
B E F O R E  YO U  S E N D  I T

Eight questions, two minutes,

before you spend a month on it.
Every line is a yes or a no. Count the yeses at the end. Nothing here is a quote: every 

deal is priced after valuation, legal review and due diligence.

1 Real estate behind it?

A UAE property stands behind the deal. The asset is what carries it.

2 Located in the UAE?

The property sits in Dubai, Abu Dhabi or elsewhere in the Emirates.

3 From AED 1M?

The capital needed is one million dirhams or more.

4 Inside 70 per cent?

No more than 70% of value, leaving a cushion of at least 30% in the asset.

5 Short-term need?

Resolvable within about twelve months, at term end, resale or refinancing.

6 Stuck on structure?

It stalled on valuation, residency, off-plan or timing, not on the asset.

7 Clear exit?

A defined repayment path: resale, refinancing or completion.

8 Ready to move?

The decision-maker is engaged and the property documents exist.

T TE  OUNT ENS

7 or 8. Strong candidate, send it.

4 to 6. Worth a conversation: send it and NEMAX reviews the structure.

3 or fewer. Not a fit for co-financing this time.

Four or more yeses? Send it: nemax-finance.com/for-brokers

Co-financing, not lending. Secured by real estate. Structured through ADGM SPVs.


