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CONFIDENTIALITY AGREEMENT

This Offering Memorandum (“Memorandum”) has been prepared by Arsenal Real Estate Advisors, LLC (“Broker”) solely for the purpose of providing selected information to prospective purchasers to evaluate
a potential investment opportunity (the “Property”). This Memorandum is confidential and is intended solely for the limited use of parties to whom it has been delivered directly by Broker. By accepting this
Memorandum, the recipient agrees to maintain the confidentiality of the information contained herein and to use it solely for the purpose of evaluating the acquisition of the Property.

This Memorandum does not purport to be all-inclusive or to contain all of the information a prospective purchaser may require. The information contained herein, including, but not limited to, financial data, projections,
rent rolls, lease summaries, and other details, has been obtained from sources believed to be reliable, but no representation or warranty, express or implied, is made as to its accuracy or completeness. Prospective
purchasers should conduct their own independent investigations and analyses of the Property, including but not limited to engineering, environmental, zoning, physical, and market-related due diligence.

The Broker has not independently verified any of the information contained herein. All references to acreage, square footage, and other measurements are approximations. Any estimates of future performance or
market conditions are for illustrative purposes only and do not represent a guarantee of future results.

The Owner expressly reserves the right, in its sole discretion, to reject any or all offers, to withdraw the Property from the market at any time without notice, and to negotiate with one or more prospective purchasers
at any time. This Memorandum is not to be construed as an offer, agreement, or contract to sell the Property.

By receipt of this Memorandum, you agree that neither the Owner nor Broker, nor any of their respective affiliates, officers, agents, or representatives, shall have any liability for any statements or information
contained in, or omitted from, this Memorandum or for any other written, oral, or other communications transmitted to the recipient in the course of its evaluation of the Property.

NON-ENDORSEMENT DISCLAIMER

Arsenal Real Estate Advisors, LLC (“Broker’) is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The inclusion of any corporation’s name or logo
is for informational purposes only and is not intended to imply any affiliation, sponsorship, or endorsement by the corporation of the Broker, its affiliates, agents, services, or listings. All trademarks and company
names are the property of their respective owners and are used solely to provide prospective purchasers with tenant-related information about the property.

PLEASE DO NOT CONTACT THE OWNER, TENANTS, MANAGEMENT OR STAFF WITHOUT PRIOR APPROVAL.



INVESTMENT SUMMARY

Offering Price

$4,422,222

Tenant Name
Address
Credit Rating
NOI

Lease Type
Rent Increases
Remaining Lease Term
Building Size
Land AC
Parking
Property Type

Year Built

6ZZ | COLUMBUS,GA

Offering Cap Rate

4.50%

Raising Cane's

5720 Whittlesey Blvd, Columbus, GA 31909
BB- (S&P)

$199,000

Absolute NNN Ground Lease
10% Every 5 Years

+/-15 Years

+/- 2,700 SF

+/-145AC

40 Spaces

Retail - Quick Service Restaurant

2025




INVESTMENT HIGHLIGHTS

15-Year Absolute NNN Ground Lease with Corporate Guaranty | Industry-Leading QSR Brand

Raising Cane’s is one of the fastest-growing quick-service restaurant chains in the U.S., posting industry-leading average store sales volumes of +/- $6.6 million. The corporate-guaranteed, 15-year absolute NNN lease provides
investors fully passive ownership and secure long-term income.

Brand-New 2025 Construction Featuring Raising Cane’s Latest Prototype
The property will be delivered as a new +2,700 SF Raising Cane’s with state-of-the-art drive-thru design, reflecting the chain’s most current layout and operational efficiencies.

10% Rent Increases Every 5 Years
Built-in rent growth provides a strong hedge against inflation and ensures increasing cash flow over the lease term.

Strategic Location in Columbus’ Premier Retail Hub | Built-In Customer Base

Raising Cane’s is part of a new mixed-use development along Whittlesey Boulevard that will also feature Jim 'N Nick's BBQ, Dave & Buster’'s, SONS Chevrolet, and +/- 400 new high-end residential units. The project is located
within Columbus’ dominant retail corridor anchored by Columbus Park Crossing and top national retailers including Target, Walmart Supercenter, Sam'’s Club, Kohl's, and Aldi. Within walking distance are The Preserve at
Columbus Park (300 units) and Greystone at Columbus Park (174 units), providing a strong built-in residential customer base to complement the regional draw.

Strong Demographics with Affluent Consumer Base
The 5-mile area surrounding the subject property is home to 110,000 residents with average household income of nearly $84,000.
e - e T T TN

High-Traffic, Signalized Location with Excellent Visibility
Whittlesey Boulevard serves as the spine of Columbus’ retail growth, with direct access to 1-185 and robust daily vehicle counts.
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SITE PLAN
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Building size
2,700 SF

Whittlesey Bvd

| COLUMBUS, GA
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LOCATION MAP

Central Location Demographics
N Conveniently located in close
proximity to high end retail, ST B
restaurants, medical, hotels, Creek State
and dense residential (P .
9 Population 261,902
@ t'} p (10-Mile Radius)
MIDLAND

oRe

10 min (31 miles) to Oifver A/ - .

Columbus Airport Y @a® 2024 Households 105,006
(10-Mile Radius)
10 min (31 miles)
vianvqx}ﬂimeswe”ye;lvd to @
Columbus Airport Columbus $ Average Household $72,643
Airport Income (10-Mile Radius)
14 min (6.0 miles) 10 =
. US Highway-80 58,000 AADT
Columbus City (27}

via Veterans Pkwy to

Columbus City CoOLUMBUS

——
14 min (60 miles) 187 =
\ Whittlesey Blvd 18,200 AADT

%% | coLUMBUS,GA 2 ARSENAL

Iz



TENANT OVERVIEW

raisingcanes.com . .
@ 9 How Raising Cane’s overtook

J(HOST.ERAVERLE KFC to become the No. 3 chicken

SAUCE chain in the U.S.

Technomic.

Raising Cane’s is one of the fastest-growing quick-service restaurant brands in the United
States, specializing in a simple, highly efficient menu centered on premium chicken fingers and
mouthwatering sides. Founded in 1996 in Baton Rouge, Louisiana, the brand has scaled aggressively
while maintaining strong unit-level economics. As of 2025, Raising Cane's operates nearly 900
restaurants across more than 40 states, with average unit volumes of approximately $6.6 million—

. . S a Who We Are
among the highest in the QSR sector. ) One Dream, One Love

The company continues to post industry-leading performance metrics, including double-digit

revenue growth and strong same-store sales gains. Its strategy of company-operated growth,

focus on drive-thru prototypes, and brand loyalty have positioned Raising Cane’s as a leader in the ; : : g

fast-casual chicken segment. Privately held and headquartered in Baton Rouge, Raising Cane’s : : - e <= NRN

remains focused on disciplined national expansion with a proven model that consistently generates | ! ! d ’ il -y | Raising Cane’s:

7 . The fastest chicken jockey
above-average sales volumes and high rent coverage ratios.

\g.; {g} 9\2' ".‘9' <) &@

Ownership Headquarters 2024 Revenue Founder Year Founded Location Count

Private Baton Rouge, LA $51B Todd Graves 1996 900+
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https://www.cnbc.com/2025/06/30/raising-canes-how-it-beat-kfc-to-become-no-3-chicken-chain.html
https://www.raisingcanes.com/who-we-are/
https://www.nrn.com/restaurant-insights/top-500-restaurants
https://www.nrn.com/top-500-restaurants/raising-cane-s-the-fastest-chicken-jockey
https://www.raisingcanes.com/home/

LEASE SUMMARY

Tenant Name Raising Cane's Restaurants, LLC
Guarantor Corporate
Current Rent/NOI $199,000.00
Lease Type Absolute NNN Ground Lease
Lease Commencement Date Est. 12/15/2025
Lease Expiration Date Est. 12/31/2040
Increases 10% Every 5 Years
Options 8, b-Year
Taxes Tenant Responsible
Insurance Tenant Responsible
Maintenance Tenant Responsible
Years 1-5 $199,000.00
Years 6-10 $218,900.00
Years 11-15 $240,790.00
Option 1 $264,869.00
Option 2 $291,355.90
Option 3 $320,491.49
Option 4 $352,54064
Option 5 $387,794.70
Option 6 $426,57417
Option 7 $469,231.59
Option 8 $516,154.75

7% | COLUMBUS, GA




LOCATION OVERVIEW

Columbus, GA MSA

Columbus is Georgia's second-largest metro area and a major regional hub with a population of approximately 329,000.
The city is anchored by Fort Benning, one of the nation’s largest military installations and a top employer with more than
45,000 active duty personnel, civilian employees, and trainees. Additional major employers include Aflac (headquarters),
Global Payments/TSYS, Pratt & Whitney, and Piedmont Columbus Regional. Together, these institutions support a diverse
and stable economy. The subject property is located on Whittlesey Boulevard, the primary retail corridor for Columbus and
the surrounding region. This corridor is anchored by Columbus Park Crossing, a 700,000+ SF power center that draws
consumers from across western Georgia and eastern Alabama. The area offers a strong combination of national retailers,
regional medical centers, and affluent neighborhoods, creating sustained traffic and demand. With direct access to I-185

and high visibility along Whittlesey, Raising Cane's is positioned to capture both local residents and regional shoppers.

NEWS LEADER (1%

Tourism on the rise in Columbus,
brings millions to the city
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KIA MOTORS Employees

* Pratt & Whitney - 850

A United Technologies Company Technologies Company
Em ployees

6ZZ | COLUMBUS,GA

Top Employers

TSY

S T
2600 I Piedmont 2,430

COLUMBUS REGIONAL
Employees Employees

4,075

Employees Employees

St.Francis 1735

EMORY HEALTHCARE Emp|oyees

~
7L GOVERNORBRIAN P. KEMP

“ OFFICE of the GOVERNOR

Gov. Kemp: Korean Magnet
Facility to Create More than 500
Jobs in Columbus

Ledger-Enquirer

Major food company investing
over $120M, creating ‘at least 48
new jobs’ in Columbus

Anthem D

3,335

Employees

Afiac.

The Pezold

Companies 2,000

Employees

1,650

Employees


https://www.wtvm.com/2024/02/27/columbus-tourism-council-presentation-preview/
https://gov.georgia.gov/press-releases/2025-09-03/gov-kemp-korean-magnet-facility-create-more-500-jobs-columbus
https://www.ledger-enquirer.com/news/business/article312305693.html
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