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PRIVATE EQUITY BREAKDOWNBuyout or LBO
In the spectrum of
private equity inveting,
Buyout or LBO involves
the purcase of more
mature companies,
often with a strong
history of cash flows. 

In this approach, investment returns are
often driven by a combination of
operational improvements, revenue &
earnings growth, multiple of earnings
expansion. If done well, skilled managers
actively build value rather than waiting for
the market to do it for them. The best
buyout firms bring operational playbooks,
industry relationships, and management
talent that transform good businesses into
great ones.

Growth Equity
Growth equity backs
companies that have
proven their business
model and are
generating meaningful
revenue but need
capital or a partner to 

Private equity encompasses strategies that involve taking direct
ownership stakes in companies that are not publicly traded or in publicly-
traded companies with the intent of delisting them and “taking them
private”. 

Unlike buying shares of a public company, where an investor is a passive
participant whose returns often depend on what the broader market does,
private equity investors are active owners. They sit on boards, hire and fire
management, direct strategy, and drive acquisitions. Return is not simply
captured. It is built. This active ownership model is what fundamentally
separates private equity from nearly every other asset class.

Private equity returns are driven by three specific levers: earnings growth
within the company, expansion of the valuation multiple at exit, and in
leveraged buyouts, the paydown of acquisition debt over the holding
period. These levers can exist independently of what the stock market
does on any given day, which is why, according to Blackstone’s paper On
the Historical Outperformance of Private Equity, private equity has
historically delivered returns exceeding public markets over long time
horizons.

The tradeoff an investor in private equity makes in seeking the potential
for higher returns is liquidity and time. Capital committed to Buyout
Private Equity, Growth Equity and Venture Capital is typically locked up
for seven to ten years. Investors should treat these investments as a long-
term allocations with measures of success matching the long time
horizon. Manager selection is also more consequential here than in almost
any other asset class, as the gap between top and bottom quartile
managers is dramatically wider than in public markets. 

The graphic below, inspired by PhD Economist Daniel Lacalle, illustrates
the different stages of private equity and how the later the investment is,
the more financing it typically requires.

get to the next level of growth.  Investors
often  take minority stakes and provide fuel
for expansion into new geographies, new
products, or accelerated hiring without the
full operational overhaul of a buyout.
Because these companies already have
customers and revenue, the fundamental
business risk is lower than early stage
investing while the upside remains
substantial. 

Venture Capital

Venture capital invests
during the very early
stages of a company's
life, often before
meaningful revenue
exists. The investment
bet is on the founding 

team, the market opportunity, and the idea
itself. Most investments will fail or return
modest amounts, but the handful that
define new categories can return multiples
of the entire fund on their own. It is the
highest risk and highest potential reward
strategy in the private equity universe,
requiring a long time horizon and genuine
tolerance for loss.

PRIVATE EQUITY



Most investors assume the stock market
represents the full universe of investment
opportunity. It does not come close.
Approximately 86% of companies with over
$250 million in annual revenue are privately
held and entirely inaccessible through a
brokerage account (1). The number of publicly
listed companies in the United States has
fallen by nearly half since its peak in the late
1990s, while the private market has expanded
dramatically. Companies are staying private
longer, raising more capital privately, and in
many cases choosing never to go public at all.
Private equity is the mechanism that gives
investors access to this universe, and
allocating to it is not a niche decision. It is a
recognition that the public market represents
a shrinking fraction of where real economic
value is being created. The charts below
illustrates how bigger companies are staying
private more, and for longer.

Secondaries

This distinction matters for how investors think about time horizon. A
pension fund paying out benefits over 30 years, an endowment supporting
a university in perpetuity, or a sovereign wealth fund managing national
reserves across generations does not need daily liquidity the way an
individual investor managing near-term cash needs might. That structural
difference in time horizon is what allows these types of institutions to
access private equity's return drivers in the first place: illiquidity is a
feature they can absorb, not a risk they need to avoid.

The chart below, sourced from Preqin via the Wall Street Journal, puts
numbers behind that conviction. Since the fourth quarter of 2000, a
period spanning two market crises and one of the longest bull markets on
record, private equity returned approximately double the returns of public
stock markets (270% cumulatively versus roughly 140% for the S&P 500).
That gap did not appear in a single strong vintage. It accumulated slowly
and consistently, which is exactly how a return premium driven by
operational value creation rather than market sentiment tends to behave. 

Private equity managers are not subject to the behavioral pressures that
lead public market investors to buy high and sell low. They acquire
businesses at negotiated prices, hold through volatility they never have to
report quarterly, and sell when conditions are favorable. That structural
insulation from short-term noise allows compounding to work without
interruption.

Private equity's multi-year holding periods are not a constraint to be
tolerated. They are the mechanism through which value is created. The
time required to acquire a business, improve its operations, expand its
markets, and exit at a higher multiple is precisely what generates the
return premium over public equity. Investors who commit capital across
multiple fund vintages and hold through full cycles have historically been
rewarded in ways that shorter-horizon strategies simply cannot replicate.

For individual investors, the practical concerns tend to center on liquidity,
timing, and access. On liquidity, capital committed to private equity
should be capital that genuinely does not need to be touched for at least
seven years. On timing, vintage year diversification matters more than
identifying a perfect entry point. On access, platforms, feeder funds, and
evergreen fund structures have opened top-tier managers to qualified
investors at minimums that were not available until recently, and that
democratization is still in its early stages. 

Secondaries offer one of the most practical
entry points into private equity for investors
who are drawn to the asset class but
concerned about liquidity and the J-curve. A
secondary transaction occurs when an
existing fund investor sells their stake
before the fund has fully wound down,
allowing a new investor to buy in at a
discount to net asset value. The buyer
acquires an already-seasoned portfolio of
assets, skips the early years of capital
deployment and negative paper returns
entirely, and gets exposure to companies
that are further along in their development.
For investors who want private equity
exposure with a shorter effective duration
and a more visible path to distributions,
secondaries represent a compelling and
increasingly accessible option.

PRIVATE EQUITY

86%

(1) Source: Blackstone according to their internal research 



Private credit has grown from a niche strategy into one of the largest
corners of the alternative investment universe. The story begins in 2008
when the financial crisis hit.  regulators forced banks to hold more capital
against risky loans, causing them to pull back from middle market
lending. The companies that needed that capital did not disappear. Private
credit funds stepped in, and what started as opportunistic has since
become structural. Basel III and subsequent capital requirements have
made certain categories of lending permanently unattractive for regulated
banks, which means this opportunity is durable, not cyclical.

At its core, private credit is lending that takes place outside of public bond
markets and traditional banks. A private credit investor makes a direct
loan to a company or against a pool of assets and holds it to maturity. The
direct-to-borrower model is central to why the asset class may deliver
returns in excess of public markets. Public credit markets route capital
through originators, syndicators, and sales desks, each extracting fees
before the return reaches the investor. Private credit eliminates those
layers entirely, reducing the number of players in the value chain and
allowing that captured value to flow through as higher returns over time. 

What makes private credit compelling as a portfolio allocation is the
combination of characteristics it delivers simultaneously. It generates
current income at yields that have historically exceeded high yield public
bonds by several percentage points. It provides downside protection
through senior secured positioning, giving the lender first claim on a
company's assets in a default scenario. And the floating rate structure
links income directly to prevailing interest rates, which is why the asset
class held its ground and continued generating strong income during the
rate hiking cycle of 2022 and 2023 precisely when most public fixed
income was declining in value. The graphic below, inspired from
Blackstone, illustrates the long-term result of that structural advantage.

PRIVATE CREDIT BREAKDOWNWhat is Private
Credit?

Private credit is lending that takes place
outside of public bond markets and
traditional banks. A private credit investor
makes a direct loan to a company or against a
pool of assets and holds it to maturity.
Because these loans are privately negotiated
rather than competitively priced in a public
market, lenders can often command better
terms, stronger covenants, and higher yields
than comparable public instruments typically
offer. Unlike private equity, private credit
generates regular interest income throughout
the life of the investment, making it a useful
tool for investors who seek current income
from their alternatives allocation.

Direct Lending vs.
Asset Based
Finance

The two most important strategies within
private credit are direct lending and asset
based finance (ABF). Direct lending provides
loans to middle market companies at floating
interest rates often in senior secured
positions, meaning the lender has the first
claim on the company's assets in the event of
a default. Asset based finance takes a
different approach, backing loans against
specific pools of hard assets such as
equipment leases, consumer loan portfolios,
trade receivables, or royalty streams rather
than against the general creditworthiness of
a company. Together, these strategies offer
income-driven returns with structural
downside protection 

The Income Profile
Unlike private equity, which requires
patience through the J-curve before
distributions begin, private credit typically
generates regular interest income throughout
the life of the investment. For investors who
need their alternatives allocation to
contribute to current income rather than just
long-term appreciation, this makes private
credit a useful tool. Current yields on senior
secured direct lending have ranged from
eight to twelve percent in recent years
depending on market conditions,
meaningfully above what investment grade
or high yield public bonds have offered for
most of that period. The floating rate
structure means that as interest rates rise, the
income generated by the loan rises with
them.

PRIVATE CREDIT



Private credit risks are real and worth
understanding clearly. The underlying loans
are illiquid, meaning capital is locked up for
the duration of the loan. This illiquidity is
passed on to investors in private credit funds,
often in the form of 5% quarterly liquidity
caps for evergreen funds. Further, in an
economic downturn, default rates among
middle market borrowers rise, and while
senior secured positioning provides
protection, it does not eliminate loss.
Covenant structure strength varies among
lenders. Manager selection is critical — a fund
that does not properly assess a borrower's
ability to service debt through a full economic
cycle can experience losses.

Why Now?

The private credit market has grown dramatically but remains widely
misunderstood by individual investors who associate lending primarily
with bank accounts and public bond funds. The distinction that matters
most is structural. Private credit is not a substitute for public bonds. It
operates in a less efficient market, commands higher yields for that
reason, and provides collateral-backed protection that unsecured public
bonds typically do not offer. Understanding where private credit sits in
the capital structure, senior to equity, secured against specific assets, and
ahead of most other creditors in a default scenario, is the key to
understanding why it has earned its place in  sophisticated institutional
portfolios. The chart below, sourced from BNY, shows how dramatically
global private credit assets under management have grown over the past
fifteen years, a pace of expansion that reflects institutional conviction
rather than trend-chasing.

For individual investors, the most important practical consideration is
manager selection. The dispersion of returns between top and bottom
quartile private credit managers is dramatically wider than in public fixed
income. A skilled manager brings proprietary sourcing relationships,
rigorous credit underwriting, disciplined covenant negotiation, and active
portfolio monitoring that a less experienced manager cannot replicate.
That difference is invisible in the early years when all loans are current. It
becomes apparent during stress periods when default rates rise and
recovery values vary based on the quality of the original underwriting and
the strength of the collateral package. Private credit risks are real and
worth understanding clearly. These investments are illiquid, covenant
structures have loosened as competition among lenders has increased,
and a fund that does not properly assess a borrower's ability to service
debt through a full economic cycle can experience meaningful losses.
Manager selection is not just important here. It is the single most
consequential decision an investor makes when entering this asset class.
The graphs below explore the change in AUM of private credit and an
overview on direct lending inspired from Blackstone. 

For decades, individual access to private
credit ran almost exclusively through listed
closed-end funds, vehicles that trade on an
exchange and can swing to meaningful
discounts or premiums to net asset value
regardless of the underlying loans' actual
value. Interval and evergreen fund
structures are changing that. Rather than
raising capital once and closing, they raise
continuously and offer periodic liquidity,
typically through quarterly repurchase
offers capped around 5% of assets. That shift
in how private credit is packaged, more than
any single macro trend, is why access looks
different today than it did five years ago.

Who It Is For?
Private credit is most appropriate for
investors who need their alternatives
allocation to generate current income rather
than relying entirely on long-term
appreciation. It suits investors with a three
to seven year time horizon who can commit
capital without needing liquidity in the near
term, and who want meaningful downside
protection relative to equity-oriented
alternatives. It is particularly well suited to
investors who are concerned about interest
rate risk in their fixed income portfolio,
since the floating rate structure of most
direct lending strategies means income rises
rather than falls when rates move higher.
For investors building a diversified
alternatives portfolio, private credit often
serves as the most immediately income-
generative component of the allocation.

PRIVATE CREDIT

The Risks



REAL ESTATE BREAKDOWNWhat is
Institutional Real
Estate?

Real estate is the most intuitive alternative
asset class for most investors because nearly
everyone has direct experience with it. At its
most fundamental level it generates returns
through two mechanisms: income and
appreciation. What makes it particularly
attractive is that both return drivers tend to
be positively correlated with inflation —
when prices rise across the economy, rents
typically rise with them, and replacement
costs for buildings increase, which puts a
floor under property values. For investors
looking to protect purchasing power over
long time horizons, real estate has
historically been one of the most reliable
tools available

The institutional real estate universe is far broader than the single family homes and
small rental properties most individual investors think of first. Industrial real estate has
been one of the strongest performing sectors of the past decade driven by the explosive
growth of e-commerce. Data centers have emerged as one of the most compelling
growth stories in the entire real estate universe as artificial intelligence and cloud
computing drive insatiable demand for physical infrastructure. Multifamily housing has
proven resilient across economic cycles because the chronic undersupply of housing in
many American markets has created a durable tailwind for rental demand and rent
growth.

Real estate investments generally fall across three categories of investment style which
drives the risk and return that investors should understand before committing capital.
Core real estate involves stabilized, high quality properties with long term leases to
creditworthy tenants. Returns are lower but highly predictable and income-driven,
making core appropriate for investors who prioritize stability and current cash flow
over growth. Value-add real estate involves acquiring properties with operational or
physical issues that are suppressing their performance, improving them through
renovation, re-leasing, or operational changes, and ultimately selling at a higher
valuation. The return profile is higher than core but requires more active management
and carries meaningful execution risk. Opportunistic real estate sits at the highest risk
and return end of the spectrum, involving ground-up development, major
redevelopment projects, or investments in distressed situations. Returns can be
substantial but the strategy demands the longest time horizon and the highest
tolerance for uncertainty.

The risks of real estate as an asset class are worth addressing honestly. Leverage is a
feature of most real estate investments and while it amplifies returns on the way up, it
amplifies losses on the way down with equal force. The 2008 financial crisis was
fundamentally a real estate crisis and the damage done to leveraged portfolios during
that period was severe. Interest rate sensitivity is real: when rates rise sharply, cap rates
tend to expand and property values compress even when the underlying rental income
is stable, which is exactly what happened across commercial real estate from 2022 to
2023. Secular tends matter too.  The office sector has experienced a structural
disruption from remote work that has permanently impaired values in many markets
and is unlikely to fully recover. Liquidity is limited in private real estate, with most fund
structures locking up capital for three to ten years, and manager quality varies
enormously across the space. None of these risks make real estate a poor investment.
They make it an investment that rewards patience, selectivity, and the guidance of an
advisor who understands the landscape.  The graph below, using data from National
Council of Real Estate Investment Fiduciaries, shows the returns of these different
forms of real estate. 

How to Access It
One of the most important developments
for individual investors over the past decade
has been the rise of institutional fund
vehicles that make previously inaccessible
property types available at reasonable
minimums. Many large firms have launched
non-traded REITs and fund structures that
deploy capital into large scale institutional
quality assets. For clients looking to exit
active property management without
triggering a taxable event, these vehicles
also qualify as like-kind replacement
property under a 1031 exchange, making
them a natural next step in that
conversation.

REAL ASSETS - REAL ESTATE

Who is it for?
Real estate suits investors who want a blend
of current income and long-term
appreciation rather than pure growth. It
works best for those with a five-to-ten-year
time horizon who can tolerate illiquidity and
periodic capital calls. Because returns come
partly from rental income, it appeals to
investors seeking cash flow alongside their
equity holdings. Real estate is also a natural
fit for investors concerned about inflation,
since rents and replacement costs both tend
to rise with prices. It is less suited to
investors who need short-term liquidity or
who are already heavily concentrated in real
estate through their primary residence or
other holdings



The Infrastructure
Universe

Infrastructure is perhaps the most misunderstood asset class in the
alternatives universe. When most people hear the word they think of
government spending bills and construction projects. What institutional
investors mean is something fundamentally different: ownership of the
essential physical systems that modern economies depend on every single
day, generating stable, predictable, inflation-linked cash flows under long-
term contracts. The defining characteristic is economic necessity. People
do not stop using electricity when the economy slows. Planes do not stop
landing at airports during a recession. This non-discretionary demand
profile can give infrastructure cash flows a stability and predictability. 

The return profile of infrastructure reflects its stability. Expected returns
are generally lower than private equity or opportunistic real estate. What
infrastructure lacks in upside it more than compensates for in
consistency. Cash yields tend to be higher than other private asset classes
because the assets generate income from day one rather than requiring
years of value creation before distributions begin. Many infrastructure
contracts also include explicit inflation escalators, meaning the cash flows
automatically adjust upward as prices rise across the economy. For
investors who need their alternatives allocation to serve as ballast during
periods of market stress, infrastructure has historically been one of the
most effective tools available.

The risks of infrastructure investing are worth understanding clearly.
Regulatory risk is the most significant: assets that operate under
government-granted monopolies are also subject to government
intervention in the form of rate caps, forced divestitures, or policy
changes that can materially affect returns. Political risk is related and
particularly relevant for international infrastructure investments, where
changes in government can alter the regulatory environment that
underlies the entire investment thesis. Construction risk applies to
greenfield infrastructure projects, where cost overruns and delays can
significantly impair returns relative to initial projections. And while
infrastructure cash flows are stable relative to other asset classes, they are
not immune to volume risk. A severe economic downturn that grounds
flights, reduces electricity consumption, or slows shipping volumes does
affect revenue even for the most essential assets, and investors should
size their infrastructure allocation with that possibility in mind.

For most investors building a diversified alternatives portfolio,
infrastructure may belong in the allocation as a stability anchor alongside
higher-returning but more volatile strategies like private equity and
opportunistic real estate. It likely will not be the highest returning position
in the portfolio over any given cycle. It will likely be the one that holds its
value most reliably when everything else is under pressure, and over a full
market cycle that characteristic is worth considerably more than it
appears in a bull market. 

The infrastructure universe spans four
distinct categories. Utilities include
electricity generation, natural gas pipelines,
and water treatment systems operating
under government-granted monopolies with
regulated return structures. Transportation
includes toll roads, airports, seaports, and
rail networks generating revenue tied to
usage volumes. Energy infrastructure
encompasses pipelines, storage facilities,
and renewable energy assets operating
under long-term power purchase
agreements. Digital infrastructure includes
cell towers, fiber optic networks, and data
centers serving as the physical backbone of
the digital economy. All four categories
share the common thread of essential
utility, long-term contracted revenue, and
meaningful barriers to entry.

Digital
Infrastructure

Digital infrastructure deserves particular
attention because it represents a
convergence of two of the most powerful
secular trends in the global economy: the
digitization of everything and the physical
real estate required to support it. Data
centers, cell towers, and fiber networks look
like technology investments on the surface
but behave like infrastructure underneath.
They operate under long-term leases, have
extraordinarily high barriers to entry due to
power requirements and permitting
constraints, and benefit from demand that
grows regardless of the broader economic
environment. The artificial intelligence
buildout currently underway is accelerating
data center demand at a pace most
observers did not anticipate even two years
ago. The graph below from McKinsey shows
how to power demand by data centers in the
next 5 years is expected to increase greatly.
This will require many real assets such as
buildings, power systems, cooling systems,
fiber connections.

REAL ASSETS - INFRASTRUCTURE



HEDGED STRATEGIES
BREAKDOWN

What Are Hedged
Strategies?

Unlike private equity, private credit, or real
assets, which are in a portfolio primarily for
what they generate, hedged strategies are in
a portfolio largely for what they aim to
prevent. The defining characteristic is not a
particular asset class or return target but a
structural approach to investing that seeks
to generate returns not entirely reliant on
whether markets are rising or falling. In a
well-constructed alternatives portfolio,
hedged strategies may serve as a ballast that
reduces the overall risk of the portfolio.

The Risks

Hedged strategies often trade in publicly-traded securities and
investments (such as stocks and bonds).  However, they do so typically by
simultaneously betting on certain investments and hedging those bets by
betting against other investments (which is called “shorting”). 

Three of the most prevalent strategies within the hedged universe each
serve a different purpose and perform best in different market
environments. Long and short equity managers simultaneously buy
companies they believe are undervalued and sell short companies they
believe are overvalued, adjusting net exposure dynamically based on
market conditions. The skill is in stock selection on both sides, and the
best managers generate pure alpha — returns that have nothing to do with
the direction of the market and everything to do with the quality of their
analysis. Event-driven strategies focus on specific corporate events that
create temporary price dislocations. Mergers and acquisitions are the
most common source of opportunity: when a deal is announced, the
target company's stock typically trades at a discount to the acquisition
price because of uncertainty about whether the deal will close. An event-
driven manager captures that spread, profiting when the deal closes and
the discount narrows. Spin-offs, restructurings, and bankruptcies create
similar opportunities by generating forced selling and pricing
inefficiencies that skilled managers can exploit. Global macro is the
broadest and most directional strategy in the hedged universe. Global
macro managers form views on macroeconomic trends across countries
and asset classes and express those views through positions in currencies,
interest rates, equity indices, and commodities. The strategy requires deep
macroeconomic expertise and strong risk management discipline. When
it works, it tends to work spectacularly, performing best during periods of
significant macroeconomic dislocation precisely when most other assets
are struggling.

For investors building a diversified alternatives portfolio, hedged
strategies belong in the allocation as the volatility dampener alongside
higher-returning but more volatile strategies like private equity and
opportunistic real estate. The allocation should be sized to provide
meaningful diversification without dominating the portfolio, and the
manager selection process should focus on strategies with genuinely low
correlation to public equities, transparent reporting, and a verifiable track
record across full market cycles including periods of stress. As shown in
the chart below, hedge funds perform better in periods of market failures.

Manager quality is more consequential here
than in almost any other category. A
mediocre manager who generates returns
highly correlated to the equity market adds
cost without adding diversification, which is
the worst of both worlds. Fees in the hedge
fund space have historically been high, with
the traditional two and twenty structure
meaning two percent of assets annually plus
twenty percent of profits. Those fees need to
be earned through genuine alpha generation
rather than simply riding market beta.
Liquidity also varies widely across strategies,
with some funds offering quarterly
redemptions and others locking capital up
for a year or more.

When They Work
Best

Hedged strategies have historically
underperformed a simple index fund during
prolonged bull markets, and the decade
following 2008 is the most cited example.
That period was characterized by
unprecedented central bank intervention
that suppressed volatility and drove all
assets higher in a highly correlated way that
made diversification look like a penalty. The
value of hedged strategies becomes most
apparent during stress periods. During 2008
the S&P 500 fell nearly 38% while the
average hedge fund fell approximately 18%,
a gap of nearly 20 percentage points that
preserved enormous amounts of capital at
precisely the moment it mattered most.

HEDGED STRATEGIES



At digital asset is any asset that exists natively on a
blockchain, a decentralized digital ledger that
records transactions across a network of computers
without requiring a central authority. Bitcoin was
the first and remains the largest and most
institutionally accepted digital asset. Designed as a
fixed-supply, decentralized store of value with only
21 million Bitcoin ever in existence, its investment
case rests on scarcity, growing institutional
adoption, and its potential role as a hedge against
currency debasement and long-term inflation.
Ethereum functions differently, serving as the
programmable infrastructure layer on which
decentralized applications and smart contracts are
built. Beyond these two, the universe expands into
thousands of tokens and protocols of varying
quality, legitimacy, and long-term viability.

The Investment
Case

The case for a small allocation to digital assets
rests on four distinct arguments. The
diversification argument: Bitcoin has historically
shown low correlation to traditional asset classes
over long time horizons. The scarcity argument:
unlike fiat currencies which can be printed in
unlimited quantities, Bitcoin's supply is
mathematically fixed. The adoption argument: the
number of institutional investors, publicly traded
companies, and sovereign entities holding Bitcoin
has grown dramatically over the past five years.
The asymmetry argument: a small allocation to an
asset with significant upside potential can
meaningfully improve a portfolio's return profile
even if the position represents only two to five
percent of total assets.

The Risks
The risks of digital assets are significant and
deserve more than a cursory disclaimer. Volatility
is the most obvious: Bitcoin has experienced
multiple drawdowns of fifty percent or more
during its history, including a decline of over
seventy percent from its peak in late 2021 to its
trough in late 2022. Regulatory risk is real: the legal
and tax treatment of digital assets continues to
evolve and a significant adverse development
could materially affect prices. Custody risk is
meaningful: unlike a stock held at a brokerage,
digital assets require either trusting a custodian or
managing private keys directly. Finally, during
acute market stress periods Bitcoin has
historically sold off alongside risk assets, reducing
its diversification value precisely when it is most
needed.

DIGITAL ASSETS

What Are Digital
Assets?

What Are
Collectibles?

Collectibles are the oldest alternative asset class in
human history and the least institutional. What
has changed in recent decades is not the
fundamental nature of collectibles but the
infrastructure surrounding them: auction houses,
art-focused funds, data platforms, and financing
mechanisms that have brought institutional rigor
to a category that was for most of its history
entirely opaque. Unlike every other asset class in
this document, collectibles generate no cash
flows. Their value derives entirely from scarcity,
cultural significance, and the willingness of future
buyers to pay more than current owners paid,
making them simultaneously one of the most
intuitive and one of the hardest to analyze
rigorously.

Fine Art and
Beyond

Fine art is the most institutionalized corner of the
collectibles universe. The global art market
generates over sixty billion dollars in annual sales
through established auction infrastructure at
Christie's, Sotheby's, and Phillips. Post-war and
contemporary art has historically been the
strongest performing segment, with blue-chip
artists generating returns that have outpaced
public equities for collectors who bought early and
held patiently. Beyond art, the universe spans
classic automobiles, rare watches, vintage wine
and spirits, and sports memorabilia, each with
genuine secondary market infrastructure and each
carrying the volatility that comes with demand-
driven rather than cash-flow-driven pricing.

The Risks
Collectibles do not have mediums of buying and
selling on par with many other investment asset
classes.  While auctions and niche marketplaces
exist, the volume of buying and sellign is much
lower than many other securities exchanges.  
Selling a painting or a classic car is not a process
with a predictable timeline. Valuation opacity is
fundamental: the value of a collectible is
genuinely unknown until a buyer and seller agree
on a price. Authentication and condition require
specialized expertise and can fundamentally affect
value. Storage, insurance, and maintenance costs
reduce net returns relative to gross price
appreciation. The 2022 watch market correction
demonstrated that even established collectible
categories can overshoot sharply when
speculative demand enters.

COLLECTIBLES



DISCLOURES / FOOTNOTES

Astra is the DBA of Astra Ventures Investment Partners LLC, an SEC-registered investment adviser. Advisory services are rendered only to clients with a client

agreement and where properly licensed. This brochure is for informational purposes only. There is no guarantee that any investment objectives will be achieved.

Investing involves risk of loss. Past performance is not indicative of future results. Registration with the SEC does not imply a certain level of skill or training. For

registration details, see SEC registration details.

Pursuant to an exemption from the commodity futures trading commission in connection with accounts of qualified eligible persons, this website, brochure or

account document is not required to be, and has not been, filed with the commission. The commodity futures trading commission does not pass upon the merits

of participating in a trading program or upon the adequacy or accuracy of commodity trading advisor disclosure. Consequently, the commodity futures trading

commission has not reviewed or approved this trading program or this brochure or account document.

This presentation does not constitute an offer to sell or the solicitation of any offer to buy any financial instruments. The investment themes summarized in this

presentation are not intended to be complete and material aspects of the terms and guidelines may change over time.

While the information prepared in this presentation is believed to be accurate, neither Astra Ventures Investment Partners LLC ("Astra") nor any of its affiliates or

representatives (i) makes any express or implied warranty as to the completeness or accuracy of this presentation, (ii) shall be liable for errors appearing in this

presentation or (iii) has any duty to update this presentation or any of the information contained herein. There is no guarantee that any investment objectives will

be achieved.

Certain information contained herein constitutes "forward-looking statements," which can be identified by the use of terms such as "may", "will", "should",

"expect", "anticipate", "project", "estimate", "intend", "continue," "target" or "believe" (or the negatives thereof) or other variations thereon or comparable

terminology. Due to various risks and uncertainties, actual events or results or actual performance may differ materially from those reflected or contemplated in

such forward-looking statements. As a result, investors should not rely on such forward-looking statements in making their investment decisions. No

representation or warranty is made as to future performance or such forward-looking statements.

The information herein is not intended to provide, and should not be relied upon for, accounting, legal or tax advice or investment recommendations. A recipient

of this presentation should consult his or her tax, legal, accounting or other advisors about the matters discussed herein.

An investment in the strategies discussed herein is speculative and involves a high degree of risk including the risk that an investor may lose some or all of its

investment. Leverage will be employed in the strategies discussed herein, which can make investment performance volatile. An investor should not make an

investment unless it is prepared to lose some, all or amounts in excess of its investment.

You should also be aware that this commodity trading advisor may engage in trading foreign futures or options contracts. Transactions on markets located outside

the united states, including markets formally linked to a united states market may be subject to regulations which offer different or diminished protection.

Further, united states regulatory authorities may be unable to compel the enforcement of the rules of regulatory authorities or markets in non-united states

jurisdictions where your transactions may be effected. Before you trade you should inquire about any rules relevant to your particular contemplated transactions

and ask the firm with which you intend to trade for details about the types of redress available in both your local and other relevant jurisdictions.

Past performance is not indicative of future results, and there can be no assurance that any returns will be achieved. There can be no assurance that the proposed

strategy will be implemented on the terms described herein or at all. Futures trading is speculative, involves substantial risk and is not suitable for all investors.

Proceed if you are a qualified investor, as defined in cftc regulation 4.7.

Information in this presentation is intended for use only by qualified eligible persons as defined in cftc regulation 4.7. The information presented is not a

solicitation for investment.

General Notice to Users: While we appreciate your comments and feedback, please be aware that any form of testimony from current or past clients about their

experience with our firm on our website or social media platforms is strictly forbidden under current securities laws.

Regulation S-AM: Under Regulation S-AM, a registered investment adviser is prohibited from using eligibility information that it receives from an affiliate to make

a marketing solicitation unless: (1) the potential marketing use of that information has been clearly, conspicuously and concisely disclosed to theconsumer; (2) the

consumer has been provided a reasonable opportunity and a simple method to opt out of receiving the marketing solicitations; and (3) the consumer has not opted

out. Astra does not receive information regarding marketing eligibility from affiliates to make solicitations.

https://adviserinfo.sec.gov/firm/summary/306263
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	Private equity returns are driven by three specific levers: earnings growth within the company, expansion of the valuation multiple at exit, and in leveraged buyouts, the paydown of acquisition debt over the holding period. These levers can exist independently of what the stock market does on any given day, which is why, according to Blackstone’s paper On the Historical Outperformance of Private Equity, private equity has historically delivered returns exceeding public markets over long time horizons.
	PRIVATE EQUITY
	This distinction matters for how investors think about time horizon. A pension fund paying out benefits over 30 years, an endowment supporting a university in perpetuity, or a sovereign wealth fund managing national reserves across generations does not need daily liquidity the way an individual investor managing near-term cash needs might. That structural difference in time horizon is what allows these types of institutions to access private equity's return drivers in the first place: illiquidity is a feature they can absorb, not a risk they need to avoid.
	The chart below, sourced from Preqin via the Wall Street Journal, puts numbers behind that conviction. Since the fourth quarter of 2000, a period spanning two market crises and one of the longest bull markets on record, private equity returned approximately double the returns of public stock markets (270% cumulatively versus roughly 140% for the S&P 500). That gap did not appear in a single strong vintage. It accumulated slowly and consistently, which is exactly how a return premium driven by operational value creation rather than market sentiment tends to behave.
	Private equity managers are not subject to the behavioral pressures that lead public market investors to buy high and sell low. They acquire businesses at negotiated prices, hold through volatility they never have to report quarterly, and sell when conditions are favorable. That structural insulation from short-term noise allows compounding to work without interruption.
	Private equity's multi-year holding periods are not a constraint to be tolerated. They are the mechanism through which value is created. The time required to acquire a business, improve its operations, expand its markets, and exit at a higher multiple is precisely what generates the return premium over public equity. Investors who commit capital across multiple fund vintages and hold through full cycles have historically been rewarded in ways that shorter-horizon strategies simply cannot replicate.
	For individual investors, the practical concerns tend to center on liquidity, timing, and access. On liquidity, capital committed to private equity should be capital that genuinely does not need to be touched for at least seven years. On timing, vintage year diversification matters more than identifying a perfect entry point. On access, platforms, feeder funds, and evergreen fund structures have opened top-tier managers to qualified investors at minimums that were not available until recently, and that democratization is still in its early stages.
	86%
	Most investors assume the stock market represents the full universe of investment opportunity. It does not come close. Approximately 86% of companies with over $250 million in annual revenue are privately held and entirely inaccessible through a brokerage account (1). The number of publicly listed companies in the United States has fallen by nearly half since its peak in the late 1990s, while the private market has expanded dramatically. Companies are staying private longer, raising more capital privately, and in many cases choosing never to go public at all. Private equity is the mechanism that gives investors access to this universe, and allocating to it is not a niche decision. It is a recognition that the public market represents a shrinking fraction of where real economic value is being created. The charts below illustrates how bigger companies are staying private more, and for longer.

	Secondaries
	Secondaries offer one of the most practical entry points into private equity for investors who are drawn to the asset class but concerned about liquidity and the J-curve. A secondary transaction occurs when an existing fund investor sells their stake before the fund has fully wound down, allowing a new investor to buy in at a discount to net asset value. The buyer acquires an already-seasoned portfolio of assets, skips the early years of capital deployment and negative paper returns entirely, and gets exposure to companies that are further along in their development. For investors who want private equity exposure with a shorter effective duration and a more visible path to distributions, secondaries represent a compelling and increasingly accessible option.


	PRIVATE CREDIT
	What is Private Credit?
	Direct Lending vs. Asset Based Finance
	The Income Profile

	PRIVATE CREDIT BREAKDOWN
	Private credit has grown from a niche strategy into one of the largest corners of the alternative investment universe. The story begins in 2008 when the financial crisis hit.  regulators forced banks to hold more capital against risky loans, causing them to pull back from middle market lending. The companies that needed that capital did not disappear. Private credit funds stepped in, and what started as opportunistic has since become structural. Basel III and subsequent capital requirements have made certain categories of lending permanently unattractive for regulated banks, which means this opportunity is durable, not cyclical.
	At its core, private credit is lending that takes place outside of public bond markets and traditional banks. A private credit investor makes a direct loan to a company or against a pool of assets and holds it to maturity. The direct-to-borrower model is central to why the asset class may deliver returns in excess of public markets. Public credit markets route capital through originators, syndicators, and sales desks, each extracting fees before the return reaches the investor. Private credit eliminates those layers entirely, reducing the number of players in the value chain and allowing that captured value to flow through as higher returns over time.
	What makes private credit compelling as a portfolio allocation is the combination of characteristics it delivers simultaneously. It generates current income at yields that have historically exceeded high yield public bonds by several percentage points. It provides downside protection through senior secured positioning, giving the lender first claim on a company's assets in a default scenario. And the floating rate structure links income directly to prevailing interest rates, which is why the asset class held its ground and continued generating strong income during the rate hiking cycle of 2022 and 2023 precisely when most public fixed income was declining in value. The graphic below, inspired from Blackstone, illustrates the long-term result of that structural advantage.

	PRIVATE CREDIT
	The private credit market has grown dramatically but remains widely misunderstood by individual investors who associate lending primarily with bank accounts and public bond funds. The distinction that matters most is structural. Private credit is not a substitute for public bonds. It operates in a less efficient market, commands higher yields for that reason, and provides collateral-backed protection that unsecured public bonds typically do not offer. Understanding where private credit sits in the capital structure, senior to equity, secured against specific assets, and ahead of most other creditors in a default scenario, is the key to understanding why it has earned its place in  sophisticated institutional portfolios. The chart below, sourced from BNY, shows how dramatically global private credit assets under management have grown over the past fifteen years, a pace of expansion that reflects institutional conviction rather than trend-chasing.
	For individual investors, the most important practical consideration is manager selection. The dispersion of returns between top and bottom quartile private credit managers is dramatically wider than in public fixed income. A skilled manager brings proprietary sourcing relationships, rigorous credit underwriting, disciplined covenant negotiation, and active portfolio monitoring that a less experienced manager cannot replicate. That difference is invisible in the early years when all loans are current. It becomes apparent during stress periods when default rates rise and recovery values vary based on the quality of the original underwriting and the strength of the collateral package. Private credit risks are real and worth understanding clearly. These investments are illiquid, covenant structures have loosened as competition among lenders has increased, and a fund that does not properly assess a borrower's ability to service debt through a full economic cycle can experience meaningful losses. Manager selection is not just important here. It is the single most consequential decision an investor makes when entering this asset class. The graphs below explore the change in AUM of private credit and an overview on direct lending inspired from Blackstone.
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	REAL ASSETS - REAL ESTATE
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	REAL ESTATE BREAKDOWN
	The institutional real estate universe is far broader than the single family homes and small rental properties most individual investors think of first. Industrial real estate has been one of the strongest performing sectors of the past decade driven by the explosive growth of e-commerce. Data centers have emerged as one of the most compelling growth stories in the entire real estate universe as artificial intelligence and cloud computing drive insatiable demand for physical infrastructure. Multifamily housing has proven resilient across economic cycles because the chronic undersupply of housing in many American markets has created a durable tailwind for rental demand and rent growth.
	Real estate investments generally fall across three categories of investment style which drives the risk and return that investors should understand before committing capital. Core real estate involves stabilized, high quality properties with long term leases to creditworthy tenants. Returns are lower but highly predictable and income-driven, making core appropriate for investors who prioritize stability and current cash flow over growth. Value-add real estate involves acquiring properties with operational or physical issues that are suppressing their performance, improving them through renovation, re-leasing, or operational changes, and ultimately selling at a higher valuation. The return profile is higher than core but requires more active management and carries meaningful execution risk. Opportunistic real estate sits at the highest risk and return end of the spectrum, involving ground-up development, major redevelopment projects, or investments in distressed situations. Returns can be substantial but the strategy demands the longest time horizon and the highest tolerance for uncertainty.
	The risks of real estate as an asset class are worth addressing honestly. Leverage is a feature of most real estate investments and while it amplifies returns on the way up, it amplifies losses on the way down with equal force. The 2008 financial crisis was fundamentally a real estate crisis and the damage done to leveraged portfolios during that period was severe. Interest rate sensitivity is real: when rates rise sharply, cap rates tend to expand and property values compress even when the underlying rental income is stable, which is exactly what happened across commercial real estate from 2022 to 2023. Secular tends matter too.  The office sector has experienced a structural disruption from remote work that has permanently impaired values in many markets and is unlikely to fully recover. Liquidity is limited in private real estate, with most fund structures locking up capital for three to ten years, and manager quality varies enormously across the space. None of these risks make real estate a poor investment. They make it an investment that rewards patience, selectivity, and the guidance of an advisor who understands the landscape.  The graph below, using data from National Council of Real Estate Investment Fiduciaries, shows the returns of these different forms of real estate.

	REAL ASSETS - INFRASTRUCTURE
	Infrastructure is perhaps the most misunderstood asset class in the alternatives universe. When most people hear the word they think of government spending bills and construction projects. What institutional investors mean is something fundamentally different: ownership of the essential physical systems that modern economies depend on every single day, generating stable, predictable, inflation-linked cash flows under long-term contracts. The defining characteristic is economic necessity. People do not stop using electricity when the economy slows. Planes do not stop landing at airports during a recession. This non-discretionary demand profile can give infrastructure cash flows a stability and predictability.
	The return profile of infrastructure reflects its stability. Expected returns are generally lower than private equity or opportunistic real estate. What infrastructure lacks in upside it more than compensates for in consistency. Cash yields tend to be higher than other private asset classes because the assets generate income from day one rather than requiring years of value creation before distributions begin. Many infrastructure contracts also include explicit inflation escalators, meaning the cash flows automatically adjust upward as prices rise across the economy. For investors who need their alternatives allocation to serve as ballast during periods of market stress, infrastructure has historically been one of the most effective tools available.
	The risks of infrastructure investing are worth understanding clearly. Regulatory risk is the most significant: assets that operate under government-granted monopolies are also subject to government intervention in the form of rate caps, forced divestitures, or policy changes that can materially affect returns. Political risk is related and particularly relevant for international infrastructure investments, where changes in government can alter the regulatory environment that underlies the entire investment thesis. Construction risk applies to greenfield infrastructure projects, where cost overruns and delays can significantly impair returns relative to initial projections. And while infrastructure cash flows are stable relative to other asset classes, they are not immune to volume risk. A severe economic downturn that grounds flights, reduces electricity consumption, or slows shipping volumes does affect revenue even for the most essential assets, and investors should size their infrastructure allocation with that possibility in mind.
	For most investors building a diversified alternatives portfolio, infrastructure may belong in the allocation as a stability anchor alongside higher-returning but more volatile strategies like private equity and opportunistic real estate. It likely will not be the highest returning position in the portfolio over any given cycle. It will likely be the one that holds its value most reliably when everything else is under pressure, and over a full market cycle that characteristic is worth considerably more than it appears in a bull market.
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	HEDGED STRATEGIES BREAKDOWN
	Hedged strategies often trade in publicly-traded securities and investments (such as stocks and bonds).  However, they do so typically by simultaneously betting on certain investments and hedging those bets by betting against other investments (which is called “shorting”).
	Three of the most prevalent strategies within the hedged universe each serve a different purpose and perform best in different market environments. Long and short equity managers simultaneously buy companies they believe are undervalued and sell short companies they believe are overvalued, adjusting net exposure dynamically based on market conditions. The skill is in stock selection on both sides, and the best managers generate pure alpha — returns that have nothing to do with the direction of the market and everything to do with the quality of their analysis. Event-driven strategies focus on specific corporate events that create temporary price dislocations. Mergers and acquisitions are the most common source of opportunity: when a deal is announced, the target company's stock typically trades at a discount to the acquisition price because of uncertainty about whether the deal will close. An event-driven manager captures that spread, profiting when the deal closes and the discount narrows. Spin-offs, restructurings, and bankruptcies create similar opportunities by generating forced selling and pricing inefficiencies that skilled managers can exploit. Global macro is the broadest and most directional strategy in the hedged universe. Global macro managers form views on macroeconomic trends across countries and asset classes and express those views through positions in currencies, interest rates, equity indices, and commodities. The strategy requires deep macroeconomic expertise and strong risk management discipline. When it works, it tends to work spectacularly, performing best during periods of significant macroeconomic dislocation precisely when most other assets are struggling.
	For investors building a diversified alternatives portfolio, hedged strategies belong in the allocation as the volatility dampener alongside higher-returning but more volatile strategies like private equity and opportunistic real estate. The allocation should be sized to provide meaningful diversification without dominating the portfolio, and the manager selection process should focus on strategies with genuinely low correlation to public equities, transparent reporting, and a verifiable track record across full market cycles including periods of stress. As shown in the chart below, hedge funds perform better in periods of market failures.
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