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Introduction

In today’s digital economy, convenience reigns — but at a cost. From streaming services and fitness apps to
cloud storage and meal kits, subscription-based models have crept into nearly every area of life. While each may
seem minor in isolation, these recurring expenses can silently consume hundreds, even thousands, of dollars
each year.

At Educo Advisor Group, we strive to help clients bring visibility and intentionality to their spending habits —
including the “invisible” dollars that quietly erode financial progress. This paper examines the real cost of
recurring payments and provides practical strategies to stay in control.

The Rise of the Subscription Economy

Over the last decade, the consumer landscape has shifted dramatically:

The average American now spends over $200/month on subscriptions — often without realizing it. (1)
Businesses leverage “set it and forget it” billing models because they depend on consumer inattention.

Subscriptions have expanded beyond entertainment to include services like grocery delivery, education
platforms, health tracking, and even pet care.

While these services can offer value, they also encourage passive spending — money leaving your account
without active awareness.

How Subscriptions Derail Financial Goals

Even small recurring costs add up over time. Consider:

«  $15/month for music streaming = $180/year
« $30/month for curated clothing deliveries = $360/year
«  $100/month for multiple digital services = $1,200/year

Multiply that by a household with multiple earners, kids, or devices, and the total can rival — or exceed — a car
payment or annual vacation fund.

Hidden impacts include:
Reducing monthly cash flow
Delaying debt repayment
Hindering emergency savings
Obscuring overall budget clarity

Triggering overdrafts or credit card reliance
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Strategies to Take Back Control
Reining in subscription costs doesnt mean eliminating them all — it means being intentional.

1. Perform a Subscription Audit

= Review bank and credit card statements for recurring charges.

= Use budgeting tools or apps that flag auto-renewals.

2. Categorize and Prioritize

= Separate essentials (e.g., cloud storage for work) from luxuries (e.g., multiple streaming platforms).

= Ask: “Do I use this enough to justify the cost?”

3. Set Renewal Alerts

= Calendar reminders before renewal dates prevent surprise charges.

4. Use Prepaid or Annual Options

= Some services offer savings for paying annually or offer gift card alternatives to limit ongoing billing.

5. Consolidate or Share Plans

= Many platforms offer family or shared accounts — reduce duplication and cost.

6. Establish a Monthly ‘Subscription Cap’

= Decide on a dollar limit for discretionary recurring charges and stick to it.

Why It Matters: Financial Awareness and Behavior

Much like behavioral finance principles warn of emotional or unconscious money habits, subscriptions thrive on
inattention. Reclaiming awareness of these costs is not just a budgeting tool — it's a mindset shift. It's about
aligning your spending with your values and goals, rather than convenience or autopilot.

Conclusion

“Death by subscription” isn't about one service — it's about dozens of quiet withdrawals that slowly drain your
potential. With a few proactive steps and greater awareness, you can ensure that your money supports your
priorities, not just your digital habits.

At Educo Advisor Group, we guide clients toward financial clarity and confidence by helping them take control of
their monthly cash flow. Through thoughtful planning and ongoing guidance, our goal is to help you live
intentionally — every dollar, every month.
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Disclosures

Securities and advisory services offered through LPL Financial, a registered investment advisor. Member FINRA/SIPC. Educo Advisor Group is a separate
entity from LPL Financial.

This material is for general information only and is not intended to provide specific advice or recommendations for any individual. Consult your financial or
tax advisor regarding your specific situation
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