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Clicklease Helps
Cleaning Depot
Approve More
Customers and
Increase Average
Deal Size

Cleaning Depot needed a better financing
partner. Their financing solution was denying
too many customers. They had tried using

QuickSpark, but they needed a better solution.

In August of 2020, they discovered Clicklease.

The Solution:

Now, Cleaning Depot leverages Clicklease

to drive more sales and approve more
customers. They advertise Clicklease’s flexible
financing options in their marketing and on
social media. Customers see advertising
in-store and ask about Clicklease. Cleaning
Depot can even send applications via text
message as part of the sales process.
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Clicklease has helped us grow our
business [and] has driven revenue
growth in my organization.

—Daniela Cano, Owner, Cleaning Depot

About:

Cleaning Depot is a family owned and
operating janitorial supply store in Las
Vegas. The owner has worked in the
industry for more than 15 years. They have
everything a small business needs to
grow in the janitorial industry.
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The Problem:

The Results:

With Clicklease, Cleaning Depot has seen
significant improvements in sales, revenue,
customer satisfaction, time-to-close, and
average deal size.
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to recommend
Clicklease to a
friend or colleague?
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How likely are you
Cleaning Depot



