repetitive tasks, and ensure deals move forward without manual

intervention.

04. Slack

Al in Slack works where you
do.

Al shouldn’t make you think, it should help you do. In
Slack, it’s a powerfully simple way to be more productive,
built with knowledge from your company.

FIND YOUR SUBSCRIPTION TALK TO SALES

Alt text: Slack real-time messaging interface for team collaboration

Slack bridges your HubSpot CRM with team chat, sending real-time notifications about
deals, form submissions, and lifecycle changes directly to your channels. The platform keeps
remote teams coordinated with instant sales pipeline visibility and searchable deal

discussions.

Key Features


https://app.sybill.ai/signup?ref=best_hubspot_integrations

e Pushes HubSpot events, including new leads, deal stage changes, and form fills to

designated Slack channels

e Allows @mentions and slash commands for quick CRM lookups without leaving the

Slack workspace

e Customizable notifications by team, pipeline stage, or deal value to reduce noise

e Two-way sync for task updates allows teams to update HubSpot from Slack

e Instant pipeline visibility for the entire team
e Easy setup and scaling across organizations
e Keeps distributed teams coordinated effortlessly
e Searchable history of deal discussions
Cons:
e Can overwhelm channels without proper filtering
e Requires admin access to both platforms
e Notification fatigue occurs if misconfigured
e Limited automation beyond basic alerts
<Highlight during publishing>

¢« Pro Tip: Sybill's Slack integration auto-posts to Slack after every call, keeping your team

updated without manual sharing.


https://www.sybill.ai/blogs/sybills-slack-integration-bulletin-board-of-your-deals-to-boost-forecast-accuracy

Sybill.ai 2pp 6:49 PM
Ben Graham and Joe Pickett has meeting score of 72%

" 4

Outcome

The result of the meeting is that Samuel Jack, Luci Mowat, and Ben
Graham have agreed to purchase the product or service that Joe
Pickett and Joel Horables were selling.

Action ltems

Joe Pickett: Send Ben a PDF of the presentation and summary of
identity access and data.

Luci Mowat: Schedule a meeting to discuss squarefeed's cyber
security capabilities.

Alt text: Sybill auto-posts to Slack after every call

Caption: Sybill keeps your team updated without manual sharing



05. Zapier

SCALE Al AGENTS WITH ZAPIER

The most connected Al
orchestration platform

Build and ship Al workflows in minutes—no IT
bottlenecks, no complexity. Just results.

Start free with email ‘ & Start free with Google ’

Alt text: Zapier automation platform connecting 7000+ apps without code

Available through the app marketplace, Zapier connects HubSpot to 7,000+ apps through
no-code automation, building custom workflows that move data between systems without
developer resources. While it can't match native integrations' speed, its massive app

ecosystem fills integration gaps for niche tools.
Key Features

e Builds automated "Zaps" triggered by HubSpot events like new contacts, deal

changes, or form submissions

e Creates multi-step workflows with filters, delays, and conditional logic for complex

scenarios

e Syncs data across CRM, email marketing, project management, and thousands of

other business tools

e Monitors task history and provides error alerts for failed automations, maintaining

efficient workflow reliability
Pros:

e Massive 7,000+ app integration ecosystem



e No coding knowledge is required for workflows
e Flexible for complex multi-step automations

e Fills gaps when native integrations are unavailable

e Free tieris limited to 100 tasks per month
e Costs scale quickly with high-volume workflows
e Can create fragile automations if misconfigured

e Occasional sync delays versus native integrations

06. Asana

All your work;, allin one place

Bring people and Al together to plan, track, and deliver work faster.

Get started (|  See howitworks |

a Annual planning © cenerate status

List Board Timeline Calendar Dashboard

Alt text: Asana project management dashboard with task tracking and timelines

Source: https://asana.com/

Asana is a leading project management platform that syncs HubSpot deals to projects and
tasks, automatically creating onboarding workflows when deals close to bridge sales and
operations. The one-way sync ensures Asana always reflects the latest deal information

while visual project tracking keeps teams accountable.


https://asana.com/

Key Features

e Mirrors HubSpot deals as Asana projects automatically for visibility across teams

e Auto-creates tasks from CRM stage changes, ensuring work happens at the right

time

e One-way sync keeps Asana continuously updated with the latest HubSpot deal

information

e Workflow automation for task assignments, due dates, and dependencies between

tasks
Pros:
e |Intuitive interface with a low learning curve
e Aligns sales, CS, and operations teams clearly
e Visual tracking keeps everyone accountable
e Reduces manual handoff communication
Cons:
e One-way integration only (no Asana to HubSpot sync)
e Requires a Premium plan for HubSpot integration
e Can create duplicate work if misconfigured

e Limited customization for complex workflows

Best HubSpot Integrations for CRM & Data Enrichment

Sales teams can't sell to blank contact records. These tools automatically fill in missing

information, transforming "john@company.com" into complete profiles with title, company

size, tech stack, and buying intent.



07. Salesforce

Salesforce. The #1 AI CRM.

Humans and agents drive

Agentforce transforms Sales, Service, Commerce, Marketing, IT, and more by uniting
apps, data, and agents on one trusted platform. Now every department is an engine
for growing customer success — from Sales following up on every lead instantly to
Service delivering 24/7 expertise. Proven ROI, delivered.

Explore Agentforce Calculate your ROI

Alt text: Salesforce CRM platform powering customer relationship management

As one of the most sophisticated HubSpot integrations available, Salesforce offers
bidirectional sync with HubSpot for companies that run a hybrid CRM strategy, where
marketing lives in HubSpot and enterprise sales in Salesforce. The two-way sync keeps

contacts, deals, and custom objects aligned across both platforms with sophisticated field

mapping.

Key Features
e Two-way sync of contacts, deals, opportunities, and custom objects in real-time
e Custom field mapping with deduplication rules prevents duplicate records
e Cross-platform workflow triggers span both HubSpot and Salesforce systems

e Unified reporting across merged pipelines for complete customer journey visibility

e Robust solution for large enterprise organizations
e Highly scalable, supporting thousands of users
e Maintains data consistency across systems

e Supports sophisticated sales methodologies



Cons:

e Complex setup requires technical expertise

e High costs compared to alternatives

e Can create data conflicts if misconfigured

e Requires ongoing maintenance and monitoring
<Highlight during publishing>

¢ Pro Tip: Sybill autofills both HubSpot and Salesforce after every call, keeping your hybrid
CRM perfectly synced.

08. ZoomlInfo

The go-to-market
Intelligence platform

Zoomlnfo gives you high-quality Al-powered B2B data and sales intelligence
that helps your GTM teams find in-market buyers, build pipeline, and close
deals faster.

[ Business Email

By submitting this form, you agree to Zoominfo's Privacy Policy and Terms of Service.

Alt text: ZoomInfo B2B intelligence platform providing contact and company data

Zoomlnfo enriches HubSpot contacts with verified emails, direct dials, org charts,
technographics, and buying intent signals the moment contacts enter your system. The
platform eliminates manual prospect research by automatically filling in missing CRM data,
including company details and decision-maker hierarchies.

Key Features



Auto-appends firmographics, technographics, and buying signals to HubSpot

contacts automatically
Bulk enrichment capabilities and real-time updates as contacts engage with content
Intent data for lead scoring helps teams focus on actively researching prospects

Org charts show reporting structures and decision makers for account-based selling

Industry-leading B2B data accuracy
Intent signals prioritize hot accounts effectively
Saves significant prospect research time

Integrates with sales engagement workflows

Credit-based system requires usage management
Custom pricing lacks transparency
Expensive for smaller teams

Requires training to maximize platform value



09. Apollo

The Al sales platform for
smarter, faster revenue growth

Build pipeline smarter, close deals faster, and simplify your tech stack
with a unified platform built for modern sales and marketing teams.

‘ Enter email ‘ Sign up for free

or

‘ & Sign up with Google ] ‘ E® Sign up with Microsoft ]

By signing up, | agree to Apollo's Terms of Service and Privacy Policy.

Alt text: Apollo sales platform combining prospecting data with outreach sequences

Apollo combines prospecting data, outbound sequences, and a built-in dialer in one platform
at a more accessible price than buying separate tools. While data accuracy doesn't match
Zoomlnfo, it's sufficient for most prospecting needs with the added benefit of engagement

features.
Key Features
e Exports enriched leads directly to HubSpot with verified contact information
e Sequence sync and A/B testing capabilities to optimize outbound engagement

e Built-in call recordings and cloud-based dialer eliminate the need for separate phone

systems
e Advanced filters for building targeted prospect lists based on multiple criteria
Pros:
e Affordable compared to enterprise alternatives
e Combines data and customer engagement in one platform

e User-friendly interface with a short learning curve



e Good for teams building outbound motion
Cons:
e Credit system requires careful usage planning
e Data accuracy is lower than ZoomInfo
e Limited advanced features versus specialized tools

e Can require significant credits at scale

10. Clearbit

A data foundation
you can build on

We gather public data from the web, our proprietary data, and the power of LLMs
to convert unstructured information into precise and standardized data sets.

Get access to clean, precise, and reliable data that your B2B team needs to go-to-
market.

Alt text: Clearbit data enrichment shows real-time company intelligence

Clearbit reveals website visitor identities and enriches HubSpot profiles in real-time as
prospects engage with your site and forms. A single email field transforms into a complete

profile with job title, company size, industry, and technologies used.
Key Features
e Real-time form enrichment transforms a single email field into a complete profile

e |P-based visitor identification works across landing pages and reveals which

companies browse your site anonymously

e Company insights like employee count, funding rounds, and technologies used

e Automatic lead scoring integration based on firmographic fit for prioritization



Pros:
e Instant profile completion improves speed-to-lead
e Reduces form friction while capturing complete data
e |dentifies high-value accounts before form fills

e Clean data from trusted, regularly-updated sources

e API limits on lower pricing tiers
e Expensive at scale with growing volumes
e Focused on inbound rather than outbound

e Less comprehensive than prospecting tools

<BANNER>

Tired of incomplete contact records? Sybill ensures 99% CRM accuracy automatically.
See how

Alt text: Sybill delivers 99% accurate automatic CRM updates

Link: https://app.sybill.ai/signup?ref=best hubspot integrations

Best HubSpot Integrations for Sales Engagement &

Prospecting

Modern B2B sales require coordinated multi-touch sequences across email, phone, and
social channels. These platforms orchestrate touches at scale while syncing everything back
to HubSpot.


https://www.sybill.ai/blogs/best-sales-prospecting-tools
https://app.sybill.ai/signup?ref=best_hubspot_integrations

11. Outreach

Outreach AI Revenue Workflow Platform

Amp Up Revenue with
Al Agents

The only end-to-end sales solution

Forecast, coach, close deals, renew, expand, and build pipeline

Alt text: Outreach sales engagement platform automating multi-channel sequences

Outreach automates HubSpot-synced sequences for high-volume outreach, running
sophisticated multi-channel cadences across email, calls, and LinkedIn without manual
tracking. The platform scales outreach across large teams with detailed analytics on

sequence performance and A/B testing capabilities.
Key Features

e Cadence building combines email, calls, LinkedIn, and manual tasks in multi-touch

sequences
e A/B testing capabilities for subject lines, messaging, and timing optimization
e Pipeline forecasting syncs with HubSpot for revenue predictions based on activity

e Call and email engagement analytics show open rates, reply rates, and optimal

timing
Pros:
e Scales outreach across large teams effectively

e Sophisticated analytics and reporting dashboards



e Strong automation and personalization capabilities

e Integrates with most sales tech tools

e Steep learning curve requires training
e Expensive with annual contract commitments
e Overwhelming for smaller teams

e Requires ongoing optimization for ROI

12. Mailchimp

Mailchimp turns your customer data
into revenue—try it free!

Spend less to grow more with 50% off for 12 months, even if you change to our Premium or Essentials plans.

Cancel or downgrade to our basic Free plan at any time.

v Generative Al features v Custom-coded email templates

v Actionable insight into audience growth and conversion v Customizable Popup forms
funnels

) v Personalized onboarding
v Enhanced automations

See all plans =

Alt text: Mailchimp email marketing platform with automation and analytics

Mailchimp syncs email campaign performance and engagement data to HubSpot for lead
nurturing, feeding opens and clicks back to your Customer Relationship Management tool for
lead scoring. The platform offers affordable email marketing with pre-built templates and
sales and marketing automation workflows that both sales and marketing teams can
leverage for broadcast communications.

Key Features

e Contact list sync and behavioral segmentation keep audiences aligned automatically



e Open and click tracking updates HubSpot contact scores for lead prioritization
e Automation workflows are triggered by subscriber behavior, like opens and clicks

e A/B testing capabilities with performance reports show what resonates

e Industry-standard platform trusted worldwide
e Affordable with free tier for small contact lists

e Easy templates and drag-and-drop builder
e Good deliverability reaching inboxes consistently
Cons:

e Limited automation versus HubSpot native tools

e Can create data inconsistencies requiring audits

e Pricing jumps significantly with list growth

13. LinkedIn Sales Navigator

LinkedIn Sales Navigator

From sales prospecting to closing deals, do it all with Sales
Navigator.

CORE EDITION ADVANCED EDITION
For individual sales reps For sales teams

Start your Core free trial Start your Advanced free trial

Alt text: LinkedIn Sales Navigator advanced search and prospecting interface



LinkedIn Sales Navigator pushes leads and activity to HubSpot while you prospect on
LinkedIn, automatically syncing saved leads, InMails, and engagement signals to your CRM.
The platform provides advanced LinkedIn sales filters, real-time job change alerts, and

TeamLink for warm introductions through your network.
Key Features

e Saved lead imports flow directly into HubSpot, syncing prospect information

automatically

e InMail and engagement sync shows profile views, message responses, and content

engagement

e Account-based alerts when decision makers change jobs or companies announce

news
e TeamLink for warm introductions shows connection paths through your network
Pros:
e Essential for modern B2B social selling
e Rich, actionable insights on job changes and news
e Advanced search filters for precise targeting

e Great for account-based selling strategies

e Dependent on LinkedIn's platform and rules
e Expensive across entire sales teams
e Low InMail response rates often

e Requires consistent usage to justify the cost



Best HubSpot Integrations for Document Management &

Signatures

Deals close when contracts get signed, not when they sit in your CRM. These tools generate
proposals from HubSpot data, track engagement, and capture signatures without email
back-and-forth.

14. PandaDoc

Make proposals
that make impressions

Stand out with the top-rated solution for creating, managing,
tracking, and eSigning every important document you handle.

Get started

Alt text: PandaDoc document automation with proposal tracking and e-signature

PandaDoc generates trackable proposals and contracts from HubSpot deal data with
real-time analytics showing exactly how prospects engage with each section. Built-in
e-signature and payment collection eliminate contract back-and-forth, while interactive

pricing tables let prospects customize packages.
Key Features
e Auto-generates professional documents using HubSpot deal and contact data
e Real-time tracking of views, time spent per page, and section engagement
e Built-in e-signature and payment collection within documents
e Template library with conditional content blocks and pricing tables

Pros:



e Speeds proposal creation from hours to minutes
e Rich analytics show prospect engagement patterns
e Interactive pricing tables update in real-time

e Professional templates appear polished to prospects

e Per-envelope fees on lower tiers
e Initial template setup takes time

e Pricing complexity across feature tiers

e Unnecessary for very simple sales processes

15. DocuSign

Everything you need to agree

Send, sign and manage all your agreements for free.

| agree to receive marketing communications from Docusign and acknowledge that | can opt out at
any time by visiting the Preference Center

By clicking the Get Started button, you agree to the Terms & Conditions and Privacy Policy.

Country/region: India v

Alt text: DocuSign electronic signature platform for legally binding agreements

DocuSign is the industry-standard e-signature platform that integrates with HubSpot to send
contracts, capture legally binding signatures, and auto-update deal stages when completed.
The platform provides enterprise-grade security with SOC 2, HIPAA, and GDPR compliance,

plus complete audit trails.

Key Features



e Embeds signature workflows directly in HubSpot deals without leaving the CRM

e Automatic status updates when documents are viewed, signed, completed, or

declined
e Mobile signing capabilities allow signatures from phones and tablets globally

e Complete audit trails and legal compliance features for regulated industries

e Industry-trusted brand that prospects recognize
e Extremely reliable with enterprise-grade security
e Comprehensive compliance certifications globally

e Seamless mobile experience on any device

e Envelope limits on lower-tier plans

e More expensive than newer competitors

e Limited document creation features

e Unnecessary for simple non-regulated agreements

Now that you've seen the top HubSpot integrations available, let's explore why they matter.

Here are six ways the right integrations transform how your sales team operates.

How HubSpot Integrations Benefit Sales Teams
<INFOGRAPHIC>

The Sales Impact of HubSpot Integrations

e Zero Manual Entry
o Automate CRM updates and call logging.

e True Pipeline Visibility



o Centralize every activity into a single source of truth.
e Faster Sales Cycles

o Trigger instant follow-ups and automated handoffs.
e Data-Driven Coaching

o Identify winning patterns and conversation trends.
e Revenue Leverage

o Scale your pipeline without adding more headcount.

e Unified Buyer Experience

o Give every team member full customer context.

Alt text: How HubSpot Integrations Benefit Sales Teams

1. Eliminate Manual Data Entry

Your reps shouldn't spend hours clicking through HubSpot fields after every call. The right
integrations eliminate data entry and update CRM properties automatically, allowing your

team to focus on selling instead of typing.

2. Turn Your Pipeline from Fiction to Fact

When activity lives outside HubSpot, deals show outdated stages and opportunities look
active when they’ve actually gone cold. Integrations create a single source of truth where
every interaction flows back to HubSpot automatically. Managers gain a real-time view of

pipeline health without having to chase reps for updates.

3. Shrink Your Sales Cycle

Deals stall when things fall through the cracks during handoffs. Smart integrations eliminate
these delays by automatically triggering the next step, whether that's sending a case study,

creating a proposal, or notifying Customer Success. the moment a demo completes.

Sybill drafts personalized follow-up emails in your rep’s writing style immediately after a call,

so prospects get a response while the conversation is still fresh.



4. Make Smarter, Data-Driven Decisions

Siloed tools hide the patterns behind your wins. Integrated tools reveal what actually moves
the needle, such as identifying which touchpoints lead to faster closes or which specific
topics correlate with higher success rates. You can finally coach your team based on what

works, rather than gut feelings.

5. Scale Through Leverage, Not Headcount

If you need to grow your pipeline without doubling your payroll, you need leverage. When
integrations handle repetitive tasks like scheduling and documentation, your existing team

can manage significantly more deals without increasing their workload.

6. Provide a Seamless Buyer Experience

Nothing kills a deal faster than appearing disorganized. Integrations create "institutional
memory," ensuring that when a deal moves from an AE to a Manager or CSM, the full history

is preserved. Your team looks unified, and your prospects never have to repeat themselves.
<BANNER>

Sybill customers save 14 hours per week. You can too!

CTA: Start for Free

Alt text: Schedule a personalized Sybill demo for your sales team

Link: https://app.sybill.ai/signup?ref=best_hubspot_integrations

With so many integration options available, how do you choose the right ones for your team?

Use our checklist to make smart decisions.

Checklist to Choose the Best HubSpot Integrations for Your

Business

Here's a truth most integration listicles won't tell you- more integrations isn't always better.


https://app.sybill.ai/signup?ref=best_hubspot_integrations

Every tool you add creates another login, another data sync to monitor, another potential
failure point. The companies with the most integrated HubSpot instances aren't always the

most productive; they're often the most overwhelmed.

The goal isn't to connect everything. It's to connect the right things to boost productivity and

promote efficiency.

We've created a comprehensive HubSpot Integration Selection Checklist that helps you
audit your stack, identify real gaps, and evaluate new integrations against actual needs, not

what a sales demo promises. Download now!

LINK TO THE CHECKLIST: £= [External] The Hubspot Integration Checklist by Sybill.ai
<BANNER>

The Complete HubSpot Integration Checklist

Download Now

Alt text: Download the Complete HubSpot Integration Checklist

Feeling integration fatigue? Sybill.ai combines the functionality of multiple separate tools into
one Al-powered sales assistant that actually reduces your tech stack instead of adding to it.
You get conversation intelligence, automatic CRM updates, Al-generated content, and sales

insights, all in one integration with HubSpot.

Start your free trial today!

<BANNER>

Still have questions? Our team can show you how Sybill fits your workflow.
CTA: Book a Demo

Alt text: Book a Sybill demo to see how it fits your workflow

Link: https://app.sybill.ai/signup?ref=best_hubspot_integrations


https://docs.google.com/spreadsheets/d/1cDEAZQ33hrpBel2wd_o2W15S1wqbsLVVAp-sEJrWtsc/edit?usp=sharing
https://docs.google.com/spreadsheets/d/1cDEAZQ33hrpBel2wd_o2W15S1wqbsLVVAp-sEJrWtsc/edit?usp=sharing
http://sybill.ai
https://app.sybill.ai/signup
https://app.sybill.ai/signup?ref=best_hubspot_integrations

Frequently Asked Questions on Hubspot Integrations

01. What is a HubSpot integration?

A HubSpot integration is a digital bridge that automates data flow between HubSpot and
your other software. Rather than manually syncing meeting notes or deal stages, these
connections handle the transfer instantly. Most integrations are either native (built by the

vendors), third-party (connected via tools like Zapier), or custom-built using HubSpot’'s API.

02. Which HubSpot integration is best for sales teams?

The "best" tool depends on your specific bottleneck, but Al-powered sales assistants like
Sybill offer the most immediate impact by saving reps up to 12 hours of manual CRM work
per week. With plans starting at $19/month/user, it is a highly accessible way to automate
note-taking and data entry. For other needs, Apollo is ideal for outbound prospecting, while

PandaDoc streamlines complex contract cycles.

03. Is Sybill the best HubSpot integration for Al meeting intelligence?

For teams that value CRM data quality, Sybill is the premier choice because it automates
99% of CRM entry, including complex fields like BANT or MEDDPICC. It distinguishes itself
with an invisible notetaker and multimodal intelligence that captures body language and tone
without a visible bot presence. You can test these features with a 14-day free trial to see how

it handles your specific HubSpot workflows.

04. How much do HubSpot integrations typically cost?

Integration costs vary significantly, starting with free native tools like Slack and Zoom.
Entry-level sales Al like Sybill begins at $19/month/user, while more robust outbound
platforms or project management tools typically range from $50 to $100 per user. When
evaluating cost, prioritize tools that offer free trials to ensure they deliver a high ROl through

time savings rather than just adding features.
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