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EMPOWERING ADHD CLIENTS THROUGH FINANCIAL PLANNING:

How Financial Advisors Can Educate, Communicate, and Guide Neurodiverse Individuals Toward
Financial Wellness

Introduction

At Educo Advisor Group, we believe that effective financial planning starts with understanding. For individuals
with ADHD, managing money can present unique challenges - from impulsive spending and disorganization to
time blindness and forgetfulness. This white paper explores how financial advisors can help clients with ADHD
build personalized, useable financial habits that align with their cognitive strengths and limitations.

As a firm that is committed to Educate, Communicate, Guide, we recognize the value of meeting clients where
they are. Our approach blends behavioral insights with sound strategies aiming to create clarity, accountability,
and progress - especially for those who may struggle with traditional financial systems.

Section 1: Understanding the ADHD-Money Connection

* Common ADHD traits that affect money management

Individuals with ADHD may exhibit impulsivity, difficulty with sustained attention, and organizational challenges
that can make financial tasks feel overwhelming or easy to forget.

e The 'ADHD Tax'

This refers to the financial penalties and inefficiencies that result from missed deadlines, overdraft fees, or
impulse purchases - effectively a tax on executive dysfunction.

¢ The emotional toll

Shame, guilt, and frustration often accompany financial struggles, leading to avoidance and further
disorganization, creating a vicious cycle that undermines confidence.

Section 2: Educate - Building Awareness Through Structured Exploration

* Helping clients identify strengths and weaknesses

Guided reflection exercises can empower clients to pinpoint habits that serve them and those that hinder
progress.

* Empowering ADHD Clients Through Financial Planning

How Financial Advisors Can Educate, Communicate, and Guide Neurodiverse Individuals toward financial
wellness
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* Introducing foundational concepts

Breaking down financial basics like budgeting and spending categories into visual, digestible formats helps
reduce overwhelm and increase clarity.

+ Simplifying language and visuals

Clients with ADHD benefit from concise, structured materials with plenty of whitespace, icons, or illustrations
that make key information more accessible.

Section 3: Communicate - Designing Systems That Adhere for the ADHD Brain

* Tools that improve follow-through

Strategies like body doubling (working alongside someone), task bundling (pairing boring with enjoyable), and
gamification increase the likelihood of task completion.

* Flexible budgeting

Budgets should allow room for adjustments and imperfection. The goal is consistency, not rigidity - progress
over perfection.

* Fostering accountability

Frequent, supportive check-ins via email, text, or short meetings can help clients stay engaged and reduce the
shame often tied to financial missteps.

Section 4: Guide - Turning Awareness into Action

* Using goal-setting frameworks

Strategies like body doubling (working alongside someone), task bundling (pairing boring with enjoyable), and
gamification increase the likelihood of task completion.

* Visual trackers and simplified workflows

Budgets should allow room for adjustments and imperfection. The goal is consistency, not rigidity - progress
over perfection.

*  Empowering ADHD Clients Through Financial Planning

Frequent, supportive check-ins via email, text, or short meetings can help clients stay engaged and reduce the
shame often tied to financial missteps.

* Celebrating progress

Recognizing milestones and adapting goals as clients grow reinforces positive behavior and builds lasting
confidence.
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Section 5: Practical Applications for Financial Advisors

* Structuring meetings effectively

Shorter, more frequent meetings with clear agendas and written follow-ups help clients stay on track without
overwhelm.

* The importance of empathy

ADHD clients benefit from a non-judgmental approach that validates their experiences and encourages progress
without criticism.

* Leveraging technology

Tools that provide automation, reminders, and visual feedback (e.g., budgeting apps with charts) make financial
tasks more ADHD-friendly and manageable.

Conclusion

Financial wellness for ADHD clients isn't about fixing deficits - it's about adapting strategies to fit their minds. At
Educo Advisor Group, we provide tools, support, and education that encourage clients thrive on their terms.
Through empathy, structure, and consistent communication, our goal is to empower individuals to make
confident financial decisions, no matter how their brains work. Educate. Communicate. Guide.

Disclosures

Securities and advisory services offered through LPL Financial, a registered investment advisor. Member FINRA/SIPC. Educo Advisor Group is a separate
entity from LPL Financial.

This material is for general information only and is not intended to provide specific advice or recommendations for any individual. Consult your financial or
tax advisor regarding your specific situation.
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