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A  CH A NGE IN PA CE

Market s rarely  announce t heir changes loudly .

They  arr ive gradually  ?  brisk m ornings, 
short er af t ernoons, a subt le slow ing of  pace. 
Aut um n carries t his sam e f eeling. Act iv it y  
does not  disappear; it  sim ply  becom es m ore 
int ent ional.

The seasonal m y t h has long suggest ed t hat  
spring is t he only  m om ent  w ort h w ait ing f or. 
Yet  experienced buy ers rarely  f ollow  t he 
calendar. They  m ove w hen cert aint y  
appears, not  w hen blossom s do.

As t he m arket  set t les int o aut um n and 
w int er, som et hing int erest ing happens. The 

urgency  sof t ens, dist ract ions t hin, and 
at t ent ion sharpens. Inspect ions f eel calm er. 
Conversat ions becom e m ore considered. 
Decisions, w hen m ade, of t en carry  great er 
convict ion.

For sellers, t his quiet er period can reveal a 
dif f erent  kind of  advant age. W it hout  t he 
noise of  peak- season volum e, w ell- prepared 
hom es are not  as lost  in com pet it ion ?  t hey  
are recognised m ore clearly .

Every  m arket  & season has it s rhy t hm . 
Som et im es, w hen t he pace slow s just  
enough, t he r ight  buy ers are f inally  able t o 
see w hat  w as alw ay s t here.
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T H E W INDS O F CH A NGE

The w inds of  change ?  cool and deliberat e 
?  carry ing a w hisper t o a w orld long 
st agnant .

Proposed legislat ion arr ives w it h t he prom ise 
of  f airness. A t ight ening of  pract ice. A 
w arning t o t hose w ho have st ret ched t he 
line t oo f ar. Yet  as t he boundary  is draw n, 
one quest ion lingers: has t he by st ander been 
caught  in t he gunf ight ?

The ref orm s m ove across t w o f ront s ?  
st rengt hened underquot ing rules, and new  
guidance surrounding cam paigns launched 
w it hout  a price.

The f irst  is clear. Mandat ory  com parable 
sales disclosure, support ed by  m eaningf ul 
penalt ies, signals t he closing chapt er of  
casual underquot ing ?  a w elcom e 
recalibrat ion t he indust ry  has long needed.

The second hit s a dif f erent  m ark. Is t his t he 
st ray  bullet ? Tim e w ill t ell.

No- price cam paigns have t radit ionally  
allow ed f ree price discovery , inv it ing buy ers 
t o f orm  judgem ent  early , quiet ly  f orm ing 
conf idence bef ore com m it m ent . If  t his 
t heory  proves correct , discovery  m ay  now  
t ake longer. Decision- m aking m ay  becom e 
less f luid. Day s on m arket  could ext end ?  
not  t hrough lack of  int erest , but  t hrough a 
slow er unf olding of  cert aint y .

Price and t im e have alw ay s shared a quiet  
relat ionship. The longer a hom e sit s, t he 
m ore uncert ain buy ers can becom e. Delay ed 
m om ent um  can reshape percept ion as m uch 
as value it self . Perhaps t his new  w orld 
creat es a f ut ure w here t hose w ho 
underst and buy ers, negot iat ion, t im ing, and 
care f or t he end result  m ay  quiet ly  begin t o 
st and apart  once again.



RECENT L Y  SO L D

SO L D -  $ 9 8 7 ,0 0 0  | 3  BED 2  BA T H

9 1 H A MBL EDO N H IL L  RO A D,  GO W RIE

SO L D $ 1,13 0 ,0 0 0  | 3  BED 2  BA T H

5 / 3 2  CH A RL ES ST REET ,  W A RNERS BA Y

SO L D -  $ 775 ,0 0 0  | 2  BED 2  BA T H

1/ 5 0  L A CH L A N RO A D,  CA RDIFF

SO L D -  $ 70 5 ,0 0 0  | 2  BED 1 BA T H

2 / 78  BRIGH T O N A V ENUE,  T O RO NT O

SO L D -  $ 9 9 5 ,0 0 0  | 4  BED 2  BA T H

2 6  PA L ISA DE ST REET ,  EDGEW O RT H

SO L D -  $ 1,2 0 3 ,0 0 0  | 4  BED 2  BA T H

O FF MA RKET  



KIND W O RDS

5 / 3 2  CH A RL ES ST REET
W A RNERS BA Y

3  BED 2  BA T H  2  CA R

T H E KA PRIL IA N EDIT THE KAPRILIAN EDIT

Andrew  did an out st anding job selling 
our t ow nhouse. He is ext rem ely  
prof essional and kept  us inf orm ed 
t hroughout  t he w hole process. 

His m arket  know ledge and st rat egy  
w as spot  on. This m ade a signif icant  
dif f erence in selling our propert y  
quickly  and at  a great  price. 

W e w ould highly  recom m end Andrew  
f or any one looking f or a dedicat ed and 
reliable agent .

2 / 78  BRIGH T O N A V ENUE 
T O RO NT O

             

2  BED 1 BA T H  1 CA R

Various m em bers of  m y  f am ily  have 
sold w it h Andrew  m ult iple t im es over 
t he y ears. He has alw ay s been 
excellent  at  w hat  he does. 

He is prof essional, inf orm at ive, realist ic 
and alw ay s st r ives t o get  t he best  
price possible. 

I w as m ore t han happy  t o engage him  
t o sell m y  m ot her?s unit  and I w ould 
not  hesit at e t o recom m end his 
serv ices t o any one.



W it h so m any  m oving part s, t here is an art  
t o know ing w hich noise deserves at t ent ion 
and w hich should pass by .

Market s speak const ant ly  ?  headlines, dat a, 
auct ion result s, com m ent ary  and sent im ent  
all com pet ing f or signif icance. Yet  not  all 
inf orm at ion carries equal w eight . The role is 
not  t o gat her m ore noise, but  t o int erpret  
w hat  t ruly  m at t ers.

Each piece of  dat a becom es a m ove on t he 
chessboard. Com parable sales, buy er enquiry , 

inspect ion behaviour, int erest  rat e 
expect at ions and seasonal rhy t hm  only  gain 
m eaning w hen considered t oget her ?  
aligned w it h t he needs and t im ing behind 
every  decision.

Because t he real quest ion is rarely  w hat  is 
happening.

It  is w het her t im e becom es an ally  ?  or an 
opponent . And recognising t he dif f erence 
of t en def ines t he out com e bef ore t he 
m arket  ever declares it .
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T H E ECH O  O F SEA SO NS PA ST

SUMMA RY

Every  hom e m eet s t he m arket  
dif f erent ly .

If  y ou?re considering a m ove ?  
w het her soon or sim ply  exploring 
w hat ?s possible ?  a conversat ion is 
of t en w here clarit y  begins.

Andrew  K

The Kaprilian Edit

The m arket  rarely  changes all at  once.

Inst ead, it  leaves echoes ?  subt le shif t s in 
behaviour, m ore considered inspect ions, 
conversat ions t hat  f eel dif f erent  bef ore 
result s ever conf irm  it .

Every  season carries t races of  t he one 
bef ore it . W hat  unf olded across recent  
m ont hs w as not  sudden m ovem ent , but  
recognit ion. Buy ers re- engaged. Sellers 
ret urned. Mom ent um  began t o rebuild.

W it hin t he f irst - hom e buy er bracket , act iv it y  
surged as opport unit y  reappeared. Through 
t he f am ily  m arket , lim it ed st ock becam e t he 
driv ing f orce, allow ing w ell- posit ioned hom es 
t o t ransact  st rongly , even if  result s w ere not  
universal across every  cam paign. 
Present at ion and posit ioning proved decisive.

At  t he upper end around t he lake, not able 

sales crossed t he line. The Knoll achieved 
$3.6 m illion, t hough af t er st am p dut y  and 
f ees t he result  st ill ref lect ed t he realit ies of  
a 2021 purchase. Addit ional sales along The 
Esplanade at  $2.85 m illion and Bery l St reet , 
W arners Bay  at  $2.35 m illion reinf orced 
st abilit y , w hile m om ent um  above $2 m illion 
appears t o have eased slight ly .

As w e m ove int o t he current  m ont h, t he 
def ining f eat ure is scarcit y . W it h f ew er 
propert ies available, a clear gap has 
em erged f or hom es t hat  are t hought f ully  
prepared and st rat egically  present ed. In an 
increasingly  dollar- conscious environm ent , 
t his creat es a w indow  f or sellers t o r ise 
above t he noise ?  capt uring at t ent ion, 
m axim ising exposure, and securing bot h 
price and condit ions.

W here Bet t er Begins...

Cont inue t he 
Conversat ion
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