
AGENDA EC Cyprus Business Convention 2026 

14 June  2026

18:00 - 19:00 Registration

19:00 - 21:00 Welcome Party
Complimentary drinks and light snacks will be 
available during the welcome party.

AGENDA EC Cyprus Business Convention 2026 

15 June  2026

9:00-9:50 Arrival/ Registration/Coffee/Networking

9:50-10:00 Welcome from the Founder

10:00-11:00 Beth Turner | Communication Coach 

11:00-11:15

11:15-12:00

Topic

12:00-12:30

12:30-13:30

13:30-14:00

14:00-14:30

Topic The Domino Effect in Marketing

15:00-15:15

15:15-15:45

Topic To be confirmed closer to the event date

Topic The Conversation Advantage for Entrepreneurs

Break

Igor Akimov |  AI Expert

Five AI Tools That Pay for Themselves in a Week | For 
small business owners

Announcements and Workshop Registration

Lunch Break

Structured Networking
Guided Connections 

Anastasis Charalambous |  Founder of 
Growth Hacking Cyprus

Break

Surprise Speaker |  To be confirmed

AGENDA EC Cyprus Business Convention 2026 

16 June  2026

10:00-12:30 Beth Turner Workshop

Topic Building a Communication Strategy That 
Grows our Business

orkshop is designed to help business owners 
become ar more intentional about how their business 
communicates.

The session will help entrepreneurs clariy the 
problems their business solves rene how they talk 
about their value and ensure others can easily repeat 
their story.

Lunch

Ralph Nseir
Stop Brainstorming in the ark  A simple sprint 
to find your next best moe  and leae  with a 
page plan

This workshop is designed to help you clariy your 
challenge dene it as a precise problem evaluate 
options using a simple decision matri and leave with 
clear priorities practical rameworks and actionable 
net steps.

gor Akimov
How to find  places in your business where AI 
pays back in  months

udit ramework. ow to walk through your own 
company and nd  candidates. here to look 

repetitive ops tetvoice processing routine 
comms reporting support selection criteria 
volume error cost data availability payback 

period. Demonstrated on a real case with concrete 
numbers and tools.

2-3 End-to-End cases with real numbers.

For each: business problem  solution  stack non-
technical level  timeline  cost  measurable result. 

ow to implement a similar thing in real-time. This is 
what almost nobody shares publicly

12:30-13:30

13:30-15:00

Topic

15:00-18:00

Topic

15:45-16:15

16:15-16:45

Topic

Structured Networking
Deal Making Focus

Henry Walton |  Big Ticket Sales Expert

B2B Sales -How to create relationships & nurture 
them into actual opportunities in the pipeline.

16:45-17:00

17:00-17:30

Break

Ralph Nseir |  Innovation Management 
& Entrepreneurship Facilitator

Topic From Goats to Toyota to IKEA: The Power of 
Observation

17:45-18:15

19:00-21:00

21:00-22:00

Open Networking

Eclusive Dinner

Networking Party
nlimited drinks at the ull-service bar.


