
Videos & Motion Graphics
Share these quick and engaging videos to help initiate client conversations about life insurance.

FOR FINANCIAL PROFESSIONALS. NOT FOR USE WITH THE PUBLIC.

Life Insurance Awareness Month
Their goals. Your guidance. Our life insurance solutions.

Use our collection of consumer-approved resources to guide clients in  
understanding how MassMutual Life Insurance can help their financial goals go further.

Finding the Right Life 
Insurance for You 

Week 2 Social Post

Head Start with Whole 
Life and Cash Value Life 
Insurance

Market Risk and Your 
Retirement

Week 4 Social Post

Follow this engagement strategy to provide clients with engaging and informative life 
insurance communications every week throughout September.

Marketing Engagement Strategy

Week 1 Email

Life Insurance Video 
(2026)

Week 3 Email

Week 3  
 Email

Week 1    
 Email

https://www.youtube.com/watch?v=3Mo-Jhvkr9c
https://mmsd.massmutual.com/mmsd/life/LI9287.doc
https://www.youtube.com/watch?v=aHj1QeVyOig
https://www.youtube.com/watch?v=1bzOm6qyg9I
https://mmsd.massmutual.com/mmsd/life/LI9288.doc
https://mmsd.massmutual.com/mmsd/life/LI9285.doc?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://vimeo.com/1215505731/f9203d7a96?share=copy&fl=sv&fe=ci
https://mmsd.massmutual.com/mmsd/life/LI9286.doc?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all


Conversation Starters
No matter where clients are in their financial lifecycle, we have concept pieces that will help 
jumpstart life insurance conversations. For more sales strategies and marketing support visit           
the MMSD Life Marketing Hub.

FOR FINANCIAL PROFESSIONALS. NOT FOR USE WITH THE PUBLIC.

A Life Insurance 
Strategy That Fits.  
For Life. (LI5017)

Help Set Young  
Adult Children Up  
for Success 
(LI9232)

A Commitment to 
Financial Strength 
and Value (LI7286)

Individual vs. Group 
Term Life Insurance 
(LI5333c)

Millions of people are covered 
by group term life insurance 
plans through their benefit 
programs at work. These plans 
generally provide employees 
with a small amount of life 
insurance along with the option 
to purchase a limited amount 
of additional coverage.

Many people buy the additional life insurance 
because it is convenient and easy. They 
generally don’t need to provide any health 
information, and their premiums are deducted 
from each paycheck.

What many people do not realize is that 
purchasing individual term life insurance on 
their own may be a better option than buying 
additional group coverage at work. Here are 
some reasons why:

• Group term life insurance plans limit the 
coverage you can get, often to three or 
four times your annual salary. For many 
people this is not enough.

• You do not own your group term life 
insurance. If you change jobs, get 
laid-off or leave the workforce for a 
period of time, your options to continue 
coverage may be limited.

• The premium rates for group life 
insurance are not guaranteed and increase 
over time. They also reflect the fact that 
these plans do not exclude employees 
with health conditions. As a result, the 
premiums may be higher than what you 
would pay for individual term coverage 
over time. 

Individual vs. Group Term  
Life Insurance

Creating a Life 
Insurance Strategy 
That’s Right For You
(LI5006)

Retirement 
Supplement 
(LI7979)

Retirement Supplement
Participating whole life insurance 
from Massachusetts Mutual Life Insurance Company (MassMutual®)

The Impact of 
Varying Returns on 
Your Retirement 
(LI5510)

The Impact of Varying Returns  
on Your Retirement
Market Risk and Your Retirement

NOT A BANK OR CREDIT UNION DEPOSIT OR OBLIGATION • NOT FDIC OR NCUA INSURED •  
NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY • NOT GUARANTEED BY ANY BANK OR CREDIT UNION

Essential ProtectionSM
A foundation of financial security

Essential Protection (LI7792)
Available Languages: Spanish,  
Chinese, Korean
Available Segments:  
Black American,  
Asian Indian, LGBTQIA+

Guaranteed to Fit Your Life
The value of whole life insurance throughout your lifetime

Participating whole life insurance offered by  
Massachusetts Mutual Life Insurance Company (MassMutual®)

Guaranteed For Life  
(LI1713)
Available Languages: 
Spanish, Chinese,  
Korean, Vietnamese
Available Segments: Black 
American, Asian Indian

Gift of a Lifetime  
(LI7026)
Available Languages: 
Spanish, Chinese,  
Korean, Vietnamese

Taming a Bear Market in Retirement
Adding flexibility to your retirement income portfolio 
with whole life insurance

Taming a Bear Market 
(LI1717)
Available Languages: 
Spanish, Chinese,  
Korean, Vietnamese

https://cloud.mm.massmutual.com/mmsd-li-hub?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/blt1e4d94063c2ab8db?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/blt078360e11bbba82a?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/bltb99ea5e0644746bf?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/blte105712821232119?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/blta046abaf4e820596?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/blt7b4f78cf3af35efc?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/bltf64f9075076b9ba9?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/blt06004ce8bfd06fa7?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/download/file/blt06004ce8bfd06fa7?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/api/public/assets/file/blt8d692c0b86a05d84
https://compass.massmutual.com/api/public/assets/file/bltb2a1c57ebf2c1c38
https://compass.massmutual.com/api/public/assets/file/bltd6d5f0f41cd6be16
https://compass.massmutual.com/api/public/assets/file/bltcc20305a85c18682
https://compass.massmutual.com/api/public/assets/file/blt43d1443c4498d030
https://compass.massmutual.com/api/public/assets/file/blt8fafc55aec44f744
https://compass.massmutual.com/api/public/assets/file/blt770d222f1c273428
https://compass.massmutual.com/api/public/assets/file/blt770d222f1c273428
https://compass.massmutual.com/api/public/assets/file/blt770d222f1c273428
https://compass.massmutual.com/api/public/assets/file/blt9f0a75c58d45b5fa
https://compass.massmutual.com/api/public/assets/file/blt97a1e8cd45e39572
https://compass.massmutual.com/api/public/assets/file/blt3cfea02a9d0a707d
https://compass.massmutual.com/api/public/assets/file/blt32cd5d32ea83687f
https://compass.massmutual.com/api/public/assets/file/blta126a5ade9e23831
https://compass.massmutual.com/api/public/assets/file/blta126a5ade9e23831
https://compass.massmutual.com/api/public/assets/file/blt55211ca5c65dad8e
https://compass.massmutual.com/api/public/assets/file/bltf18ec11fe7e679b1
https://compass.massmutual.com/api/public/assets/file/bltf18ec11fe7e679b1
https://compass.massmutual.com/api/public/assets/file/blt0f330b30121a9383
https://compass.massmutual.com/download/file/bltf92bbb602fd1cfd4?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/api/public/assets/file/blt5d68c35c10a8bdab
https://compass.massmutual.com/download/file/blt7d0783b486aaa735?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/api/public/assets/file/bltf18ec11fe7e679b1
https://compass.massmutual.com/download/file/bltd262d64b2cc650bc?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/api/public/assets/file/bltd262d64b2cc650bc
https://compass.massmutual.com/api/public/assets/file/bltd262d64b2cc650bc
https://compass.massmutual.com/api/public/assets/file/blt3f63e9d5de318469
https://compass.massmutual.com/download/file/blt7cfabc427559dd3b?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all
https://compass.massmutual.com/api/public/assets/file/blt4a69628845620582
https://compass.massmutual.com/download/file/blt520f2f467b682a8b?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all


© 2026 Massachusetts Mutual Life Insurance Company (MassMutual®), Springfield, MA 01111-0001. 
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FOR FINANCIAL PROFESSIONALS. NOT FOR USE WITH THE PUBLIC.
Life insurance products issued by Massachusetts Mutual Life Insurance Company (MassMutual) and its subsidiaries, 
C.M. LifeInsurance Company (C.M. Life) and MML Bay State Life Insurance Company (MML Bay State), Springfield, MA 
01111-0001. C.M. Life and MML Bay State are non-admitted in New York.

Visit our MMSD Life Marketing Hub  
for more information.

https://cloud.mm.massmutual.com/mmsd-li-hub?utm_source=compass&utm_medium=redirect&utm_campaign=pro_b2b_awamon_crm_awa_liam&utm_content=link_toolkit_other_li&utm_term=sb2b_other_othe_nat_all

