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Summary 
 
We are ini@a@ng coverage of ALT5 Sigma Corp. (ALTS), a fintech 
company providing blockchain-powered technology 
infrastructure and solu@ons tailored to the rapidly evolving 
cryptocurrency economy, with a BUY Ra@ng and a $24 twelve-
month price target. Our revenue and EPS es@mates for 2025 
and 2026 are $35.1 million and ($0.51), and $57.9 million and 
($0.14), respec@vely.  
 
We believe that ALT5, through its merchant pla\orm (ALT5 Pay) 
and its companion pla\orm for financial ins@tu@ons (ALT5 
Prime), has an early-mover advantage in integrated digital 
payment systems, effec@vely integra@ng cryptocurrency and 
other digital assets into tradi@onal payment processing systems, 
both for merchants and for financial services organiza@ons.  
 
Underpinning these pla\orms is ALT5’s focus on blockchain-
powered technology for the tokeniza@on, clearing & 
sealement, and custodianship of cryptocurrencies and digital 
assets, while offering merchants and processors a secure and 
fully compliant pla\orm. Both ALT5 Pay and ALT5 Prime can 
easily integrate with exis@ng payment systems among 
merchants as well as financial ins@tu@ons. 
 
Our $24 price target is based on a sum-of-the-parts valua@on of 
ALT5’s Fintech business ($15.50/share), plus the midpoint of the 
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Company Data     
Average Daily Volume (M) 0.178 

52-Week Range 1.29-10.10 

Shares Outstanding (M) 17.45 

Market Cap (M) 155.00 

Enterprise Value (M) 167.01 

Total Cash (M), mrq 10.81 

Total Debt (M) 14.27 

Total Debt to Cap 32.8% 
     

Estimates       
FYE: Dec   2025E 2026E 

EPS Q1  ($0.18)A ($0.03) 

 Q2  ($0.13) ($0.04) 

 Q3  ($0.18) ($0.04) 

 Q4  ($0.02) ($0.04) 

 FY  ($0.51) ($0.14) 

P/E   N/A N/A 

Rev (M) Q1  $5.51A $14.16  

 Q2  $5.90 $14.30 

 Q3  $9.26 $14.59 

 Q4  $14.45 $14.88 

 FY  $35.13 $57.93 

EV/Sales   4.8x 2.9x 
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valua@on range of Alyea Therapeu@cs of ~$8.50/share, assuming a fully diluted share count of 28 
million shares (see the Valua@on sec@on below for a detailed discussion). 
 
Key Points 
 

• Divestment of Legacy Biotechnology Business. ALT5 is currently in the process of dives@ng 
its legacy biotechnology business, Alyea Therapeu@cs, as it completes its transi@on to a 
pure-play integrated crypto payment and management pla\orm for both merchants and 
financial ins@tu@ons. We are valuing the Alyea business in a range of $131-$347 million, or 
$4.67-12.40/share, and believe that a dives@ture will provide ATLS with flexibility to pay 
down its $14.3 million debt and/or pursue strategic acquisi@ons. ALT5 intends to remain a 
majority shareholder in Alyea. 

 
• Earning Model Reflec-ng Core Fintech Business Only. Our earnings model for ALT5 Sigma 

reflects its core Fintech business, as we believe that its future growth will be focused on that 
business. 

 
• Large and Growing Customer Base Supported by Industry Tailwinds. ALT5 has a global base 

of B2B customers in over 40 countries and is benefiing from a series of industry tailwinds: 
(1.) Mainstream adop@on of cryptocurrency payments; (2.) Seamless integra@on of crypto-
to-fiat transac@ons; (3.) Gradual easing of the cryptocurrency regulatory environment.  

 
Company Overview 
 
ALT5 Sigma Corpora-on is a fintech company providing blockchain-powered technology infrastructure 
and solu@ons tailored to the rapidly evolving cryptocurrency economy. Its flagship Crypto-as-a-Service 
(CaaS) pla\orm enables financial ins@tu@ons and global merchants to integrate and operate within 
cryptocurrency markets with enhanced security, efficiency, and regulatory compliance. The Company’s 
slogan, “TRADE, PAY, SEND™” captures the scope of its offering. ALT5’s technology pla\orms and 
applica@on programming interfaces (APIs) facilitate the tokeniza@on, trading, payment, sealement, 
and safekeeping of digital assets. 
 
ALT5 Sigma Corpora@on also has a wholly owned subsidiary, Alyea Therapeu@cs Inc., a clinical-stage 
biotechnology company focused on the development of non-opioid pain relief drugs. 
 
To understand the presence of these two dis@nct business segments under one corporate en@ty, it is 
important to consider the context in which this structure emerged. During the previous U.S. 
administra@on, regulatory barriers made it extremely difficult for crypto-related businesses to access 
public capital markets. Notably, widespread media coverage and industry commentary around 
“Chokepoint 2.0” suggest that then-SEC Chair Gary Gensler implemented policies aimed at s@fling the 
expansion of the crypto industry and limi@ng its access to funding. 
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Against this backdrop, ALT5 Sigma Inc. -- a private company founded in 2018 -- faced limited 
opportuni@es to go public through tradi@onal channels. As a result, JanOne Inc., a Las Vegas-based 
publicly traded company focused on biotech and founded in 1976, acquired 100% of ALT5 Sigma. 
JanOne subsequently rebranded itself as ALT5 Sigma Corpora@on. Today, the Company operates two 
dis@nct business segments:   
 

• Fintech (ALT5 Sigma) 
• Biotechnology (Alyea Therapeu@cs) 

 
The biotechnology segment is currently in the process of being spun out and is ac@vely seeking its own 
independent public lis@ng. 
 
Alyea Therapeu-cs is a biotechnology company dedicated to developing non-opioid pain relief 
solu@ons, with a focus on chronic pain condi@ons like Complex Regional Pain Syndrome (CRPS). Alyea’s 
lead product, a proprietary oral formula@on of Low Dose Naltrexone (LDN), holds FDA orphan drug 
designa@on for CRPS and is expected to enter late-stage clinical development in H2 2025. Post market 
launch of LDN in its lead indica@on, an@cipated in late 2027, the Company envisions expanding LDN’s 
applica@ons beyond CRPS to a wide range of other chronic pain condi@ons.  
 
Alyea’s second product, Clear Patch, is a novel, topical drug delivery system that allows pa@ents to 
apply medica@on directly to the affected area, where it administers a controlled dose of medica@on 
through the skin. The patch employs proprietary technology to op@mize drug absorp@on and efficacy. 
Clear Patch could obtain FDA clearance as early as Q4 2025 and proceed to commercial launch in 2026. 
 
Alyea’s customers include pa@ents suffering from complex and chronic pain condi@ons such as CRPS, 
autoimmune disorders, neuropathic pain, and other ailments where tradi@onal pain management 
methods pose addic@on risks. 
 
Recent Trends and Milestones 
 
ALT5 con-nues along its track record of growth and profitability. On October 2, 2024, ALT5 Sigma 
announced a strategic plan to separate into two dis@nct companies. The Company plans to execute the 
separa@on of its Fintech and Biotech businesses before the end of Q2 2025, with ALT5 con@nuing as a 
pure play fintech organiza@on auer the separa@on. Management expects that the biotech segment will 
emerge as Alyea Therapeu@cs Corpora@on, an independent company dedicated to developing non-
addic@ve pain management therapies. Management believes that as standalone en@@es, both 
companies will benefit from increased focus and flexibility within their respec@ve industries, while 
appealing to diverse investor bases. 
 
ALT5 Sigma’s Q4 and Year-end 2024 Results Reported 1,000+ Customers. Fintech Q4 revenues were 
$5.42 million while fiscal year 2024 revenues, comprised of the period of May 15-December 31, 2024, 
were $12.53 million. Fintech adjusted Q4 EBITDA was approximately $1.03 million. ALT5’s gross margin 
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was a strong 50.2% for the year and generated an 18.2% Adjusted EBITDA margin for the fintech 
business. 
 
ALT5 Sigma’s fintech customer number increased to over 1,000 onboarded customers across the ALT5 
Pay and Prime pla\orms in Q4. Addi@onally, the Company announced a key collabora@on to integrate 
ALT5 Pay with Odoo's suite of point-of-sale (POS), eCommerce, and enterprise resource planning (ERP) 
systems, enabling Odoo's 13 million users across 170 countries to enhance their payment solu@ons. In a 
key leadership development, Ron Piaers, a Director of the Company, was appointed to the role of Chief 
Opera@ng Officer. Piaers brings extensive experience in technology, fintech, and global business 
leadership, and came from Axos Financial, Inc., where he held several senior roles in the areas of 
technology, capital markets, product development, and business innova@on.  
 
ALT5 Sigma’s Q1 2025 Results Point to Con-nued Growth in the Fintech Business. The Company 
reported Q1 fintech revenue of $5.51 million, raising its annualized run rate beyond $22 million. 
Management indicated that the strength of Q1 has con@nued into the second quarter, increasing the 
likelihood of a strong second half of 2025 for revenue growth. Management also indicated that 
favorable regulatory tailwinds are likely to posi@on ALT5 for addi@onal market expansion with its ALT5 
Pay and ALT5 Prime pla\orms. 
 
Key Investment Considera#ons 
 
Merchant acceptance expanding as cryptocurrency adop-on goes mainstream. According to The 2024 
Cryptocurrency Adop3on and Sen3ment Report published by Security.org, cryptocurrency awareness 
and adop@on con@nue to rise among Americans. The report’s key findings include: 
 

• Cryptocurrency ownership rates [2024] remained rela@vely steady year-over-
year: approximately 27% of American adults now own crypto. 

• Among current crypto owners, around 63% hope to obtain more cryptocurrency over the next 
year. Their most desired currencies were Bitcoin, Ethereum, Dogecoin, and Cardano. 

• 21% of non-owners said the an@cipated Bitcoin ETF makes them more likely to invest in 
cryptocurrency. This means as many as 29 million more Americans could join the market soon.  

• 46% of Americans think Bitcoin ETF approvals in 2024 will posi@vely impact the blockchain 
industry. Those who currently own cryptocurrencies are even more likely to be op@mis@c. 

Cryptocurrency awareness worldwide. According to another study undertaken by Consensys1, globally 
over half the popula@on in Nigeria (84%), South Africa (66%), Vietnam (60%), the Philippines (54%) and 
India (50%) have owned a crypto wallet in 2024. Wallet ownership in the Americas is highest in the US 
at 43%, while Turkey leads European countries surveyed at 44%. According to the study, cryptocurrency 
ownership over two years (2022-2024) is up significantly in the Philippines (+7%), Mexico (+8%), 

 
1 https://consensys.io/insight-report/web3-and-crypto-global-survey 
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Germany (+5%), South Africa (+%7) and Japan (+4%), while inten@on to invest in cryptocurrencies is 
high in Africa (87%) and most Asian countries (51%). There is also a significant increase in plans to 
invest among those who have heard about cryptocurrencies in more crypto-skep@c countries like 
France (+6%) and Germany (+10%). 
 
Survey of Cryptocurrency Awareness Worldwide 

 
Source: Consensys Research, 2024 
 
Over 50% of U.S. dollar currency in circula-on is outside the United States. According to a Federal 
Reserve paper, approximately $1.3 trillion U.S. dollars, or 50-60% of the total currency currently in 
circula@on, is circula@ng outside the United States. U.S. currency in circula@on has grown at an average 
rate of about 7% annually over the past few decades, at least two percentage points above U.S. 
nominal GDP growth. (Judson, 2024, p. 5, 26). This suggests that cross-border U.S. dollar currency 
circula@on is both fragmented and ac@ve worldwide – hardly a surprise given the U.S. dollar’s 
con@nued status as the world’s reserve currency. In fact, we would argue that currency transac@on 
intensity is greater outside the U.S. than domes@cally. This fact alone suggests incremental demand for 
currency payment and conversion pla\orms capable of handling mul@ple combina@ons of fiat and 
digital currency conversions, including cryptocurrencies. 
 
The stablecoin as Eurodollar market disruptor. The approximately $18 trillion in U.S. domes@c 
stablecoin deposits is comparable to the size of the $10-13 trillion Eurodollar market; an interes@ng 
sta@s@c considering the disrup@on stablecoins could cause in this market as well.  
 
In 2024, stablecoins experienced significant growth, with transac@on volumes reaching $35 trillion, 
surpassing Visa's $15.7 trillion in transfer value. This surge underscores stablecoins' expanding role in 
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global finance, par@cularly in cross-border payments and decentralized finance (DeFi). The total 
stablecoin supply increased by 63%, from $138 billion to $225 billion, reflec@ng growing demand. 
Notably, monthly transac@on volumes more than doubled, from $1.9 trillion in February 2024 to $4.1 
trillion in February 2025. Ac@ve addresses rose from 19.6 million to 30 million, indica@ng heightened 
user engagement. Tether's USDT maintained a leading posi@on, though its market share declined from 
69% to 64%, while Circle's USDC doubled in value to $56 billion. Emerging stablecoins like Ethena's 
USDe also saw substan@al growth, increasing from $620 million to $6.2 billion. 
 
The Trump administra@on has adopted a notably pro-crypto stance, influencing the stablecoin 
landscape. In April 2025, the Department of Jus@ce disbanded its Na@onal Cryptocurrency Enforcement 
Team, signaling a shiu toward fostering innova@on over stringent regula@on. Addi@onally, the 
administra@on has engaged in discussions with major crypto en@@es, including Binance, to explore 
partnerships and poten@ally ease regulatory constraints. These moves reflect a broader strategy to 
posi@on the United States as a leader in the digital asset space. 
 
Sources: 
• Holder.io – Stablecoin transaction volume tops $35 trillion: https://holder.io/news/stablecoin-volume-35t-

2024/ 
• The Guardian – Trump shuts down DOJ crypto task force: https://www.theguardian.com/us-

news/2025/apr/08/trump-crypto-doj 

The stablecoin as a consumer adop-on bridge. As Gen Xers and Millennials come to dominate the 
transac@on economy, the adop@on and use of cryptocurrencies in lieu of tradi@onal fiat currencies will 
con@nue to increase significantly, we believe. Driving this transi@on is the prolifera@on of a few 
“stablecoin” currencies, which we believe are ac3ng as a cri3cally important “adop3on bridge” from 
tradi3onal fiat currencies to full-scale crypto (Bitcoin, Ethereum, Dogecoin, etc.). Stablecoins, 
considered a safer, fiat currency-pegged subset of the cryptocurrency market, are an effec@ve means of 
moving money through a digital ecosystem. They have gained significant adop@on in 2024 as 
mainstream companies including Visa PayPal and Stripe made substan@al investments in stablecoin 
ini@a@ves. With a collec@ve market capitaliza@on of over $205 billion, stablecoins have become a 
profitable business model, u@lizing high-yield investments in U.S. Treasuries to back their dollar-pegged 
tokens. Their adop@on by tradi@onal financial ins@tu@ons points to their growing adop@on in specific 
payment ver@cals including remiaances and global payrolls. 
 
Stablecoins are an ideal way to enable blockchain usage in financial transac@ons, since they are a 
reliable, liquid, and stable store of value. Stablecoins are specialized digital currencies intended to 
maintain a consistent value rela@ve to another asset like fiat currencies, cryptocurrencies, or 
commodi@es. They can be fiat-backed, crypto-backed, algorithmic, and commodity-backed. Many 
consider fiat-backed stablecoins, which are backed by reserves of tradi@onal fiat currency and usually 
subject to regulatory oversight, to be the most reliable and trusted stablecoins today. However, some 
unregulated stablecoins con@nue to maintain a strong presence, despite ongoing debates over their 
backing and transparency.   
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The B2B Payment Services market is especially open to digital payments. Research published by FXC 
Intelligence indicates that while the non-wholesale total addressable market (TAM) for B2B payment 
services was $7.8 trillion in 2024 and is set to grow to about $13.0 trillion by 2032, $3.9 trillion of 
services’ $7.8 trillion TAM – or 50.3% – was digitally delivered. This represents a nine-percentage point 
increase on its 2016 share. FXC forecasts this share to grow to 56.8% by 2032.  
According to FXC intelligence, digitally delivered services are set to see a higher rate of growth than 
their non-digital counterparts, with a CAGR between 2024 and 2032 of 8.3%, compared to non-digital’s 
4.8%.  
 
Cross-Border Payment B2B Services market; Share of Cross-Border B2B Services Delivered Digitally 

 
Source: FXC Intelligence 
 
Stablecoin Total Market Capitaliza-on 

 
Source: Fortunafi 
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Stablecoins lead to lower transac-on costs. Given their stability and fungibility, stablecoins are a 
promising technology that can evolve tradi@onal mediums of exchange. Cross-border payments, ouen 
plagued by high costs, slow transac@on @mes, and a lack of transparency, are inefficient for both 
individuals and businesses. Tradi@onal methods of exchange ouen involve mul@ple intermediaries, 
leading to increased complexity and higher fees. Addi@onally, the vola@lity of exchange rates and 
liquidity challenges can further complicate cross-border transac@ons. Stablecoins can address these 
issues by offering faster, lower-cost, and more transparent transac@ons, providing cost-effec@ve value 
transfers. 
 
Stablecoins have the poten@al to transform financial transac@ons by crea@ng an accessible and stable 
exchange mechanism for businesses and individuals. Many economies across the globe deal with local 
currency vola@lity, making it difficult for businesses to transact due to the unpredictable business 
environment, increased costs, and complex financial frameworks. Access to USD, the dominant global 
currency for trade and sealement, can provide businesses in developing economies with a stable 
medium of exchange. This process is greatly simplified through the use of USD-based stablecoins. 
 
Notwithstanding their strong growth and adop@on, stablecoins con@nue to carry risks. The collapse of 
Terra USD in 2022 highlighted vulnerabili@es, par@cularly for algorithmic stablecoins. Addi@onally, the 
U.S. stablecoin market, unlike Europe, s@ll lacks full regulatory clarity and thus exposes users to 
incremental structural risk. Over @me, the economics of financial transac@on processing on a global 
scale will likely compel a more sealed regulatory framework and allow stablecoin usage to accelerate.  
 
ALT5 has refocused en-rely on its core crypto-as-a-service market. Effec@ve July 15, 2024, the 
Company changed its corporate name from “JanOne Inc.” to “ALT5 Sigma Corpora@on,” and also 
changed its Nasdaq common stock @cker symbol from JAN to ALTS, auer acquiring ALT5 Sigma, Inc. In 
doing so, the Company refocused from biotechnology to fintech. In 2022, the Company acquired Soin 
Therapeu@cs LLC and its patented product, a novel formula@on of low-dose naltrexone ini@ally 
developed for the treatment of Complex Regional Pain Syndrome. The biotechnology assets operate as 
a subsidiary named Alyea Therapeu@cs. The Company plans to file an SEC Form S-1 and list Aleya 
Therapeu@cs on NASDAQ by the end of Q2 2025. In March 2023, the Company divested its ARCA 
Recycling business, which provided turnkey recycling services for electric u@lity energy efficiency 
programs in Canada.   
 
ALTS’s transac-on volume has grown at a CAGR of 133% since 2020. In 2020, the Company’s 
transac@on volume was $39 million, growing to $443 million in 2021. Auer 2021, the heady growth 
con@nued, reaching $745 million in transac@onal volume in 2022 and $1.14 billion in 2023. In 2024, 
transac@on volume exceeded $2.2 billion and con@nues to see strong growth, as the Company’s ALT5 
Pay merchant pla\orm and the ALT5 Prime financial ins@tu@ons pla\orm expand their customer base.  
 
The compe--ve landscape for crypto payment management remains unsealed, with no clear 
independent leader yet iden-fied. ALT5’s direct compe@tors on the merchant payment processing side 
(ALT5 Pay) include BitPay, MoonPay and Stripe (post the Bridge acquisi@on earlier this year), along with 
larger mainstream processors like PayPal. Some of these pla\orms, mostly on the merchant side, are 
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entrenched with exis@ng payment processors or ecommerce sites and thus require the en@re suite to 
be deployed.  
 
Products and Services: The ALT5 PlaDorms 
 
ALT5 Sigma, Inc. offers two main pla\orms to its customers: “ALT5 Pay” and “ALT5 Prime.” ALT5 Pay is a 
crypto-currency payment gateway that enables registered and approved global merchants to accept 
and make crypto-currency payments or to integrate the ALT5 Pay payment pla\orm into their 
applica@on or opera@ons using ALT5 Pay’s checkout widgets, APIs as well as plugin to WooCommerce, 
WordPress, Shopify and Odoo. Merchants have the op@on to convert to fiat currency (US Dollars, 
Canadian Dollars, Euros, and Bri@sh Pounds Sterling) automa@cally or to receive their payment in digital 
assets. ALT5 Prime is a comprehensive end-to-end solu@on for financial ins@tu@ons, traders, and 
investors enabling the buying, selling and safe keeping of digital assets. ALT5 Prime is an electronic 
over-the-counter trading pla\orm that enables registered and approved customers to buy, sell and hold 
digital assets. Users can purchase digital assets with fiat currency or sell digital assets and receive fiat. 
ALT5 Prime is available through a browser-based access portal, or a mobile phone applica@on called 
“ALT5 Pro” that can be downloaded from the Apple App Store, from Google Play, through ALT5 Prime’s 
FIX API, as well as through Broadridge Financial Solu@ons’ NYFIX gateway for approved customers. 
 
ALT5 Pay. The Pay pla\orm enables merchants to accept digital assets as payment globally, and 
func@ons as a plug-in module into a merchant’s exis@ng payment framework. ALT5 Pay enables 
merchants to accept mul@ple digital currencies as payment and move crypto across the blockchain. The 
pla\orm is designed to easily integrate with an exis@ng payment pla\orm, thus minimizing adop@on 
and integra@on costs and efforts. Compe@@vely, ALT5 Pay offers merchants more payment choices 
while minimizing transac@on complexity.  
 
ALT5 Prime. ALT5 Prime is a comprehensive crypto-as-a-service pla\orm for financial ins@tu@ons, 
allowing them to integrate cryptocurrencies and other digital assets into their opera@ons and product 
lines, facilita@ng seamless digital asset trading, banking and payments. ALT5 Prime provides financial 
ins@tu@ons with blockchain-based technologies for the tokeniza@on, trading, clearing, sealement, 
payment and custodianship of cryptocurrencies and mul@ple classes of digital assets. The ALT5 Prime 
pla\orm offers a regulated, insured and audited environment for financial ins@tu@ons to conduct 
business using cryptocurrencies, with built-in Know Your Customer (KYC), Know Your Business (KYB), 
and Know Your Transac@on (KYT) capabili@es. 
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Source: ALT5 Sigma. 
 
One of ALT5 Pay’s key differen@ators is its plug-in architecture, allowing the Pay module to work with a 
merchant’s exis@ng payment pla\orm and enabling the merchant to maintain their exis@ng pla\orm 
rela@onships and minimizing upgrade costs. ALT5 Pay accepts the leading mul@-chain digital assets in a 
secure and compliant format and allows for the seamless conversion to and from fiat currencies 
including US dollars, Canadian dollars, Bri@sh pounds, and Euros. ALT5 Pay technology is also offered in 
a white label model to acquirers, Payment Service Providers (PSP), and Interna@onal Sales 
Organiza@ons (ISO). 
 
Meanwhile, the ALT5 Prime pla\orm serves an en@rely different ecosystem and customer base – one 
that’s inherently more complex and more compliance-intensive. It is designed mainly for financial 
ins@tu@ons to convert, handle, and store digital assets while adhering to stringent regulatory and 
compliance frameworks, including KYC, KYB, and KYT. ALT5 Prime counts among its customers banks, 
broker-dealers, asset management firms, and family offices.  ALT5 Prime is a complete end-to-end 
solu@on for traders, professionals, financial ins@tu@ons and investors -- an “Exchange–in a-Box”, 
enabling the buying, selling and holding of digital assets. The pla\orm offers seamless integra@on with 
broker-dealer trading pla\orms, including a “Secure Cold Wallet,” Fireblocks, and built-in KYC, KYB, and 
KYT.  
 
With the notable excep@on of Robinhood Securi@es, most FINRA-licensed broker-dealers s@ll do not 
have seamless crypto-exchange and trading capabili@es within their trading pla\orms. This, we believe, 
represents a major opportunity for ALT5 Prime, as most financial ins@tu@ons will need to embrace 
crypto conversion and trading at some point in @me, and will lack the ability to develop their own in-
house pla\orms quickly enough. This, we believe, remains ALT5’s key market opportunity. 
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Company Structure 
 
ALT5 Sigma, Inc., is a financial services and fintech holding company, created to provide the digital asset 
economy with over-the-counter trading of securi@es. ALT5 Sigma, Inc., operates two dis@nct wholly 
owned subsidiaries, ALT5 Sigma Canada Inc., and ALT5 Securi@es Inc. 
 
ALT5 Sigma Canada Inc., provides next genera@on blockchain-powered technologies for tokeniza@on, 
trading, clearing, sealement, payment, and custodianship of digital assets through its wholly owned 
subsidiaries. ALT5 Sigma Canada has four wholly owned subsidiaries: ALT5 AI Inc., ALT5 Pro LLC, UAB 
ALT5 Sigma Pruden@a, and ALT5 Pruden@a S.R.O. 
 
ALT5 Sigma Canada group of companies’ products and services target business-to-business (B2B) only 
and not a retail clientele. The global target market for ALT5 Sigma Canada group of companies are 
banks, broker-dealers, funds, family offices, proprietary trading firms, liquidity providers, financial 
informa@on providers, and merchants. 
 
Business Model: The Company obtains its revenue from ini@al installa@on fees or setup fees, monthly 
maintenance fees, spreads, and transac@on commissions fees. Its products and services are marketed 
to banks, broker-dealers, funds, family offices, proprietary trading firms, liquidity providers, financial 
informa@on providers, payment processing partners, and merchants. ALT5 Sigma has over 1,000 
corporate customers located in 50 countries. 
 
High Opera-ng Leverage. The investment in the development and build of the pla\orm has been made 
over the previous eight years. Aside from tradi@onal maintenance and future addi@onal feature 
upgrades, which would drive incremental revenue, the bulk of the technology spend has already 
occurred. This allows for scaling the business without propor@onal R&D spend as the business grows. 
 
ALT5 Pay screen sample: 

 
Source: ALT5 Sigma 
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ALT5 Pladorm Features 
▪ Ability to offer mul@ple digital assets 
▪ Support 24/7 
▪ Complete backend control through customizable administra@on dashboard 
▪ Audit trades for clients 
▪ Automated trade confirma@on email and customized monthly statements 
▪ Ability to place, edit, and cancel limit orders into order book via API 
▪ Unlimited accounts per user 
▪ Accepts fiat deposits (USD, CAD, EUR and GBP) 
▪ Supported order types including market, limit, and stop 
▪ Endpoints suppor@ng connec@ons to trading interfaces, API, and related user-directed      systems 
▪ Integrated system to document customer KYC for onboarding process 
▪ Connect to FIX, Binary, WebSocket, REST and custom APIs 
▪ Run reports, transac@ons, treasury 
▪ Unlimited user profile 
 
Pladorm Security Features: 
 
▪ Global seing protec@ons in force to prevent unauthorized account ac@vity, including  
unusual withdrawal requests 
▪ All pla\orm data is replicated and backed up in real-@me 
▪ Built in protec@on against brute force denial of service (DoS) and distributed denial of  
service (DDoS) aaacks and ac@ve whitelist/blacklist management control 
▪ Internal Service interac@ons u@lize separate authen@ca@on contexts and are not exposed to the 
Internet 
▪ All website data is transmiaed via encrypted transport layer security (TLS)  
connec@ons (i.e. HTTPS) 
▪ Cold storage wallet management 
▪ Encrypted user informa@on 
▪ Two-factor authen@ca@on 
 
Source: ALT5 Sigma 
 
Compliance and Regula@ons 
ALT5 Sigma is registered with FINTRAC and FinCEN and has all its appropriate MSB (Money Services 
Business) licenses to operate. Suspicious transac@ons are monitored and reported daily to the relevant 
authori@es. ALT5 u@lizes industry-leading tools to track and inves@gate digital transac@ons. All clients 
undergo a rigorous KYC/AML onboarding process. ALT5 Sigma focuses on servicing B2B clients only. This 
model is not a technology constraint, but a corporate decision based on a number of business reasons, 
not the least of which are to reduce risk associated with exposure to the retail marketplace and 
significant support costs in servicing a retail customer offering. 
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Compe##ve Landscape 
 
The digital assets market for the ALT5 Prime and ALT5 Pay products and services is a rela@vely new and 
s@ll-unsealed subsector. Only a small number of companies have thus far emerged as recognized 
brands providing exchange or trading pla\orms, such as Coinbase, Kraken, and Binance. These 
pla\orms target retail digital asset investors but currently account for the largest trading volume in 
dollar equivalent and number of coins traded. 
 
Some of the leading financial ins@tu@ons currently are licensing or buying the technology to provide 
these services and prevent the loss of assets under management; others are developing such resources 
in-house.  
 
Focus on FINRA-Registered Broker-Dealers. Management has indicated to us that the core target 
market for ATL5’s Prime pla\orm is the thousands of FINRA-registered broker-dealers, many of them 
small organiza@ons that lack the resources to develop their own crypto pla\orms in-house. There are 
currently over 3,700 broker-dealers registered with FINRA, represen@ng almost 630,000 registered 
representa@ves.  
 
ALT5 Sigma management believes that 3% of assets currently allocated to U.S. equi@es will transi@on to 
digital assets over the next 36 to 60 months. Based on a current U.S. equity market capitaliza@on of $63 
trillion, a 3% shiu represents $1.89 trillion. Such a realloca@on would increase the global digital assets 
market capitaliza@on to approximately $5.29 trillion. Management further believes that given that 
average daily trading volumes of digital assets have been around 19% of the total market capitaliza@on, 
this would correspond to daily trading volumes of approximately $1.0 trillion globally and $380 billion 
in the U.S. Going forward, it is en@rely plausible that retail and ins@tu@onal investors will con@nue to 
seek advice, trade execu@on, and safekeeping of their assets, including digital assets including Bitcoin, 
through their FINRA-registered broker-dealers.  
 
Sales and Marke#ng 
 
ALT5 Sigma has outsourced a por@on of its sales and business development to resellers. It is the 
Company’s strategy to target its primary market through conferences, tradeshows, direct mailing, and 
other digital adver@sing. The Company intends to concentrate its marke@ng efforts in the United States 
and Canada. 
 
Revenue Model 
 
ALT5 Sigma generates revenue through three main line items: 
 

1.) Installa@on or a one@me setup fee, which may vary depending on size and depth of the 
installa@on. 

2.) Monthly maintenance, which may also vary depending on the size and depth of the installa@on. 
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3.) Transac@on fees, which range from 0.25% to 5% on all transac@ons, buy and sell orders, or 
payment processing, depending on industry and volume. 

 
Historical Transac3on Volume: ALT5 Sigma, Inc., transac@on volume reached a cumula@ve of $4.5 billion 
since incep@on. More specifically, it was $39.0 million in 2020, $442.0 million in 2021, $743.0 million in 
2022, $1.1 billion in 2023, and $2.2 billion in 2024. Corresponding consolidated revenue and net 
profit/loss was $0.7 million in revenue and $4.3 million in net loss for 2020; $3.5 million in revenue and 
$12.3 million in net loss for 2021; $9.1 million and $0.5 million in net profit for 2022; $11.9 million in 
revenue and $3.4 million in net profit for 2023; and $12.5 million in revenue and $5million in net profit 
for 2024 (annualized). 
 
Market Size 
 
According to McKinsey & Co.’s 2024 Global Payments Report, the global payments industry handled 3.4 
trillion transac@ons in 2023, accoun@ng for $1.8 quadrillion in value and a revenue pool of $2.4 trillion. 
Revenues grew 7% annually from 2018 to 2023, supported by con@nued consumer and commercial 
transac@on digi@za@on and higher interest rates. Our analysis suggests revenue growth will be slower in 
the next few years at 5 percent per year, in line with expected nominal GDP growth. This would result in 
an addi@onal $700 billion of revenue, for a total of $3.1 trillion by the end of 2028. This represents 35% 
of the total banking revenue pool, a share that underlines the importance of payments to banks and 
the significance of inves@ng in payment technologies to stay ahead of compe@@on from specialist 
players. 
 

 
Source: McKinsey & Co., Global Payments Report, 2024. 
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Looking ahead, the Boston Consul@ng Group (BCG) projects that global payments revenues will 
con@nue to grow, albeit at a slightly more moderate pace. BCG's Global Payments Report 2023 
forecasts an annual growth rate of 6.2%, with revenues expected to reach $2.2 trillion by 2027 (BCG 
Global). This adjustment reflects a combina@on of market dynamics and macroeconomic factors 
influencing the industry. 
 
The cryptocurrency payments market is also experiencing significant growth. According to forecast data 
provided by industry researcher Research and Markets, the global market for cryptocurrency is 
projected to grow at a CAGR of 12.2%, from $4.67B in 2022 to $11.71 billion in 2030.  
 

 
 
Recent Developments 
 
Partnership with Odoo. In February 2025, ALT5 partnered with Odoo S.A., gaining access to 13 million 
businesses globally to offer its crypto payment gateway (ALT5 Pay) and crypto treasury management 
pla\orm (ALT5 Prime). This collabora@on integrates ALT5 Pay into Odoo's suite of POS, eCommerce, 
and ERP systems, across 170 countries with integrated cryptocurrency payment solu@ons. Through this 
partnership, Odoo customers can integrate ALT5 Pay using API connec@ons and widgets developed and 
supported by ALT5 Sigma. By leveraging the ALT5 Sigma pla\orm, Odoo users will gain access to secure 
solu@ons for accep@ng a wide range of cryptocurrencies within their business applica@ons. Backed by 
BlackRock, Sequoia Capital, General Atlan@c, and Mubadala, since its founding in April 2002, Odoo S.A. 
has been developing and enhancing a comprehensive suite of management souware applica@ons for 
small and mid-sized businesses.  
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REG A sealement in Crypto for Old Glory Bank. In February 2025, ALT5 announced the expansion of 
crypto payment op@ons for investors in Old Glory Bank's Regula@on A+ (Reg A+) mini-IPO. Bitcoin, 
Ethereum, Bitcoin Cash, Dogecoin, Litecoin, the $TRUMP Coin, and other cryptocurrencies can now be 
accepted as a payment method for subscribing to Old Glory Bank's mini-IPO. Through this 
collabora@on, the ALT5 Pay pla\orm facilitates secure, real-@me cryptocurrency transac@ons, enabling 
investors to fund their Reg A+ share purchases with digital assets. By integra@ng cryptocurrency into its 
fundraising process, Old Glory Bank is expanding access to its Reg+ offering, demonstra@ng how digital 
assets can be seamlessly incorporated into regulated financial markets with digital assets.  
 
SIGMA Best Payment Provider Award. ALT5 Pay won the SIGMA Best Payment Provider Award at the 
2025 SiGMA Eurasia Awards, driving increased awareness of its pla\orm in key business segments. The 
Dubai conference focused on key crypto-enabling technologies, including blockchain, AI, IoT, quantum 
compu@ng, and Big Data.  
 
Valua#on: Some Recent Crypto Transac#ons 
 
The following are some recent relevant M&A transac@ons in the crypto space that should give investors 
a sense of the value inherent in these businesses: 
 
1.) The Stripe Acquisi-on of Bridge 

On October 20, 2024, Stripe announced that it had acquired Bridge, an API-based stablecoin payment 
plaPorm, for $1.1 billion. 
 

 
 
Target: Bridge. Bridge offers the ability to easily integrate stablecoin-based payments via an Applica@on 
Programming Interface (API). Essen@ally, Bridge’s clients gain full stablecoin-based payment capabili@es 
by integra@ng a small amount of computer code into their applica@ons, without needing to run or 
manage the underlying services. Bridge's services support a range of fiat currencies and exis@ng 
stablecoins (USDC, PYUSD, USDT) while also enabling the crea@on of new stablecoins. 
 
Bridge, along with other companies, is building a new set of global payment rails that offer instant 
sealement and can be used for B2B, B2C, and P2P payments. According to Sequoia Capital, one of the 
Series A lead investors, Bridge’s payment volume reached an annualized run rate of over $5 billion in 
August 2024. This volume suggests a revenue run rate of between $5 and $12.5 million, depending 
upon the fees charged, likely somewhere between 10 and 25 basis points. 
 
Bridge was founded in 2022 by Sean Yu and Zach Abrams, who previously sold Evenly—a Venmo 
compe@tor—to Block in 2013. Bridge has raised a total of $58 million, with the most recent raise being 
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a $40 million Series A round in March 2024, co-led by RIBBIT, Index Ventures, Sequoia, and Haun 
Ventures Management, with par@cipa@on from Ar@sanal Ventures, 1Confirma@on, Zeal Talent 
Ventures, Bedrock, The Department of XYZ, Oak HC/FT, and Jonathan Golden. This round valued the 
company at $200 million post-money. Bridge has approximately 45 team members. 
 
Buyer: Stripe. Stripe provides businesses with APIs to accept online payments and manage their 
finances. Its pla\orm supports payments, billing, invoicing, and other financial tools for businesses of 
all sizes. Today, Stripe has expanded its offerings to include global payment acceptance and fraud 
preven@on. 
In 2023, the company had 100 businesses processing over $1 billion annually, accoun@ng for 10% of its 
total payment volume. Revenue reached a $500 million annual run rate in 2024. Stripe has been cash 
flow posi@ve since 2023. In March 2024, Stripe announced that it had surpassed $1 trillion in total 
payment volume for 2023, a 25% increase compared to 2022. 
 
Stripe’s rela@onship with crypto has been mixed. The company stopped suppor@ng Bitcoin payments in 
2018 auer deeming the asset too vola@le and seeing low payment volumes. However, in 2022, Stripe 
launched a fiat-to-crypto on-ramp for consumers, which manages KYC requirements, payments, fraud, 
and compliance. In April 2024, Stripe announced that it was reintroducing crypto payments using 
stablecoins, sta@ng that “Crypto is Back.” This was followed by the official launch of its USDC and 
PYUSD payments pla\orm in October 2024.  
 
Founded in 2010 by brothers Patrick and John Collison, Stripe has over 7,000 employees. The company 
has raised over $9.4 billion, with key investors including Sequoia Capital, Thrive Capital, Founders Fund, 
General Catalyst, and Tiger Global. A $600 million Series H funding round in 2021 valued Stripe at $95 
billion, and in 2023, it raised $6.5 billion at a valua@on of $50 billion. As of July 2024, the company’s 
valua@on was believed to be $70 billion, based on Sequoia’s offer to buy shares at $27.51. 
 
Transac3on: Stripe acquired Bridge for $1.1 billion, 5.5x their Series A valua@on of $200M completed in 
March 2024 and likely well over 100x run rate revenue. This single acquisi@on allows Stripe to 
immediately become a major contender in digital asset-based payments, arguably well posi@oned 
against tradi@onal payment players such as PayPal and Block and the leading stablecoin providers 
Tether, Circle, and PayPal. 
 
2. The MoonPay Acquisi-on of Helio 
On January 13, 2025, MoonPay, a fiat-to-crypto onboarding facilitator, announced its acquisi3on of 
Helio, a plaPorm that enables crypto payments, for a reported $175M. 
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Target: Helio. Helio enables online merchants, applica@ons, and creators to accept payments in over 
100 forms of crypto assets. This capability is powered by Helio’s Applica@on Programming Interface 
(API), na@ve plug-ins, or pay links. Helio can be thought of as the “Stripe for crypto” by following a 
similar business model to Stripe but for crypto payments.  
 
Helio charges clients between 0.25% and 2.00%, depending on the specific capabili@es u@lized. The 
pla\orm integrates seamlessly with WooCommerce, Shopify, and Discord, making it easy for businesses 
on these pla\orms to offer crypto payment op@ons.  
 
The company reports processing over $1.5 billion in annualized transac@on volume, serving more than 
6,000 sellers, and providing payment op@ons to over one million end users. Helio is used across a 
variety of applica@ons, including Shopify-powered e-commerce sites, decentralized applica@ons 
(DApps), @cke@ng, non-fungible tokens (NFTs), and creator communi@es. Notable clients include Magic 
Eden, Hivemapper, Solana Labs, Star Atlas, Layer Zero Labs, and Polygon Labs.  
 
Founded in 2022 by S@jn Paumen and Jim Walker, Helio is based in London with a team of 20 
employees. The company raised $3.3 million in a seed round in April 2023 at a $12 million post-money 
valua@on. The round was led by Lightspeed Venture Partners and Peak, with par@cipa@on from Droid 
Capital, Fac@on Ventures, and other investors. 
 
Buyer: MoonPay. MoonPay is a fiat-to-crypto on-ramp provider that enables users to buy, sell, and swap 
cryptocurrencies and NFTs. The company offers on/off-ramp services as an API-integrated solu@on for 
businesses and directly to end users through its own non-custodial wallet.  
 
MoonPay supports over 110 cryptocurrencies and 30+ fiat payment methods, including credit/debit 
cards, bank transfers, Apple Pay, Google Pay, and Samsung Pay, opera@ng in more than 180 countries. 
To date, MoonPay has facilitated the crea@on of 20 million accounts and delivered over $6 billion in 
cryptocurrency. In April 2024, MoonPay reported reaching $150 million in annual revenue. The 
company has been profitable since launching its pla\orm in 2019.  
 
Founded in 2019 by Ivan Soto-Wright, Victor Faramond, and Maximilian Crown, MoonPay is 
headquartered in Miami, Florida, and employs over 300 team members across nine countries. The 
company was last valued at $3.4 billion following a $555 million Series A round led by Tiger Global and 
Coatue in April 2022. 
 
3. ALT5 Sigma’s Acquisi-on of Mswipe 
On May 13, ALT5 Sigma announced defini@ve agreements to acquire Mswipe, a next-genera@on 
payment solu@ons provider offering mul@-currency, fiat payment card services, along with crypto-
enabled capabili@es through its exis@ng integra@on with the ALT5 pla\orm. Mswipe’s suite of physical 
and virtual cards, available on both the Visa and Mastercard networks, allows users to spend tradi@onal 
and digital currencies worldwide. The pla\orm is built with robust compliance frameworks, advanced 
security protocols, and real-@me exchange capabili@es. Delivered as a B2B solu@on, the combined 
Mswipe-ALT5 pla\orm bridges the gap between the crypto economy and tradi@onal financial, ensuring 
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regulatory compliance and interoperability with exis@ng payment networks. The purchase price for this 
transac@on consisted of (i) issuing one million restricted shares of ALTS common stock to the three 
sellers, valued at of $6.10 per share, (ii) gran@ng five hundred thousand four-year common stock 
warrants to the three sellers, with a per-share exercise price of $5.50 (the approximate market price at 
the @me that the companies reached an agreement in principle for this transac@on), (iii) issuing shares 
to two of the sellers in Alyea Therapeu@cs Corpora@on, the biotech business that management is in the 
process of separa@ng from the core business, which shares were valued at $4.8 million, and (iv) issuing 
two 14-month straight promissory notes in the aggregate ini@al principal balance of approximately one 
million dollars with an interest rate at the applicable federal rate (AFR) for quarterly compounded notes 
of 3.99% per annum and all principal and interest due at the maturity date. 
 
First Quarter 2025 Results 
 
ALT5 Sigma reported 1Q (March) 2025 results that underscore the con@nued growth of the Company’s 
core fintech business, with revenue of $5.51 million and an adjusted EBITDA of $1.15 million. Gross 
margin for 1Q was 47%, consistent with the last three quarters in the high-40% to low-50% range.  
 
We are modeling a steady quarter-over-quarter increase in core fintech revenue, with a year-end 2025 
total of $25.2 million, and a year-end 2025 gross margin of 52%. We expect the business to gather 
strength compe@@vely, as the ALT5 Pay and ALT5 Prime pla\orms con@nue to gain market acceptance 
in the U.S. and other world geographies.  We expect the Company to turn earnings posi@ve in 2027. 
 
Management  
 
Peter Tassiopoulos has been ALT5 Sigma’s Chief Execu@ve Officer since August 2024. Mr. Tassiopoulos 
has over 30 years of leadership experience across healthcare, finance, and technology sectors. From 
April 2022 un@l his appointment as the CEO, Mr. Tassiopoulos served as an independent mergers and 
acquisi@ons consultant. Prior to that, from March 2013 through December 2014, Peter served as the 
Chief Execu@ve Officer of Sphere 3D Corp. (Nasdaq: ANY), and then, from December 2014 un@l 
November 2018, as its President, and, from November 2018 to April 2022, as its CEO again. He also 
served as one of its directors from March 2014 through April 2022. Mr. Tassiopoulos has successfully 
completed over $1 billion in M&A, dives@tures, and financing transac@ons throughout his career. He 
has led teams in execu@ng complex transac@ons with a focus on mergers and acquisi@ons, capital 
market strategies, and strategic rela@onships. His industry experience spans cryptocurrency, 
technology, IT, healthcare, and gaming.  
 
Vay Tham was appointed Chief Revenue Officer in June 2024. Prior to joining ALT5, from 2018 to 2024, 
Mr. Tham was Managing Director and Head of Technology Investment Banking for PI Financial 
Corpora@on, where he was responsible for investment banking and merger and acquisi@on execu@on. 
Prior to joining PI Financial Corpora@on, Mr. Tham provided strategic leadership for companies 
including Forge First Asset Management, Cormark Securi@es, Waterfall Investments, and Na@onal Bank 
Financial. Mr. Tham has more than 20 years of experience in the areas of investment banking, raising 
capital, launching start-ups, and execu@ng mergers and acquisi@ons.  



                                                                             
   

 Page 20/27 

Virland A. Johnson was appointed ALT5’s Chief Financial Officer in August 2017. Mr. Johnson had 
previously served us as a consultant beginning in February 2017. Mr. Johnson served as Chief Financial 
Officer for Live Ventures (Nasdaq: LIVE) between January 2017 and September 2021. Prior to joining 
Live Ventures, Mr. Johnson was Senior Director of Revenue for JDA Souware from February 2010 to 
April 2016, where he was responsible for revenue recogni@on determina@on, sales and contract 
support while ac@ng as a subject maaer expert. Mr. Johnson’s more than 30 years of experience is 
primarily in the areas of process improvement, complex debt financings, SEC and financial repor@ng, 
turnarounds, corporate restructuring, global finance, mergers and acquisi@ons, and returning 
companies to profitability while enhancing stockholder value. Mr. Johnson holds a bachelor’s degree in 
accountancy from Arizona State University, which he earned in 1982, and a CPA license in "Re@red" 
status in the State of Arizona. 
 
Valua#on 
 
Since ALTS Sigma Corpora@on is comprised of two dis@nctly different and unrelated business (the core 
fintech business and Alyea Therapeu@cs, an early-stage life sciences business), we approached valuing 
the collec@ve enterprise with a weighted sum-of-the-parts valua@on methodology, valuing each of the 
two businesses using dis@nctly sector-specific peer group comparisons. Because ALT5 Sigma Corp. 
management has stated its intent to divest Alyea in the foreseeable future, we have limited our future 
revenue and earnings modeling to the core fintech business, while valuing Alyea Therapeu@cs via a 
discounted cash flow model. Dives@ng Alyea will allow ALT5 Sigma management to focus en@rely on its 
core fintech business and direct corporate resources to expand its footprint in the merchant payment 
and brokerage handling of digital assets.  
 
We believe that ALT5’s current collec@ve valua@on is worth $24 per share, assuming a fully diluted 
share count of 28 million shares outstanding. That valua@on is derived using a sum-of-the-parts 
approach that values the Alyea business at $4.67-$12.40 per share ($130.7-$347.3 million), taking the 
mid-point of that valua@on at ~$8.50 per share, and the core fintech business at ~$15.50 per share 
($433.9 million). The valua@on methodologies used for the two businesses are sector-specific and 
independent. 
 
The Fintech Business. We derive our $433.9 million valua@on for the fintech business by discoun@ng 
our 2028 revenue assump@ons of $91.3 million to the present year using a Weighted Average Cost of 
Capital (WACC) of 13%, adjus@ng for its enterprise value using the most recent balance sheet data, and 
then applying an average peer group EV/2025 Sales mul@ple of 6.8x to the present value calcula@on 
(see Core Fintech earnings model).  
 
The companies that we have included in the Fintech peer group to derive our valua@on mul@ple, we 
believe, represent a viable and workable blend of both established digital payment processors 
worldwide as well as next genera@on blockchain technology enablers. These companies rely on 
generally similar underlying technologies, and ouen have similar business models, notwithstanding 
huge differences in market size and influence.  
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The Alyea business: 
 
We performed a discounted cash flow valua@on for Alyea Therapeu@cs, looking out seven years, to 
2031. We project revenues from Alyea’s OTC topical pain relief product, Clear Patch, to commence in 
2026 and ramp from $1.6 million in 2026 to $72.0 million in 2031. We project revenues from Alyea’s 
oral low-dose naltrexone product to commence in late 2027 and ramp from $0.2 million in 2027 to 
$200.8 million in 2031.  
 
We project gross margin of 75% in 2026, 82% in 2027, and 90% in 2028 and beyond as economies of 
scale in product produc@on should take effect. 
 
We expect proceeds of approximately $15 million from Alyea’s IPO in late 2025 will cover opera@onal 
expenses into 2027 and an@cipate a $40 million capital raise in 2027 will support Alyea on its path to 
profitability, which we predict for the end of 2029. 
 
Our model forecasts minimal deprecia@on and amor@za@on expense and no capital expenditures, as 
Alyea is expected to outsource its capital-intensive func@ons. 
 
We apply a discount rate of 30% to discount free cash flows and terminal value to the present. Our 
calcula@on of terminal value mul@plies terminal year (2031) revenue of $272.8 million with an average 
EV/revenue mul@ple derived from a public comparables group comprised of Asser@o Holdings 
(Nasdaq:ASRT), Biohaven Ltd. (NYSE:BHVN), Pacira Biosciences, Inc. (Nasdaq:PCRX), iX Biopharma 
(Catalyst:42C), Scilex Holding Company (Nasdaq:SCLX), Takeda Pharmaceu@cal Company, Ltd. 
(TSE:4502), Tetra Biopharma (OTCPK:TBPM.Q), and Vertex Pharmaceu@cals, Inc. (Nasdaq:VRTX). 
 
For our base-case valua@on scenario, we use the peer group average EV/TTM Revenue mul@ple of 
3.03x, yielding an enterprise value of $130.7 million. For our best-case valua@on scenario, we applied 
an EV/Revenue mul@ple of 7.5x, closer to Vertex Pharmaceu@cals’ 9.4x, as we believe Vertex’s 
JOURNAVX to be Alyea’s closest compe@tor in the non-opioid pain space. 
 

 
 
Taken together, the combined enterprise value of the two disparate businesses, discounted to the 
present using discrete discount rates and applying unique industry-specific valua@on mul@ples to the 
businesses, yields a collec@ve enterprise valua@on of $673 million, or ~$24 per share, assuming the 
midpoint of the Alyea valua@on range and a share count of 28 million.  

Base Case Best Case
Estimated 2031 Total Revenue ($million) 272.8 Estimated 2031 Total Revenue ($ million) 272.8
EV/Rev. multiple (peer group avg.) 3.03 EV/Rev. multiple (peer group avg.) 7.5
Terminal Value ($ million) 827.2 Terminal Value ($ million) 2,045.9
Discount Rate 30% Discount Rate 30%
Discount Time Periods (annual) 6.583 Discount Time Periods (annual) 6.583
Disocunted Terminal Value ($ million, 2025) 147.1 Disocunted Terminal Value ($ million, 2025) 363.7
Discounted Free Cash Flows ($ million, 2025-2031) -16.4 Discounted Free Cash Flows ($ million, 2025-2031) -16.4
Enterprise Value 130.7 Enterprise Value 347.3
Price/Share $4.67 Price/Share $12.40
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Risks to Our Price Target 
 
The Company may require addi-onal capital to support business growth, and this capital might not 
always be available. ALT5 has funded its opera@ons since incep@on primarily through equity financings, 
debt, and cash flows generated from opera@ons. Management cannot be certain that the Company’s 
opera@ons will con@nue to fund ongoing opera@ons or the growth of ALT5’s business. ALT5 intends to 
con@nue to make investments in its business, which may require addi@onal funds. Addi@onal financing 
may not be available on terms favorable to the Company, if at all, due to general macroeconomic 
condi@ons, crypto market condi@ons and any disrup@ons in the crypto market, instability in the global 
banking system, increasing regulatory uncertainty and scru@ny, or other unforeseen factors. In the 
event of a downgrade of the Company’s credit ra@ng, its ability to raise addi@onal financing may be 
adversely affected, and any future debt offerings or credit arrangements may be on less favorable 
terms or terms that may not be acceptable to the Company.  
 
ALT5’s opera-ng results are likely to fluctuate significantly, for reasons including the highly vola-le 
nature of cryptocurrencies. Due to the highly vola@le nature of the crypto economy and the prices of 
crypto assets, the Company’s opera@ng results have, and will con@nue to fluctuate significantly from 
quarter to quarter in accordance with market sen@ments and movements in the broader crypto 
economy. ALT5’s opera@ng results will con@nue to fluctuate significantly because of a variety of 
unpredictable factors, some of which are outside of management’s control. These factors may include 
crypto asset trading ac@vity, trading volume, and the current trading prices for crypto assets, which can 
be highly vola@le. Addi@onally, the Company’s ability to aaract, maintain, grow, and engage its 
customer base, together with changes in the legisla@ve or regulatory environment, ac@ons by foreign 
governments or regulators, as well as regulatory changes or scru@ny will impact the Company’s ability 
to offer its core products or services. 
 
ALT5’s new product development and compe--ve posi-on are likely to remain at risk. The Company 
operates in a highly compe@@ve environment, and management’s development and introduc@on of 
exis@ng new products and services may be put at risk both by the ac@ons of its compe@tors, as well as 
management’s own poten@al execu@on missteps. This includes the amount and @ming of ATL5’s 
opera@ng expenses related to the maintenance and expansion of its business and opera@ons, including 
investments made to develop its products and services. 
 
The proposed dives-ture of ALT5’s life sciences business may be delayed or not be on terms suitable 
to management. Any worsening in the condi@on of public capital markets, or in the sectors in which 
ALT5’s life sciences business operates could delay, possibly indefinitely, management’s plans to spin off 
that business into a standalone publicly traded company. Addi@onally, any alterna@ve dives@ture 
scenario involving the acquisi@on of ALT5’s life sciences business by another organiza@on could be 
called into ques@on or delayed indefinitely if market condi@ons change and make such an acquisi@on 
no longer feasible.  
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The Company’s total fintech revenue is substan-ally dependent on the volume of transac-ons 
conducted on its pladorms.  ALT5 generates a large por@on of its revenue from transac@on fees from 
ALT5 Pay and ALT5 Prime. Transac@on revenue is directly based on transac@on fees, and such revenue 
has grown over @me. Declines in the volume of crypto asset transac@ons, among other reasons, may 
result in lower total revenue. If volume declines, ALT5’s business, opera@ng results, and financial 
condi@on would be adversely affected, and the price of its common stock could decline. 
 
If ALT5 fails to retain exis-ng customers or add new customers, or if customers decrease their level of 
engagement with its products, services and pladorm, the Company’s business, opera-ng results, and 
financial condi-on may be significantly harmed. ALT5’s success depends on its ability to retain exis@ng 
customers and aaract new ones, including developers, to increase engagement with its products, 
services, and pla\orm. To do so, ALT5 must con@nue to offer leading technologies and ensure that the 
products and services are secure, reliable, and engaging. The Company must also expand its products 
and services and offer compe@@ve prices in an increasingly crowded and price-sensi@ve market. There 
is no assurance that ALT5 will be able to retain its current customers or aaract new customers, or keep 
exis@ng customers engaged. Any number of factors can nega@vely affect customer reten@on, growth, 
and engagement, including customers increasingly engaging with compe@ng products and services, 
ALT5 failing to introduce new and improved products and services, or ALT5’s new products or services 
not being favorably received. 
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DISCLOSURES 
 
Analyst Cer-fica-on  
 
The Research Analyst(s) denoted by an “AC” on the cover of this report cer@fies (or, where mul@ple 
Research Analysts are primarily responsible for this report, the Research Analyst denoted by an “AC” on 
the cover or within the document individually cer@fies, with respect to each security or issuer that the 
Research Analyst covers in this research) that: (1) all of the views expressed in this report accurately 
reflect the Research Analyst’s personal views about any and all of the subject securi@es or issuers; and 
(2) no part of any of the Research Analyst's compensa@on was, is, or will be directly or indirectly related 
to the specific recommenda@ons or views expressed by the Research Analyst(s) in this report.  
 
I, Greg Mesniaeff, cer@fy that (1) the views expressed in this report accurately reflect my own views 
about any and all of the subject companies and securi@es; and (2) no part of my compensa@on was, is, 
or will be directly or indirectly related to the specific recommenda@ons or views expressed by me in 
this report.  
 
I, Karen Sterling, cer@fy that (1) the views expressed in this report accurately reflect my own views 
about any and all of the subject companies and securi@es; and (2) no part of my compensa@on was, is, 
or will be directly or indirectly related to the specific recommenda@ons or views expressed by me in 
this report.  
 
Explana-on of Research Ra-ngs (As of January 1, 2024), Designa-ons and Analyst(s) Coverage 
Universe:  
 
Kingswood Capital Partners, LLC uses the following ra@ng system: 
 
Buy - Buy-rated stocks are expected to have a total return of at least 15% over the following 12 months 
and are the most aarac@ve stocks in the sector coverage area.  
 
Hold - We believe this stock will perform in line with the average return of others in its industry over 
the following 12 months.  
 
Sell - Sell-rated stocks are expected to have a nega@ve total return of at least 15% over the following 12 
months and are the least aarac@ve stocks in the sector coverage area.  
 
Not Covered (NC) - Kingswood Capital Partners, LLC DOES NOT cover this stock and therefore DOES NOT 
have forecasts, projec@ons, target price and recommenda@on on the shares of this company.  
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Company-Specific Disclosures  
 
 

Distribution of Ratings 
Kingswood Capital Partners, LLC 

      Investment Banking 
      Services/Past 12 Months 
Rating Count Percent Count Percent 
BUY 6 75.00 2 33.33 
HOLD 1 12.50 0 0.00 
SELL 0 0.00 0 0.00 
NOT RATED 1 12.50 1 100.00 

           As of April 2025. 
 
Kingswood Capital Partners has not received compensation from ALT5 Sigma during the past 12 
months. Kingswood is currently engaged by ALT5 Sigma to provide investment banking or advisory 
services. 
 
ALT5 Sigma Ra-ng History 

 
As of May 29, 2025. Source: E-Trade. 
 
  

I:BUY:$24.00 
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Other Disclosures 
 
This report has been prepared by Kingswood Capital Partners, LLC. It does not cons@tute an offer or 
solicita@on of any transac@on in any securi@es referred to herein. Any recommenda@on contained in 
this report may not be suitable for all investors. Although the informa@on contained herein has been 
obtained from recognized services, issuer reports or communica@ons, or other services and sources 
believed to be reliable, its accuracy or completeness cannot be guaranteed. This report may contain 
links to third-party websites, and Kingswood Capital Partners, LLC is not responsible for their content, 
or any linked content contained therein. Such content is not part of this report and is not incorporated 
by reference into this report. The inclusion of a link in this report does not imply any endorsement by 
or affilia@on with Kingswood Capital Partners, LLC; access to these links is at your own risk. Any 
opinions, es@mates or projec@ons expressed herein may assume some economic, industry and poli@cal 
considera@ons and cons@tute current opinions, at the @me of issuance, that are subject to change. Any 
quoted price is as of the last trading session unless otherwise noted. Foreign currency rates of 
exchange may adversely affect the value, price or income of any security or financial instrument 
men@oned in this report. Investors in such securi@es and instruments, including ADRs, effec@vely 
assume currency risk. This informa@on is being furnished to you for informa@onal purposes only, and 
on the condi@on that it will not form a primary basis for any investment decision. Investors must make 
their own determina@on of the appropriateness of an investment in any securi@es referred to herein 
based on the applicable legal, tax and accoun@ng considera@ons and their own investment strategies. 
By virtue of this publica@on, neither the Firm nor any of its employees shall be responsible for any 
investment decision. 


