Real-Time Coaching.
Real Sales Impact.

% Pepsales Al

The Problem Outcomes that Matter

Reps learn live instead

of waiting for reviews

In high-stakes sales conversations, timing and A0% Faster onboarding

adaptability are everything. But most
teleprompters are rigid, they offer fixed scripts
and no help when the conversation takes
unexpected turns.

2 Improvement in No more missed
| tried using a teleprompter d't—'l:'jgg 2 el MEDDPICC coverage qualification criteria
les call. It didn’t pick up anything
ii:dsecd. No cues. Just a static script. I felt
more lost than helped.”
Causes Sales Rep
60% Boogt Inrep Real-time support
9 confidence replaces guesswork
Reps forget to ask important discovery or
MEDDPICC questions
Calls feel robotic and disconnected from .
buyer intent 259 More gffectlve Managers !<now what went
9 coaching wrong during the call, not after

New reps get overwhelmed
and underperform

Managers can’t coach until after
the damage is done

1- | Sales Enablement Managers

M Give reps the tools to sell smarter
The Pepsales Al Solution e e e
Pepsales Al isn't a static script tool. It's a real-time 2
co-pilot that helps you respond in the moment. = | Sales Reps
Get guidance when it matters
most

Dynamic Prompts

Surfaces questions and suggestions based on what
the buyer is saying

4- \ Revenue Leaders

Improve conversion through
execution

3. \ Sales Managers

Step in before deals go off-track

Timing Cues

Nudges reps to slow down or ask for
more clarity

Topic Tracking

Ensures no critical area, like pricing,
blockers, or urgency, is skipped

Contextual Relevance

W

Adapts guidance in real time, not pre-
written scripts

e Target Account - Nike Inc

Key Features

X

Al listens and guides reps in real time
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Works across Q :| J i

SOC 2 Type Il compliant with secure data handling

%g Co-Pilot

o What are i e What integrations with other software systems do you support?

X

s with all standard service providers. | am sharing with you complete

pport - Integrations List

Native CRM integrations for Q0 and more
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