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Weekly News

American National

Palladium Multi-Year Guarantee (MYG) Solutions
Take a look at ANICO's suite of Multi-Year Guarantee (MYG) annuities designed to meet a range of financial goals — with

competitive rates, flexible terms, and built-in value.

e Palladium MYG - A solid, straightforward solution offering guarantee periods ranging from 3 to 10 years.
Designed to deliver stability and predictable accumulation potential.

e Palladium MYG MAX - Offers the same guarantees for 3,5,6,7, & 10 year periods, without the 10% annual free
withdrawal, allowing for higher rates and a greater opportunity to grow earnings.

e Palladium Match MYG - Interest guaranteed periods for 3, 5, and 7 years, perfectly aligned with a matching
surrender charge period.

View the comparison.

ANNUITY

WATCH

In this issue of Annuity Watch:

e Connecting with New Generations e The Palladium MYG 6 Advantage
e  Accelerate Your Client's Retirement Goals

Corebridge Financial (American General)

43% of Americans think employer life insurance is portable
Remind clients, workplace life insurance is not portable. When the job ends, so does coverage.

e Share this flyer
e See the latest insights


http://image.email.anico.com/lib/fe641570706407797213/m/1/4361ed41-067c-41b7-af5b-1e65fda46e3f.pdf?WT.mc_id=
http://docs.uuinc.com/news/AN%20annuity%20watch%20sept3.pdf
https://adminplus.fgsfulfillment.com/View/corebridgefinancial/1/AGLC110988
https://www.corebridgefinancial.com/insights-education/life-insurance-insights

John Hancock

Hancock Talks podcast

In this new podcast - The Al advantage with Kartik Sakthivel: Saving time & closing more cases - they explore how Al is
reshaping the producer-client relationship, streamlining operations, and helping financial professionals better connect
with the next generation of clients.

Lincoln Financial Group

Weekly Market Intel - See the latest insights.

MassMutual

Discover the Power of UL Guard: Long-Term Guaranteed Protection
To help clients navigate long-term protection and estate planning, this new UL Guard case study offers a compelling look
at how MassMutual’s guaranteed universal life solution can help meet evolving financial needs.

The hypothetical scenario illustrates how UL Guard’s flexible premiums and death benefit can be tailored to support a
family’s long-term financial security—while reinforcing the value of guaranteed protection.

Mutual / United of Omaha

Express

A Weekly Update for Mutual of Omaha’s
Brokerage Sales Distribution

In this issue of Express:

e Enhancements Coming to SPA e  Show Clients How LTC Helps Them Stay at Home
e Understanding your Exposure with Telephone and e Who Needs Critical lllness Insurance?

Text Solicitations e Affordable Cancer Insurance to Support Your Clients
e Life Insurance Awareness Month is Here! When They Need It Most

e  Financial Wisdom with Life Insurance

OneAmerica

Care Solutions interest rates - See the rates effective September 15%.


https://sales.johnhancockinsurance.com/financial-professionals/NLI/life-insurance/sales-tools-and-resources/podcasts/hancock-talks.html
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
https://compass.massmutual.com/api/public/assets/file/blt5d268f8224c11e6b
http://docs.uuinc.com/news/MOO%20express%20sept3.pdf
https://image.aulind.oneamericaemailservices.com/lib/fe5815707c610d787112/m/1/396d6807-ff04-4706-9afc-2452555a4b21.pdf

Pacific Life - Lynchburg
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PL PROMISE EDITION

FIELD NE

LIFE INSURANCE NEWS FOR FINANCIAL PROFESSIONALS

In this issue of Field News Monthly:

e Time for Policy Reviews e You Apply, We Do the Rest
e Consider Policy Conversion for Your Business Owner e Did You Know Your Clients Could Improve their Risk
Clients Classifications?

Protective Life

Advantage Choice UL will be discontinued December 31, 2025

Signed applications must be received on or before Oct. 31, 2025, and all cases must be in force by December 31, 2025.
See the transition rules.

As an alternative solution, we encourage you to explore Protective Lifetime Assurance UL!

Prudential Financial

SUL Protector will be discontinued effective September 12, 2025
See the transition rules.

Securian Financial

Eclipse Protector Il IUL target premiums are going up - Get details.

Symetra

Symetra |ULs: Now with greater upside potential for your clients
The competitiveness of Symetra indexed universal life products was just enhanced by raising the caps and maximum
illustrated rates on key index strategies for Accumulator Ascent IUL and Protector [UL.
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http://docs.uuinc.com/news/PacLife%20field%20news%20monthly%20sept2025.pdf
http://docs.uuinc.com/news/PL%20advantage%20choice%20ul%20discontinuation.pdf
https://finpro.protective.com/protection/universal-life/protective-lifetime-assurance
https://prudential.scene7.com/is/content/prudential/SULProtectorTransitionRules
http://docs.uuinc.com/news/Securian%20protector2%20iul%20enhancements.pdf
https://symetra.bynder.com/m/35c41437a89b80ca/original/Accumulator-Ascent-IUL-with-Nasdaq-100-Index-Core-with-Bonus-Strategy.pdf
https://symetra.bynder.com/m/2cd6313b5b79934/original/Protector-IUL-Competitive-Analysis-Single-Pay-Female-S-P-500-Core.pdf

