Account Based Marketing Roadmap | 4 Steps to Success
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REACH

Deploy always-on ABM media programs that reach your
universe - stay in front of the right people all the time.
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Steady State

DEFINE ABM NURTURE

Create segmented ABM universe Engage your universe of
of companies and contacts who prospects with relevant offers

can actually buy what you sell - and content - escalate ABM
know who you want to reach. leads to sales.
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EED

MEASURE

Report on contacts, engagement, pipeline influence, and
revenue for your universe - track your ABM success.

“For ABM to work, it must be an always-on program”
- Harry J Gold | CEO, Overdrive Interactive

TALK TO OVERDRIVE INTERACTIVE

} LAUNCH YOUR ABM PROGRAM
617.254.5000 x 1100 | WWW.OVERDRIVEINTERACTIVE.COM/ABM
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