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Introduction

The use of Donor Advised Funds (DAFs) as a means for individuals to make

philanthropic gifts continues to rise. DAFs accounted for 12.7 percent of overall

philanthropy in 2018 compared with just 4.4 percent in 2010, according to The
National Philanthropic Trust’s 2019 DAF Report.

How much philanthropy are we talking about?

In 2018, pay-outs were $23.4 billion ... but there’s lots more in the collective DAF
bank. In fact, total DAF assets per the Report were more than $121 billion and climbing.
Plus the total number of DAF accounts grew by leaps and bounds. Between 2017
and 2018, there was a 55% increase. In the first six months of 2019, distributions
increased by 48% per Fidelity Charitable and by 33% per Schwab Charitable over

the same period the previous year. Both funds attributed the increased pace of

giving to changes in the Federal Tax Law in 2018. Yet, in fact, there’s been a steady

increase in DAF distributions over the past eight years.

There’s no denying the growing significance

of DAFs in the total philanthropy picture.
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An added benefit, per a University of Pennsylvania study, is that grant-making from

DAFs tends to be resilient during economic downturns. This is due to the fact
donors make distributions to their DAFs during times when they have windfalls,
bonuses or otherwise good years — essentially reserving the money for future

philanthropy, including rainy days.

If you want to grab your piece of the philanthropy pie, you must make it easy for

donors to recommend DAF grants. Why?

1. You don’t want to leave money on the table.

2. You want to best serve your donors.

This handbook is designed to help you with the what, when, who, where and how:

«  WHAT is a DAF?

«  WHEN might donors give to a DAF?

+  WHO are DAF donors?

+  WHERE are DAF donors best served?

« HOW to execute strategies to leverage DAF philanthropy

Let’s begin at the beginning.
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WHAT is a Donor Advised
Fund (DAF)?

It's more or less a personal charitable savings account established by a donor, via

a sponsoring organization (e.g., charitable organization, community foundation,
tax-exempt fund affiliated with a financial institution) with the sole purpose of
supporting charities. The donor has made the decision to be philanthropic, yet they

haven’t yet decided which charity will be the recipient of their largesse.

“A philanthropic giving vehicle administered by a charitable sponsor. A
donor-advised fund allows donors to establish and fund the account by
making irrevocable, tax-deductible contributions to the charitable sponsor.
Donors then recommend grants from those funds to other charitable
organizations.”

— National Philanthropic Trust
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Then ... Get in the Game!

Clairitication S5chool  @charityclairity

A DAF acts as a sort of parking lot. Let me try to explain using an analogy to the

game of Monopoly.

Remember the ‘Free Parking’ square? It’s the best! If you land on it, you get all the
money that’s been left by others who've had to “park” it there when assessed fees
and fines. A DAF is like that money on the table. It’s yours for the taking if you can

figure out how to land, intentionally, on ‘Free Parking.’

As established in the introduction, there’s lots of money in this parking lot.

In fact, DAFs are philanthropy’s fastest-growing vehicle. The largest concentration

of ‘foundation money’ is now in corporate DAFs (e.g. Fidelity, Vanguard, Schwab) as

well as community foundation donor-advised fund programs.
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WHEN Might Donors
Give to a DAF?

When might a donor want a philanthropy parking lot?

Here are some primary reasons:
1. The donor has a windfall.

This might be an unanticipated bonus, a sale of a stake in a family business, an
inheritance, or a vesting of stock options. The donor may not yet know which
charitable causes they want to support. However, they want to make sure they set
aside this windfall for philanthropic purposes so it doesn’t get frittered away and

so they don’t have to worry about its investment.
From the donor’s perspective, they’ll give to a DAF when thinking:

- | want to use this windfall for charity, but it’'s more than | want to give to any
one charity this year.

- | want to get a big tax benefit this year by making an irrevocable contribution
to a DAF now.

- | like the fact that money in my DAF will grow tax free, giving me more to

distribute later.
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2. The donor needs a tax deduction this year.

When donors give to a DAF they get an immediate upfront tax deduction based
on the full fair market value of their gift. And ... they may spread out recommended
philanthropic distributions over many years. With the passage of the recent Tax
Bill in late 2017, fewer donors can itemize deductions unless they reach an amount
exceeding the standard deduction.

In strategic response, some donors have taken to “bunching” donations to
consolidate the equivalent of two to three years’ worth of giving into one gift to

a DAF. They get a large tax deduction in the year of the gift, can recommend
distributions from their DAF to charities over ensuing years, and can stop worrying
about deductions (simply taking the standard deduction) in the years they

don’t “bunch.”

DAFs are also useful when donors have appreciated assets, want the full benefit of
the asset’s fair market value (FMV) when making gift, but don’t want to pay taxes on

the growth.
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For example, say a donor has a beach house purchased for $100,000 that’s
appreciated to $1 million today. If the donor sells the house, they’ll pay taxes on
$900,000 worth of appreciation. If they donate the house, they’ll get an income

tax deduction based on the full FMV and completely avoid the capital gains taxes.
[Not all DAFs accept real estate; many will if it's marketable. All accept appreciated
stock. Net proceeds from the sale of appreciated assets go into the DAF. The donor

can recommend distributions not just this year, but over as many years as they wish.]

From the donor’s perspective, they’ll give to a DAF when thinking:

- | want to get a big tax benefit this year by making an irrevocable contribution
to a DAF now.

- |like the fact that | can deduct up to 50% of my adjusted gross income (AGl)
by giving to a DAF ‘public charity’ vs. only 30% of AGI when giving to a
private foundation.

- |like the fact that | can avoid paying capital gains on a sale of appreciated
assets by gifting the asset to a DAF, realizing the tax savings this year, and

then being able to recommend charitable distributions over a period of years.
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3. The donor wants cost-effective professional investment and advisor services.

Sometimes, donors like to set aside a portion of their portfolio for philanthropy.
With a DAF, they don’t have to go through the time and expense of setting up a
private foundation, which tends to require larger investments and costly start-up
and maintenance costs. There is a low barrier to entry, and parking money with a
trusted DAF investment advisor is additionally attractive as DAF investments grow
tax free. Generally holders of DAFs will offer advice and assistance in vetting

charities when asked.

From the donor’s perspective, they’ll give to a DAF when thinking:

- [want to park my windfall in a safe, prudent investment where | won'’t
have to make investment decisions.

- |like the fact that fees are minimal.

- | like the fact that my investment will grow tax-free, since it’s all eventually

going to a charitable purpose.
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4. The donor likes the convenience of a centralized philanthropic account.

Donors can avoid a lot of paperwork by centralizing their giving all in one place.
They get one tax deduction and need not worry about collecting and saving
contemporaneous confirmations of their giving from multiple charities. They also
needn’t write multiple checks or visit multiple donation landing pages to spread
their philanthropy. They simply let the holder of the DAF know who they want to

give to, and how much, and ... voila!

Additionally, DAFs can serve as the donor’s philanthropic memory bank. Rather
than have to start their search for charitable beneficiaries anew every year, they

can simply ask the DAF administrator to remind them of their previous giving.

From the donor’s perspective, they’ll give to a DAF when thinking:

- | like the fact that the administrator will provide useful services like
vetting of charities, check-writing and tax-reporting.

- | like the ease of giving through a vehicle that keeps track of my previous
year’s philanthropy.

- | like the fact that | only need one year-end receipt for tax reporting

purposes and don’t have to collect receipts from multiple charities.
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In a Nutshell:

The reason donors may give to a DAF are not rare. You’ve likely got plenty of folks
with DAFs in your donor database. You just may not know it. And what you don’t
know can hurt you, especially if you’re not making it easy for these folks to give to

you through their DAFs.

Let’s review when donors will give to a DAF:

Have unanticipated bonus

Sell stake in family business

Inherit

Stock options vest

Need tax savings this year

Want to avoid capital gains on appreciation
Want worry-free investing

Want tax-free growth

Want personal services

Want to set aside money for philanthropic purposes

Want ability to recommend distributions to multiple

charities for years to come
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WHO are DAF Donors?

DAF donors are not the same as the stereotypical foundation donor who has
established a multi-million dollar repository for their philanthropy. In fact, because
they are so easy to establish, have low overhead, and do not have strict distribution

and bookkeeping requirements, a broad spectrum of donors participate.

Minimums to establish a DAF vary, but an initial donation of at least $5,000 is
typical; subsequent donations may be smaller. Funds usually set a minimum

gift amount, which may be $50.

Fidelity Charitable Giving reports that 57% of their DAF accounts have balances of

less than $25,000, while several thousand have balances of more than $1 million.

A
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While diverse, DAF donors exhibit some common characteristics:

1. Strong prioritization of giving.

DAF donors don’t simply give on a whim. They’ve taken the extra step of setting up

a formal charitable distribution vehicle. They’re serious about philanthropy!

2. Desire to make an impact today.

Unlike private foundations, DAFs give their money away relatively quickly: 38% of

the dollars donated are gone within a year, 74% is distributed within five years. Most
DAFs are set up so they do not last beyond two generations. Many foundations, on
the other hand, are set up as perpetuities that give out the bare minimum of 5% of

their assets each year.

3. Make larger than average gifts.

Nonprofits report gifts from DAFs tend to be larger than typical contributions.

Per Vanguard Charitable, for example, their average DAF gift is nearly $12,000.
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4. High rate of volunteerism.

DAF donors often volunteer with grantee organizations through direct service and/
or committee work. Through those experiences they hear of needs first-hand from
the population they seek to help, and gain perspective on how they can become

part of the solution.

5. Long-term thinking.

DAF donors take a thoughtful, organized approach to philanthropy. They’re often
interested in collaborating with charitable recipients, and they care about

demonstrated effectiveness.

6. Desire to engage family members in giving decisions.

Sometimes the funds will be set up to pass to succeeding generations. As a result,
many DAF donors will sit down with family members to discuss how to allocate
annual philanthropy. Also, anyone can contribute to an already established DAF.
Children, for example, may wish to contribute to their parents’ fund in honor of a

special anniversary or other occasion.
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WHERE are DAF Donors
Best Served?

A recent article in Stanford Social Innovation Review reveals research from Fidelity

Charitable showing the choice to establish and use a donor-advised fund may

predispose its holder to value feedback.

“DAF giving is rooted solidly in the donors’ desire for greater impact — both
in terms of maximizing financial resources for giving, but also for creating a
more organized and thoughtful approach to philanthropy, including selecting

which nonprofits and projects to fund.”

— Stanford Social Innovation Review

il
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Where can you best show donors you’re worthy of distributions from their DAF?

Here are likely venues:

1. Wherever you can show impact.

Remember, DAF donors are serious about philanthropy. You need to show them
you’re DAF-worthy. If your website is dull, old, egocentric and focused on facts,
figures and processes, you won’t impress. Share emotional success stories, using
photos, videos and testimonials, to specifically demonstrate your beneficial impact.
Do this on your website, newsletter, blog, and via email and social media. Optimize
for search so that DAF donors looking to help in your area of expertise will easily

find you. DAF donors are in pursuit of what works.
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2. Wherever you can tell what was accomplished.

Always show donors the impact of their philanthropy. This will persuade prospective
donors they can trust you to use their gift wisely and well, plus it will predispose
those who've already given to do so again. Folks need regular reports on how their
investments are doing. For DAF donors to connect dots in their giving portfolios,

they need feedback from populations they seek to help.

« Send warm thank you’s with stories of impact. Thank you kick-starts
trust-building. Subsequent communications of gratitude and impact cements it.
+ Ask for DAF donor feedback.
« Listen for insight on areas of need, challenges, and opportunities. Talk to
DAF donors. Don’t treat them differently because the gift came from a
third party.
- Provide testimonials from folks that the donor seeks to help.
« If you can’t talk directly to the donor, talk to the donor’s administrator; ask

them to share your feedback.
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3. Wherever you can meet with local DAF sponsor organizations.

Let your community foundation know you exist and you’d love to work with
them to further their DAF donors’ interests. Often these advisors are looking for
organizations (like yours!) to recommend. You provide an invaluable service by
offering on-the-ground insight into root causes of problems and opportunities to
make a difference by offering more than band-aid solutions. Get on their radar;

build a relationship. These folks influence millions of dollars of philanthropy!
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HOW to Attract and Leverage
DAF Philanthropy: © Strategies

1. Become a sleuth.

Look at DAF donations to other organizations, either local or within your field of
operations, to get a sense of whether any of your supporters may have such a fund.
Also look at annual reports from organizations which are traditional repositories of
DAFs, such as your local community foundation, United Way or Jewish Community

Federation. The biggest repositories of DAFs today are Fidelity Charitable, Schwab

Charitable, the Silicon Valley Community Foundation, and Vanguard Charitable.
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2. Look for hints as to donor interests.

Pay attention to the types of causes your donors are supporting with their DAFs
and consider how you might tailor a philanthropic approach to them based on these
interests. For example, if you’re a comprehensive human services program, and you
notice your donor has supported a homeless shelter in your community through
their DAF, meet with them to talk about the services your organization provides to
address the problem of homelessness. Or if you’re an arts organization, and you
notice your donor has supported high school scholarships through their DAF, meet
with them to talk about stipends you provide for low-income kids to attend
performances. Often donors aren’t aware of the full depth and breadth of what

you do.
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3. Ask your donors if they have a DAF.

It can’t hurt to ask folks if they have a Fund, and if they’d like to make a

distribution to you from this Fund. In Major Donor Fundraising: What to Know

about the New Tax Law, | wrote that some of your donors may have decided to

“bunch” donations in one year in order to make the new tax law work in their favor
when it comes to taking tax deductions. So ... now they’ve got a DAF filled with
money just waiting to be distributed! When you approach them for a gift this year,
they may just have forgotten this little “burning pocket.” It’s a painless way for them
to give, and you may end up with a larger gift than you’d otherwise have received

— just because you gave them a reminder!
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4. Follow clues.

When you receive a gift recommended from a DAF, checks won’t come directly
from the donor, but from a sponsoring organization like a financial firm (e.g. Fidelity

Charitable, Charles Schwab, Vanguard), a community foundation or another charity.

Try to ascertain the donor’s identity so you can steward them appropriately.

Some DAF grants may not include the donor’s full name and contact information,
but Vanguard reports only 5% of their donors choose to remain anonymous.
Sometimes simply examining the accompanying paperwork that comes with the
check will reveal the answer (e.g. “Made from the Jen Generosity Fund” or
“Recommended from the John Doe Memorial Fund.”). If Jen Generosity is your
donor, or if Jane Doe’s kids sit on your board, you’ll know who your donor is! You
can also look at past DAF recommendations to see if you find similar ones among
your donors, especially if they regularly give and have not yet done so — to your
knowledge. Call and ask them! This has the side benefit of acting as a good

reminder if it wasn’t them.
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5. Promote the fact you accept DAF gifts.

Donors know what you tell them. People have a funny way of making

assumptions. If you don’t let them know you accept gifts from DAFs or, for that

matter, gifts from IRAs or bequests from wills or trusts, folks just won’t think of you

when it comes to making their philanthropic distributions. So include this

information prominently on your website and in your donor communications.

Here are two examples from the International Rescue Committee and Jewish Family

and Children’s Services:

_Support the IRC through your
donor-advised fund

into your account to make your grant recommendation.

Your gift today will help the IRC:

One way you can make a lifesaving difference for refugees is by
raking a gift thraugh your donar-advised fund (DAF). if you hav
DAF, you can simply fill out the DAF Direct form on this page and log

E:

prrovide medical care, dlean water, emergency shelter, and ofber

lifesaving support to refugees caught in crisis,

support recently resettled refugees in the United States as they

adjust 1o thelr new homes, leam English, pursue job opportunitios,

and reclaim control over their future;

deliver education opportunities for milions of refugee children;

and provide: safely and protection to the most vuinerable populations around

Hhie: world,

DONATE NOW
Give Online

Your gift via our secure online danation system is tax-deductible and goes toward families, individuals, and senlors who
need urpent help, Donate \

Give Through Your Employer’s Match

Matching pifts provide you with an casy way to patentially double, if not tnple, vour onginal donationt Chek nere fo see i

Gifls of Stack

With.a gift of appreciated stock you support peopte In need while bypassing capltat palns taxes and recebving substantial
Encome tax deductions. Click here for stock donation fnstiuction

{ar Donations

The process issimgle: Ok bore o call BTT-SR3A9AT. Our seidces ks s Do sand bandbesaft uf Hie papensonk
The ssie proceeds go dircctly 19 our programs for children m need,

Give Through Your Donor Advised Fund —

Al aerve i yaur cvet prvate “mini-feandstion”
neficiany of your external Donos Advised Fund 19
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6. Provide comprehensive, up-to-date information to Guidestar-Candid.

Many DAF sponsors share the nonprofit profile information you provide to
GuideStar-Candid with their donors. If they don’t share it, they use it themselves to
help their clients make informed, strategic decisions. For example, as they research
charities to support, Vanguard Charitable advisors make more than 15,000

searches each month via this National Nonprofit Directory.

Even were DAFs not to exist at all, there are tens of millions of donors and
funders who search this resource — and you should be putting your best foot

forward. It'’s the cheapest advertising around!

« Claim your Nonprofit Directory profile

« Update your information

« Have that information reach tens of millions of donors and funders through
more than 200 GuideStar-Candid partners (e.g., Amazon Smile; Facebook;
JustGive; Network for Good; Salesforce.org; VolunteerMatch; all major U.S.-
based donor advised funds; more than 16 leading community foundations,
and more than 35,000 staff from private foundations such as the California

Endowment).
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7. Steward DAF donors appropriately.

DAF donors have already received a tax deduction for their giving, so don’t

confuse them (or the IRS) by intimating they can double up on this.

« Do not thank donors for their “tax-deductible gift.” They already took the tax
deduction when they gave to their DAF. A good way to handle this is simply to
say “Thank you for your $250 gift made from your Jen Generosity Donor
Advised Fund.” This gives a heads up to their accountant not to double

count this when they prepare your donor’s tax return.

« Do not ask the DAF sponsor to let you know this gift fulfills the donor’s
pledge. This used to be a complete no-no, and you had to be careful not
to even mention to your donor when you thanked them that this gift fulfilled
their pledge. The IRS has eased up on this, but DAF sponsors are still not

allowed to put this in writing.
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« Do not tell the donor they will receive anything of value. For example, if they
are using this gift to buy a gala ticket, they’re required to subtract the fair market
value of what they’ll receive for purposes of tax deductibility. Since they already
took a 100% tax deduction for this money, they can’t get anything of value back.
To keep it proper, you'll need to tell them they owe you the amount it cost you

for the meal and entertainment.

- Do thank donors for their gift. Just because the check came from their DAF,
and not from the donor directly, is no reason for you to ignore the fact that
saying thank you is just about the most important thing you can ever do! It lets
the donor know you received their gift, it shows how appreciative you are, and it
gives you an opportunity to reassure them they’re making the impact they

intended to make.

« Do thank the DAF sponsor organization. Remember, the folks running these
funds are people too. If you build a positive relationship with them, they just may
recommend you to other donors who are looking to enact the values your

organization enacts.
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« Do avoid common pitfalls with crediting and reporting DAF gifts. Make sure
your staff understand how to credit these gifts by inputting them into your
database properly. Most organizations will set up the DAF as the donor of
record for the particular gift, while giving a “soft credit” to the individual
donor for having recommended the distribution. Be sure to set up your
database to facilitate this type of record-keeping. And remember when pulling
reports of donors you must include donors with soft credits or you’ll begin to
reflect some of your major supporters as “lapsed.” Soft credits can be easily
missed by a lot of CRM standard selects. Also, be sure your CRM is set up to
acknowledge and report back to both the DAF sponsor and the

soft-credited donor.
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8. Prioritize proactive engagement with DAF donors.

It makes common sense to consider DAF donors as a special segment for
donor cultivation. Don’t forget DAF donors are more serious about philanthropy,
and make larger gifts than the average person. So think about how you might
further engage these folks and make them feel like valued members of your

community.

Ask DAF donors to participate in direct service volunteering. This helps donors
see your mission come to life. And since we know many DAF donors like to involve
family members in philanthropy, why not include family members (kids; grandkids;
grandparents) and tailor volunteer opportunities accordingly. | used to bring families
with older kids to package beans and rice when | worked at a food bank; | invited
young kids to decorate gift cards to include in care packages delivered to seniors

when | worked at a social services agency). Plant seeds that will grow and blossom.

Ask DAF donors to join committees. It’s a great testing ground and pathway to
board involvement. It enables them to learn a lot more about your work and impact.
And it also connects donors to multiple folks who are passionate about your
organization, serving as powerful testimonial to your credibility and creating
pleasurable opportunities for networking and socialization among people

with shared values.
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Consider which DAF donors might be prospects for upgraded and/or major gifts.
You may want to include some of these supporters in your preliminary major gift
donor portfolios. Then go about the process of qualifying them to ascertain whether

they’d be open to building a deeper relationship with you. If so, that’s when you’ll

put in place a cultivation plan tailored just to them!

iy
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9. Make Giving DAF Donations Easy
What makes DAF giving user-friendly? I've pulled some examples from a number of

charities to give you ideas from which you might borrow.

University of Washington has a separate sub-menu for DAFs.

R  Guetathe UW : Donoradviced funds

Donor advised funds

Recommending a gift to the University of Washington through your donor advised fund (DAF)
is simple. You can donate directly to the University of Washington Foundation by providing the
following information to the spansoring arganization of your fund

Each organization will have the appropriate forms to complete these donations, which you can
usually access through an online portal or working with your fund adviser. Your sponsoring
organization can then complete the transaction to distribute funds to the University of

Washington Foundation.
Information to Make a Donor Advised Fund Gift

Legal Mame: University of Washington Foundation

UW Fourndation Faderal Tax 1D: 94-3079432

Mailing Address: 4333 Brooklyn Ave. N.E. Box 359505 | Seattle, WA 98195 9505

Name of the fund where your gift should be directed and description of the purpose. You can
browse through funds* here,

*Be sure to specily the desired amiount of your gift as well.

If you have questions about the information you need to provide to the sponsaring
organization of your donor advised fund, please call us at 1-877-UW-GIFTS.
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Jewish Family and Children’s Services offers answers to frequently asked

questions, including DAF giving on their standard “How to Donate” page.

© Questions

» Is my donation secure?

» Is this donation tax deductible?

» Will | receive a receipt?

» What is your Tax ID Number?

» Who can | contact about donating?

» Can | donate via check or in other ways?

» How do | give using my Donor Advised Fund?

» Can JFCS accept Employer Matches?
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St. Jude Research Hospital devotes an entire web page to different giving

vehicles, among which DAFs are included.

St Jude Children's
Research Hospital

About Us Care & Treatment Research Training Get fnvohv

) m

Ways to Give ,D

@
o

Gifts you can make today

Learn more about how the gifts that you make today can have a
lasting impact on the lives of St Jude kids in the future,

Researpuidens [

é A ;
~ B
Gifts of cash Donor adviset Foundations giving
funds
Gifts of stock i & Giving through a

Gifts of real charitable lead trust
estate (CLT)

IRA gifts
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When you click on the DAF vehicle, St. Jude’s takes you to a DAF landing page.

DO no r a d Vi Sed fu n d S St Jdude Childre search Hospital

Tax 1D 62-0646012

A donor advised fund (DAF) is a type of charitable investment account that provides an immediate

- ! ; il . 3 Mailing address
‘tax benefit to you, and allows you to recommend grants to charities of your choice over time.

St Jude Children's Research Haspital

; ; 5015t
Granting to St. Jude through your DAF is simple and easy. You can recommend a gift to St. Jude

today, or on a recurring basis (monthly, quarterly, semi-annually or annually) to help the kids of
St Jude.

Let us know about your gift so we can better plan
for our future and thank you for your generosity.

Learn More About Donor /

Call us ot (800) 810-3172, or contact us online.
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When you click to learn more, St. Jude takes you to a compelling visual.

It includes a button where you can immediately make your grant or learn more.

Invest in the future of St. Jude through a
donor advised fund

Giving through your donor advised fund is quick, simple and can help transform the future for
5t Jude patients:

St Jude patient Tammn
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When you click to make your grant, St. Jude makes it super easy if you have an

existing DAF at one of the major sponsors.

if you aiready have a donor advised fund, you can select your financial
institution and log in to your account to begin granting to 5t. Jude
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AARP offers a DAF landing page with persuasive language and a widget
installed on their website from DAF Direct. It’s free, there are no processing
fees and it allows donors to log into their charitable accounts with major

financial institutions (Fidelity, Schwab or BNY Mellon).

You can also build links to additional options (as did St. Jude’s and AARP) if you
want to make an investment to do so. Donors use a pull-down menu to select the
donor-advised fund, then fill in the amount and purpose of the gift and click the
“Next” button to get to the donor-advised fund site. The application automatically
transfers the information to that site, and the donor can complete the gift with a few
clicks. The application was created by Fidelity Charitable, the nation’s largest
commercially sponsored donor-advised fund, in collaboration with other

donor-advised funds.

~AARP Foundation

Fer a future without senior poverty.

Donor Advised Fund Giving

M you Rave 3 Donor Advised Fund Qiving SCCOURt you £30 Make 3 Big iMpact on sanior poverty, «

It a broubding facl hal over 13.2 millon older culls do nat have sncugh money 1o Make ends meel. Thal's 10
T gendors on WMited INCOMES who SIMEY Can 1 Mo 1o pay 10r UHES, ert, medcation and koo

Siving through your Donor Advised Fuand i & powerful way 1o heip struggling senos If you've got it use il
1 fesiy 005 Teel gOOG 10 QIVE 30 TS In need)

Trie provicad DAFDifect Wiaget will ke you 1o your
0?0, Donor Ayrsed Fund for

L] L]
®

mF » Figelity Chaftable

DIRECT + Schwab Cortot
Directly connecting damors te charitable chutes . BNY etion
O ciick betow for one of The follpwing and make
AARP Foundation your Donr Advised Fund
CRAftadis Gesignanon

At i hig?

Donate nod from
<-Plansa salact-- [
* American Endowment Foundation

:ﬁi:i.:‘:d ¥azn + Ayes Charmable Foundation
..:nx:u:‘.! - Jewish Communal Fund
m + Raymond James Charitable
* Wanguard Charitable
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Don’t Turn a Blind Eye to DAF Support

Not only are there more and more of them, but DAF grants are increasing as a
percentage of overall philanthropy. Per Jay Love, Bloomerang founder, “In my
opinion, gifts/grants from DAFs will be the largest percentage of the annual dollars

received by 2030, which is basically just 10 years away.”

Don’t miss out!

Prioritize learning more about this subject
Be on the lookout for DAF donors
Plan to promote fact you accept DAF grants

Plan to cultivate and steward these special donors

You’ll be glad you did!
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About Claire Axelrad
J.D., CFRE

Claire Axelrad, J.D., CFRE, is a fundraising visionary with 30 years of
frontline development work helping organizations raise millions in
support. Her award-winning blog showcases her practical approach,
which earned her the AFP “Outstanding Fundraising Professional

of the Year” award.

Claire, who teaches the CFRE course that certifies professional
fundraisers, is a regular contributor to Guidestar, Nonprofit Pro, Net-
work for Good and Maximize Social Business. Her passion is coaching
nonprofits to address 21st century challenges and overcome barriers

to sustainable funding.

Find out more
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About Bloomerang

We believe in the value of life with a mission, and we applaud the choices

nonprofit organizations make to improve the world. We exist because they exist.
We take great pleasure in creating tools and teaching principles that help
passionate nonprofit organizations make smart decisions that are proven to

help them reach out, grow and thrive.

Our Strategic Vision: to be the world’s best developer and deliverer

of tools and perspectives that generate value for nonprofit donor relationships.

Our Core Purpose: to improve donor retention in the nonprofit world.

At , we’re helping nonprofits Take a look at why has been

become more successful at increasing rated “The Best Donor Management

revenue. Our user-friendly software is Software” based on user feedback.
designed to help organizations naturally Explore a demo of our software here.
boost donor engagement, fundraising and

retention through best practices and a

user-friendly donor database interface.

Visit our Website for a video demo
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@ bloomerang

BLOOMERANG.CO
1-866-332-2999
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https://bloomerang.co/
https://www.facebook.com/bloomerangtech
https://www.instagram.com/bloomerangtech/
https://twitter.com/bloomerangTech
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