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Year End Charitable Gift Giving Guide



Joyful All Ye 
Nations Rise!
Is it possible for us to have hearts 
that are fully alive, faithfully 
generous, and incredibly fulfilled? 
Can we find that freedom of 
expanse when we choose to let go 
and flow in the nature of our 
Creator?

In a world where there often seems 
to be a lack, we find our faith by 
bringing our best to the King – 
whether that is 2 pennies or millions 
of dollars. Let every heart 
prayerfully consider how we can 
prepare and make room for His 
purpose this season. 

During this giving season, let's 
search within and overflow with 
gifts that will reach people from our 
neighborhoods to the nations as we 
joyfully proclaim, "The Lord has 
come…Let Earth receive her King!"

In this guide you will
find information on...

Creative Ways To Maximize
Your Giving

Automations, Anonymous Grants 

Gifts that Help Today

Cash, Securities Stock, Retirement 
Plan Assets, IRAs, Real Estate & 
Personal Property, Charitable Lead 
Trust, Business Sell 

Gifts that Help Later

Life Insurance, Retained Life Interest, 
Bequests

Gifts that Produce Income  

Charitable Gift Annuity
CRT, Pooled Income Fund

Charitable Gift Deadlines 



Creative Ways
to Maximize Your Giving
Have you considered giving in a smarter way?
Donating appreciated non-cash assets—like real estate, business interests, or stocks—can be 

one of the most powerful ways to support the ministries you care about. Not only does it 

expand your giving capacity, but it can also provide significant tax advantages. It’s a creative, 

high-impact approach to generosity.

Expand Your Giving Potential
Unlock greater generosity by giving from stored wealth—such as business assets or appreciated 

non-cash assets—instead of relying solely on ordinary income.

Maximize Your Tax Benefits
Reduce capital gains tax liability and potentially receive a larger income tax deduction—freeing 

you to give more while keeping more.

Donor Advised Funds: A Simple and Strategic Giving Tool
Think of a Donor Advised Fund (DAF) as a flexible, cost-effective alternative to a private 

foundation. You can contribute cash or appreciated non-cash assets—such as stocks or real 

estate—and receive an immediate tax deduction.

Your contributions can grow tax-free within the fund, and you can recommend grants to your 

church or any qualified nonprofit at any time. You also have the option to give anonymously.

DAFs are a great way to involve your family in generosity, allowing you to model and pass on 

your charitable values to the next generation.

Learn how creative giving helps you, 
your beneficiaries, and the Church. 
Click to watch this video.  

https://mortarstonecharitable.org/steward-resources
https://mortarstonecharitable.org/steward-resources


Gifts that Help Today

Major Cash Contributions
A significant cash gift can make an immediate, transformative impact on the ministries you 

care about most. This tax-deductible donation helps fuel current ministry efforts while 

aligning with your calling to give generously.

Stock & Appreciated Securities
Even in uncertain markets, many people hold appreciated stocks or mutual funds in taxable 
investment accounts. By donating these assets directly, you can give more, avoid capital gains 
tax, and potentially improve your cash �ow.

Retirement Assets & IRAs
You can donate up to $100,000 annually from your IRA directly to the church without 
incurring income tax on the distribution. This is a simple and e�ective way to support ministry, 
especially if you're 70½ or older.

Real Estate
Whether it’s commercial property, a vacation home, or undeveloped land, real estate can be a 
powerful Kingdom resource. Donating appreciated real estate may o�er signi�cant tax 
advantages while funding ministry in lasting ways.

Charitable Lead Trust (CLT)
A CLT allows you to support ministry now, while eventually passing assets on to your family. 
The church receives income from the trust for a set number of years, and your heirs receive the 
remaining balance—often with reduced tax implications.

Business Interests
Thinking about selling your business? You can donate a portion of your business before the 
sale to reduce taxes and maximize your Kingdom impact. Even if you're not planning a sale 
soon, contributing pro�ts can turn your business into a vehicle for ministry.



Gifts that Help Later

Gifts that Produce Income

Life Insurance
A life insurance policy is a meaningful way to leave a legacy—not just for your loved ones, but 

also for the church and ministries you hold dear. Even if you live a long and full life, your 

designated gift will still be directed to the church. Permanent life insurance policies remain in 

force for your lifetime, as long as the premiums are maintained.

Retained Life Interests
A Retained Life Interest allows you to donate a personal residence or farm to your church while 

continuing to live in it for the remainder of your life. Upon your passing, the property transfers 

to the church, which can then use the proceeds from its sale to fuel ministry growth and impact.

Bequests
Bequests—gifts made through your will or living trust—are one of the simplest and most 

powerful ways to support ministry for generations to come. Whether large or small, a bequest 

allows you to designate a portion of your estate to the church, ensuring your legacy continues 

to build God’s Kingdom.

Charitable Gift Annuity
A Charitable Gift Annuity is a simple way to support your church while receiving guaranteed 

income for life. In exchange for a generous gift, the church agrees to provide you with a fixed 

income stream. Depending on your age and gift amount, you may also benefit from a significant 

tax deduction—typically between 20% and 55%.

Charitable Remainder Trust (CRT)
A Charitable Remainder Trust allows you to make a lasting gift to the church while still receiving 

income. This irrevocable trust provides you or your chosen beneficiaries with regular payments, 

either for life or a set term. After the trust ends, the remaining assets are directed to support the 

ministry.

Pooled Income Fund
A Pooled Income Fund is a giving vehicle managed by the church that combines gifts from multiple 

donors into a single fund. You receive a lifetime income based on your share of the fund’s 

earnings. After your lifetime, your portion of the fund supports the church’s ongoing mission.



Dates to Remember
Nov 30: Real Estate Gifts
Any real estate gifts requiring a Phase I Environmental Site 

Assessment must be initiated by your financial institution by  

November 30. 

Dec 5: Proprietary Mutual Funds
All proprietary mutual fund transfers must be initiated by your 

financial institution by December 5.

Dec 19: Grants to the Church
Grants do not have to be made in 2025 for tax purposes, but if 

you'd like a grant sent by the end of the year, grant requests must 

be submitted by December 19 through your financial institution. 

Dec 19: Stocks, Mutual Funds
All stocks and mutual fund transfers should be initiated with the 

transferring broker by December 19. 

Dec 19: Complex Gifts (business interests, real estate, life 

insurance, etc.) To ensure your complex gift can be completed by 

December 31, a completed complex gift donation form and all 

accompanying required documents must be received by 

December 16 from  your financial institution. 

Dec 31: Cash Gifts
Physical checks and cash must be postmarked by December 31. 

Wire transfers must be received in the church’s bank account by 

this date as well.



Y E AR- E N D  GI VI N G  /    A GUI D E  F O R CHURCH L E AD E RS

PA G E  1  O F  2    ·    T H E  T H R E E  M E T R I C S

3 Year-End Giving Metrics
Every Pastor Should Know
Because how much people give only tells part of the story. Who is giving tells you where your
church is headed.

Year-end giving is often measured by one number: total dollars received. But that number alone cannot tell you
whether generosity is growing, whether your giving base is healthy, or where potential challenges may be developing.

Here are three metrics every pastor should plan to measure to understand impact after year-end giving.

1 Engaged vs. Unengaged
Who participated in year-end giving?

Look at the percentage of gifts that came from “engaged givers” (those who are active in other areas of your
church, for example: members, volunteers, home group attendees, etc.) compared with those who are unengaged
and track how those numbers are changing year over year.

ASK

These numbers can help you understand engagement, participation, and potential opportunities for deeper
discipleship.

2 Generational Giving
Which generations are funding your ministry?

Break down your year-end giving by generation. You may discover that your church is relying heavily on one age
group while younger generations remain largely disengaged.

ASK

Understanding who is giving can help you adjust your communication and discipleship strategy to build a healthier,
more diverse giving base for the future.

3 Asset Giving
Cash and online gifts are only part of the year-end giving picture.

Look at how many gifts came through non-cash assets such as donor-advised funds, appreciated securities,
trusts, or other planned-giving vehicles.

ASK

For many churches, increasing asset gifts does not begin with another fundraising campaign. It begins by helping
people understand the options available to them.

MortarStone  ·  Actionable giving insights to transform your church mortarstone.com

Is the percentage of engaged givers growing,
staying the same, or declining?

How many engaged givers gave for the first time
this year?

How many engaged givers who gave last year did
not give this year?

Are new people beginning to financially engage
with your church?

Which age groups participated most in year-end
giving?

Is your church overly dependent on one
generation?

Are younger givers beginning to engage? Does your generosity communication resonate
with multiple generations?

What percentage of year-end giving came from
assets?

Did asset giving increase or decrease compared
with last year?

Are your members aware of alternative ways they
can give?

Could better education around asset giving create
new generosity opportunities?



Y E AR- E N D  GI VI N G  /    WO RK SHE E T

PA G E  2  O F  2    ·    Y O U R  W O R K S H E E T

Turn Your Year-End Numbers
Into a 2027 Strategy
These three metrics can help you move beyond simply asking, “Did we hit our year-end giving goal?” Your
year-end data can help you identify what is working, uncover potential gaps, and determine whether you
should stay the course or make adjustments heading into 2027.

3 metrics to actually answer: Is generosity becoming healthier across our church?

FI LL THI S I N WHE N Y OU R Y E AR- E ND  C AMPAI GN C LOSE S

1 Engaged vs. Unengaged

% OF GIFTS FROM ENGAGED
GIVERS, THIS YEAR

% LAST YEAR ENGAGED GIVERS WHO GAVE
FOR THE FIRST TIME

LAST YEAR’S GIVERS WHO DID
NOT GIVE

2 Generational Giving

% FROM BOOMERS AND OLDER % FROM GEN X % FROM MILLENNIALS % FROM GEN Z

3 Asset Giving

% OF YEAR-END GIVING FROM
ASSETS

% LAST YEAR NUMBER OF ASSET GIFTS GIVERS WHO ASKED ABOUT
ASSET GIVING

Based on these three numbers, what is one thing we will do differently in 2027?

Not sure how to find these numbers in your giving platform?
Let MortarStone put all three metrics in front of you, with the names behind them.

Schedule a demo
mortarstone.com

MortarStone  ·  Actionable giving insights to transform your church mortarstone.com

https://mortarstone.com/#demo-form
https://k4juko.s.gy/LI3bsC
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