Corporate partnerships
are like an iceberg

4. Above the surface sit donations,
: sponsorships, and charity of the year
programmes. Visible, familiar, but
often transactional and short-lived.

Value Beneath

We call them
budget-busting partnerships
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Dive deep into Business Priorities Research

To unlock the value beneath the surface you need to align with the
company’s priorities, so we conducted research into what matters to
business right now.

Here are the key findings...
0 are feeling optimistic about
the future of their business.

30% 3%

think that now think that now
is the time to be is the time to be
investing in the cutting costs
future of their

business

Business priorities right now

Value Beneath

The PURPOSE Framework

Our framework turns seven core

insights into a practical model that
charities can use to build and grow
high-value corporate partnerships.



Get in touch

If you want to discover the value below the surface
and build budget-busting partnerships, then get in touch:

Jonathan jonathan@remarkablepartnerships.com / +44 7789 871 496
Georgina georgina@remarkablepartnerships.com / +44 7793 892 311
Peter peter@remarkablepartnerships.com / +44 7966 295 767

“The support from
Remarkable Partnerships has
been game-changing. Through their
strategic guidance, we secured
a new partnership with a major
sports brand and transformed our
approach to corporate partnerships.
As a result, we now have greater

confidence, capability and
ambition to build high-value
corporate partnerships.”
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