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What is SalesScreen?

SalesScreen is a sales performance management tool that helps teams to be more focused, 

motivated and productive.

How does it work?

SalesScreen combines data visualization with gamification, allowing you to measure and reward 

performance on key objectives. We use brightly colored, easy-to-understand graphs and charts to 

give you total control over your sales management process. We also provide incentives to make 

sales more fun, such as ranks, leaderboards, sales contests and more. 

Why should I use it?

Every salesperson needs two things: money and recognition. The number one rule of sales is 

that if you don’t recognize your salespeople, someone else will and they will leave. We provide 

everything you need to measure performance and create real-time celebrations around the 

milestones that matter most. Sales teams used to use a bell and whiteboard. Now, it’s all digital. 

Welcome to the future of sales management.

Interesting... How can I learn more?

Visit our website at www.salesscreen.com. If you like what you see and want to learn more about 

creating the motivated sales teams of the future, simply request a demo and one of our dedicated 

sales reps will reach out to provide you with no-hassle assistance. Knowledge is power and our 

goal is to simply show you the difference that sales motivation software can make in your sales 

process.
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SalesScreen keeps our reps informed and competitive by making our sales process 

public and transparent. We have experienced incredible growth since bringing this 

software into our office, over 300% in a single year and it’s amazing to see how well 

our sales reps react to the leaderboards, competitions and other rewards.

SalesScreen was a much needed replacement for our sales measuring tool and 

we’ve seen big increases since we started using it. It’s a great tool, easy to use, and 

motivates the whole office. It has brought our teamwork and engagement to a whole 

new level.

According to a survey of over 2,000 salespeople, 85% said that “SalesScreen 

has helped to increase motivation and sales”, resulting in happier employees 

and more sales activity. 

70% of Forbes Global 2000 companies are using gamification to boost staff 

engagement, employee recognition and revenues. 

How can we help you exceed your targets?
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