
BUILDING RELATIONSHIPS
… 

USE YOUR BIO 
& GAINS PROFILE

IN 121s
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GOALS
What are the objectives that are important to you?

What are the problems you want to solve? 

        Financial targets
        Business goals
        Personal aspirations
        Educational objectives

G



ACCOMPLISHMENTS
What big projects have you completed in business or as an 
employee? 

What are your accomplishments as a student or parent?

A



INTERESTS
What are the things you really enjoy doing? 

The music you like to listen to, the hobbies you spend time on, the 
sports you like to play or watch? 

People are more willing to spend time with people they share 
interests with

I



NETWORKS
Each of your contacts is a part of many networks. 

Do you know what these are, how big they are? 

Each of us has the potential to connect with hundreds or 
thousands of people if we cultivate these resources.

N



SKILLS
What do you do especially well? 

What are the professional areas in which you excel? 

Don’t be afraid to share this information with your contacts, and 
learn about the talents and abilities of the people in your network 
as well.
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BE
SPECIFIC





BNI Biography



Why Do My GAINS?

http://events.bni.com.au/en-
AU/chapterdetail?chapterId=eOwIYrnUQYJ6ngqPVCknmw
%3D%3D&name=BNI%20Redlands

BNI Redlands website



Chapter Website is Public!

Would you have a blank website?



Exchange your GAINS
before you meet



Find Common Ground Before You Meet!



Why Do My Biography?

Feature Presentation
The Secretary-Treasurer uses your BNI 
Connect Biography to introduce you for your 
feature presentation. 

Your Feature Presentation introduction can 
really add to it and not use any of your talking 
time!

Write it and make use of every word!



Plan to do a 121 after our weekly 
meeting

Alternatively, block it out as a 
business appointment each week



Arrving In Your Inbox Today … �



Who will you schedule
a One-To-One with

this week?


