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Talie Jane

Welcome back to Ask
Talie Jane! I'm Talie, your
go-to guide for all things
interior design (and yes,
construction too, because
the best spaces happen
when they work hand in
hand). Whether you're
planning your next remod-
el, refreshing a single room,
or simply here for a little
design inspiration, this is
your spot for insider tips,
fresh ideas, and a behind-
the-scenes look at how
great spaces come to life.

Today’s burning ques-

tion: Why does so much
of “home staging” involve
nearly blinding white paint
on all surfaces? And what’s
the deal with putting up
ultra-thin, absurdly placed
walls?

Jeanie M., South Lake Tahoe

When your home goes on
the market, it transforms
from “your place” into a
product. The goal? To make
it easy for buyers to picture
their own lives unfolding
there. That’s why sellers are
often told to declutter, de-
personalize, and neutralize.
But here’s the problem: in
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trying to appeal to every-
one, many end up stripping
away all the warmth and
character, leaving behind...
well, a lifeless white box.
Sure, anyone can roll on
a coat of stark white paint;
it’s quick, easy, and feels
“safe” But safe isn’t always
memorable. The truth is,
white isn’t the only neutral
buyers love. We're big fans
of warm tones, soft taupes,
cozy beiges, subtle earthy
hues that radiate comfort,
happiness, and energy.
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These shades feel inviting
and timeless, giving buyers
that “ahhh, I could live
here” moment without sac-
rificing broad appeal.

Take a kitchen we're
working on right now:
instead of defaulting to
all-white everything, we're
blending resale smarts with
fresh style. Think warm
beige cabinetry, a pale
green island, brushed nick-
el pendants and hardware,
and a soft green tiled back-
splash paired with a neutral
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countertop. The space feels
modern yet welcoming, a
kitchen where buyers can
instantly imagine cooking
dinner, hosting friends, and
creating memories.

Now, let’s talk strategy.
Adding non-load-bearing
walls to create an extra bed-
room can be a savvy move.
After all, a three-bedroom
home appeals to one type
of buyer, while a four-bed-
room home opens the door
to a whole new audience

and often a higher price
tag. Just one catch: for
aroom to legally count
as a bedroom, it needs a
window. Done right, this
upgrade can be a simple
way to increase value. Done
wrong, it comes across as
an insincere attempt to
mislead, and buyers are too
smart to fall for that.

Have a design or con-
struction question? Send
it to Natalie @ TalieJaneIn-
teriors.com and you might

see it answered right here
in one of the next columns!

Talie Jane is the Owner
and Principal Designer
of Talie Jane Interiors, an
award-winning, full-ser-
vice design firm serving
the Lake Tahoe and Napa/
Sonoma regions. She’s
also the co-owner of Talie
Jane Construction, a
design-driven general con-
tracting firm specializing
in luxury remodels.
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Dinner. Special .
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Mammogram!

_ 50% of cancer-related deaths could be

prevented with an annual mammogram

« Covered by most insurance

« No physician order required

WWL; Genius Al 3D Mammography

The most accurate technology available.

Offered at Tahoe Forest Hospital and
Incline Village Community Hospital.

 Free or low-cost screenings

are available

Schedule today! (530) 582-6510

Certified Quality
Breast Center
of Excellence™

TN




