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EvoShield: Improving Efficiency and
Collaboration with SAP Business One®
powered by SAP HANA®

The world’s most elite athletes rely on EvoShield for protective gear that can
withstand high impact while remaining comfortable, lightweight, and flexible. And
since the company started in 2007, its popularity among professional sports leagues
and consumers alike has exploded. To work more effectively with partners, gain
transparency, and support continuing growth, EvoShield needed an integrated
enterprise resource planning solution.

With the SAP Business One® application powered by SAP HANA®, EvoShield has
enhanced operations to improve the quality, consistency, and on-time delivery of its
products. Greater visibility into purchase orders is resulting in better inventory
management, data access, collaboration, and customer service — which means
EvoShield can stay on top of its game both now and in the future.

SAP Business Transformation Study | Retail | EvoShield

EBVASHIELD

FROTECTIVE DEAR FOR CLTERERFORMANDE



SAP Business Transformation Study | Retail | EvoShield

EvoShield significantly increases on-time shipping

Company
EvoShield LLC

Headquarters
Athens, Georgia

Industry
Retail — sporting goods

Products and Services

Protective, high-impact athletic
equipment and apparel that is

lightweight and comfortable

Employees
60

Web Site
www.evoshield.com
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Objectives

» Communicate more effectively with partners

+ Make more-informed decisions

» Sustain continued growth

» Improve scalability and integration with partners and suppliers
+ Improve operational efficiency

Why SAP

+ SAP Business One® application, a proven, scalable solution to support growth
now and in the future

« Ability to build on the SAP HANA® platform

» Single powerful database, breaking down silos and improving collaboration

« Ability to effectively manage all sales channels and data, including big-box
stores and consumer customers

Resolution

» Access to real-time information across the business

« Elimination of unnecessary paper records

» Business process owners that can manage business units using trusted,
consistent enterprise-wide data

« Change in company culture and position as a relevant force in the industry

Future plans

+ Deploy a warehouse management system

« Integrate electronic data interchange to better serve big-box retailers and
manage compliance with their trading requirements

» Continue to use SAP HANA to quickly share data and manage the business

“When people see a small company with SAP, they are more likely to work with us.

We can now use service levels as a competitive advantage. With SAP Business
One, no one blames ‘the system’anymore. It's that simple. And the experience
and expertise of ECS made the deployment a success.”

David M. Shinn, VP Operations, EvoShield LLC

>20%

Savings on shipping

for events marketing
through better profit-
and-loss management
and cost center analysis
with SAP HANA*

~67%

Improvement in on-time
shipping to consumers,
with most orders shipping
the same day, thanks to
streamlined, paperless
order entry, management,
and execution*

>15%

Estimated reduction in
compliance chargebacks
through distribution
center efficiencies and
the implementation of
warehouse management
best practices*

*Compared with the year prior
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No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of
SAP SE or an SAP affiliate company.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or
registered trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. Please see
http:/www.sap.com/corporate-en/legal/copyright/index.epx#trademark for additional trademark information and
notices. Some software products marketed by SAP SE and its distributors contain proprietary software components of
other software vendors.

National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or
warranty of any kind, and SAP SE or its affiliated companies shall not be liable for errors or omissions with respect to the materials.
The only warranties for SAP SE or SAP affiliate company products and services are those that are set forth in the express warranty
statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional
warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or
any related presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation,
and SAP SE's or its affiliated companies’ strategy and possible future developments, products, and/or platform directions and
functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for any reason

without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ
materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, which speak
only as of their dates, and they should not be relied upon in making purchasing decisions.
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