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Executive Investment Brief

Amazon is one of the great examples of what patient capital, relentless reinvestment and long-term thinking can achieve. What
began as an online bookseller has evolved into an interconnected global business spanning retail, logistics, digital marketplaces,
advertising and cloud infrastructure. Along the way, Amazon has repeatedly challenged investors to look beyond immediate profits
and recognise the economic potential of the infrastructure being built.

For much of its history, that patience has been rewarded.

Warehouses and fulfilment networks that once appeared to be expensive necessities became the foundation of faster delivery and
greater customer loyalty. The marketplace transformed Amazon from a retailer into a platform connecting millions of buyers and
sellers. Advertising created another way to monetise the commercial activity flowing through that platform. And Amazon Web
Services (AWS), once a costly infrastructure venture, developed into the company's largest disclosed operating-profit engine.

These achievements matter because they demonstrate something more significant than growth alone: Amazon has previously
converted substantial investment into businesses capable of generating enduring economic value.

But history presents us with a challenge. The very qualities that made Amazon successful can also encourage investors to assume
that every new investment cycle will deliver similarly attractive results.

And that is where our investigation begins.

Amazon is now undertaking another extraordinary period of reinvestment, driven substantially by cloud computing, artificial
intelligence and the infrastructure required to support them. Net cash capital expenditure rose from $48.1 billion in FY2023 to
$128.3 billion in FY2025. During the first six months of 2026 alone, it reached $96.3 billion, exceeding the operating cash flow
generated over the same period.

The consequences are already visible in cash generation. After recovering to $38.2 billion in FY2024, free cash flow declined to
$11.2 billion in FY2025 and turned negative on a trailing-twelve-month basis to June 2026.

That does not necessarily mean Amazon's underlying businesses are deteriorating. Indeed, operating cash generation has remained
substantial. It means that the company is committing an increasing proportion of the cash it generates to building tomorrow's
productive capacity.
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The distinction is critical: spending cash to create future value is very different from losing the ability to generate cash. But
spending alone does not guarantee that value will ultimately be created.

For the investment to succeed economically, new infrastructure must attract sufficient demand, achieve productive utilisation,
generate revenue and operating profit, and ultimately produce cash returns that justify the capital committed.

That journey takes time. It also carries risk.

Artificial intelligence may expand the demand for computing infrastructure enormously. Yet it may also accelerate technological
obsolescence, intensify competition and require further rounds of investment before the previous generation of assets has fully
earned its return.

Amazon's established strengths make successful execution credible. They do not make it inevitable.
There is another consideration that is just as important: the price investors pay.

A company can be operationally exceptional and still produce disappointing shareholder returns if its valuation already anticipates
an extraordinary degree of future success. Conversely, a period of depressed free cash flow may offer opportunity if the market
underestimates the returns that investment will eventually generate.

We must therefore examine two related but distinct questions.
Can Amazon create substantial economic value from its next investment cycle?
And how much of that success is already reflected in its share price?

Throughout this Deep Dive, we will follow the evidence across Amazon's operating businesses, capital investment, cash generation,
competitive advantages and valuation. We will examine four competing explanations for its future: a compounding infrastructure
platform, a capital-intensive growth machine, a capital cycle that turns against the company, and a global competitive frontier that
constrains its economics.

Each explanation has supporting evidence. Each also faces tests that have yet to be resolved.

Our purpose is not to predict which outcome will occur with certainty. It is to understand the economic mechanisms that will
determine the outcome, identify what the evidence currently supports and establish what we should monitor as the investment cycle
unfolds.
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By the end of this investigation, the reader should be able to distinguish Amazon's operating achievements from its investment
merits, understand how capital expenditure can both create and destroy value, and recognise the evidence required to assess whether
future growth is genuinely rewarding shareholders.

Because ultimately, Amazon's past demonstrates the power of scale and reinvestment. Its future will test the returns on the
capital required to sustain them.

And that is the question upon which the investment case now turns.
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How to Read This Report

Investing is not simply about gathering information. It is about learning which information matters, understanding how different
pieces of evidence connect, and recognising when the facts support a conclusion—or when they do not.

That is the approach we take at Capital Cycle Intelligence.

Throughout this Deep Dive, we will examine Amazon through a series of questions. Each question leads us towards evidence about
the company's businesses, competitive position, capital requirements, cash generation and valuation. Together, they form an
investigation into whether Amazon can translate its extraordinary operating capabilities into attractive long-term investment returns.

But there is something equally important we want you to take away from this report.

We do not simply want to show you what we see. We want to help you learn how to see it for yourself.
Reading the Evidence

The charts throughout this report are not illustrations added to support a predetermined conclusion. They are tools for understanding
how Amazon's economics have developed and how its next investment cycle might unfold.

When examining a chart, begin with the simplest questions.
What is being measured? Over what period? Are we looking at dollars, percentages, growth rates, ratios or returns on capital?

Then consider the relationship between the measures. Is revenue growing faster than investment? Are operating profits improving
while free cash flow deteriorates? Is additional capital generating proportionately greater economic returns—or are those returns
becoming harder to achieve?

These relationships often reveal more than an isolated number.
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We will guide you through the important observations and explain the economic reasoning behind them. Where a chart cannot
answer a question on its own, we will identify the additional evidence required.

Over time, this approach becomes a skill you can apply to other businesses and investment opportunities.
Distinguishing Evidence from Expectations

One of the most valuable disciplines an investor can develop is learning to separate what has happened from what is expected to
happen.

Amazon's historical financial results tell us what its businesses have achieved. Management's investment plans tell us what the
company intends to pursue. Valuation models help us explore what future outcomes might be necessary to justify the market price.

These are three different forms of information, and they should not be treated as interchangeable.

A rising share price does not establish that a business has become more valuable. A decline in free cash flow does not necessarily
mean its economics are weakening. And an ambitious investment program does not prove that attractive future returns will follow.

Following the Questions

The report is organised into six Parts, each built around a governing investment question.

We begin by examining the investment question itself, before exploring Amazon's interconnected businesses and the capital required
to sustain their growth.

We then investigate the durability of Amazon's competitive advantages, the expectations embedded in its valuation, and the evidence
that would strengthen or weaken the competing investment hypotheses.

At the end of each Part, The CCI Answer — What the Evidence Tells Us brings together what we have learned.

Sometimes the evidence will support a clear conclusion. At other times, the most useful answer will be to identify what remains
unresolved and what we need to observe next.
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That is not a weakness in the analysis. It is part of sound investment judgment.
The Purpose of the Investigation

By the time you reach the final CCI Investment Read, our aim is not simply that you understand Amazon better.
We want you to be better equipped to investigate any business facing a major investment cycle.

You should be able to recognise the difference between growth and value creation, distinguish a temporary period of heavy
reinvestment from a structural deterioration in cash economics, and consider whether the price of an investment adequately
compensates for the outcomes that remain uncertain.

Above all, we want you to become more comfortable asking the questions that matter before committing to an answer.
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PART I — THE INVESTMENT QUESTION

The Question

What must Amazon demonstrate for its future growth and reinvestment to justify the
expectations already embedded in its valuation?

Why This Matters

Amazon has earned its reputation as one of the world's most successful long-term builders of business infrastructure. Its history
demonstrates how investment undertaken years before the benefits become visible can eventually create powerful competitive
advantages, expanding profits and substantial economic value.

But there is a distinction between recognising what a company has achieved and determining what its shares are worth today.

Every new investment cycle begins with capital being committed before its ultimate return is known. The assets being built may
strengthen the business for decades, or they may prove more expensive, less productive or less durable than initially anticipated.

For Amazon, that distinction has become particularly important. Its established businesses are generating substantial operating cash
flow at the same time that an extraordinary program of cloud and artificial-intelligence investment is absorbing an increasing share
of those resources.

The opportunity is considerable. So is the burden of proof.

Amazon's history gives us a reason to investigate its next investment cycle seriously. It does not give us permission to assume
that the next cycle will produce the same returns.
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What We Need to Understand

Before we can judge the attractiveness of Amazon as an investment, we must first understand what its history actually demonstrates.

We will examine how the company created value through earlier periods of reinvestment, how shareholders experienced those
achievements through the share price, and why strong business performance does not always translate into superior investment
returns.

We will also explore the expectations surrounding Amazon's current valuation and establish the questions that the remainder of this
report must answer.

The purpose is not to decide the investment case before examining the evidence.

It is to establish what success must look like, what could prevent it, and what evidence would allow us to distinguish between
the two.

CCI Principle
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Chapter 1 — The History Behind the Investment Question

The record that earned investors' confidence

Amazon's history presents investors with a remarkable lesson in the power of reinvestment.

For much of its existence, the company was willing to sacrifice immediate profitability in pursuit of something it considered more
valuable: infrastructure, customer relationships and competitive capabilities that could support a much larger business in the future.

Warehouses were built before their full economic potential was visible. Fulfilment networks expanded ahead of demand. Technology
platforms were developed long before investors could confidently estimate the profits they might eventually produce.

To many observers, Amazon appeared to be spending extraordinary amounts of money for relatively modest near-term returns.
Yet the company was building an economic system whose value would become increasingly apparent over time.

The retail operation attracted customers and created transaction volume. The marketplace brought third-party sellers into that
system, expanding selection without requiring Amazon to own every product sold. Advertising introduced another source of revenue
from the commercial activity flowing through the platform. Subscriptions encouraged repeat engagement, while fulfilment and
logistics strengthened the customer experience.

And Amazon Web Services (AWS) demonstrated that infrastructure originally developed around computing capabilities could
become a substantial commercial business in its own right.

These businesses did not all emerge at the same time, and they did not all require the same capital or produce the same returns. But
together, they transformed Amazon from an online retailer into an interconnected platform operating across several large markets.

The important lesson is not simply that Amazon grew. It is that earlier investments eventually supported new sources of
revenue, operating profit and competitive advantage.
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What the Financial Record Tells Us

The scale of that achievement becomes clearer when we examine the reported results.

Amazon's consolidated revenue increased from approximately $469.8 billion in FY2021 to $716.9 billion in FY2025. Over the same
period, its operating performance improved considerably following the difficulties experienced during the earlier part of the decade.

Operating income recovered from approximately $12.2 billion in FY2022 to $80.0 billion in FY2025.

AWS remained the company's largest disclosed operating-profit pool. North America strengthened materially, while the International
segment moved from an operating loss of approximately $7.7 billion in FY2022 to a profit of $4.8 billion in FY2025.

These figures tell us that Amazon's operating system became substantially more profitable.
But they also remind us that economic progress is rarely smooth.

Infrastructure must be constructed, commissioned and utilised before its full earning potential becomes visible. Competitive
conditions change. Costs rise and fall. Management makes decisions whose consequences may take years to emerge.

Amazon's history contains periods when substantial investment preceded improved profitability, as well as periods when operating
performance disappointed expectations.

This is why we must resist a tempting conclusion: that because Amazon has successfully navigated previous investment cycles, its
next cycle must produce an equally attractive result.

Past achievements establish capability. They do not guarantee future returns.
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The Market's Verdict Is Not the Same as the Business's Achievement

The distinction becomes particularly important when we turn from Amazon's operating results to its share-price history.

A company's market price reflects far more than the economic value it has already created. It also reflects investors' expectations
about future growth, profitability, capital requirements and risk.

Those expectations can change much faster than the underlying business.

A company may continue growing while its share price declines because investors previously anticipated even stronger results.
Equally, its share price may rise substantially before the corresponding improvement in operating performance becomes visible.

To understand that relationship, we begin with a comparison between Amazon's long-term share-price history and the Nasdaqg-100.

Reading AMZ-01A — Amazon versus Nasdaq-100: Historical Comparison

The first feature to recognise is the extraordinary long-term rise in both Amazon and the broader technology-heavy Nasdag-100.

The chart captures a period in which digital infrastructure, software, e-commerce and cloud computing became increasingly
important parts of the global economy.

Amazon participated in that transformation as both a beneficiary and a builder of the infrastructure supporting it.
But look more closely at the journey.

The upward progression was repeatedly interrupted by substantial declines, prolonged consolidations and periods when investor
expectations moved ahead of —or fell behind —the underlying economic progress.

That is a crucial observation.

Long-term business success does not eliminate the possibility of substantial investment losses along the way.
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AMZ-01A | Amazon vs Nasdaq-100: Historical Comparison
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Amazon and the Nasdaq-100 are displayed against separate vertical axes. That makes their long-term price movements easier to see
together, but it means the distance between the two lines is not a valid measure of relative investment performance.

A steeper-looking line does not, by itself, establish that one investment delivered a higher percentage return.
To make that comparison, we would need both series expressed on a consistent, properly adjusted return basis.
So what can we legitimately learn?

The chart provides historical context. It shows that Amazon's long-term development occurred within a much broader period of
technology-led capital formation, while also experiencing its own distinct cycles of market expectations.

It does not establish that Amazon outperformed the index over a particular period, nor does it tell us whether Amazon is attractively
valued today.

The next chart allows us to examine the relative-performance question more directly.
The Opportunity-Cost Test

Reading AMZ-01B — Amazon/Nasdaq-100 Relative-Performance Ratio

Unlike the previous chart, this exhibit places Amazon's price relative to the Nasdag-100 in a single ratio.
The interpretation is straightforward.

When the ratio rises, Amazon is gaining ground relative to the index. When it falls, the Nasdag-100 is gaining ground relative to
Amazon.

That distinction matters because investors do not commit capital in isolation.

Every investment decision carries an opportunity cost: the return that might have been earned by allocating the same capital
elsewhere.

Capital Cycle Intelligence Page 16 of 301 Amazon Deep Dive Report



AMZ-01B | Amazon/Nasdaq-100 Relative-Performance Ratio
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A company can increase revenue, expand operating profit and strengthen its competitive position while still delivering a
disappointing relative investment outcome.
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The ratio illustrates that principle.

Across the long historical period shown, Amazon experienced extended phases of relative strength, followed by reversals and
consolidation. The visual record suggests that the market's enthusiasm for Amazon has not advanced at a constant rate relative to the
broader technology opportunity set.

However, the source chart's underlying adjustments and construction have not been independently reconstructed. We therefore use
the displayed ratio to understand directional relative cycles, not as an authenticated total-return calculation.

The economic lesson remains important.

Owning an exceptional business is not the same as making an exceptional investment. The price paid, the alternatives
available and the time required for expectations to become reality all influence shareholder returns.

What This Means for Amazon's Next Capital Cycle

Amazon's history now presents us with two conclusions that must be held together.
The first is encouraging.

The company has demonstrated an unusual capacity to build infrastructure, attract demand, develop complementary businesses and
eventually improve operating profitability. Its historical achievements provide genuine evidence of organisational capability and
competitive strength.

The second is more demanding.
Those achievements do not establish the return that shareholders will earn on the capital being committed today.

Amazon is entering another major investment cycle, this time involving cloud computing, artificial intelligence and the infrastructure
required to support rapidly expanding computational demand.

The scale of spending is already visible. What remains less visible is the ultimate economic return on the newest generation of
assets.

Will the infrastructure achieve sufficient utilisation?

Capital Cycle Intelligence Page 18 of 301 Amazon Deep Dive Report



Will demand translate into recognised revenue and durable operating margins?

Will cash generation eventually recover relative to the amount of capital invested?

And will those outcomes exceed the expectations already reflected in Amazon's valuation?
These are not questions that historical share-price charts can answer.

They require us to follow the capital through the business itself.

The CCI Read

Amazon's history earns it analytical credibility and patience. The company has demonstrated that substantial reinvestment can create
valuable infrastructure and enduring operating advantages.

But patience must remain conditional upon evidence.

The next investment cycle should be judged by the returns it ultimately generates, not merely by the scale of its ambition or the
success of earlier investments.

For shareholders, the challenge is to distinguish between a business that continues to grow and an investment that continues to create
attractive value relative to its price and opportunity cost.

CCI Principle

The next chapter takes that distinction and turns it into the governing investment test: what Amazon must demonstrate for its future
growth to justify both the capital required and the expectations already embedded in its valuation.

Capital Cycle Intelligence Page 19 of 301 Amazon Deep Dive Report



Chapter 2 — The Amazon Investment Question

What the next dollar of capital must prove

Amazon presents investors with a deceptively difficult question.
How do we distinguish an extraordinary business from an attractive investment?

At first glance, the answer might appear straightforward. Amazon has demonstrated substantial growth, established several powerful
businesses and repeatedly invested in infrastructure that competitors have struggled to replicate.

Surely a company with that history deserves a favourable investment assessment.
Perhaps. But the strength of a business and the attractiveness of its shares are not the same thing.

A business creates economic value when the cash returns generated by its activities justify the capital required to produce them. A
shareholder earns an attractive investment return when the value ultimately delivered is sufficient relative to the price paid, the time
involved and the alternatives available.

The distinction matters because the market does not wait for the future to arrive.

Investors continually anticipate growth, profitability and competitive advantage, incorporating their expectations into today's share
price. The more success already anticipated, the more a company may need to deliver simply to justify its existing valuation.

An exceptional business can therefore become an ordinary investment when the price already assumes exceptional results.
For Amazon, that tension has become increasingly important.

The company's established operating system is producing substantial revenue and operating profit. At the same time, the next phase
of growth requires enormous investment in cloud infrastructure, artificial intelligence, computing capacity and supporting facilities.
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The investment opportunity depends on what those assets eventually earn—not merely on the fact that Amazon can afford to build
them.

Following the Capital

To understand the investment case, we need to follow a chain of economic events.

It begins when Amazon commits capital to infrastructure. Data centres must be constructed, computing equipment installed,
networks expanded and capacity made available to customers.

That investment creates the potential to serve additional demand.
But potential demand is not the same as productive utilisation.

The capacity must attract workloads and commercial activity. Those workloads must produce recognised revenue. Revenue must
generate operating profit after accounting for the costs of delivering the service, including depreciation and other infrastructure
expenses.

Even operating profit is not the end of the investigation.

The business must convert those earnings into cash after funding the continuing capital expenditure and working capital required to
sustain its operations.

Only then can we assess whether the economic returns justify the resources committed.

This is why an announcement about demand, a large customer commitment or an ambitious investment plan cannot independently
establish the success of the investment cycle.

Each represents a different stage of the process.

Investment creates capacity. Capacity must attract demand. Demand must become profitable activity. Profit must become
cash. And cash returns must justify the capital employed.

A weakness at any stage changes the investment case, even if Amazon continues reporting strong revenue growth.
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What Can the Share Price Tell Us?

Before examining Amazon's operating businesses in detail, it is useful to understand the expectations that have surrounded the
company over time.

Market prices contain information, but they require careful interpretation.

A rising share price may reflect improving business fundamentals, greater investor confidence, lower required returns or expectations
of future profits that have not yet appeared in reported results.

A falling share price may reflect deterioration in the business—or simply the market withdrawing expectations that had become too
optimistic.

Price alone cannot tell us which explanation is correct.

One way to examine the historical relationship between price and trend is through a logarithmic regression channel.

Reading AMZ-02A — Amazon Logarithmic Regression Channel: Full History

This chart places Amazon's long-term share-price history within a fitted logarithmic regression channel.
The first thing to understand is the scale.

On a conventional linear chart, equal vertical distances represent equal dollar changes. A move from $10 to $20 occupies the same
vertical distance as a move from $100 to $110, even though the first represents a 100% gain and the second only 10%.

A logarithmic scale treats equal percentage changes more consistently, making it particularly useful when examining businesses
whose share prices have increased dramatically over long periods.

The regression line provides a statistical description of the historical price path. The surrounding bands illustrate how far prices have
moved above or below that fitted relationship under the source chart's construction.
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AMZ-02A | Amazon Log Regression Channel: Full History
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The important observation is that Amazon has not advanced along a smooth path.
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Its share price has moved through periods of substantial enthusiasm, disappointment, recovery and renewed expectations. At times,
investors paid well ahead of what the business had already demonstrated. At others, the market became considerably less willing to
anticipate future success.

These movements illustrate the changing relationship between business development and investor expectations.
But there is an essential limitation.
The channel is derived from historical prices. It is not a direct measurement of Amazon's underlying economic value.

The precise regression settings used in the supplied source chart have not been independently reconstructed. We can therefore use
the exhibit to understand the historical pattern, but we should not assign precise valuation meaning to its bands.

A share price trading below a historical regression line is not automatically cheap. A price trading above it is not
automatically expensive.

Those judgments require evidence about the future cash flows the business can generate and the price investors are being asked to
pay for them.

Why the Recent Period Matters

The full-history chart provides perspective, but it can also conceal important changes occurring over shorter periods.
Amazon's current investment cycle is taking place within a very different operating environment from its early retail expansion.
The company is larger, its businesses are more diversified, and its capital commitments are substantial in absolute terms.

The next chart narrows the historical window to examine the more recent relationship between market price and trend.
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Reading AMZ-02B — Amazon Log Regression Channel: Recent Period

AMZ-02B | Amazon Log Regression Channel: Recent Period
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The recent-period chart allows us to observe shorter-term price movements in greater detail.

Changes that appear modest within the full historical record may represent meaningful shifts in market expectations over a shorter
investment horizon.

But the same discipline applies.

A move towards the upper portion of a regression channel may indicate that investors have become more optimistic relative to the
fitted historical trend. A move towards the lower portion may indicate the opposite.

Neither observation tells us whether Amazon's future infrastructure investments will earn attractive returns.

The chart also contains a lower indicator whose identity and settings were not documented in the supplied source material. We
should not interpret that indicator as independently verified analytical evidence.

Its presence is a useful reminder that visual precision does not necessarily establish analytical reliability.

Before relying on any market indicator, an investor should understand what it measures, how it is constructed and whether its
interpretation is supported by evidence.

For this investigation, the regression charts provide context about market behaviour. They do not determine intrinsic value, forecast
future prices or replace the operating analysis that follows.

The Difference Between Market Expectations and Economic Reality

This brings us back to Amazon's current capital cycle.

The market may anticipate that artificial intelligence will create enormous demand for computing infrastructure. Amazon may be
exceptionally well positioned to participate in that demand through AWS, its technology capabilities and its customer relationships.

Both propositions may prove correct.
Yet the investment outcome will depend on more than the direction of demand.

How much additional capital must Amazon commit to serve that demand?
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How quickly will the infrastructure become productive?

What margins will the new workloads generate?

How long will the equipment remain economically useful before technological change requires replacement?
And what portion of the eventual success has already been incorporated into the share price?

These questions determine whether operating progress becomes economic value and whether that value ultimately benefits
shareholders.

The distinction is particularly important during periods of heavy reinvestment.

Free cash flow may weaken temporarily because management is building capacity that will generate substantial future returns.
Alternatively, it may remain structurally pressured because the business requires ever-increasing investment merely to sustain its
competitive position.

The initial cash-flow figures may look similar.
The underlying economics could be very different.

Our task is to identify which explanation becomes more consistent with the evidence as the investment cycle develops.

Four Competing Explanations

Rather than beginning with a predetermined bullish or bearish conclusion, we will keep four explanations in competition throughout
the investigation.

A — The Compounding Infrastructure Platform

Amazon's investments expand its productive capacity, strengthen its competitive advantages and eventually generate sufficient
revenue, cash flow and returns to justify the capital committed.
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B — The Capital-Intensive Growth Machine

Amazon continues growing and generating substantial operating cash flow, but the infrastructure required to sustain that growth
absorbs a persistently larger share of its resources. Business expansion remains impressive while free-cash-flow conversion becomes
more demanding.

C — The Capital Cycle Turns Against Amazon

Investment and capacity grow faster than the economics required to support them. Slower utilisation, competition, technological
obsolescence or shorter asset lives weaken incremental returns and challenge the assumptions embedded in the valuation.

D — The Global Competitive Frontier

Amazon's strongest economic advantages prove difficult to reproduce uniformly across geographies and competitive environments.
Local platforms, cloud competitors, regulation and structural differences constrain the returns available from expansion.

These explanations are not predictions dressed up as certainty.
They are competing interpretations that must be tested against observable evidence.

Some may describe different aspects of the same business at the same time. The purpose is to identify which mechanisms are
becoming more important, what would strengthen each explanation and what evidence would weaken it.

We will not assign numerical probabilities where the underlying information does not justify that precision.

The CCI Read

Amazon's investment question cannot be answered by its historical achievements, its share-price trajectory or the scale of its future
ambitions alone.

It must be answered through the relationship between capital committed and economic value created.

The company has already demonstrated an exceptional ability to build and operate infrastructure at scale. The unresolved question is
whether the next generation of investment can generate sufficient incremental cash returns, within a reasonable period, to justify
both the resources required and the expectations embedded in its valuation.
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That is the test we will carry through the remainder of this Deep Dive.

CCI Principle

With the investment question established, we can now examine the operating system that must deliver the result.

Part II begins with Amazon's interconnected businesses: retail, marketplace services, advertising, subscriptions, logistics and AWS —
and the economic relationships that make the whole system more important than any single component.
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PART I — THE CCI ANSWER

What the Evidence Tells Us

The Question

What must Amazon demonstrate for its future growth and reinvestment to justify the expectations already embedded in its valuation?

What We Have Established

Amazon's history provides compelling evidence that long-term reinvestment can create substantial economic value.
yp p g g

The company has transformed itself from an online retailer into an interconnected infrastructure platform, developing new sources of
revenue, operating profit and competitive advantage along the way.

Its historical financial performance demonstrates that management has previously converted significant investment into increasingly
profitable operating businesses.

That achievement deserves recognition.
But the share-price evidence teaches us a different lesson.

Amazon's market valuation has moved through periods of enthusiasm, disappointment and recovery. The historical charts illustrate
that business progress and shareholder returns do not always advance together.

The opportunity cost of owning Amazon also matters. Even a successful business may deliver less attractive investment returns than
the alternatives available to shareholders.
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We can therefore establish Amazon's historical capability without concluding that its current valuation represents an
attractive investment.

What the Evidence Suggests

Amazon's established infrastructure, operating experience and competitive position give it a credible foundation from which to
pursue its next investment cycle.

The opportunity associated with cloud computing and artificial intelligence may be substantial.
However, the scale of the opportunity is not itself evidence of the return Amazon will earn from pursuing it.

The investment case becomes stronger if additional infrastructure attracts sufficient demand, generates profitable utilisation and
ultimately produces cash returns that justify the capital committed.

It becomes weaker if capital requirements continue expanding without a corresponding improvement in economic returns.

These are competing possibilities, not conclusions we can settle from historical performance alone.
What Remains Unresolved

We have not yet established whether Amazon's current investment program will generate attractive incremental returns.
Nor have we determined how much future success is already embedded in the share price.
The historical regression charts cannot resolve either question. They describe market-price behaviour, not intrinsic value.

To advance the investigation, we must examine the underlying businesses, their economics and the capital required to support them.
The Capital Implication

Amazon's history earns it a place on the investor's research agenda. It does not, by itself, earn an allocation of capital.

Before committing capital, an investor must understand both the quality of the business and the economic expectations reflected in
its price.
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The burden of proof now moves from what Amazon has achieved to what its next dollar of investment can earn.

That takes us into Part II, where we examine the interconnected economic system responsible for generating the cash that supports
Amazon's ambitions.

CCI Principle
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PART II — THE BUSINESS AND ITS ECONOMICS

The Question

How do Amazon's interconnected businesses create economic value, and which parts of that
system generate the profits and cash required to support its next investment cycle?

Why This Matters

Amazon is often described as an online retailer, a cloud-computing company or an artificial-intelligence infrastructure provider.
Each description captures part of the business. None captures the whole.
Amazon operates an interconnected economic system in which different activities contribute different forms of value.

Retail attracts customers and generates transaction volume. The marketplace connects buyers and sellers, creating opportunities for
fees and additional services. Advertising monetises commercial attention. Subscriptions encourage repeat engagement, while
logistics infrastructure supports delivery, convenience and customer loyalty.

AWS operates with a different economic model, providing computing infrastructure and services to businesses and other
organisations. It has also become Amazon's largest disclosed source of operating profit.

These activities do not require identical amounts of capital, generate identical margins or face identical competitive pressures.
Yet their combined performance determines the resources Amazon has available to reinvest.

That distinction matters enormously.
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A company can report impressive consolidated revenue growth while the underlying economics of its businesses move in different
directions. One segment may be improving profitability while another absorbs substantial capital. A high-margin activity may
contribute disproportionately to earnings despite representing a much smaller share of revenue.

To understand Amazon's investment merits, we must first understand where its economic value is created —and where
capital is consumed.

What We Need to Understand

Our investigation begins by separating Amazon's principal economic activities and examining how they interact.

We will explore how retail, third-party marketplace services, advertising, subscriptions and fulfilment reinforce one another, while
recognising the different economics of each activity.

We will then examine AWS, its contribution to Amazon's operating profit, and the significance of its role in the next phase of
infrastructure investment.

Throughout this Part, we will distinguish revenue scale from profitability, operating profit from free cash flow, and established
business economics from the future returns management hopes to achieve.

The objective is to understand not simply how large Amazon has become, but which parts of its operating system are capable of
generating economic value—and what must happen for those capabilities to endure.

CCI Principle

Capital Cycle Intelligence Page 34 of 301 Amazon Deep Dive Report



Chapter 3 — Amazon's Interconnected Economic System

Understanding the businesses behind the scale

Amazon's greatest competitive strength may not be any single business it operates.
It may be the economic system created by bringing several businesses together.

A customer visits Amazon to purchase a product. That transaction may generate retail revenue or a marketplace fee. The seller may
pay Amazon for fulfilment, advertising or other services. The customer may subscribe to Prime, increasing the convenience and
appeal of returning to the platform.

Meanwhile, Amazon operates a separate but strategically important cloud-computing business through AWS, providing technology
infrastructure to organisations around the world.

Each activity has its own customers, competitors, capital requirements and economic characteristics.
Yet together they create a business whose scale is difficult to understand through consolidated revenue alone.

To investigate Amazon properly, we must first separate the components before considering how they reinforce one another.

One Company, Several Economic Models

Consider two transactions.
In the first, Amazon purchases a product from a supplier, holds it in inventory and sells it to a customer.

In the second, an independent merchant sells a product through Amazon's marketplace, paying Amazon for access to customers and
potentially for fulfilment or advertising services.
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Both transactions may result in a product arriving at a customer's home.
But their economics are different.

In the first case, Amazon acts as the retailer. It bears the costs and risks associated with purchasing and holding inventory, and it
recognises the product sale as revenue.

In the second, Amazon provides services to a third-party seller. The merchant generally remains responsible for the product being
sold, while Amazon earns revenue from the services it supplies.

This difference affects how revenue should be interpreted.

A dollar of first-party retail revenue is not economically equivalent to a dollar of marketplace-service revenue. The costs, capital
requirements and potential margins associated with each can differ materially.

Advertising introduces another economic model. Amazon earns revenue from businesses seeking visibility among customers who
may already be considering a purchase.

Subscriptions provide recurring revenue associated with services and benefits that encourage customer engagement.

AWS provides computing infrastructure and related services to external customers, operating with a cost structure and investment
cycle distinct from Amazon's retail businesses.

Amazon's consolidated revenue is therefore a combination of economically different activities—not a single, uniform stream
of sales.

Understanding that distinction is the starting point for understanding the company's profitability.
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Reading Amazon’s Revenue Growth

AMZ-03 — Amazon Revenue Growth

AMZ-03 — Amazon Revenue Growth

FY2021-FY2025 | USD billions; year-on-year growth
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CCI View: Revenue increased every year, reaching $716.9 billion in FY2025. Growth remained in an 11-12% range from FY2023 and reached 12.4%
in FY2025.

Limitations: Revenue growth alone does not establish margin quality, free-cash-flow conversion or returns on the capital invested to support that

growth.

Source: Amazon 2022 and 2025 Forms 10-K; FY2021-FY2025. Produced by Capital Cycle Intelligence

Method: Reported consolidated net sales. Year-on-year growth = current-year revenue + prior-year revenue — 1. cciintelligence.com
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Amazon's revenue growth provides the starting point for understanding the scale and momentum of its operating system.

Between FY2021 and FY2025, reported consolidated revenue increased from approximately $470 billion to $716.9 billion. Revenue
increased in every year shown, although the pace of growth varied.

Year-on-year growth was 9.4% in FY2022, accelerated to 11.8% in FY2023, moderated to 11.0% in FY2024 and increased to 12.4%
in FY2025.

This progression illustrates an important distinction between revenue scale and growth momentum.

As Amazon's revenue base expands, maintaining a similar percentage growth rate requires increasingly large additions to annual
revenue. Continued double-digit growth therefore represents a substantial increase in the absolute scale of the business.

However, revenue growth alone does not establish improving economic returns.

The additional revenue must be considered alongside operating margins, working-capital requirements, capital expenditure and the
infrastructure necessary to support expansion.

For investors, the central question is not simply whether Amazon can continue growing, but whether incremental growth generates
sufficient operating profit and free cash flow to justify the capital committed.

That distinction becomes increasingly important as we examine the composition of Amazon's revenue, the profitability of its
operating segments and the capital intensity of its infrastructure investment.

The Retail and Marketplace Relationship

Amazon's retail and marketplace businesses illustrate how different economic activities can reinforce one another.
The retail operation provides product availability, purchasing convenience and a direct relationship with customers.

The marketplace broadens the range of products available without requiring Amazon to purchase and hold every item offered for
sale.

A broader selection can attract more customers. More customer activity can attract additional sellers. Greater seller participation can
improve selection, availability and competitive pricing.
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This is a reinforcing mechanism, but it is not costless.

Supporting a large marketplace requires technology, customer service, payment systems, trust and safety measures, and substantial
fulfilment capabilities.

Those services can strengthen the platform while also creating ongoing operating costs and capital requirements.
The economic question is whether the additional activity produces sufficient contribution to justify those costs.

A larger marketplace is valuable when its incremental economics are attractive—not simply because more transactions pass through
the platform.

Adpvertising and the Value of Customer Attention

Advertising adds another dimension to Amazon's operating system.

When customers visit Amazon, they often arrive with a relatively specific commercial intention. They may be searching for a
product, comparing alternatives or preparing to make a purchase.

For advertisers, that environment can be valuable.
Amazon can offer advertising opportunities connected to customer searches, product discovery and purchasing activity.

For Amazon, advertising creates an additional revenue stream from activity already occurring within its broader commercial
platform.

This can improve the economics of the ecosystem, but it introduces an important distinction.
Advertising revenue is separately disclosed. Advertising operating profit is not.

We can observe the scale of the revenue stream, but we cannot precisely determine its standalone margin, capital intensity or return
on invested capital from Amazon's public segment disclosures.

It would therefore be misleading to treat advertising revenue as though it were almost entirely profit.
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The more useful conclusion is that advertising provides Amazon with another mechanism for earning revenue from customer and
seller participation.

Whether that mechanism continues to strengthen depends on the commercial value advertisers receive, competitive alternatives and
the quality of the customer experience.

Subscriptions, Convenience and Customer Engagement

Amazon's subscription activities contribute another form of economic value.

Prime and other subscription services can encourage customers to engage more frequently with the platform by combining delivery
benefits, digital services and convenience.

Recurring subscription revenue is useful, but its strategic significance extends beyond the subscription payment itself.

A customer who values the service may return more frequently, purchase additional products or make greater use of Amazon's
broader ecosystem.

That behaviour can support marketplace activity, advertising demand and fulfilment utilisation.
However, subscription revenue also comes with costs.

Delivery benefits, digital content and other services require ongoing expenditure. The existence of recurring revenue does not
establish the profitability of the complete subscription relationship.

The investment question is whether the additional customer engagement and associated economic benefits exceed the cost of
providing those services.

Once again, the relationship matters more than the headline revenue figure.

Fulfilment and Logistics: Advantage and Obligation

Amazon's fulfilment and logistics infrastructure is among the most visible expressions of its reinvestment philosophy.
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Warehouses, sorting facilities, transportation networks and delivery capabilities help connect customers and merchants across large
geographic markets.

At sufficient scale, this infrastructure can improve delivery speed, reliability and operating efficiency.
It can also raise the practical difficulty of replicating Amazon's customer experience.

But infrastructure creates two opposing economic forces.

The first is operating leverage.

When more transactions move through an established network, fixed costs may be spread across greater activity, potentially
improving unit economics.

The second is capital intensity.

Facilities must be built, maintained, upgraded and sometimes expanded ahead of demand. Labour, transportation, technology and
equipment costs continue even when utilisation falls short of expectations.

An infrastructure advantage therefore depends on the relationship between capacity and productive use.

A network becomes economically powerful when the activity it supports justifies the capital and operating resources required
to maintain it.

This principle applies to fulfilment centres and transportation networks. As we will discover later, it also applies to the data centres
and computing infrastructure supporting AWS.

AWS: A Different Business Within the Same Company

AWS introduces a different economic model into Amazon's consolidated results.

Rather than selling merchandise or facilitating consumer transactions, AWS provides computing capacity, storage, databases and
related technology services to organisations.
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Its customers use that infrastructure to operate applications, manage information and develop digital capabilities without necessarily
building and maintaining all the underlying computing systems themselves.

AWS requires substantial investment in data centres, equipment, networking and supporting technology.

Once capacity is available, the economics depend on attracting workloads, maintaining utilisation, managing costs and generating
sufficient revenue over the productive life of the infrastructure.

This makes AWS particularly important to the current Amazon investment question.
It has already demonstrated the ability to generate substantial operating profit.

But the next phase of cloud and artificial-intelligence infrastructure investment introduces new questions about capital requirements,
competitive pricing, equipment life and future returns.

To understand the significance of AWS, we must look beyond its revenue contribution and examine Amazon's disclosed segment
operating results.
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Reading Amazon’s Revenue Composition

AMZ-04 — Amazon Revenue Composition

AMZ-04 — Amazon Revenue Composition

FY2021-FY2025 | USD billions; disclosed revenue categories
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CCI View: The composition of Amazon revenue is shifting toward seller services, advertising, subscriptions and AWS, while online stores remain the
largest reported category.

Limitations: These categories reconcile to consolidated revenue but are not standalone profit centres. Amazon does not disclose category-level

operating profit or invested capital.

Source: Amazon 2022 and 2025 Forms 10-K; FY2021-FY2025. Produced by Capital Cycle Intelligence

he sum of all seven categories is reconciled to consolidated net sales; the difference cciintelligence.com
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Amazon's reported revenue composition reveals the breadth of its commercial ecosystem and the different activities contributing to
consolidated growth.

In FY2025, Amazon generated approximately $716.9 billion in consolidated revenue.

Online stores contributed approximately $269.3 billion, while third-party seller services generated $172.2 billion. AWS contributed
$128.7 billion, advertising services $68.6 billion, subscriptions $49.6 billion, physical stores $22.6 billion and other activities
approximately $5.9 billion.

The first observation is that retail-related activity remains central to Amazon's scale.

Online stores represent a substantial share of reported revenue, while marketplace services, advertising and subscriptions are closely
connected to the broader customer ecosystem.

The second observation is that Amazon's revenue streams have different economic characteristics.

Direct retail sales, marketplace service fees, cloud infrastructure services, advertising and subscriptions do not necessarily generate
equivalent margins or require equivalent amounts of capital.

Revenue contribution must therefore not be confused with profit contribution.
There is also an important reporting limitation.

These are Amazon's disclosed revenue categories, not a complete set of standalone businesses with separately reported operating
profits and invested capital.

We cannot reliably calculate individual returns on invested capital for advertising, subscriptions or third-party seller services from
this revenue composition alone.

Nor should the gross merchandise value of third-party marketplace transactions be treated as additional reported Amazon revenue.
Merchandise sold by independent merchants and the service revenue Amazon recognises from facilitating those transactions are
different measures.

The chart establishes where Amazon generates its reported revenue.
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It does not establish which activities produce the greatest operating profit, strongest free cash flow or highest return on invested
capital.

Those distinctions become essential as we examine the relationships between Amazon's businesses and the capital required to sustain
their growth.

Why the Connections Matter

We can now see Amazon as more than a collection of large businesses.

Its retail operations attract customers and generate transactions. The marketplace expands selection and creates service revenue.
Advertising monetises commercial attention. Subscriptions support customer engagement. Fulfilment infrastructure connects these
activities through delivery and convenience.

AWS contributes a separate and substantial operating-profit engine, while sharing Amazon's broader institutional strengths in
technology development, infrastructure management and long-term capital deployment.

These relationships help explain why Amazon can possess competitive advantages that are difficult to assess by examining any
single activity in isolation.

But they also create analytical complexity.

Not every business benefits equally from scale. Not every additional dollar of revenue produces the same operating profit. And not
every investment strengthens the company's economics.

An interconnected system can generate valuable reinforcement.
It can also conceal differences in profitability and capital intensity if investors focus only on consolidated growth.

The discipline is to understand both the connections and the distinctions.
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The CCI Read

Amazon's operating system has multiple mechanisms for creating value.

Its consumer businesses combine transactions, services, advertising, subscriptions and logistics in ways that can reinforce customer
engagement and commercial activity.

AWS contributes a different source of revenue and a disproportionately large share of disclosed operating profit.
Together, these businesses give Amazon considerable operating scale and strategic flexibility.
But scale alone is not the investment conclusion.

The quality of Amazon's economics depends on how effectively each activity converts its operating advantages into profit and,
ultimately, cash returns on the capital employed.

The next stage of our investigation must therefore examine the consumer ecosystem more closely before turning to AWS and the
capital cycle that now dominates the investment question.

CCI Principle

In Chapter 4, we examine Amazon's retail, marketplace and advertising businesses in greater detail —and investigate how scale,
service revenue and fulfilment economics interact to shape profitability.
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Chapter 4 — Retail, Marketplace and Advertising

When scale becomes an economic advantage

Amazon's consumer business is often described in terms of its enormous scale.

Hundreds of billions of dollars in annual revenue, extensive fulfilment infrastructure, a vast marketplace and millions of customer
relationships create an impression of considerable competitive strength.

But scale is not the same as profitability.

A large business can enjoy substantial advantages while still facing intense competition, high operating costs and continuing
demands for investment.

The more useful question is how Amazon converts its scale into economic value.

To understand that process, we need to examine the relationships between retail, marketplace services, advertising, subscriptions and
fulfilment—and identify the conditions under which those relationships improve profitability.

The Economics of the Customer Relationship

Consider what happens when a customer visits Amazon.
The customer may purchase a product directly from Amazon or from an independent merchant operating through the marketplace.

If the purchase involves a third-party seller, Amazon may earn fees for facilitating the transaction. The seller may also purchase
fulfilment services or advertising to improve visibility and delivery convenience.
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If the customer subscribes to Prime, the relationship may extend beyond a single transaction through delivery benefits and other
services.

Amazon therefore has several opportunities to earn revenue from activity connected to the same customer relationship.
This is an important economic advantage.

A traditional retailer primarily earns money through the difference between the price paid for merchandise and the price received
from the customer, after meeting its operating costs.

Amazon participates in that model, but it also earns revenue by providing services to other merchants and advertisers.

The distinction changes how we should assess the business.

Amazon does not need to own every product sold through its platform to participate economically in the transaction.
However, the company must still operate the systems that make those transactions possible.

Customer service, technology, payments, fulfilment, delivery and marketplace integrity all require resources.

The opportunity is to generate additional revenue from an established commercial ecosystem without increasing costs and capital
requirements at the same rate.

Whether Amazon achieves that outcome is a question for the evidence.

Retail Revenue and Marketplace Services

The first-party retail business and the third-party marketplace are closely connected, but their reported revenue reflects different
activities.

When Amazon sells merchandise it owns, the full recognised selling price generally contributes to online-store revenue.

When a third-party merchant sells through the marketplace, Amazon recognises the fees and services it provides rather than treating
the merchant's entire product sale as Amazon revenue.
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That means a change in the mix of first-party and third-party activity can influence reported revenue growth without necessarily
reflecting an equivalent change in the underlying volume of commercial transactions.

For investors, this distinction matters because service revenue may have different margin and capital characteristics from
merchandise sales.

But we must be careful not to assume that every dollar of marketplace-service revenue is inherently more profitable.

Marketplace services involve operating expenses, technology investment, fulfilment costs and other obligations. Amazon does not
disclose a standalone operating margin for the complete marketplace business.

We can identify the economic mechanism without pretending to know a level of profitability the company has not separately
reported.

Reading Amazon’s Segment Operating Profit

AMZ-05 — Segment Operating Profit

Amazon's segment operating profit provides a clearer indication of where the company's reported operating earnings are generated.
Amazon reports operating income across three principal segments: North America, International and Amazon Web Services (AWS).
The first distinction is between revenue scale and operating profitability.

North America represents a substantial consumer business, but its operating contribution must be assessed after the costs of
fulfilment, transportation, technology, customer service and other operating activities.

The International segment illustrates the importance of geographic maturity, investment requirements and operating efficiency.
Changes in its operating profit can indicate improving economics, although they do not establish that every international market is
equally profitable.

AWS provides a different economic exposure through cloud infrastructure and related services. Its operating-profit contribution must
be evaluated alongside the substantial capital investment required to maintain and expand that infrastructure.

The second distinction is between absolute operating profit and operating margin.
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AMZ-05 — Segment Operating Profit

FY2021-FY2025 | USD billions; operating income (loss)

I North America International I AWS
$52bn
$45.6
$44bn
$36bn
$29.6
$28bn 25.0
$22.8 HE $
$20bn $18.5
$14.9

$12bn

$7.3 $4.8

- - |
i
-$4bn =l -$2.8 -$2.7
-$7.7
-$12bn $
2021 2022 2023 2024 2025

profitable in FY2024.

Limitations: Reported segments contain multiple activities. Segment operating income does not reveal standalone profitability for advertising, Prime,

seller services or Al products.

Source: Amazon 2022 and 2025 Forms 10-K; FY2021-FY2025. Produced by Capital Cycle Intelligence

Method: Reported segment operating income (loss). Negative values remain below the zero line. cciintelligence.com

A segment can generate increasing operating income because revenue is growing, margins are improving, or both. The chart
therefore provides evidence of profit contribution, but does not independently explain the source of every improvement.

There is also an important reporting limitation.

Amazon does not separately disclose complete operating profits for advertising, third-party seller services or subscriptions. Their
economic contribution cannot be isolated reliably from the reported segment results.
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For investors, the significance of this exhibit is that Amazon's operating earnings are not distributed uniformly across its businesses.

The next step is to examine segment operating margins to determine how effectively each reported segment converts revenue into
operating profit.

Ultimately, operating profit must also be assessed against the capital employed and the cash required to sustain future growth.

Advertising: Monetising Commercial Intent

Advertising illustrates how Amazon can derive additional value from activity already taking place on its platform.
Customers searching for products often have an immediate commercial purpose.

A seller seeking to reach those customers may be willing to pay for greater visibility, particularly when advertising can be connected
to product discovery and purchasing activity.

Amazon can therefore earn advertising revenue alongside the marketplace and retail transactions that attract customers in the first
place.

The economic logic is attractive.

If customer activity increases, advertising demand may also increase. If advertising helps sellers reach customers effectively, it can
support merchant participation and the wider marketplace.

But this relationship must remain beneficial to the customer.

Too much advertising, poor product relevance or a deterioration in the shopping experience could weaken the very customer
engagement that makes the advertising opportunity valuable.

There is also competition for advertising budgets.

Merchants and brands can allocate spending across search engines, social media, retail media networks and other channels. Amazon
must continue demonstrating that its advertising services provide commercial value.

The important investment question is not whether advertising revenue can grow.
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It is whether advertising can continue contributing to the broader ecosystem without undermining customer trust, merchant
economics or the quality of the shopping experience.

Fulfilment: The Cost of Convenience

Amazon's fulfilment network is central to its customer proposition.

Fast and reliable delivery encourages customers to use the platform. It also gives merchants access to logistics capabilities they
might struggle to reproduce independently.

The network can therefore reinforce customer demand, marketplace participation and subscription value.

Yet fulfilment is expensive.

Warehouses, sorting centres, transportation systems, delivery operations, technology and labour all impose substantial costs.
The economics depend heavily on utilisation and efficiency.

Imagine a fulfilment centre built to process a certain volume of orders.

If activity rises while the facility's fixed costs remain relatively stable, the cost per order may decline.

If activity disappoints, the same facility may carry underutilised capacity, causing the cost per order to rise.

That is operating leverage working in opposite directions.

This is why fulfilment investment must be assessed over time.

The cost is often incurred before the full benefit appears. But the benefit becomes economically meaningful only when sufficient
activity develops to justify the investment.

Infrastructure creates competitive advantage when its utilisation and productivity turn the cost of building it into an
economic benefit.
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That principle will become especially important when we examine Amazon's investment in cloud and artificial-intelligence
infrastructure.

Reading Amazon’s Segment Operating Margins

Amazon's segment operating margins reveal how effectively its North America, International and AWS businesses convert reported
revenue into operating profit.

Operating margin provides a different perspective from absolute operating income. A segment may increase its operating profit
through revenue growth alone, while a rising margin indicates that a greater proportion of each revenue dollar is being retained as
operating earnings.

North America demonstrates the importance of this distinction. Given the scale of its revenue base, relatively modest changes in
operating margin can produce substantial changes in absolute operating profit.

The International segment provides evidence of how operating economics can evolve as a business matures. Its transition from
operating losses in earlier periods to positive profitability illustrates the potential significance of scale, utilisation and cost discipline.

AWS operates with a different margin structure from Amazon's geographically organised consumer segments. Its profitability
reflects cloud infrastructure economics, including demand, pricing, utilisation, depreciation and operating expenditure.

Comparing the three segments therefore helps identify differences in operating efficiency, but does not establish that their underlying
business models have equivalent capital requirements.

There are also important reporting limitations.

North America and International each contain multiple commercial activities. Their reported margins do not isolate the standalone
profitability of retail, third-party seller services, advertising or subscriptions.

Similarly, a higher operating margin does not automatically establish a higher return on invested capital or stronger free cash flow.
Those conclusions require consideration of the assets employed, capital expenditure and cash conversion.
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AMZ-06 — Segment Operating Margins
AMZ-06 — Segment Operating Margins

FY2021-FY2025 | Percent of each segment’s reported net sales

I North America International I AWS
45%
(v)
40% 7.0 35.4%
0, —{ '
2 29.8% 2
28.5% 271%
30% 5
O‘ +
25%
20%
15%
10% Yo 6.4% 6.9%
= 2.6% 2% O a2
O-..\ -0.9% /
0% —_—
-5%
-10%
2021 2022 2023 2024 2025

CCI View: AWS margins remained structurally above the retail segments. Both retail segments improved materially after FY2022, and International
became profitable in FY2024.

Limitations: Margins are calculated only for Amazon’s three reported segments. They do not identify the profitability of individual revenue categories

within North America or International.

Source: Amazon 2022 and 2025 Forms 10-K; FY2021-FY2025. Produced by Capital Cycle Intelligence

cciintelligence.com

Method: Operating income (loss) divided by the matching segment’s reported net sales; displayed to one decimal place.

The central lesson is that revenue growth, operating-profit growth and margin improvement are related but distinct measures.

For investors, sustainable margin improvement is constructive when it reflects durable operating efficiency rather than temporary
cost reductions or investment deferral.
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The chart establishes the relative operating profitability of Amazon's reported segments and how that profitability has changed over
time. It does not, by itself, establish the full economic return generated on the capital committed to each business.

The Competitive Advantage—and Its Limits

Amazon's consumer ecosystem benefits from several reinforcing mechanisms.

A large customer base can attract merchants. Greater selection can improve customer appeal. More transactions can support
fulfilment utilisation. Advertising and subscriptions provide additional ways to earn revenue from customer engagement.

These relationships may create advantages that are difficult for smaller competitors to reproduce.
But competitive advantage is not permanent simply because it exists today.

Retail remains highly competitive. Customers can compare prices and switch providers. Merchants may sell through multiple
channels. Delivery expectations can rise faster than the economics of fulfilling them improve.

Regulatory scrutiny may also affect how platforms operate, compete and interact with third-party sellers.

Amazon's challenge is therefore to preserve the economic benefits of scale without allowing the costs of maintaining that scale to
overwhelm the returns.

This is a recurring feature of capital-intensive businesses.

The infrastructure that creates an advantage can also become an obligation.

If competitors improve their capabilities, Amazon may need to invest more simply to maintain its existing position.

If customer demand grows and the network becomes more productive, the same infrastructure may generate improving returns.

The difference lies in the relationship between competitive position, utilisation and capital requirements.
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The CCI Read

Amazon's consumer ecosystem is more economically sophisticated than a conventional retail business.

Retail attracts commercial activity. Marketplace services allow Amazon to participate in third-party transactions. Advertising creates
another revenue opportunity from customer attention. Subscriptions encourage engagement, while fulfilment supports the
convenience and reliability that help hold the system together.

The improvement in North America and International operating results demonstrates that this system is capable of generating
substantial operating profit.

But the available disclosures do not allow us to isolate the standalone profitability or returns on capital of every component.
The investment implication is therefore conditional.

Amazon's consumer businesses strengthen the overall investment case when their combined revenue opportunities, operating
efficiency and infrastructure utilisation produce attractive cash returns.

They weaken it if the capital and operating costs required to defend the ecosystem rise faster than the economic benefits.
The lesson extends beyond Amazon.

A powerful platform is not simply one that attracts more activity. It is one that converts that activity into durable economic
returns without requiring disproportionate reinvestment.

CClI Principle

The next chapter turns to AWS, where Amazon's infrastructure economics become even more central to the investment question —
and where the next capital cycle is already unfolding.
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Chapter 5 — Amazon Web Services: The Infrastructure Profit
Engine

The business that demonstrates Amazon's potential — and raises its next great investment
question

Amazon Web Services occupies a remarkable position within Amazon.

It represents a relatively modest share of consolidated revenue, yet generates the majority of the company's disclosed operating
profit.

That distinction makes AWS central to understanding Amazon's economic value.

But AWS is also at the centre of the company's next major investment cycle. Data centres, specialised computing equipment,
networking infrastructure and artificial-intelligence capabilities require enormous amounts of capital.

The opportunity is substantial. So is the economic test.

To understand what AWS may contribute to Amazon's future, we must first understand why its existing business has been so
successful —and why that success does not automatically establish the returns on its next generation of infrastructure.

From Internal Capability to Global Infrastructure

AWS emerged from Amazon's experience developing and operating large-scale technology systems.
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The company had spent years building computing capabilities to support its own expanding operations. Those capabilities eventually
helped form the foundation of a business providing computing infrastructure and related services to external customers.

The economic proposition was powerful.

Instead of requiring every organisation to build, operate and maintain its own extensive computing infrastructure, AWS allowed
customers to access computing capacity, storage and other services through a cloud platform.

Customers could obtain technology resources without necessarily making equivalent investments in their own physical
infrastructure.

For AWS, this created an opportunity to operate computing assets at considerable scale and earn revenue from their use.

Over time, the business expanded beyond basic computing and storage into databases, analytics, software-development tools,
security and numerous other services.

The result was an increasingly broad technology platform serving businesses, governments, developers and other organisations.
But the economic model remained grounded in a familiar principle.

Infrastructure becomes valuable when customers use it sufficiently —and pay enough—to justify the cost of building and
operating it.

That principle explains both the opportunity AWS has already demonstrated and the uncertainty surrounding its next phase of
investment.

Understanding Cloud Infrastructure Economics

Consider a company deciding whether to operate its own computing infrastructure.

It may need to purchase equipment, secure facilities, maintain systems, employ technical specialists and periodically replace
hardware.

Much of that expenditure occurs before the infrastructure produces its full economic benefit.
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Cloud computing changes the customer's decision.
Instead of owning all the infrastructure directly, the customer can purchase computing services from a provider such as AWS.

AWS assumes responsibility for building and operating much of the underlying infrastructure, while the customer pays for access to
the services it needs.

This arrangement can create value for both parties.

Customers may gain flexibility, speed and access to sophisticated technology. AWS may achieve economies of scale through
purchasing, operating expertise, infrastructure utilisation and the ability to serve many customers across a common platform.

However, AWS must still earn an acceptable return on the capital committed.

Data centres require substantial initial investment. Computing equipment depreciates. Facilities consume electricity and require
cooling, maintenance, security and network connectivity.

Capacity that remains underutilised imposes costs without producing the revenue required to support them.
Conversely, infrastructure that attracts substantial customer demand may generate attractive operating leverage.

Once capacity is installed, additional productive utilisation can improve the relationship between revenue and the fixed costs of
operating the system.

The critical relationship is therefore not simply between AWS revenue and customer demand.
It is between revenue, utilisation, operating cost, asset life and capital employed.

That is the economic foundation of the AWS investment case.
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Reading AWS Revenue and Growth

AMZ-07 — AWS Revenue and Growth

AMZ-07 — AWS Revenue and Growth

FY2021-FY2025; H1 2026 shown separately | USD billions; annual year-on-year growth
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CCI View: AWS revenue more than doubled between FY2021 and FY2025. Annual growth was 18.5% in FY2024 and 19.7% in FY2025; H1 2026
revenue is shown only as an interim observation.

Limitations: H1 2026 is a six-month figure and is not comparable with full-year bars. No H1 growth rate is plotted because the locked database does

not contain the matching H1 2025 comparator.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release; FY2021-H1 2026. Produced by Capital Cycle Intelligence

growth calculated for FY2022-FY2025 only. cciintelligence.com

Method: Reported AWS net sales; annual year-o

Amazon Web Services (AWS) represents one of Amazon's principal growth engines, providing cloud infrastructure and related
technology services to customers worldwide.

The exhibit examines two related but distinct measures: AWS reported revenue and its year-on-year growth rate.
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Revenue establishes the expanding scale of AWS, while the growth rate indicates whether the pace of that expansion is accelerating,
moderating or stabilising.

This distinction becomes increasingly important as the business matures. A lower percentage growth rate can still produce
substantial additional revenue when applied to a larger existing base.

Conversely, accelerating revenue growth may signal strengthening demand, but it does not automatically establish improving
profitability or capital efficiency.

AWS growth is influenced by enterprise technology expenditure, cloud migration, workload optimisation and demand for computing
capacity, including artificial intelligence infrastructure.

These factors can affect both the timing of recognised revenue and the investment required to support future demand.
For investors, the critical distinction is between commercial growth and economic conversion.

AWS revenue growth provides evidence of demand and business scale. It does not independently establish the operating margin, free
cash flow or return on invested capital generated by that growth.

Those outcomes depend on pricing, utilisation, operating expenditure, depreciation and the capital required to expand infrastructure
capacity.

The exhibit therefore establishes the trajectory of AWS revenue and growth momentum. Its investment significance must be
considered alongside the profitability and capital-intensity analysis that follows.

Operating Margin and the Quality of Growth

AWS's profitability is a central feature of Amazon's economic system.
In FY2025, its operating income represented approximately 35.4% of AWS revenue.
That is a substantial reported operating margin.

But a margin is not the same as a return on capital.
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To understand why, consider two hypothetical infrastructure businesses.

Both generate $100 of annual revenue and $30 of operating profit.

The first requires $100 of invested capital to support its operations.

The second requires $300.

Their operating margins are identical.

Their economic returns on the capital required to produce those profits are not.

The second business must commit three times as much capital to generate the same operating earnings.

That difference matters because shareholders ultimately depend on what a business earns relative to the resources it consumes.
High operating margins are encouraging. Attractive returns on capital require an additional test.

For AWS, that test becomes more demanding as the scale of infrastructure investment increases.

A large existing profit pool provides evidence of commercial strength, but it does not independently establish the incremental return
on new data centres, Al accelerators or networking equipment.

Those returns depend on future utilisation, pricing, operating costs, replacement requirements and the duration over which the assets
remain productive.
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Reading Advertising and Third Party-Seller Revenue

AMZ-08 — Advertising and Third-Party Seller Revenue

AMZ-08 — Advertising and Third-Party Seller Revenue

FY2021-FY2025 | USD billions; reported revenue categories
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CCI View: Seller-services and advertising revenue grew much faster than online-store revenue in FY2021-FY2025, lifting service-based monetisation
in Amazon’s reported mix.

Limitations: The chart shows reported revenue categories only. Amazon does not disclose standalone operating profit, margins, invested capital or
incremental returns for these businesses.

Source: Amazon 2022 and 2025 Forms 10-K; FY2021-FY2025. Produced by Capital Cycle Intelligence

Method: Reported annual category revenue. Lines show absolute revenue, not GMV, take rate, profit or cash flow. cciintelligence.com

Amazon's advertising and third-party seller services revenue reveal how the company monetises commercial activity across its
marketplace ecosystem.
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These revenue streams are distinct from Amazon's direct retail sales. Third-party seller services include fees associated with
facilitating merchant activity, while advertising revenue reflects payments for promotional services delivered through Amazon's
advertising offerings.

The exhibit allows us to examine how these two activities have developed over time, both in absolute revenue and in their
contribution to Amazon's broader commercial model.

The first observation is that Amazon can participate economically in transactions without necessarily acting as the direct seller of the
merchandise.

Third-party merchants provide products and inventory, while Amazon supplies marketplace access and a range of supporting
services.

This creates a different revenue relationship from Amazon purchasing merchandise and recognising the subsequent retail sale.
The second observation concerns advertising.

Amazon's marketplace brings together consumers with purchasing intent and businesses seeking to reach those consumers.
Advertising provides an additional way to monetise that commercial activity.

Growth in advertising revenue may therefore reflect changes in advertiser demand, advertising adoption, pricing, consumer activity
or the effectiveness of Amazon's advertising offerings.

However, these revenue streams must not automatically be treated as equivalent to operating profit or free cash flow.
Amazon does not separately disclose complete operating profits or invested capital for advertising and third-party seller services.

Their reported revenue growth therefore demonstrates commercial expansion, but does not independently establish their standalone
margins or returns on invested capital.

For investors, the significance of this exhibit lies in the increasing breadth of Amazon's marketplace monetisation.

The critical question is whether growth in these services strengthens consolidated operating earnings and cash generation without
requiring a disproportionate increase in capital committed.
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That question must ultimately be answered through Amazon's reported segment profitability, capital expenditure and cash-
conversion performance.

Artificial Intelligence Changes the Scale of the Question

The development of artificial intelligence introduces a new dimension to AWS's infrastructure economics.

Al workloads can require substantial computing power, specialised chips, high-performance networking and supporting data-centre
capacity.

These requirements create opportunities for cloud providers capable of financing, building and operating infrastructure at scale.
AWS possesses established customer relationships, technical expertise and experience operating large computing systems.
Those strengths provide a credible foundation for participating in Al-related demand.

But Al infrastructure may also introduce economic challenges that differ from earlier cloud investment cycles.

Specialised computing equipment can be expensive. Technological advances may shorten the period during which particular
hardware remains commercially competitive.

Competition may influence pricing and customer demand. Energy availability, construction timelines and supporting infrastructure
may constrain how quickly capacity can become productive.

And demand can evolve differently from initial expectations.
The result is a familiar capital-cycle problem expressed on an extraordinary scale.
Infrastructure must be built before the full economic outcome is known.

If customer demand grows rapidly and capacity is utilised effectively, the investment may generate attractive incremental earnings
and cash flow.

If supply expands faster than profitable demand, or if equipment must be replaced before earning an adequate return, the economics
may disappoint even while the broader AI market continues growing.
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A successful technology can coexist with disappointing returns for some of the companies financing its infrastructure.

That is one of the most important lessons investors can carry into the current Al investment cycle.

Demand Is Not the Same as Revenue —or Return

When evaluating AWS's Al opportunity, we must distinguish several stages of commercial development.

A customer expressing interest in computing capacity is evidence of potential demand.

A commercial commitment may provide stronger evidence of intended future usage, subject to the terms and conditions involved.
Recognised revenue demonstrates that services have been delivered and accounted for under the applicable reporting rules.
Operating income tells us what remains after reported operating costs.

Free cash flow requires a further assessment of the cash spent maintaining and expanding the infrastructure.

And return on invested capital asks whether the resulting economics justify the resources committed.

These measures are connected, but they are not interchangeable.

A large announced commitment does not automatically represent revenue already earned.

Revenue growth does not guarantee margin improvement.

And operating profit does not establish that the underlying infrastructure has earned an attractive return on capital.

This distinction is particularly important because Amazon does not separately disclose the full utilisation, revenue, invested capital,
operating profit and cash returns attributable specifically to its newest Al infrastructure.

We can observe the overall AWS business.
We cannot yet isolate the complete economic outcome of the Al investment program.

That is not a reason to dismiss the opportunity.
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It is a reason to maintain discipline about what the available evidence can—and cannot— prove.

The Competitive Dimension

AWS does not operate in isolation.
Other major cloud providers are also investing heavily in computing infrastructure, Al services and customer relationships.

This competition creates benefits for customers, including greater choice, technological innovation and potentially more competitive
pricing.

For infrastructure providers, however, competition can complicate the return on capital.

If several companies expand capacity aggressively in anticipation of the same demand opportunity, industry supply may grow faster
than profitable utilisation.

Customers may gain bargaining power. Pricing may become more competitive. Technological improvements may require continuing
investment to maintain service quality.

Alternatively, demand may expand sufficiently to support several large providers earning attractive returns.

The critical issue is not simply whether AWS retains a leading competitive position.

It is whether that position allows Amazon to earn durable economic returns after accounting for the capital required to sustain it.
A strong market position is valuable when it produces attractive economics.

It becomes less valuable if defending that position requires investment that absorbs an increasing share of the cash generated.

We will investigate these competitive forces more closely in Part I'V.

The CCI Read

AWS provides some of the strongest evidence supporting Amazon's investment credibility.
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The business has demonstrated that large-scale technology infrastructure can attract substantial commercial demand and generate
significant operating profit.

Its established platform, customer relationships and operating expertise create a credible foundation for further growth.
But the next investment cycle introduces a different burden of proof.
The economic question is no longer simply whether Amazon can build and operate cloud infrastructure successfully.

It is whether the enormous capital commitments required for the next generation of computing and Al services will generate
attractive incremental returns.

The answer will depend on utilisation, recognised revenue, operating profitability, asset lives, continuing investment requirements
and eventual cash generation.

For now, AWS's established earning power is demonstrated.
The returns on the newest generation of Al infrastructure remain to be verified.

That distinction will guide the remainder of our investigation.

CCI Principle

With Amazon's operating system now understood, we can turn to the capital cycle itself.

Part III examines the scale of Amazon's reinvestment, the pressure it places on free cash flow and the evidence required to determine
whether today's expenditure is building tomorrow's economic value—or creating an increasingly demanding capital obligation.
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PART II — THE CCI ANSWER

What the Evidence Tells Us

The Question

How do Amazon's interconnected businesses create economic value, and which parts of that system generate the profits and cash
required to support its next investment cycle?

What We Have Established

Amazon is not a single business operating under one economic model.

It is an interconnected system in which retail, marketplace services, advertising, subscriptions and fulfilment create several
opportunities to earn revenue from customer and merchant activity.

The relationships between these activities are important. Retail attracts customers, the marketplace expands selection, advertising
monetises commercial attention, and fulfilment supports the convenience and reliability that help sustain engagement.

Together, these businesses create advantages that would be difficult to understand by examining revenue alone.

The improvement in North America and International operating results demonstrates that Amazon's consumer ecosystem is capable
of generating substantial operating profit.

AWS provides an additional and particularly important source of earning power.
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In FY2025, AWS generated approximately $128.7 billion in revenue and $45.6 billion in operating income, accounting for more
than half of Amazon's consolidated operating profit despite representing less than one-fifth of its revenue.

This tells us something fundamental about Amazon's economic structure.

The activities responsible for the greatest revenue are not necessarily those responsible for the greatest profit.
What the Evidence Suggests

Amazon's interconnected businesses provide several mechanisms through which scale can become an economic advantage.

Customer activity can support marketplace participation. Marketplace participation can create demand for fulfilment and advertising.
Greater network utilisation may improve operating efficiency.

AWS demonstrates that infrastructure operated at scale can become a highly profitable commercial business.
These mechanisms help explain Amazon's historical success and provide a credible foundation for further growth.
But they are not guarantees of future economic returns.

The benefits of scale depend on the relationship between revenue, costs, utilisation and capital requirements.

An expanding network creates value when the additional economic benefits justify the resources committed to building and
operating it.

That principle applies equally to fulfilment infrastructure and cloud computing.
What Remains Unresolved

We have established where Amazon reports its operating profit.

We have not yet established the full capital required to generate that profit or the cash remaining after the business funds its
investment needs.
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Amazon's public disclosures do not allow us to calculate independently verified standalone returns on invested capital for
advertising, marketplace services or AWS.

Nor do they isolate the complete economics of the newest generation of Al infrastructure.
Those limitations matter because operating profitability and economic returns are not interchangeable.

A business may report strong revenue growth and attractive operating margins while requiring substantial additional capital to
sustain its expansion.

The investment case therefore remains incomplete until we examine the capital being committed and the cash returns it may
eventually produce.

The Capital Implication

Amazon possesses an operating system with demonstrated earning power and several credible sources of competitive advantage.
That is a meaningful strength.

But the attractiveness of its next investment cycle depends on whether those advantages can generate sufficient incremental cash
returns to justify the capital required.

We now understand how Amazon earns its operating profit. The next question is how much of that profit can ultimately
become cash available to investors after the business funds its future.

That question takes us into Part III — The Capital Cycle.

Here, the focus shifts from the businesses Amazon operates to the investment required to sustain and expand them.

CCI Principle

Capital Cycle Intelligence Page 71 of 301 Amazon Deep Dive Report



PART III — THE CAPITAL CYCLE

The Question

Is Amazon's extraordinary program of reinvestment building the foundations for another
period of durable economic value creation—or is the capital required to sustain growth
becoming increasingly demanding?

Why This Matters

Every successful business must reinvest to maintain its competitive position and pursue future opportunities.
But the scale, timing and economic consequences of that investment matter enormously.

Amazon has demonstrated that substantial capital commitments can create powerful infrastructure advantages. Its fulfilment
networks and AWS platform provide compelling examples of businesses whose development required investment long before their
full earning potential became visible.

Today, Amazon is undertaking another major expansion.

Cloud computing, artificial intelligence, specialised computing equipment and supporting data-centre infrastructure are absorbing
extraordinary amounts of capital.

Capital Cycle Intelligence Page 72 of 301 Amazon Deep Dive Report



In FY2025, Amazon generated approximately $139.5 billion in operating cash flow. Yet cash capital expenditure reached $128.3
billion, leaving just $11.2 billion in free cash flow under the company's reported cash-flow convention.

During the first six months of 2026, operating cash flow reached approximately $71.4 billion, while cash capital expenditure totalled
$96.3 billion.

The result was negative free cash flow of approximately $24.9 billion for that six-month period.
These figures do not establish that Amazon's businesses are deteriorating.

They establish that the company is currently committing more cash to long-term assets than its operations are generating over
the same period.

That may be a rational decision if the new assets eventually produce sufficiently attractive returns.

It may become an economic problem if the required investment continues rising without a corresponding improvement in cash
generation.

The distinction cannot be resolved by observing capital expenditure alone.

We must understand what is being built, how quickly that capacity becomes productive, how long the assets remain economically
useful and what returns the investment ultimately generates.

What We Need to Understand

We will begin by examining the scale and acceleration of Amazon's capital expenditure relative to revenue and operating cash
generation.

We will then investigate the consequences for free cash flow and the distinction between a temporary investment-driven cash-flow
deficit and a more persistent deterioration in capital efficiency.

Finally, we will examine the emerging Al infrastructure cycle, including the opportunities associated with new computing demand
and the risks created by competition, technological obsolescence and continuing investment requirements.

Throughout this Part, one principle will guide our analysis.
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Capital expenditure is neither inherently good nor inherently bad. Its economic value depends on the cash returns the assets
eventually generate relative to their cost.

The purpose is not to reward Amazon for spending more, nor to penalise it simply because free cash flow has weakened.

It is to establish what the investment must earn—and what evidence will tell us whether that outcome is becoming more or less
likely.

CClI Principle
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Chapter 6 — Reinvestment and Capital Intensity

When the next phase of growth demands more capital than the last

Amazon has spent much of its history investing ahead of demand.

Warehouses were built before they reached full utilisation. Logistics networks expanded before their operating efficiencies were
fully realised. AWS invested in computing infrastructure before the commercial opportunity became apparent in its reported financial
results.

That willingness to commit capital before the returns were visible helped create the Amazon we know today.
But it also presents investors with a difficult analytical challenge.
How do we distinguish productive investment from expenditure that may never earn an adequate return?

The answer begins by examining not only how much Amazon is spending, but how its investment requirements are changing relative
to the size and cash-generating capacity of the business.

Understanding the Capital Cycle

A capital cycle begins when businesses identify an opportunity to earn attractive returns.

Management commits resources to expand productive capacity. Competitors may respond by making similar investments. Over
time, new capacity becomes available, customers adopt the services and the industry discovers whether demand is sufficient to
justify the investment.
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When demand grows faster than available capacity, utilisation may improve, pricing can remain supportive and returns may
strengthen.

When capacity expands faster than profitable demand, utilisation may disappoint, competition can intensify and returns may weaken.
The difficulty is that investment decisions are often made years before their economic consequences become fully visible.
This is especially important for infrastructure businesses.

A data centre cannot necessarily be built at the exact moment a customer requires additional computing capacity. Facilities, power
connections, cooling systems, networking equipment and computing hardware must be planned and installed in advance.

The same principle applies to fulfilment centres, transportation networks and other large-scale operating assets.
Investment therefore precedes the revenue and cash flows it is intended to generate.

The capital-cycle question is not whether a company is investing. It is whether the additional productive capacity will
ultimately earn returns that justify the investment.

Amazon's current expansion brings that question into particularly sharp focus.

The Acceleration in Capital Expenditure

Amazon's reported cash capital expenditure has increased dramatically.

In FY2023, the company spent approximately $48.1 billion on purchases of property and equipment.
That increased to approximately $77.7 billion in FY2024 and $128.3 billion in FY2025.

During the first six months of 2026 alone, cash capital expenditure reached approximately $96.3 billion.
These figures demonstrate a substantial acceleration in investment.

But absolute dollars are only the beginning of the analysis.
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A larger company may reasonably require more capital simply because its operations and opportunities have expanded.

To understand whether Amazon is becoming more capital intensive, we must compare investment with the scale of the business.

AMZ-09 — Amazon’s Capital Expenditure Explosion

AMZ-09 — Amazon’s Capital Expenditure Explosion
AMZ-09 — Amazon's Capital Expenditure Explosion

FY2021-FY2025; H1 2026 separate | Net cash capex, USD billions; percent of revenue
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CCI View: Cash capital expenditure accelerated sharply in FY2024-FY2025 and reached $96.3 billion in H1 2026, lifting investment intensity well

above the earlier annual range.
Limitations: H1 2026 is a six-month ratio. Cash capex excludes finance-leased equipment and unpaid additions, and cannot be attributed wholly to Al

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown. Produced by Capital Cycle Intelligence
cciintelligence.com

Method: Bars show net cash PPE purchases; line equals net cash capex divided by revenue.
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This chart illustrates the development of Amazon's cash capital expenditure across the periods shown.
The most important observation is the speed of the increase.

Capital expenditure rose substantially between FY2023 and FY2025, and the first half of 2026 shows that the investment program
remained exceptionally large.

When reading the chart, pay particular attention to the reporting periods.
FY2023,FY2024 and FY2025 are complete financial years.
H1 2026 represents only six months.

We must not compare the half-year figure with a full-year figure as though they cover identical periods, nor should we simply double
the half-year expenditure and treat the result as a verified full-year outcome.

The timing of infrastructure payments and equipment purchases can vary considerably between reporting periods.
The chart establishes that Amazon is committing substantial cash to productive assets.

It does not establish when those assets will become operational, how much revenue they will generate or whether they will earn an
attractive return.

Those questions require evidence about utilisation, operating performance and future cash generation.

Capital Intensity: Measuring the Burden of Investment

Capital expenditure becomes more informative when measured relative to revenue.
A common starting point is the capital-expenditure-to-revenue ratio.
The ratio asks a straightforward question:

For every dollar of reported revenue, how much cash is the company spending on property and equipment?
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A rising ratio indicates that capital expenditure is increasing faster than revenue over the period measured.
A declining ratio indicates that revenue is growing faster than capital expenditure.

Neither movement is automatically good or bad.

An increase may reflect the construction of valuable infrastructure ahead of future demand.

It may also indicate that the business is becoming more expensive to operate, expand or defend.

The distinction depends on what the investment ultimately produces.

Reading Operating Cash Flow Against Capital Expenditure

AMZ-10 — Operating Cash Flow vs Capital Expenditure

Amazon's operating cash flow and capital expenditure reveal the relationship between cash generated by the business and cash
committed to its expanding infrastructure.

The exhibit compares reported operating cash flow with net cash capital expenditure from FY2021 through FY2025, with H1 2026
presented separately.

In FY2021, operating cash flow was approximately $46.3 billion, compared with net cash capital expenditure of $55.4 billion.
Capital expenditure therefore exceeded operating cash flow.

A similar pattern continued in FY2022, when operating cash flow was approximately $46.8 billion against capital expenditure of
$58.3 billion.

The relationship improved materially in FY2023. Operating cash flow increased to approximately $84.9 billion, while capital
expenditure declined to $48.1 billion.
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In FY2024, operating cash flow increased further to approximately $115.9 billion, against capital expenditure of $77.7 billion.
However, the balance began to narrow again in FY2025.

Operating cash flow reached approximately $139.5 billion, but net cash capital expenditure increased to approximately $128.3
billion, absorbing approximately 92% of operating cash flow.

The significance is not that Amazon failed to generate additional operating cash. It generated substantially more.
Rather, a growing proportion of that cash was committed to capital investment.
The pressure became more pronounced in H1 2026.

Operating cash flow was approximately $71 .4 billion, while net cash capital expenditure reached approximately $96.3 billion,
equivalent to approximately 135% of operating cash flow.

For that six-month period, capital expenditure exceeded the cash generated from operations.
These figures establish an important distinction between operating cash generation and cash available after capital investment.

Operating cash flow is not free cash flow. It includes working-capital movements and noncash adjustments, and must be considered
alongside the cash required to acquire and develop productive assets.

There is also an important timing limitation.

H1 2026 represents six months and should not be compared directly with full-year totals. Its capital expenditure-to-operating-cash-
flow ratio is internally consistent for the period, but it does not establish the eventual full-year outcome.

Nor does the exhibit establish that all capital expenditure is required to maintain existing operations. Some investment may create
capacity for future growth.

The investment question is whether that additional capacity will ultimately generate sufficient incremental revenue, operating profit
and cash flow to justify the capital committed.

The evidence establishes substantial operating cash flow growth alongside renewed pressure from capital expenditure. It
does not yet establish whether that pressure will prove temporary, productive or structurally persistent.
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That distinction remains central to Amazon's investment case.

AMZ-10 — Operating Cash Flow vs Capital Expenditure

FY2021-FY2025; H1 2026 separate | USD billions

M Operating cash flow M Net cash capex

$160bn
$140bn $139.5~~
$128.3bn
$120bn $115.9bn
21000 $96.3bn
$84.9bn
$77.7bn
e $71.4bn
$60bn $55.4bn $58.3bn
$46.3bn $46.8bn $48.1bn
$40bn
$20bn
$0bn

FY2021 FY2022 FY2023 FY2024 FY2025 H1 2026

CCI View: Operating cash flow expanded strongly, but cash investment absorbed 92% of OCF in FY2025 and exceeded OCF in H1 2026. The
coverage margin has narrowed again.

Limitations: OCF includes noncash add-backs and working-capital movements. It is not free cash flow; H1 is not comparable with a full year.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown. Produced by Capital Cycle Intelligence

Method: Grouped reported OCF and net cash capex; badges show capex di cciintelligence.com
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Growth Investment Versus Maintenance Investment

One of the most important questions in capital-intensive businesses is how much expenditure is required to maintain existing earning
power and how much is intended to create additional earning capacity.

Maintenance capital expenditure supports the productive capabilities a business already possesses.

Growth capital expenditure expands those capabilities.

In practice, the distinction can be difficult to measure.

A data centre may require new equipment to replace ageing technology while simultaneously expanding its capacity.

A fulfilment network may need investment to maintain service quality, improve productivity and support additional customer
demand.

The same expenditure program can therefore contain elements of maintenance, replacement, efficiency improvement and growth.

Amazon does not provide a complete, independently verifiable breakdown that allows us to allocate every dollar of cash capital
expenditure between these purposes.

That limitation matters.

If most expenditure is genuinely expanding productive capacity, future cash generation may improve as the new assets become
utilised.

If an increasing proportion is required simply to replace equipment or preserve competitive position, the business may face
persistently high capital requirements even without equivalent growth in economic value.

This is why the headline capital-expenditure figure cannot settle the investment question.

We need to understand the economic life of the assets, the competitive environment and the revenue and cash flows they ultimately
produce.
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The Importance of Utilisation

Infrastructure economics are particularly sensitive to utilisation.

Imagine a data centre built to support a certain level of computing demand.

The construction and equipment costs are incurred before the centre reaches full capacity.

During the early stages, the facility may generate revenue from only a portion of its potential output.

As more customers use the infrastructure, revenue can increase without requiring an equivalent increase in every operating cost.
That creates the possibility of improving operating leverage.

But the reverse is also true.

If demand disappoints, expensive equipment and facilities may remain underutilised.

If competing providers expand capacity aggressively, pricing may weaken.

If technology changes rapidly, equipment may become less economically useful before its original investment has been recovered.
The same capital expenditure can therefore produce very different outcomes depending on utilisation, pricing and asset life.

Building capacity is an operational achievement. Earning an adequate return from that capacity is an economic
achievement.

Investors must distinguish between the two.

The Timing Problem

Amazon's current capital expenditure is visible in reported cash flows.

The full economic benefit of the investment may not be visible for years.
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This creates a timing mismatch.

Cash leaves the business when assets are purchased or constructed.

Revenue develops as those assets become operational and attract customers.
Operating profit reflects the revenue earned after costs, including depreciation.

Cash returns emerge over time as the infrastructure generates operating cash flow while requiring ongoing maintenance and
replacement investment.

That sequence can make a productive investment program appear unattractive during its early stages.
It can also allow an unproductive program to appear promising before its limitations become clear.
Investors therefore need more than a single reporting period.

We need to observe whether the relationship between capital expenditure, revenue, operating income and cash generation improves
as the investment program matures.

A credible investment thesis should identify what progress would look like —and what evidence would indicate that the expected
returns are not emerging.

The Competitive Capital Cycle

Amazon is not the only company expanding computing and Al infrastructure.

Other major technology businesses are committing substantial resources to similar opportunities.
That introduces an industry-wide dimension to the investment question.

A rapidly growing market can support substantial investment.

But if several competitors simultaneously expand capacity in anticipation of the same future demand, the industry may eventually
face more supply than can be utilised profitably.
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The outcome depends on the balance between demand growth and capacity expansion.

Strong demand may support attractive returns across several providers.

Excess capacity may weaken pricing and reduce returns even if the underlying technology continues to gain adoption.

This is one reason technological success and investment success should not be treated as equivalent.

A technology can transform the economy while some of the companies financing its infrastructure struggle to earn attractive returns.

The capital cycle determines how much of the economic benefit remains with the providers of capital.

What the Evidence Establishes—and What It Does Not

We can now make several important observations.

Amazon's cash capital expenditure has accelerated substantially.

Its capital intensity has increased relative to revenue.

And the scale of the investment program creates a significant future requirement for productive utilisation and cash generation.
Those are established features of the reported financial record.

What remains unresolved is the ultimate return.

We do not yet know whether the newest infrastructure will produce sufficient incremental revenue and cash flow to justify its cost.

We do not know whether the current intensity represents a temporary construction phase or a more persistent requirement of
competing in Al infrastructure.

Nor can we independently isolate the return on every major component of the investment program from Amazon's public
disclosures.

The evidence therefore supports neither an automatic endorsement nor an automatic rejection of the spending.
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It supports a more demanding question.

What must happen after the capital is committed for the investment to create enduring economic value?

The CCI Read

Amazon has entered a period of extraordinary capital intensity.

The acceleration in cash capital expenditure is not simply a consequence of the company becoming larger. Investment has increased
materially relative to reported revenue.

That creates a substantial opportunity if the infrastructure supports durable demand, productive utilisation and attractive incremental
cash returns.

It also increases the economic consequences if demand, pricing, equipment life or operating efficiency disappoint expectations.
The distinction between those outcomes will not be determined by the amount Amazon spends.
It will be determined by what the spending ultimately earns.

For investors, the immediate implication is to monitor the relationship between capital committed and the operating and cash-flow
benefits that follow.

CCI Principle

In Chapter 7, we follow the consequences into Amazon's cash-flow statement.

There, we will examine why operating cash flow can remain exceptionally strong while free cash flow weakens—and what that
divergence tells us about the next phase of the capital cycle.
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Chapter 7 — Cash Generation and the Free Cash Flow Test

When operating success and cash available to shareholders move in different directions

Amazon's financial results present investors with an apparent contradiction.

The company has developed substantial operating earning power. Its businesses generate enormous amounts of cash through their
everyday activities.

Yet its free cash flow has weakened dramatically.
At first glance, those observations may appear inconsistent.
How can a business become more profitable while producing less cash after investment?

The answer lies in understanding where cash is generated, where it is committed and how long the investment takes to produce an
economic return.

This distinction is central to the Amazon investment case.

It is also one of the most useful lessons investors can learn when evaluating any capital-intensive business.

Profit Is Not the Same as Cash

A company's income statement measures revenue and expenses under accounting rules.

Operating income tells us what remains after recognised operating costs, including depreciation and amortisation, have been
deducted from revenue.
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But accounting profit and cash flow are not identical.

Some expenses reduce reported profit without requiring an equivalent cash payment during the same period. Depreciation is a
familiar example.

Other items affect cash before or after their impact appears in reported earnings.

Changes in receivables, inventories, payables and other operating balances can influence how much cash the business generates
during a particular period.

The cash-flow statement helps us understand those differences.

Operating cash flow measures cash generated by operating activities after accounting for the relevant non-cash adjustments and
changes in operating assets and liabilities.

It provides an important perspective on the cash-generating capacity of the business.
But operating cash flow is not the amount automatically available to shareholders.
A company must also fund the physical and technological assets required to maintain and expand its operations.

That is where capital expenditure enters the picture.

The Free Cash Flow Bridge

For this investigation, we begin with a straightforward measure:
Free cash flow = operating cash flow — cash purchases of property and equipment.

This is a useful starting point because it reveals how much cash remains after the company has funded its reported cash capital
expenditure.

A positive result indicates that operating cash generation exceeded those capital purchases during the period.
A negative result indicates that capital purchases exceeded operating cash generation.
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Neither outcome is automatically a verdict on the quality of the business.
A company investing heavily in valuable new infrastructure may temporarily produce negative free cash flow.

A company reducing necessary investment may temporarily produce positive free cash flow while weakening its future competitive
position.

The measure is therefore most useful when interpreted alongside the purpose, timing and expected productivity of capital
expenditure.

It is also important to recognise its boundaries.

This calculation does not represent cash freely distributable to shareholders after every financing, acquisition or other corporate cash
commitment. Nor does it capture every form of asset financing in the same way as a comprehensive economic assessment of
invested capital.

It is a defined cash-flow measure, not a complete valuation.

Nevertheless, it reveals something essential about Amazon's current investment cycle.

Reading Amazon's Free Cash Flow Evolution

AMZ-11 — Free Cash Flow Evolution

Amazon's free cash flow evolution reveals how much of the cash generated by its operations remains after funding reported cash
capital expenditure.

The distinction is fundamental. Operating cash flow measures cash generated through operating activities, while free cash flow
deducts the investment required to acquire and develop physical and technological assets.

Amazon's recent history demonstrates that strong operating cash generation does not necessarily translate into consistently strong
free cash flow.
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In FY2021 and FY2022, capital expenditure exceeded operating cash flow, producing negative free cash flow under the cash-based
measure used in this investigation.

The position improved materially in FY2023 as operating cash flow increased and capital expenditure moderated.
In FY2024, stronger operating cash generation supported a further improvement in cash retained after investment.
However, this recovery came under renewed pressure in FY2025.

Amazon generated approximately $139.5 billion in operating cash flow, while reported net cash capital expenditure reached
approximately $128.3 billion.

The resulting difference was approximately $11.2 billion.

H1 2026 illustrates a more demanding position. Operating cash flow of approximately $71.4 billion was exceeded by net cash capital
expenditure of approximately $96.3 billion, producing a shortfall of approximately $24.9 billion under the same measure.

These results do not establish that Amazon's underlying operations are deteriorating.
Rather, they demonstrate that capital investment has absorbed an increasingly substantial proportion of operating cash generation.

The economic interpretation depends on whether that investment creates productive capacity capable of generating attractive future
cash returns.

Negative free cash flow can accompany valuable growth investment. Equally, sustained investment requirements without
corresponding improvements in cash generation can weaken shareholder economics.

There is also a measurement limitation. This cash-based calculation does not capture every financing commitment, lease obligation
or component of economic invested capital.

For investors, the critical question is whether Amazon's substantial operating cash generation can translate into durable free cash
flow as its infrastructure investment cycle develops.

The evidence establishes renewed pressure on cash conversion. It does not yet determine whether that pressure is temporary
or structurally persistent.
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AMZ-11 — Free Cash Flow Evolution

FY2021-FY2025; H1 2026 separate | Amazon-defined free cash flow, USD billions

$45bn

$36.8bn

$35bn

$25bn

$15bn

$5bn

-$5bn

-$9.1bn

-$15bn -$11.6bn

-$25bn

-$35bn

FY2021 FY2022 FY2023

CCI View: Free cash flow recovered in FY2023-FY2024, then compressed to $11.2 billion in FY2025 and turned negative in H1
investment accelerated.

$38.2bn

$11.2bn

-$24.9bn

FY2024 FY2025 H1 2026

6 as cash

Limitations: Near-term cash absorption does not prove permanent impairment. Amazon-defined FCF excludes finance-leased additions, acquisitions

and unpaid PPE.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown.

Method: Operating cash flow less net cash PPE purchases; negative observations retained.

For Amazon, that relationship has become increasingly demanding.
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When Capital Expenditure Against Depreciation

AMZ-12 — Capital Expenditure vs Depreciation

AMZ-12 — Capital Expenditure vs Depreciation

FY2021-FY2025 | USD billions

M Net cash capex W PPE depreciation
$140bn

$128.3bn

$120bn
$100bn
$80bn $77.7bn

$60bn  $55.4bn $58.3bn

$41.9bn

$40bn

$32.1bn

$30.2bn

$48.1bn
$22.9bn $24.9bn

FY2021 FY2022 FY2023 FY2024 FY2025

$20bn

$0bn

CCI View: Cash capital expenditure moved far above PPE depreciation in FY2024-FY2025, consistent with rapid expansion of the infrastructure asse
base.

Limitations: Depreciation allocates historical asset cost; it is not maintenance capex. No maintenance-versus-growth split is disclosed.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown.

Produced by Capital Cycle Intelligence

Method: Grouped net cash capex and property-and-equipment depreciation and amortisation. cciintelligence.com
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Amazon's capital expenditure and depreciation provide two different perspectives on the scale and development of its infrastructure
investment.

Capital expenditure measures current cash investment in productive assets. Depreciation allocates the historical cost of those assets
across their estimated useful lives.

The distinction matters because expenditure incurred today may not be fully reflected in reported depreciation expense until future
periods.

In FY2021, Amazon recorded approximately $55.4 billion in net cash capital expenditure, compared with $22.9 billion in property-
and-equipment depreciation and amortisation.

In FY2022, capital expenditure increased to approximately $58.3 billion, while depreciation reached $24.9 billion.

The gap narrowed in FY2023, when capital expenditure declined to approximately $48.1 billion and depreciation increased to $30.2
billion.

However, investment accelerated again in FY2024.
Capital expenditure reached approximately $77.7 billion, compared with depreciation of $32.1 billion.
The divergence became considerably more pronounced in FY2025.

Net cash capital expenditure increased to approximately $128.3 billion, while property-and-equipment depreciation and amortisation
reached approximately $41.9 billion.

This widening difference is consistent with Amazon undertaking a substantial expansion of its infrastructure asset base.
However, it is important not to confuse depreciation with maintenance capital expenditure.

Depreciation reflects accounting allocations based on historical asset costs and estimated useful lives. It does not establish how much
cash Amazon must spend each year to maintain its existing productive capacity.

Nor does the difference between capital expenditure and depreciation establish the precise amount being invested for growth.

Amazon does not disclose a complete maintenance-versus-growth capital expenditure split that would support such a calculation.
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The investment significance lies in the timing and scale of capital deployment.

A substantial increase in infrastructure investment may support future revenue growth and operating capacity, but it also creates
assets whose economic productivity must ultimately justify their cost.

As those assets enter service, associated depreciation charges may affect future reported operating profits.

For investors, the essential question is whether the additional infrastructure generates sufficient incremental operating earnings and
cash flow to justify both its initial expenditure and ongoing economic costs.

The evidence establishes that cash capital expenditure has moved substantially ahead of reported depreciation. It does not
establish how much of that expenditure is maintenance investment or whether the resulting assets will earn attractive
returns.

Both matter.

Neither tells the complete story on its own.

Reading AMZ-13 — Property, Equipment & Construction in Progress

Amazon's property, equipment and construction-in-progress balances provide evidence of the scale of capital being committed to its
expanding infrastructure.

The exhibit compares Amazon's reported net property and equipment (PPE) with construction in progress (CIP) at the end of
FY2024 and FY2025.

Net PPE increased from approximately $252.7 billion in FY2024 to $357.0 billion in FY2025, an increase of $104.3 billion.

Over the same period, construction in progress increased from approximately $46.6 billion to $71.7 billion, an increase of $25.1
billion.
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AMZ-13 — Property, Equipment & Construction in Progress

FY2024-FY2025 | USD billions; period-end

M Net PPE Construction in progress
$400bn

$357.0bn

$350bn

$300bn

$252.7bn

$250bn

$200bn

$150bn

$100bn

$50bn

$0bn
FY2024 FY2025

CCI View: Net property and equipment increased by $104.4 billion in 2025, while construction in progress rose to $71.7 billion, showing substantial
capacity still moving toward service.

Limitations: CIP is included within the broader PPE balance and is shown beside—not added to—it. Completion timing, use and utilisation are not
disclosed.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown. Produced by Capital Cycle Intelligence

Method: Side-by-side reported net PPE and CIP balances; no aggregation because CIP is included in PPE. cciintelligence.com

These changes demonstrate that Amazon's investment programme is expanding not only through current expenditure but also
through the accumulation of substantial infrastructure assets.

Construction in progress is particularly relevant because it represents capital committed to assets that have not yet completed their
transition into service.
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However, an important accounting distinction must be maintained.

Construction in progress is already included within the broader property and equipment balance. The two figures must therefore not
be added together when assessing Amazon's total reported asset base.

Nor should construction in progress be interpreted as a precise forecast of future revenue, operating profit or productive capacity.

The timing of project completion, the commencement of operations and the eventual utilisation of these assets remain critical
uncertainties.

As infrastructure enters service, it may support additional revenue and operating capacity. It may also introduce associated
depreciation and ongoing operating costs.

For investors, the significance of this exhibit is the scale of capital already deployed and the additional infrastructure still progressing
towards operational use.

The economic test is whether these assets ultimately generate sufficient incremental earnings and cash flow to justify their cost.

The evidence establishes substantial growth in Amazon's infrastructure asset base. It does not yet establish the productivity
or investment returns of the additional capital committed.

When Negative Free Cash Flow Can Be Productive

Negative free cash flow is often treated as an immediate warning sign.
Sometimes it is.

But in an infrastructure investment cycle, the interpretation requires greater care.
Imagine Amazon builds a new data centre.

The cash required to construct the facility and purchase equipment may leave the business well before the facility reaches full
utilisation.

During the early period, the investment reduces free cash flow.
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As customers begin using the capacity, the facility may generate revenue and operating cash.

If utilisation improves sufficiently, the cash generated over the asset's productive life may exceed the capital committed, after
allowing for operating costs, maintenance, replacement requirements and the return demanded by investors.

In that case, the initial negative free cash flow was part of a productive investment cycle.

Now consider a different outcome.

The data centre is built, but customer demand develops more slowly than expected.

Competing providers introduce additional capacity, weakening pricing.

New computing equipment becomes available, reducing the commercial value of the existing hardware.

The facility may still generate revenue, but its lifetime cash returns may prove insufficient relative to the investment required.
The initial cash outflow looks similar.

The eventual economic outcome is very different.

The quality of capital expenditure cannot be determined at the moment the cash is spent. It must be judged by the returns
that follow.

This is why our investigation must extend beyond the cash-flow statement.
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Return on Invested Capital: Methodology & Sensitivity

AMZ-14 — Return on Invested Capital: Methodology & Sensitivity

AMZ-14 — Return on Invested Capital: Methodology & Sensitivity

FY2022-FY2025 | CCl-calculated consolidated ROIC, percent

M 15% tax M 21% reference 25% tax @ Narrow liabilities 8 AP only
22%

20%
18%
16%
14%
12%
10%
8%
6%
4%
2%
0%
FY2022 FY2023 FY2024 FY2025

CCI View: Every accepted method shows a FY2022 trough, recovery through FY2024 and moderation in FY2025. Assumptions change the level, not
the historical direction.

Limitations: This is consolidated CCI-calculated ROIC—not Amazon-reported, AWS-specific, Al-specific or a lifetime project return. Immature assets

remain in capital.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown. Produced by Capital Cycle Intelligence
Method: NOPAT equals operating income after normalized tax; divided by average operating invested capital under stated liability cciintelligence.com
treatments.
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Amazon's return on invested capital provides a more demanding measure of economic performance than revenue growth, operating
profit or free cash flow considered in isolation.

Return on invested capital (ROIC) examines the relationship between after-tax operating earnings and the capital employed to
generate those earnings.

For this investigation, CCI calculates consolidated ROIC using net operating profit after tax (NOPAT) divided by average operating
invested capital.

The exhibit presents several methodological sensitivities, including alternative assumed tax rates and different treatments of
operating liabilities.

These assumptions affect the calculated level of ROIC. They do not change the broad historical pattern.

Across the illustrated methodologies, Amazon's calculated ROIC was comparatively weak in FY2022, recovered substantially
through FY2023 and FY2024, and moderated in FY2025.

Under the 21% reference tax assumption, calculated ROIC increased from approximately 4% in FY2022 to approximately 17% in
FY?2024 before easing to approximately 15% in FY2025.

The alternative tax assumptions demonstrate how changes in the after-tax operating-profit calculation affect the resulting return.
The operating-liability sensitivities illustrate a different issue: the definition of invested capital.

Changes in the treatment of operating liabilities alter the denominator and therefore the calculated return, even when the underlying
operating business remains unchanged.

This is why methodological consistency matters when comparing ROIC across periods.
There are also important limitations.
These figures are CCl-calculated consolidated estimates, not ROIC figures reported by Amazon.

They do not establish standalone returns for AWS, advertising, the marketplace or Amazon's artificial-intelligence infrastructure
investments.
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Nor should the historical consolidated ROIC series be interpreted as the eventual lifetime return on infrastructure assets currently
under construction.

For investors, the significance of this exhibit is that Amazon's calculated capital efficiency recovered materially from FY2022 but
showed moderation in FY2025.

The evidence establishes the direction of consolidated ROIC under several reasonable methodological assumptions. It does
not yet establish whether Amazon's current investment programme will generate attractive incremental returns.

The Importance of Time

Time is a central component of investment returns.

Two projects may ultimately generate the same total cash receipts, but the project that delivers those receipts sooner can be more
valuable because investors receive the cash earlier and face less waiting time.

Conversely, a project requiring large upfront expenditure and delivering cash only many years later must generate sufficient returns
to compensate for that delay and the risks involved.

Amazon's infrastructure program involves precisely this timing challenge.

Capital is committed today.

Some assets may begin producing revenue relatively quickly.

Others may require longer construction, commissioning and customer-adoption periods.

Equipment may also need replacement or upgrading before the original investment has fully recovered its cost.

This means the economic assessment must consider not only how much cash the investment eventually generates, but when that cash
arrives and how much additional capital is required along the way.

A business can generate substantial accounting profit and still produce disappointing investment returns if the capital commitment is
too large or the cash arrives too slowly.
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That is why the return on capital matters more than the scale of expenditure alone.

The Structural Question

Amazon's cash-flow deterioration can be interpreted through two competing explanations.
The first is that the company is passing through a temporary period of unusually heavy investment.

Under this explanation, capital expenditure rises ahead of demand, capacity becomes operational, utilisation improves and operating
cash generation eventually catches up.

Free cash flow then recovers as the investment cycle matures.
The second explanation is that the business is entering a structurally more capital-intensive phase.
Under this outcome, Al and cloud infrastructure require repeated investment in equipment, capacity and technological upgrades.

Revenue and operating income may continue growing, but the cash required to maintain competitive capability remains persistently
elevated.

Free cash flow may therefore recover more slowly —or remain more constrained —than investors expect.
These explanations are not mutually exclusive across every part of Amazon's business.
Some infrastructure may earn attractive returns while other assets face more demanding economics.

The task is to determine which pattern becomes dominant as the investment program develops.

What We Need to Watch

The next phase of Amazon's cash-flow record will be especially informative.

We should look for evidence that new infrastructure is generating incremental operating cash flow.
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We should examine whether capital expenditure begins moderating relative to revenue and operating cash generation as capacity
becomes productive.

We should monitor whether operating profitability remains resilient as depreciation and other infrastructure costs develop.

And we should pay attention to management's explanations of utilisation, demand, equipment life and continuing investment
requirements.

No single measure will resolve the question.

A recovery in free cash flow would be encouraging, but we would still need to understand whether it resulted from stronger
operating economics or a temporary reduction in investment.

Likewise, continued negative free cash flow would require investigation rather than an automatic adverse conclusion.

The evidence must be interpreted in context.

The CCI Read

Amazon's operating cash generation remains substantial.

The deterioration in free cash flow reflects the extraordinary amount of cash currently being committed to capital investment.
That distinction prevents us from misdiagnosing the present condition of the business.

But it does not remove the investment risk.

Amazon must eventually demonstrate that its expanding infrastructure can generate cash returns sufficient to justify the capital
employed.

The central question is whether today's cash-flow pressure represents a temporary investment phase preceding stronger future
economics—or a more persistent increase in the capital required to compete.
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The reported figures establish the pressure.
They do not yet establish the outcome.

For investors, the most important evidence will emerge from the relationship between new productive capacity, operating cash
generation, continuing capital requirements and the time required for returns to materialise.

CCI Principle

In Chapter 8, we examine the investment program most responsible for raising the stakes: artificial-intelligence and cloud
infrastructure.

There, we will investigate why the opportunity is so significant, why the capital requirements are extraordinary and what must
happen for the investment to become economically productive.
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Chapter 8 — The Al Infrastructure Investment Cycle

When an extraordinary technological opportunity meets an extraordinary demand for capital

Artificial intelligence may prove to be one of the most consequential technological developments of our time.

Its potential applications extend across software development, scientific research, customer service, industrial automation,
healthcare, business operations and many other activities.

But behind the promise of intelligent software lies a much more physical reality.
Al requires computing infrastructure.

Data centres must be constructed. Electrical power must be secured. Specialised processors, servers, networking equipment and
cooling systems must be installed. Software must be developed to make that capacity useful and accessible to customers.

And someone must provide the capital.
Amazon is among the companies undertaking that investment on an extraordinary scale.

Through AWS, it possesses an established cloud platform, substantial customer relationships and considerable experience building
and operating computing infrastructure.

Those strengths make Amazon a credible participant in the Al opportunity.
But the scale of the investment introduces a question that is fundamentally economic rather than technological.

Can the demand for Al services generate sufficient cash returns to justify the capital required to build, operate and
continually renew the infrastructure?
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That is the question we must now investigate.

The Difference Between a Technological Revolution and an Investment Return

History provides many examples of technologies that transformed economies.

Railways, electricity, telecommunications and the internet each created enormous economic opportunities.
But the companies financing the infrastructure did not all earn attractive returns.

In some cases, investment produced enduring competitive advantages and substantial profits.

In others, competition, overcapacity, falling prices or technological change transferred much of the economic benefit to customers
rather than shareholders.

This distinction is central to capital-cycle investing.

A technology can be extraordinarily valuable to society without every company financing its development earning an attractive
return.

The question is not simply whether Al adoption will grow.
It is whether the economics of supplying Al infrastructure will allow Amazon to capture sufficient value from that growth.

That requires us to understand the relationship between demand, capacity, utilisation, pricing, equipment life and the cost of capital.

Why AI Infrastructure Requires So Much Investment

Traditional cloud computing already requires substantial physical infrastructure.
Al workloads can intensify those requirements.

Training and operating advanced models may require large quantities of specialised computing capacity, high-performance
networking, data storage and supporting systems.
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These facilities also depend on reliable electricity, cooling, connectivity and appropriate locations.

Capacity cannot always be expanded instantly in response to customer demand.

Land, construction, power availability, equipment supply and installation timelines can all constrain the pace of deployment.
Cloud providers therefore face a difficult planning problem.

If they invest too slowly, they may be unable to serve demand or may lose customers to competitors.

If they invest too aggressively, they risk creating capacity that cannot be utilised profitably.

The decision must be made before the full economic outcome is known.

That is the defining characteristic of the capital cycle.

The Scale of Amazon's Investment Ambition

Amazon's recent cash-flow record demonstrates the magnitude of its commitment.

Cash capital expenditure reached approximately $128.3 billion in FY2025 and $96.3 billion during the first six months of 2026.
Management also indicated an intention to spend approximately $220 billion on cash capital expenditure during FY2026.

That final figure requires careful interpretation.

The $220 billion represents management's stated spending intention, not a completed full-year financial result.

Actual expenditure may differ as projects, equipment deliveries and investment decisions develop.

It is also a company-wide capital-expenditure intention, not a verified measure of spending exclusively on Al infrastructure.
Amazon's capital requirements extend across its businesses.

Nevertheless, the scale of the intended investment demonstrates how important infrastructure expansion has become to the
company's capital allocation.
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The economic consequences will depend on what the assets ultimately earn.
Reading Incremental Investment Against incremental Operating Profit

AMZ-15 — Incremental Investment vs Incremental Operating Profit

AMZ-15 — Incremental Investment vs Incremental Operating Profit

Selected contemporaneous periods | USD billions; unlagged after-tax indicator

M Incremental invested capital M Incremental normalized NOPAT
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$240bn
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$239.8bn

$132.7bn

$53.5bn

$9.0bn
S —

FY2022 to FY2025 FY2024 to FY2025

CCI View: The FY2022-FY2025 comparison shows strong profit recovery against added capital. The FY2024-FY2025 indicator is lower as
investment accelerated ahead of maturation.

Limitations: Both are unlagged; correlation is not causation. The 2022 base was depressed, while recent construction may not yet contribute earnings.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown. Produced by Capital Cycle Intelligence

Method: Change in normalized NOPAT divided by change in period-end invested capital; not a project IRR or lifetime return. cciintelligence.com

Capital Cycle Intelligence Page 107 of 301 Amazon Deep Dive Report



Amazon's incremental investment and incremental operating-profit analysis examines whether increases in the company's invested
capital have been accompanied by corresponding improvements in after-tax operating earnings.

The exhibit compares two selected periods: FY2022 to FY2025 and FY2024 to FY2025.

Between FY2022 and FY2025, Amazon's calculated invested capital increased by approximately $239.8 billion, while normalised
net operating profit after tax (NOPAT) increased by approximately $53.5 billion.

The resulting unlagged incremental-return indicator was approximately 22.3%.

This reflects a substantial recovery in operating profitability across the broader period, alongside a significant expansion in invested
capital.

However, the more recent comparison presents a different picture.

Between FY2024 and FY2025, calculated invested capital increased by approximately $132.7 billion, while normalised NOPAT
increased by approximately $9.0 billion.

The resulting unlagged incremental-return indicator was approximately 6.8%.
The contrast is significant.

The broader FY2022-FY2025 comparison captures Amazon's recovery from a comparatively weak earnings base. The FY2024—
FY?2025 comparison captures a period in which substantial additional capital was committed while incremental operating earnings
increased more modestly.

However, these figures require careful interpretation.
The indicator divides the change in normalised NOPAT by the contemporaneous change in period-end invested capital.

It is not a project-level internal rate of return, a lifetime return on investment or a verified measure of the profitability of Amazon's
newest infrastructure assets.

Capital deployed during FY2025 may not yet have generated a full period of operating earnings. Some assets may remain under
construction, while others may require time to achieve productive utilisation.

Capital Cycle Intelligence Page 108 of 301 Amazon Deep Dive Report



The indicator is also sensitive to the selected starting and ending periods, the definition of invested capital and the assumptions used
to normalise operating profit.

It therefore provides evidence of the relationship between incremental capital deployment and incremental operating earnings, rather
than a definitive verdict on the value of the investment programme.

For investors, the central question is whether the substantial capital committed during the current expansion will translate into
stronger incremental operating earnings and cash generation in subsequent periods.

The evidence establishes a material moderation in the contemporaneous incremental-return indicator during FY2025. It
does not yet establish the eventual economic return on the assets being developed.

From Customer Demand to Economic Return

To understand how Al infrastructure creates value, we need to follow the investment through its economic life.

The process begins with capital being committed.

Facilities are constructed, computing equipment is installed and the infrastructure becomes available to serve workloads.
The next stage is utilisation.

Customers must use the capacity.

Utilisation alone, however, is not enough.

The services must generate revenue at prices sufficient to cover operating costs, depreciation and the ongoing requirements of
maintaining a competitive platform.

Revenue must then translate into operating profit.

And operating profit must ultimately support cash generation after allowing for the continuing capital expenditure required to
maintain and renew the infrastructure.

Finally, those cash returns must be sufficient relative to the capital committed and the return investors require.
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Each stage presents a separate question.

Is capacity being built?

Is it being used?

Is that usage generating profitable revenue?

Are profits becoming cash?

And does the cash justify the investment?

An encouraging answer at one stage does not guarantee success at the next.

This is why the quality of the evidence matters as much as the size of the opportunity.

Commercial Commitments Are Not Recognised Revenue

Amazon has discussed substantial customer interest and commercial commitments associated with Al infrastructure.
Such information can be valuable.

It may indicate that customers are planning to use additional computing capacity and that AWS has commercial opportunities
extending beyond its current recognised revenue.

But the terminology matters.
A commitment, contract value, annualised run rate, backlog measure and recognised revenue are not interchangeable.
A customer commitment may relate to services delivered over several years and may depend on contractual terms, timing and usage.

An annualised run rate extrapolates activity over a stated period. It is not necessarily revenue already recognised over a complete
financial year.

Recognised revenue reflects services delivered under applicable accounting rules.
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Operating profit and cash flow require further analysis.

The distinction becomes particularly important when evaluating the newest Al infrastructure, because the available public
disclosures do not isolate its complete revenue, utilisation, invested capital and cash returns.

We should welcome evidence of demand while resisting the temptation to treat every commercial announcement as proof of
attractive economics.

Demand creates the opportunity for revenue. Revenue creates the opportunity for profit. Only adequate returns on capital
establish economic value creation.

The Utilisation Test

Utilisation is one of the most important variables in infrastructure economics.

Imagine Amazon constructs a facility capable of delivering a large quantity of computing services.
The facility requires substantial investment before its capacity becomes available.

If demand develops rapidly, the infrastructure may achieve high utilisation.

That can allow fixed costs to be spread across more revenue-generating activity, improving the potential for attractive operating
economics.

If demand develops slowly, the facility may operate below its intended capacity.

The capital has already been committed, but the revenue required to justify it may arrive later than expected—or fail to arrive in
sufficient quantity.

The effect can be particularly important when equipment depreciates or becomes technologically outdated over relatively short
periods.

A facility that eventually reaches high utilisation may still disappoint economically if it takes too long to do so.

The time required to generate cash matters.
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So does the amount of additional capital needed before that cash arrives.

This is why utilisation should be assessed alongside pricing, operating margins and equipment life rather than treated as an isolated
measure of success.

The Equipment-Life Problem

Al infrastructure introduces a particularly important uncertainty: technological obsolescence.
Computing equipment does not necessarily remain economically competitive for as long as the buildings housing it.
New processors may deliver greater performance, lower energy consumption or better economics for particular workloads.

As technology improves, older equipment may become less attractive to customers or more expensive to operate relative to newer
alternatives.

That can create pressure to replace or upgrade assets before the original investment has earned the expected return.

The distinction between accounting depreciation and economic life is therefore important.

Accounting depreciation allocates the recorded cost of an asset over an estimated useful life.

Economic life concerns the period during which the asset remains capable of generating commercially attractive returns.
Those periods may differ.

If technological progress shortens economic life, the cash generated by the asset must be sufficient to recover the investment over a
shorter period.

If the asset remains useful for longer than expected, the economics may improve.

Amazon's financial disclosures provide information about depreciation policies and reported costs, but they do not allow us to
independently verify the economic life and lifetime return of every new Al infrastructure asset.

That uncertainty should remain visible in the investment case.
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Reading Infrastructure Commitments & Leases

AMZ-16 — Infrastructure Commitments & Leases

Amazon's infrastructure commitments and lease obligations reveal the scale and complexity of the financial resources associated
with its expanding investment programme.

The exhibit brings together several disclosed measures, including capital expenditure, infrastructure-related obligations and
management's prospective spending intentions.

These figures must be interpreted carefully because they represent different accounting categories, contractual arrangements and
measurement periods.

The first distinction is between expenditure already incurred and investment management intends to undertake.
Historical capital expenditure reflects spending recorded during completed reporting periods.

By contrast, Amazon's approximately $220 billion FY2026 capital expenditure figure represents management's stated spending
intention, not expenditure already incurred or an amount necessarily committed under enforceable contracts.

The second distinction concerns lease obligations and other infrastructure commitments.

Lease liabilities represent obligations arising from contractual arrangements and are accounted for differently from direct purchases
of property and equipment.

Other commitments may relate to future infrastructure development, procurement or contractual obligations with different payment
schedules and economic characteristics.

These measures cannot simply be added together to calculate Amazon's total infrastructure investment.
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AMZ-16 — Infrastructure Commitments & Leases

FY2025 balances; FY2026 intention | USD billions; categories are not additive

FY2025 cash capex incurred

$128.3bn | Reported cash outflow
PPE acquired but unpaid

$27.0bn | Reported timing item

Finance-lease liabilities

$12.3bn | Reported liability
Operating-lease liabilities

$89.3bn | Reported liability
Leases not yet commenced

$96.4bn | Contractual payments
Purchase obligations

$84.8bn | Mixed obligations
FY2026 capex intention

$220.0bn | Management intention

CCI View: Amazon has large cash, liability and commitment measures. The $220 billion FY2026 capex figure is an intention—not incurred or
contractually required spend.

Limitations: Measures differ in timing, legal character and accounting and may overlap; they must not be summed.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown.

Method: Separate horizontal measures; no stacking or aggregation. FY2026 capex is classified as a management intention. cciintelligence.com

Produced by Capital Cycle Intelligence

Some categories may overlap, while others represent obligations extending across multiple future periods.

The chart therefore illustrates the breadth and scale of Amazon's financial exposure rather than a single consolidated capital
expenditure total.

The third distinction is between financial commitment and economic return.
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Capital committed to infrastructure may support future revenue growth, operating capacity and competitive positioning.

However, the existence of a commitment does not establish that the resulting assets will achieve sufficient utilisation, pricing power
or cash generation to justify their cost.

Nor does the exhibit provide a complete project-level breakdown of the expected returns from Amazon's newest artificial-
intelligence infrastructure.

For investors, the essential question is whether these substantial financial commitments will translate into productive assets and
durable incremental cash generation.

The evidence establishes the scale and complexity of Amazon's infrastructure commitments. It does not establish their
eventual economic return, and the disclosed categories must not be treated as additive.

The Industry-Wide Capital Cycle

Amazon's Al investment does not occur in isolation.

Other major technology companies are also expanding computing infrastructure.

That introduces a competitive capital-cycle dynamic.

When several companies identify an attractive growth opportunity, each may invest to capture a share of the expected demand.
Collectively, those decisions can create a substantial increase in industry capacity.

If demand grows sufficiently, the new infrastructure may be absorbed while providers retain attractive pricing and utilisation.

If capacity expands faster than profitable demand, the industry may face weaker utilisation, more competitive pricing and lower
incremental returns.

This is a central reason why investors should distinguish between the growth of Al usage and the profitability of supplying the
infrastructure.

The more successful Al becomes, the more capital may be attracted into the industry.
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That capital can increase supply and competition, potentially reducing the returns earned by infrastructure providers.
The result is not predetermined.

Demand may be sufficiently strong to support substantial capacity expansion.

But the competitive response must be included in any assessment of future returns.

The opportunity to invest is not the same as the opportunity to earn an attractive return after everyone else has invested.

Amazon's Potential Advantages

Amazon enters this investment cycle with meaningful strengths.

AWS has an established customer base, a broad range of cloud services and substantial experience operating computing
infrastructure.

Amazon also possesses significant financial and organisational resources, allowing it to undertake projects that may be difficult for
smaller competitors to finance or execute.

These advantages may improve its ability to attract workloads, operate infrastructure efficiently and integrate Al services into
existing customer relationships.

But advantages must be tested economically.
A large customer base does not guarantee that every new workload will be profitable.
Financial strength allows Amazon to invest, but it does not guarantee that the investment will earn an adequate return.

And operating expertise can reduce execution risk without eliminating competition, technological change or the possibility of excess
capacity.

The investment question remains the same.
Will these strengths allow Amazon to generate returns that justify the scale and risk of the capital committed?
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Four Possible Economic Outcomes

The Al infrastructure cycle can develop in several ways.

Under the Compounding Infrastructure Platform explanation, Amazon's investments attract substantial demand, achieve
productive utilisation and generate improving cash returns as the infrastructure matures.

Under the Capital-Intensive Growth Machine explanation, demand and revenue continue growing, but recurring investment
requirements absorb a substantial proportion of the cash generated.

Under the Capital Cycle Turns Against Amazon explanation, competition, overcapacity, pricing pressure or technological
obsolescence weaken the returns on newly installed infrastructure.

Under the Global Competitive Frontier explanation, Amazon's ability to capture economic value varies across customers, markets
and competitive environments, limiting the returns available from some areas of expansion.

These are not mutually exclusive outcomes across every asset or geography.
Amazon may achieve excellent returns on some infrastructure while facing more demanding economics elsewhere.

Our objective is to identify which forces become dominant and how they affect consolidated cash generation and shareholder value.

What Would Strengthen the Investment Case?

The most constructive evidence would be a sustained improvement in the relationship between infrastructure investment and the
cash it generates.

That could emerge through stronger AWS Revenue and Growth, evidence of productive capacity utilisation, and eventual
improvement in free cash flow relative to capital expenditure.

It would also be encouraging if Amazon demonstrated that the newest infrastructure could remain economically useful long enough
to earn attractive returns without requiring disproportionate replacement spending.
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The more concerning evidence would be continued acceleration in capital requirements without corresponding growth in profitable
utilisation and cash generation.

Persistent pricing pressure, unexpectedly short equipment lives or repeated investment needed merely to maintain competitive
position would also challenge the investment thesis.

The distinction is not between growth and no growth.

It is between growth that earns attractive incremental returns and growth that consumes increasingly large amounts of
capital without adequate economic reward.

The CCI Read

Amazon's Al infrastructure investment represents a substantial opportunity supported by an established cloud platform and
demonstrated operating capability.

The scale of the commitment is also extraordinary.

Management's FY2026 spending intention and the reported acceleration in cash capital expenditure demonstrate the resources being
directed towards the next phase of growth.

But the investment's ultimate economics remain unresolved.

The newest Al infrastructure has not yet been separately disclosed in sufficient detail to verify its complete utilisation, recognised
revenue, operating profit, invested capital and lifetime cash returns.

That means the investment case must remain conditional.
Amazon may convert the expansion into another period of substantial economic value creation.

It may also discover that the cost of maintaining technological leadership is greater, and the returns less durable, than investors
currently anticipate.

The evidence available today establishes the commitment and the opportunity.
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The returns remain to be earned.

CCI Principle

With the capital cycle now examined, we can bring together the evidence from Chapters 6-8.
The central issue is no longer whether Amazon possesses the financial capacity and technical expertise to build the infrastructure.

It is whether the resulting cash generation will ultimately justify the capital committed —and the expectations already embedded in
its valuation.
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PART III — THE CCI ANSWER

What the Evidence Tells Us

The Question

Is Amazon's extraordinary program of reinvestment building the foundations for another period of durable economic value creation
—or is the capital required to sustain growth becoming increasingly demanding?

What We Have Established

Amazon has entered a period of exceptional capital intensity.

Cash capital expenditure increased from approximately $48.1 billion in FY2023 to $128.3 billion in FY2025. During the first six
months of 2026 alone, it reached approximately $96.3 billion.

The acceleration is significant not simply because Amazon is spending more money, but because investment has increased
substantially relative to the scale of its existing revenue.

Cash capital expenditure represented approximately 8.4% of revenue in FY2023, rising to 17.9% in FY2025 and 25.2% during H1
2026.

That progression establishes a materially more demanding capital commitment.
At the same time, Amazon's established businesses continue to generate substantial operating cash flow.
In FY2025, operating cash flow reached approximately $139.5 billion.

Yet after deducting $128.3 billion in cash purchases of property and equipment, free cash flow was approximately $11.2 billion.
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During H1 2026, operating cash flow remained substantial at approximately $71.4 billion, but cash capital expenditure reached
$96.3 billion, producing negative free cash flow of approximately $24.9 billion.

The distinction is fundamental.

Amazon has not demonstrated an inability to generate operating cash. It has demonstrated a willingness to commit more
cash to capital investment than its operations generated during the latest six-month period.

That is an observable financial condition.

Whether it represents attractive investment or an emerging structural burden is a different question.
What the Evidence Suggests

Amazon's established infrastructure capabilities and AWS operating performance provide a credible basis for believing that some of
the current investment may generate substantial future economic value.

The company has previously demonstrated that capital-intensive infrastructure can become a source of competitive advantage and
operating profit.

The expansion of Al and cloud computing also creates a potentially significant demand opportunity.

But the current investment program is occurring within a competitive environment in which several major technology companies are
expanding infrastructure simultaneously.

That introduces uncertainty about future capacity utilisation, pricing and the durability of returns.

Al equipment may also face demanding replacement cycles as technology develops.

These forces matter because they influence how much cash the infrastructure can generate over its economic life.
The evidence therefore supports two competing possibilities.

Under the first, Amazon is passing through a period of unusually heavy investment before new capacity becomes productive and
cash generation improves.
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Under the second, the economics of competing in Al infrastructure require persistently elevated investment, limiting the free cash
flow available even as revenue and operating profit continue growing.

Both outcomes remain plausible. The available evidence does not yet establish which will dominate.
What Remains Unresolved

The most important missing evidence concerns the returns on the newest generation of infrastructure.

Amazon does not separately disclose sufficient information to independently calculate the complete utilisation, recognised revenue,
operating profit, invested capital and lifetime cash returns of its Al-specific investment program.

We can observe consolidated cash capital expenditure.

We can observe AWS revenue and operating profit.

We can observe the deterioration in consolidated free cash flow.

But we cannot yet connect every dollar of new Al investment to a verified stream of incremental economic returns.
That limits the conclusions we can responsibly draw.

We also cannot determine from the current financial record whether capital intensity will moderate as infrastructure becomes
productive or remain structurally elevated because of competition, replacement requirements and continuing technological change.

The distinction will emerge through future operating and cash-flow evidence.
What Would Change Our Assessment

The investment case would strengthen if Amazon demonstrated that newly installed infrastructure was translating into sustained
AWS revenue growth, resilient operating profitability and improving cash generation relative to capital expenditure.

A moderation in capital intensity alongside continued operating growth would be particularly informative, provided it reflected
productive infrastructure rather than deferred necessary investment.
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Evidence of durable equipment economics and attractive utilisation would further support the case.

Conversely, the investment case would weaken if capital requirements continued expanding without proportionate improvements in
profitable utilisation and operating cash flow.

Persistent pricing pressure, shorter-than-expected equipment lives or repeated replacement investment would raise questions about
the durability of incremental returns.

The objective is not to predict these outcomes with certainty.

It is to identify the evidence that would allow us to distinguish between them.
The Capital Implication

Amazon possesses the operating strength and financial resources to undertake an extraordinary infrastructure expansion.
That is a competitive capability.
But the ability to finance investment is not the same as the ability to earn attractive returns from it.

The present financial record establishes that Amazon is committing substantial capital ahead of the full economic benefits becoming
visible.

It also establishes that the resulting cash-flow pressure is material.
The investment case therefore depends increasingly on capital productivity rather than capital expenditure itself.

For shareholders, the critical question is whether future cash generation will be sufficient to justify both the resources committed and
the expectations already reflected in Amazon's valuation.

That question cannot be resolved by examining Amazon's financial statements alone.
We must also understand whether its competitive advantages are durable enough to protect the returns on those investments.

That takes us into Part IV — Competitive Position and Structural Risk.
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CCI Principle

The decision to invest creates the possibility of future value. The return on that investment determines whether value was
actually created.
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PART IV — COMPETITIVE POSITION AND
STRUCTURAL RISK

The Question

Does Amazon possess competitive advantages durable enough to protect the returns on its
enormous investment program—or will competition, technological change and the demands
of continued expansion progressively weaken those advantages?

Why This Matters

Amazon's history demonstrates the extraordinary power of scale.

Its retail marketplace, fulfilment network, advertising operations and cloud infrastructure have developed into an interconnected
economic system that would be difficult for a new competitor to replicate in its entirety.

But size alone does not establish a durable competitive advantage.
A company can be enormous and still face intense competition.

It can dominate an industry while earning disappointing returns on the capital required to maintain that position.
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And it can possess valuable infrastructure that becomes less economically attractive as technology, customer behaviour and
competing business models evolve.

This distinction becomes particularly important when a company enters a period of extraordinary reinvestment.
Amazon is committing substantial capital to expand its cloud and artificial-intelligence capabilities.
For that investment to create enduring economic value, the company must do more than attract customers and generate revenue.

It must retain sufficient economic benefit after allowing for competition, operating costs, depreciation, replacement investment and
the capital required to sustain its position.

Competitive advantage matters because it influences whether a business can defend those returns over time.

A durable advantage may support customer retention, operating efficiency, pricing resilience or lower costs relative to competitors.
A weakening advantage may require greater investment simply to preserve existing market position.

The difference can be decisive for shareholders.

The most valuable competitive advantage is not the ability to grow. It is the ability to grow while earning attractive returns
that competitors cannot readily erode.

Amazon's businesses possess different sources of competitive strength.

The marketplace benefits from relationships among consumers, sellers and service providers.
Its fulfilment network provides operational capabilities developed through years of investment.
Advertising draws value from commercial activity occurring within the Amazon ecosystem.

AWS benefits from established customer relationships, technical capabilities and the complexity of enterprise computing
requirements.

These advantages may reinforce one another.
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But they are not identical, and they should not be assumed to possess equal durability.
Retail competition differs from cloud competition.
Advertising economics differ from infrastructure economics.

And the emergence of Al introduces new competitors, technologies and customer choices that may alter the economics of
established platforms.

We therefore need to examine Amazon's competitive position business by business before assessing the system as a whole.

What We Need to Understand

We will begin by identifying the sources of Amazon's competitive advantages and examining how they contribute to customer value,
operating efficiency and economic returns.

We will distinguish advantages created by scale from those arising through network effects, switching costs, ecosystem integration
and specialised capabilities.

We will then examine the global competitive frontier.

Amazon operates across markets with different customer behaviours, regulatory environments, competitive structures and
opportunities for expansion.

An advantage that is powerful in one market may be less effective in another.

Finally, we will investigate the structural risks facing Amazon's businesses, with particular attention to cloud computing and Al
infrastructure.

Technological change can create new opportunities while simultaneously challenging the durability of existing advantages.

The question is whether Amazon can adapt without requiring so much additional capital that the benefits of its competitive position
are progressively absorbed by the cost of defending it.

Throughout this Part, we will maintain an important distinction.
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Competitive strength is evidence of business quality. Attractive returns on capital are evidence of economic value creation.
The two are related, but they are not interchangeable.

A strong competitive position may make attractive returns more likely.

It does not guarantee them.

Our task is to determine which advantages appear durable, which remain exposed to competition and which require further evidence
before they can be relied upon in an investment thesis.

CClI Principle
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Chapter 9 — Amazon's Competitive Advantages

When scale becomes an advantage—and when defending it becomes expensive

Amazon is one of the most formidable operating businesses in the world.

Its competitive position has been built through decades of investment in infrastructure, technology, customer relationships and
organisational capabilities.

The result is an interconnected system spanning retail, third-party marketplace services, fulfilment, advertising, subscriptions and
cloud computing.

Each business possesses different economic characteristics.

But several share an important feature: they become more useful or efficient as customers, sellers, developers and other participants
make greater use of the platform.

That creates the possibility of reinforcing competitive advantages.

Yet the existence of an advantage does not automatically establish its economic value.

A company may possess extraordinary capabilities while spending extraordinary amounts to maintain them.

A network may attract millions of customers without generating attractive incremental returns.

And an infrastructure platform may become essential to its users while facing increasing pressure on pricing and capital efficiency.
Our task is therefore not simply to identify Amazon's strengths.

It is to determine how those strengths influence the durability of revenue, operating profitability and returns on capital.
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Understanding Competitive Advantage

A competitive advantage exists when a business possesses characteristics that allow it to compete more effectively than rivals over a
sustained period.

Those characteristics may include lower costs, customer switching costs, network effects, specialised capabilities, trusted
relationships, distribution advantages or other barriers that competitors find difficult to overcome.

But competitive advantage should be evaluated through its economic consequences.

Does it allow the company to attract and retain customers?

Does it support attractive pricing or lower operating costs?

Does it reduce the capital required to serve additional demand?

Does it protect profitability when competitors respond?

And, ultimately, does it allow the business to earn returns above the cost of the capital employed?
These questions prevent us from mistaking market leadership for economic superiority.

The strongest competitive advantages are not necessarily those that produce the largest companies.
They are those that allow businesses to retain a meaningful share of the value they create.

Amazon's advantages are best understood by examining the economic mechanisms behind its major businesses.

The Marketplace: A Reinforcing Commercial Ecosystem

Amazon's marketplace connects consumers seeking products with businesses seeking customers.
Consumers benefit from broad selection, convenience, delivery capabilities and a familiar purchasing experience.

Sellers benefit from access to customer demand and the services Amazon provides to help them reach and fulfil orders.
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This relationship can create a reinforcing effect.

A larger and more useful marketplace may attract more customers.

More customer activity may attract additional sellers.

More sellers can improve selection and competition, potentially making the marketplace more attractive to consumers.
The resulting activity can support further investment in fulfilment, technology and customer services.

This is an important source of competitive strength.

But we should distinguish a genuine network effect from scale alone.

A network effect exists when additional participation makes the service more valuable to other participants.

Scale may instead produce advantages through purchasing power, operating efficiency or the ability to spread fixed costs across
greater activity.

Amazon's marketplace can benefit from both mechanisms.
Their economic consequences, however, depend on the costs required to sustain the system.

If attracting and retaining customers requires increasingly expensive fulfilment, promotional activity or other services, some of the
benefit of scale may be absorbed by operating costs.

Likewise, sellers may value access to Amazon's customers while remaining sensitive to fees, competition and the economics of
participating in the marketplace.

The competitive advantage is therefore substantial, but not unlimited.

The marketplace creates value by bringing participants together. Its economic strength depends on how much of that value
Amazon can retain after serving them.
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Fulfilment and Logistics: Infrastructure as a Barrier

Amazon's fulfilment and delivery capabilities represent another important competitive advantage.

Building an extensive logistics system requires capital, operational expertise, technology and time.

Facilities must be located appropriately.

Inventory must be managed.

Transportation networks must operate reliably.

Customer expectations must be met consistently.

A competitor seeking to reproduce these capabilities would face substantial practical and financial challenges.

Amazon's existing infrastructure may therefore provide an advantage that cannot be replicated simply by launching a competing
website.

But infrastructure creates two different economic effects.

First, it can improve service quality and efficiency.

Second, it creates an ongoing requirement for maintenance, replacement and expansion.

The same network that makes Amazon difficult to compete against also requires considerable resources to operate.
That creates a question of capital productivity.

If additional order volume can be handled efficiently through existing capacity, operating leverage may improve.

If growth requires proportionate or greater investment in facilities, equipment and delivery capabilities, the economic benefit may be
more limited.
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The distinction is especially important because consumers often experience the benefit of logistics investment through faster
delivery, greater convenience or lower prices.

Those benefits can strengthen customer loyalty.
But they do not automatically translate into higher returns for shareholders.

The investor must ask how much economic value remains with Amazon after the cost of providing those services.

Advertising: Monetising Commercial Intent

Amazon's advertising business occupies a distinctive position within its consumer ecosystem.

Customers often visit Amazon with an intention to discover, compare or purchase products.

That activity can create valuable opportunities for sellers and brands seeking visibility at the point of commercial decision-making.
Advertising allows Amazon to generate additional revenue from the commercial activity already occurring on its platform.

This can strengthen the economics of the broader ecosystem.

The marketplace attracts customers and sellers.

Their activity creates opportunities for advertising.

Advertising revenue can contribute to the economics of the platform, potentially supporting further investment in customer
experience and infrastructure.

But the relationship must be interpreted carefully.
Advertising revenue is not equivalent to advertising profit.
The profitability of the advertising business cannot be independently established from category revenue alone because Amazon does

not provide a complete standalone operating-income disclosure for that activity.
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Nor should we assume that advertising growth can continue indefinitely without consequences for the customer and seller
experience.

Too much commercial promotion may reduce the usefulness of search and discovery.

Higher advertising costs may also affect the economics of participating sellers.

Amazon must therefore balance monetisation with the quality of the marketplace experience.

The competitive advantage arises from valuable customer activity and the ability to connect advertising with commercial intent.

Its durability depends on maintaining that underlying value.

Subscriptions and Customer Relationships

Amazon's subscription services contribute another layer to the consumer ecosystem.

Subscription relationships may encourage repeated engagement and strengthen the perceived value of remaining within Amazon's
services.

When customers use multiple benefits, the combined offering may become more attractive than any single feature considered
independently.

This can create customer retention advantages.

But retention is not the same as an unavoidable switching cost.

Consumers can still compare prices, use competing retailers and change purchasing behaviour.

A subscription relationship may increase convenience and engagement without preventing customers from using alternatives.

The economic value of the subscription model therefore depends on the balance between recurring revenue, customer activity and
the costs of providing the associated benefits.
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As with advertising, category revenue does not provide a complete standalone measure of the operating profit or invested capital
attributable to subscriptions.

We should recognise the strategic value of the relationship without assigning an unsupported independent return.

AWS: Capability, Complexity and Customer Relationships

AWS possesses a different set of competitive advantages.
Enterprise cloud computing involves more than purchasing computing capacity.

Customers may depend on extensive combinations of applications, databases, storage, security controls, networking, monitoring and
development tools.

These systems can become deeply integrated into business operations.

Moving complex workloads between providers may require substantial planning, engineering work, testing and organisational
change.

That can create meaningful switching costs.
AWS also benefits from accumulated technical capabilities, operating experience and a broad range of services.
Its established customer relationships provide opportunities to supply additional computing and Al capabilities.

These characteristics may support customer retention and allow Amazon to participate in the growth of enterprise technology
spending.

But switching costs should not be mistaken for permanent customer captivity.
Large organisations may adopt multiple cloud providers.

They may negotiate aggressively on pricing.

They may redesign applications to reduce dependence on particular services.
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And new technologies can alter the relative attractiveness of competing platforms.

AWS therefore possesses meaningful competitive strengths, but their economic value must be tested through operating performance
and the returns earned on continuing infrastructure investment.

This becomes especially important as Al changes the composition of computing demand.

Scale and the Cost Advantage

Scale can create powerful operating advantages.
A large business may spread certain fixed costs across more transactions or greater computing activity.

It may negotiate favourable commercial terms, invest in specialised technology and develop capabilities that smaller competitors
cannot economically reproduce.

Amazon benefits from several of these possibilities.

But scale does not guarantee a lower cost for every additional unit of output.

As a business expands, it may encounter new costs, operational complexity or diminishing efficiencies.

Growth into less densely populated markets may require infrastructure with different utilisation economics.
Additional computing capacity may require expensive power connections, specialised equipment or new facilities.
And large competitors may possess sufficient scale to challenge Amazon on comparable terms.

The relevant question is therefore not whether Amazon is large.

It is whether its scale allows it to serve additional demand at an attractive incremental economic cost.

That is where operating advantage becomes capital advantage.
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The Strength of an Interconnected System

Amazon's most distinctive competitive characteristic may be the interaction among its businesses.

The consumer marketplace supports customer activity.

Fulfilment and logistics improve the service available to consumers and sellers.

Advertising provides an additional means of monetising commercial engagement.

Subscriptions can reinforce customer relationships.

AWS provides a separate infrastructure platform with its own customers, economics and growth opportunities.

These businesses are not economically identical, and AWS should not be treated as though it depends on the retail marketplace for
its profitability.

But their coexistence within Amazon can provide organisational capabilities, financial resources and opportunities for investment
that smaller or more narrowly focused competitors may not possess.

The consolidated company can allocate resources across businesses at different stages of development.
Profitable operations may help support investment in new opportunities.

Experience gained from building and operating infrastructure may inform future expansion.

That creates strategic flexibility.

Yet it also creates a capital allocation challenge.

The ability to move resources across a large organisation is valuable only if those resources are directed towards opportunities
offering attractive prospective returns.

A strong business can finance a weak investment.
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A successful platform can support expansion that proves less productive than expected.

The investor must therefore evaluate the quality of capital allocation, not merely the breadth of the corporate ecosystem.

When Competitive Advantages Become Obligations

There is another side to competitive strength.

An advantage that depends on infrastructure may require continuing expenditure to preserve it.

Faster delivery can become a customer expectation rather than a premium service.

Cloud capabilities that once differentiated a provider may become standard offerings across the industry.

New Al features may attract customers initially but eventually become necessary simply to remain competitive.

When that happens, investment that once created differentiation can become the cost of maintaining relevance.

This does not mean the advantage disappears.

It means its economic burden may change.

A company may need to invest more simply to defend the customer relationships and market position it already possesses.
That possibility is especially important for Amazon because its current investment program is so substantial.

The question is whether the next generation of infrastructure strengthens its competitive position sufficiently to justify the additional
capital —or whether the industry increasingly requires every major participant to make similar commitments.

An advantage is most valuable when competitors struggle to replicate it without sacrificing returns. It becomes more
demanding when everyone must keep investing merely to remain competitive.
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Competitive Advantage and Returns on Capital

The ultimate test of competitive advantage is economic.

A business may possess loyal customers, extensive infrastructure and strong revenue growth.

Those characteristics can make it a high-quality operator.

But investors must still determine whether the business earns adequate returns on the capital required to sustain those advantages.
This is why Amazon's competitive position must be considered alongside the capital cycle examined in Part III.

Its established businesses have demonstrated substantial operating capabilities.

AWS has developed into a major source of consolidated operating profit.

Yet the newest investment program introduces a different question.

Can Amazon extend its competitive advantages into Al infrastructure without allowing the cost of maintaining technological
leadership to absorb too much of the resulting economic benefit?

The answer depends on future utilisation, pricing, operating efficiency, asset life and the competitive response.

It cannot be inferred from historical success alone.

What Could We Be Missing?

A disciplined assessment must also consider the possibility that Amazon's advantages are stronger—or weaker—than they currently
appear.

They may be stronger if ecosystem integration, operating experience and customer relationships allow Amazon to deploy new
infrastructure more efficiently than competitors.
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They may be stronger if additional services increase the value customers receive from existing relationships, supporting retention
and profitable growth.

But the advantages may be weaker if customers become more willing to use competing platforms, if technological changes reduce
switching costs or if competitors replicate important capabilities at comparable cost.

They may also prove less economically valuable if maintaining them requires persistently high investment.
These possibilities cannot be resolved by describing Amazon as dominant.

They require evidence about customer behaviour, operating profitability, competitive pricing and capital productivity.

The CCI Read

Amazon possesses a collection of meaningful competitive advantages.

Its marketplace benefits from the interaction of consumers and sellers.

Its logistics infrastructure supports service capabilities that are difficult to reproduce.

Its advertising operations benefit from commercial activity occurring within the consumer ecosystem.
Its subscriptions can reinforce customer engagement.

And AWS possesses established technical capabilities, enterprise relationships and switching-cost characteristics.
Together, these strengths make Amazon a formidable competitor.

But their durability and economic value vary across businesses.

Some advantages arise from network effects.

Others depend on infrastructure, operating expertise or customer relationships.

Some may strengthen with greater utilisation.

Capital Cycle Intelligence Page 140 of 301 Amazon Deep Dive Report



Others may require substantial continuing capital expenditure simply to preserve their relevance.
The central investment implication is therefore conditional.

Amazon's competitive advantages support the possibility of durable economic value creation. They do not remove the
requirement to demonstrate attractive returns on the capital needed to sustain and extend those advantages.

For investors, the next question is whether these strengths remain equally effective as Amazon competes across different markets,
geographies and business models.

That is where the global competitive frontier becomes important.

CCI Principle
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Chapter 10 — The Global Competitive Frontier

Why a powerful business model does not produce identical economics in every market

Amazon's competitive position is global, but its economic advantages are not necessarily uniform.
A business model that performs exceptionally well in one market may encounter very different conditions elsewhere.

Customer expectations vary. Delivery networks operate across different geographies. Local competitors possess their own
relationships, infrastructure and operating expertise. Regulatory requirements differ, and the economics of attracting and retaining
customers can change substantially between markets.

These differences matter because Amazon's growth opportunities extend well beyond the markets in which its competitive position
is most established.

International expansion can create access to new customers, new sellers and additional sources of revenue.
It can also require substantial investment before the economics of those markets become attractive.
The investment question is therefore not simply whether Amazon can expand internationally.

It is whether expansion creates economic value after accounting for the capital required, the strength of local competition and the
returns available to shareholders.

A successful business model can travel across borders. Its economics do not necessarily travel unchanged.
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The Difference Between Market Opportunity and Economic Opportunity

Large markets attract investment because they offer the possibility of substantial demand.

A growing population, increasing consumer spending, greater digital adoption or expanding enterprise technology requirements may
create significant commercial opportunities.

But the size of an addressable market does not establish the profitability of serving it.

A company may enter a rapidly growing market and discover that competitors are willing to operate on thin margins.
Distribution infrastructure may be expensive to establish.

Customers may be highly price sensitive.

Local regulations may affect the operating model.

And established domestic competitors may possess advantages that are difficult for an international entrant to reproduce.
Amazon's global opportunity must therefore be assessed through two separate questions.

First, can the company attract meaningful customer demand?

Second, can it serve that demand at a cost and capital intensity that allow attractive returns?

The first establishes commercial relevance.

The second establishes economic merit.

North America: The Established Consumer Platform

North America provides the clearest evidence of Amazon's ability to develop a large-scale consumer ecosystem.

The region benefits from established marketplace relationships, fulfilment infrastructure, logistics capabilities and a broad customer
proposition.
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These capabilities have been developed over many years.

They provide a foundation for operating efficiency and customer engagement that would be difficult for a new entrant to replicate
quickly.

Amazon's North America segment generated approximately $29.6 billion in operating income during FY2025.
That demonstrates substantial operating profitability within its established regional business.
But even here, competitive advantage must be interpreted economically.

Amazon continues to face competition from physical retailers, online marketplaces, specialist merchants and alternative distribution
models.

Customers can compare prices and purchasing experiences across multiple providers.

Sellers can evaluate the costs and benefits of participating in different channels.

And delivery expectations can create continuing pressure to invest in speed, convenience and service quality.

The North American business therefore provides evidence of operating strength, not immunity from competitive pressure.

Its investment merit depends on whether Amazon can sustain attractive operating economics without allowing the cost of defending
its position to absorb an increasing share of the value generated.

International Markets: Opportunity With Different Economics

Amazon's International segment provides a useful contrast.

The company has developed operations across markets with different levels of maturity, competitive intensity and infrastructure
requirements.

Some markets may benefit from established consumer relationships and operating networks.
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Others may require continuing investment to develop the scale, customer participation and logistics capabilities necessary for
attractive economics.

During FY2025, Amazon's International segment generated approximately $4.8 billion in operating income.

That was substantially below the approximately $29.6 billion generated by North America.

The difference does not, by itself, establish that international expansion is unattractive.

The segments differ in size, maturity, geography and operating conditions.

Nor does the comparison isolate the return on capital employed in each region.

Nevertheless, it demonstrates an important point.

Amazon's established competitive capabilities do not translate into identical reported operating outcomes across regions.

The economic challenge is to determine whether international investment is building businesses capable of improving profitability
and capital efficiency over time.

Revenue growth alone cannot answer that question.

The Importance of Local Competitive Structure

Amazon's marketplace model benefits from scale, selection and fulfilment capabilities.
But the strength of those advantages depends partly on the market in which they operate.
In some countries, Amazon competes against established domestic retailers and marketplaces.

In others, digital commerce has developed around different customer behaviours, payment systems, delivery arrangements or seller
relationships.

A local competitor may possess valuable advantages through regional distribution networks, customer familiarity or a business
model designed around local purchasing patterns.
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Those strengths may limit the effectiveness of simply reproducing Amazon's established operating approach.

Competition can also affect the economics of expansion.

A market with several aggressive participants may require substantial promotional spending, delivery investment or seller incentives.
A company may achieve rapid growth while retaining relatively little economic value from that growth.

This is the distinction between gaining market share and earning attractive returns.

Market share can support future operating leverage.

But if the cost of obtaining and defending that share remains too high, the economic benefit may disappoint.

The relevant question is not whether Amazon can compete.

It is whether Amazon can compete profitably enough to justify the capital committed.

Different Markets, Different Capital Requirements

Geography influences the economics of infrastructure.

Dense urban areas may allow delivery networks to serve large numbers of customers over relatively short distances.
Less densely populated regions may require longer delivery routes and different operating arrangements.
Infrastructure costs, labour availability, transportation systems and regulatory conditions can also vary.

These differences affect the relationship between revenue growth and capital requirements.

An additional dollar of revenue earned through an established, highly utilised network may have different economics from an
additional dollar earned in a market requiring new facilities and supporting infrastructure.

The same principle applies to cloud computing.
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AWS operates within a global technology market, but data-centre investment depends on local factors such as electricity availability,
network connectivity, land, regulation and customer requirements.

A region with strong demand and efficient infrastructure may produce attractive economics.
Another may require substantial investment before sufficient customer utilisation develops.

Global growth is not one economic opportunity. It is a collection of opportunities with different capital requirements and
competitive conditions.

This makes consolidated growth figures useful but incomplete.
They tell us how the overall business is developing.

They do not reveal the economic attractiveness of every market or investment project.

Comparing Amazon With Global Competitors

Competitive analysis can help us understand whether Amazon's advantages are distinctive and durable.
But comparisons must be constructed carefully.

A retailer, a third-party marketplace, a cloud infrastructure provider and a diversified technology platform may all compete with
Amazon while possessing very different business models.

Their reported revenue, margins and capital expenditure may not be directly comparable.
One company may recognise revenue from the full value of goods sold.
Another may primarily recognise fees earned from transactions conducted by third-party sellers.

A company operating its own delivery infrastructure may carry costs that another business leaves with independent logistics
providers.

A cloud provider's operating economics may also be embedded within a broader segment containing other activities.
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These differences can create misleading comparisons if the reported figures are treated as economically equivalent.

Before drawing conclusions, we must establish what each measure includes, how it is calculated and whether the reporting periods
are aligned.

AMZ-18 — US Marketplace Competition

AMZ-18 — US Marketplace Competition

Evidence available by 19 October 2026 | Qualitative competitive-position matrix — CONDITIONAL

Established capability Dated evidence Material unresolved issue

Amazon Marketplace, fulfilment, Prime and ads 8bn+ US same/next-day items in No audited share; seller cohorts and profit
2025 undisclosed
Walmart Stores, grocery, pickup and retail media ~ FY2026 Q3: ecommerce +27%; ads  Global—not US-only; sales, GMV and ads
+53% differ
Shopify merchants  Storefront, merchant control and Established merchant tools and No common traffic, GMV or profit
multihoming payments denominator
eBay Focus categories and recommerce Q4 2025: $21.2bn GMV; 135m GMYV is not revenue; narrower fulfilment reach
marketplace buyers

CCI View: Amazon combines reach, logistics, Prime and advertising, while Walmart, Shopify-enabled merchants and eBay constrain pricing, seller
dependence and category economics.

Limitations: The evidence does not provide one audited, like-for-like US market-share or profitability measure; sales, GMV, marketplace activity and

advertising are not interchangeable.

Source: Accepted Amazon Research Block C; evidence through 19 October 2026. Produced by Capital Cycle Intelligence
Method: CCI synthesis of established presence, capability, dated evidence and unresolved economics; no synthetic score or market cciintelligence.com
share.
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AMZ-18 examines the competitive structure of the US marketplace through four different business models: Amazon, Walmart,
Shopify-enabled merchants and eBay.

Amazon's competitive position rests on the combination of marketplace scale, fulfilment infrastructure, Prime membership and
advertising capabilities. Its disclosed delivery reach demonstrates the breadth of its logistics network, but does not independently
establish marketplace profitability or an audited share of US ecommerce activity.

Walmart represents a different competitive model. Its established physical store network, grocery operations and pickup
infrastructure complement its expanding ecommerce and advertising activities. The reported growth figures provide evidence of
commercial momentum, but their geographic scope and accounting definitions prevent a direct comparison with Amazon's
marketplace economics.

Shopify-enabled merchants compete through independent storefronts, merchant relationships and multichannel commerce
capabilities. Shopify provides enabling infrastructure rather than operating a directly comparable retail marketplace. Consequently,
merchant activity cannot be treated as economically equivalent to Amazon's reported sales or third-party seller services revenue.

eBay retains a distinct position through specialist categories, recommerce and marketplace activity. Its reported gross merchandise
volume and buyer measures provide useful evidence of platform activity, but gross merchandise volume is not equivalent to
recognised revenue.

The central analytical limitation is that these businesses do not report one consistent measure of US marketplace share, transaction
activity or profitability.

The exhibit therefore does not establish a definitive competitive ranking.

Instead, it identifies the different capabilities through which competitors can challenge Amazon's pricing, merchant relationships,
customer engagement and category economics.

For CCI, the important question is whether Amazon can preserve the economic advantages of its integrated marketplace and
fulfilment model as competitors expand their capabilities and intensify competition.

Amazon's established scale is observable. The durability and profitability of that advantage under changing competitive
conditions remain matters for continuing evidence and assessment.

Capital Cycle Intelligence Page 149 of 301 Amazon Deep Dive Report



Retail and Marketplace Competition

Amazon's consumer businesses face competition from companies operating through different combinations of physical stores, digital
marketplaces, direct-to-consumer relationships and fulfilment networks.

Each model possesses potential strengths.

Physical retailers may benefit from established store networks, local inventory and existing customer relationships.
Digital marketplaces may operate with different levels of direct infrastructure ownership.

Specialist merchants may offer differentiated products, expertise or customer experiences.

Some competitors may choose to emphasise price.

Others may compete through convenience, selection, delivery, loyalty programs or specialised services.

Amazon's broad ecosystem provides a strong competitive position, but the economics of defending that position depend on the
responses of these alternatives.

If competition requires faster delivery, lower prices or greater seller support, consumers may receive increasing value while Amazon
faces higher operating and capital requirements.

Alternatively, greater scale and improved network efficiency may allow Amazon to deliver those benefits while protecting
profitability.

Both outcomes are possible.

The evidence must determine which is occurring.

Capital Cycle Intelligence Page 150 of 301 Amazon Deep Dive Report



AMZ-19 — Global Competitive Frontier

AMZ-19 examines how Amazon's competitive position changes across four regional markets: the United States, Europe, China and
Southeast Asia.

The central lesson is that competitive advantages established in one market cannot automatically be transferred to another.

In the United States, Amazon benefits from the scale of its marketplace, fulfilment infrastructure, Prime ecosystem and advertising
capabilities. Walmart's extensive physical retail and grocery network, alongside Shopify-enabled merchants and eBay, creates
alternative competitive models. These differences matter, but the exhibit does not establish a consistent, audited measure of market
share or profitability across the platforms.

Europe presents a more fragmented competitive environment. Amazon competes with established local retailers and marketplaces,
while Temu and AliExpress introduce additional cross-border competition. Differences in regulation, logistics infrastructure, retail
density and national consumer behaviour affect the economics of serving each market.

China illustrates the limits of transferring Amazon's US competitive advantages internationally. Alibaba, JD.com and PDD operate
within a domestic ecommerce ecosystem in which local platforms have established substantial scale. Their competitive positions
cannot be interpreted as direct evidence of equivalent pressure on Amazon's US marketplace economics.

Southeast Asia presents another distinct model, with Shopee, Lazada, TikTok Shop and Temu competing across markets where
mobile commerce, local payment systems, logistics networks and customer acquisition play important roles.

Across these regions, reported sales, gross merchandise volume, marketplace activity and operating profitability are not
interchangeable measures. Differences in accounting, geographic coverage and business structure prevent a reliable ranking of
economic performance using a single metric.

For CCI, the essential question is not which platform appears largest globally. It is whether Amazon can sustain attractive economics
in the markets where it operates while adapting to local competitive conditions.

Amazon's US advantages are substantial, but their international transferability and the economic consequences of regional
competition remain conditional on further evidence.
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AMZ-19 — Global Competitive Frontier

Evidence available by 19 October 2026 | Regional competitive matrix — CONDITIONAL

Material platforms Competitive condition Unresolved economic question

United States Amazon; Walmart; Shopify; eBay ~ Amazon scale; Walmart store and grocery No audited matched share or line profit
density

Europe Amazon; local; Temu/AliExpress Infrastructure transfers; regulation and retail ~ Country profit and matched shares
density vary unavailable

China Alibaba; JD.com; PDD Local platforms lead; Amazon lacks domestic ~ China metrics # US economic pressure
scale

Southeast Asia Shopee; Lazada; TikTok Shop; Local logistics, payments and mobile Profit, GMV and exposure not comparable

Temu commerce matter

CCI View: Amazon’s US advantages are not automatically portable: local buyer-seller density, payments, regulation and logistics shape each regional
contest.

Limitations: Regional leadership does not equal pressure on Amazon’s US economics. Country-level profit and consistent market-share denominators

remain unavailable.

Source: Accepted Amazon Research Block C; evidence through 19 October 2026. Produced by Capital Cycle Intelligence
Method: Regional synthesis of established presence, competitive capabilities and unresolved economic impact; no manufactured cciintelligence.com
shares.

Capital Cycle Intelligence Page 152 of 301 Amazon Deep Dive Report



Cloud Competition: A Different Frontier

AWS operates within a competitive environment distinct from Amazon's consumer businesses.

Enterprise cloud customers evaluate providers based on reliability, performance, security, service capabilities, integration, pricing
and other operational requirements.

Large organisations may maintain relationships with several providers.

Some workloads may be difficult or expensive to migrate.

Others may be designed to operate across different environments.

The result is a market in which established customer relationships and technical capabilities matter, but customers retain choices.
Al introduces additional complexity.

Demand for specialised computing capacity may strengthen established cloud providers.

At the same time, new technologies and competing infrastructure offerings may alter the economics of particular workloads.

Customers may increasingly compare not only the availability of computing capacity but the cost of obtaining useful output from
that capacity.

That distinction could become important as Al services develop.
A provider may possess substantial infrastructure while facing pressure to deliver more computing performance at lower prices.

The economic advantage therefore depends on the relationship between capability, customer demand, pricing and the capital
required to deliver the service.
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AMZ-20 — Cloud Infrastructure Market Shares

AMZ-20 — Cloud Infrastructure Market Shares

Q2 2026 | Global cloud infrastructure services share, percent — external estimate

AWS

28%
Microsoft

20%
Google Cloud
Other providers

CCI View: AWS remained the largest provider at an estimated 28%, while Microsoft and Google together reached 35%; the top three represented 63%
of the market.

Limitations: Synergy market share is an external estimate using an infrastructure-services denominator. It is not reported segment revenue, profit or

return on capital.

Source: Synergy Research Group, Q2 2026 review, 30 July 2026. Produced by Capital Cycle Intelligence

Method: One-provider shares; “Other” equals 100% less the top three. cciintelligence.com

AMZ-20 presents the estimated global market shares of cloud infrastructure services providers for the second quarter of 2026.

According to the external market estimate, Amazon Web Services retained the largest individual share at 28%, followed by
Microsoft at 20% and Google Cloud at 15%. Other providers collectively accounted for the remaining 37%.
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The three largest providers therefore represented approximately 63% of the global market, demonstrating substantial concentration
among the leading infrastructure platforms.

AWS's position reflects the scale of its established cloud infrastructure business and its continuing importance within the global
computing ecosystem.

However, market leadership must be distinguished from the rate at which that leadership is changing.

Microsoft and Google Cloud together represented an estimated 35% of the market, illustrating the significance of competing
infrastructure platforms and the continuing contest for enterprise and artificial-intelligence workloads.

The 37% attributed to other providers also demonstrates that meaningful activity exists outside the three largest platforms.

These figures are external estimates based on a defined cloud infrastructure services market. They are not equivalent to the
companies' reported segment revenue, operating profit or return on invested capital.

Differences in business reporting, product classification and infrastructure-service definitions mean that market-share estimates
should not be used to infer directly comparable profitability.

Nor does a single quarter establish whether AWS is gaining or losing share over time. That assessment requires consistent
observations across multiple reporting periods.

For CCI, the central question is whether AWS can translate its established market position into durable growth, resilient margins and
attractive returns as competition and Al-related capital requirements intensify.

AWS remains the largest individual cloud infrastructure provider in this estimate. Its market leadership is established, but
the future economic return on the capital required to defend and extend that position remains conditional.

The Global AI Competitive Frontier

The next phase of competition may be shaped by the interaction between established cloud platforms, specialised infrastructure
providers, semiconductor suppliers, software developers and AI model companies.

Different participants may capture value at different points in the economic chain.
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Some provide computing hardware.

Others build and operate data centres.

Others develop models, applications or services that customers use.

The economic value created by Al will not necessarily be distributed evenly among these participants.

A company providing infrastructure may benefit from rising demand while facing competition that limits pricing power.
A supplier of scarce technology may temporarily capture attractive economics.

An application provider may create substantial customer value without owning the underlying computing assets.

These relationships can change as technology develops and capacity expands.

Amazon's position through AWS provides a meaningful opportunity to participate in this emerging ecosystem.

But the opportunity must be assessed relative to the capital required and the competitive responses of other participants.

AMZ-21 — Cloud Growth & Investment Comparison

AMZ-21 examines the relationship between reported cloud growth and the scale of infrastructure investment being contemplated by
Amazon, Microsoft and Alphabet.

The upper panel shows the latest disclosed year-on-year cloud growth rates: AWS at 36.7%, Microsoft Azure at 43% and Google
Cloud at 82%.

These figures demonstrate strong demand across all three platforms, although the reported growth rates are not directly comparable

measures of economic performance. The businesses differ in scale, reporting definitions, product composition and starting revenue
bases.
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AMZ-21 — Cloud Growth & Investment Comparison

Latest disclosures to Q2 / FYQ4 2026 | Cloud growth and company-wide capex intentions — CONDITIONAL

805 LATEST DISCLOSED CLOUD GROWTH

82%

75%
60%
45% 36.7%
30%
15%
0%

43%

APPROXIMATE 2026 COMPANY-WIDE CAPEX INTENTION

$240bn ~$220bn
$200bn ~$190bn ~$180bn
$160bn
$120bn
$80bn
$40bn
$0bn

AWS Microsoft Azure Google Cloud

CCI View: All three platforms reported rapid cloud growth while their parents signalled very large infrastructure investment; competitive intensity is
rising with demand.

Limitations: Cloud definitions differ across AWS, Azure and Google. All capex figures are company-wide intentions—not cloud-only spend or

contractual obligations.

Source: Amazon Q2 2026; Microsoft FY2026 Q4 and Q3 call; Alphabet Q2 2026 filings. Produced by Capital Cycle Intelligence

Method: Separate panels show disclosed YoY cloud growth and approximate company-wide 2026 capex intentions. cciintelligence.com

The lower panel presents approximate 2026 company-wide capital expenditure intentions of $220 billion for Amazon, $190 billion
for Microsoft and $180 billion for Alphabet.

These figures reflect the scale of the broader investment programmes being pursued by the parent companies. They are not measures
of cloud-only expenditure, nor should they be interpreted as contractual commitments or amounts already incurred.

The combined picture illustrates an important capital-cycle dynamic.
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Rapid growth in cloud and Al-related demand is encouraging multiple major providers to expand infrastructure simultaneously.

That investment may support future capacity, technological capability and revenue growth. However, it also raises the possibility
that industry-wide supply expands faster than profitable demand, placing pressure on utilisation, pricing and incremental returns.

The chart does not establish which provider is investing most efficiently.

Nor does the relationship between reported cloud growth and parent-company capital expenditure provide a valid calculation of
return on invested capital.

For CCI, the essential question is whether the substantial capital being deployed across the industry ultimately generates sufficient
incremental operating profit and cash flow to justify its cost.

The evidence confirms rapid cloud growth alongside exceptionally large investment intentions. It does not yet establish that
the resulting infrastructure will deliver attractive long-term economic returns.

The Risk of Winning Customers but Losing Economics

A business can succeed commercially while disappointing economically.
Amazon may expand into a new market, attract customers and increase revenue.

But if the investment required to establish and maintain the business is too large relative to the cash generated, the economic return
may be inadequate.

The same risk applies to cloud infrastructure.

A provider may win substantial customer demand but face high equipment costs, competitive pricing and repeated replacement
requirements.

Revenue may increase without a proportionate improvement in free cash flow.
This is why market leadership, revenue growth and capital productivity must remain separate elements of the analysis.

A strong competitive position can improve the probability of attractive returns.
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But it does not eliminate the need to measure them.

The Advantage of Financial and Strategic Flexibility

Amazon's diversified operations provide a potential advantage in financing long-term investment.

The company possesses substantial operating cash generation and businesses at different stages of maturity.

That can create flexibility to pursue opportunities requiring considerable upfront capital.

A smaller competitor may face greater financial constraints when attempting to match such investment.

But financial flexibility is not an unlimited economic advantage.

It can allow Amazon to continue investing through periods of uncertainty.

It can also allow management to sustain investment programs whose returns take longer than expected to emerge.
The ability to finance a project should therefore not be confused with evidence that the project deserves financing.
Capital allocation remains central.

Financial strength expands the choices available to management. Investment discipline determines whether those choices
create value.

What the Evidence Establishes

Amazon's competitive position is substantial, but it varies across businesses and markets.
North America provides evidence of a mature consumer platform capable of generating considerable operating profit.
International operations demonstrate that Amazon's economic outcomes can differ materially across geographies.

AWS provides a strong position within cloud infrastructure, but competition and Al-related investment create additional questions
about future returns.
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The available financial record does not allow us to independently calculate comparable project-level returns across every geography
or competitor.

Nor should differences in reported revenue, operating income or capital expenditure be interpreted without accounting for business
models and disclosure conventions.

The evidence supports the conclusion that Amazon possesses meaningful global competitive capabilities.

It does not establish that every expansion opportunity will produce equally attractive economics.

The CCI Read

Amazon's global competitive position provides a substantial foundation for future growth.

Its consumer ecosystem, fulfilment capabilities, advertising relationships and AWS platform offer advantages that would be difficult
to reproduce in their entirety.

But the global opportunity is economically uneven.

Different markets require different infrastructure, face different competitors and offer different opportunities to earn attractive
returns.

Amazon's international operating performance demonstrates why global scale should not be treated as a single measure of economic
success.

The emerging Al infrastructure market introduces another competitive frontier in which substantial investment may create valuable
capabilities while also increasing the risk of excess capacity and pressure on returns.

For investors, the central implication is clear.

Amazon's ability to compete globally is established. Its ability to earn attractive incremental returns from every major
frontier of expansion is not.

The next stage of our investigation must examine the structural risks that could weaken those returns, particularly within cloud
computing and Al infrastructure.
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CCI Principle

The size of a market defines the opportunity. Competitive structure and capital productivity determine how much of that
opportunity becomes economic value for shareholders.
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Chapter 11 — Cloud Competition and Structural Risk

When a growing market becomes a more demanding place to earn attractive returns

Amazon Web Services has become one of Amazon's most important sources of operating profit.

Its success demonstrates that substantial investment in computing infrastructure can create a valuable business supported by
technical capabilities, customer relationships and economies of scale.

In FY2025, AWS generated approximately $128.7 billion in revenue and $45.6 billion in operating income.
Those results establish the strength of the existing business.
But the next phase of cloud computing may present a different economic challenge.

Artificial intelligence is changing the types of computing capacity customers require, the infrastructure providers must build and the
competitive relationships through which services are delivered.

The opportunity is substantial.
So is the investment required to pursue it.

The central question is whether AWS can preserve its economic advantages as the industry commits extraordinary amounts of capital
to expanding and upgrading infrastructure.

A business can retain its customers, increase its revenue and remain strategically important while earning lower returns on
the capital required to serve them.

Understanding that possibility is essential to evaluating Amazon's future.
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The Difference Between Industry Growth and Industry Profitability

A growing industry creates opportunities for businesses to expand.
But growth also attracts competition.

When demand increases rapidly, established companies may invest to capture additional customers. New entrants may identify
opportunities to offer specialised services. Suppliers may develop technologies that change the economics of delivering those
services.

The result can be a powerful expansion in both demand and productive capacity.

If demand grows faster than capacity, providers may benefit from high utilisation and supportive pricing.
If capacity grows faster than profitable demand, competition may intensify and returns may weaken.
The distinction is central to cloud infrastructure.

Demand for computing services may continue increasing for many years.

Yet the profitability of supplying those services will depend on the relationship between customer demand, available capacity,
pricing, operating costs and capital requirements.

The growth of cloud computing is therefore not sufficient evidence that every additional dollar invested in cloud infrastructure will
earn an attractive return.

We must examine the competitive structure through which that growth is converted into economic value.

The Established Cloud Competitive Environment

AWS operates alongside other major cloud providers possessing substantial financial resources, technical expertise and enterprise
customer relationships.

These competitors are capable of making significant infrastructure investments.
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They can develop new services, expand computing capacity and compete for enterprise workloads.

This creates a different competitive environment from one in which a dominant infrastructure provider faces numerous smaller
businesses with limited resources.

Amazon's scale is meaningful.
But its largest competitors also possess considerable scale.
That reduces the likelihood that financial capacity alone will provide a permanent competitive advantage.

Instead, AWS must compete through the quality and breadth of its services, infrastructure performance, customer relationships,
operating efficiency and the economics of the computing capacity it provides.

The challenge becomes more demanding when technological change requires several competitors to invest simultaneously.
Each provider may be acting rationally from its own perspective.
Collectively, however, their investment decisions can create an industry-wide increase in capacity.

Whether that capacity earns attractive returns depends on how demand develops relative to supply.

Switching Costs: Protection With Limits

Enterprise cloud infrastructure can become deeply embedded in a customer's operations.

Applications, databases, security systems, networking arrangements and development processes may depend on particular services.
Moving these workloads can require time, specialist expertise and operational risk.

Those characteristics create switching costs.

They can support customer retention and provide an established provider with opportunities to supply additional services.

AWS benefits from these relationships.
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But switching costs are not permanent barriers.

Customers may design new applications differently from existing systems.

They may distribute workloads across multiple providers.

They may negotiate commercial terms using alternative infrastructure options.

And technological developments may reduce the difficulty of moving particular workloads over time.

This means the competitive advantage created by switching costs may vary between existing and new workloads.

A customer may retain a substantial established AWS environment while choosing another provider for a new application or Al
service.

That distinction matters.
Protecting an installed customer base is not necessarily the same as winning the next generation of demand.

The durability of AWS's competitive position therefore depends partly on its ability to remain attractive for new workloads, not
simply on the difficulty of migrating existing ones.

AI Changes the Basis of Competition

Traditional cloud computing involves a broad range of infrastructure and software services.
Artificial intelligence introduces additional requirements.

Customers may evaluate providers according to access to specialised processors, model capabilities, performance, reliability and the
cost of producing useful computational output.

These requirements may change quickly as technology develops.

A provider that possesses attractive infrastructure today may need to upgrade equipment or services to remain competitive tomorrow.
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The competitive advantage may therefore depend increasingly on the ability to adapt infrastructure efficiently.

That creates an important capital-allocation problem.

Investment must be committed before the long-term technological outcome is fully known.

Providers may need to choose equipment, architecture and capacity based on expectations about future customer requirements.
If those expectations prove accurate, the infrastructure may become highly productive.

If technology develops differently, some assets may deliver lower returns than anticipated.

The risk is not simply that Al demand disappoints.

It is that AT demand grows while the technologies required to serve it change faster than the investment can earn its expected return.

The Risk of Technological Obsolescence

Technological obsolescence is particularly important when infrastructure contains expensive computing equipment.

A data-centre building may remain useful for many years.

The economic usefulness of the processors and other equipment inside it may be more sensitive to technological progress.
New hardware may provide greater computing performance or improved energy efficiency.

New software techniques may change how much computing capacity is required for particular tasks.

Alternative architectures may become more attractive for certain workloads.

These developments can benefit customers and support wider Al adoption.

But they may also affect the economic life of existing infrastructure.

If equipment becomes less competitive sooner than expected, providers may need to replace or upgrade it earlier.
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That increases the capital required to maintain service quality.
It may also reduce the period available to recover the original investment.
The consequence can be significant even when reported revenue continues growing.

A provider may generate more revenue from Al workloads while committing an increasing amount of capital to sustain the
performance customers expect.

That is why the useful economic life of computing equipment is a central variable in the investment case.

Pricing Power and the Value Captured by Customers

Technological progress often reduces the cost of delivering a service.
That can be beneficial for infrastructure providers if costs fall faster than the prices customers pay.
But competition may transfer much of the benefit to customers through lower prices.

Cloud providers may compete by offering more computing capacity, improved performance or additional services for the same
expenditure.

This can increase customer adoption while placing pressure on the revenue earned per unit of computing output.
The effect on profitability depends on the relationship between price and cost.

If operating efficiency improves faster than pricing declines, margins may remain resilient or strengthen.

If pricing declines faster than costs, profitability may weaken.

If new equipment requires substantial capital expenditure, cash returns may become more demanding even where operating margins
remain attractive.

The economic question is therefore not whether computing becomes cheaper.
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It is who captures the value created by cheaper computing.

Customers may benefit through lower costs and improved capabilities.

Technology suppliers may capture value through specialised products.

Infrastructure providers may retain attractive returns if they possess sufficient efficiency, differentiation and customer relationships.

The distribution of those benefits will influence AWS's long-term economics.

Custom Technology: Opportunity and Execution Risk

One potential response to infrastructure cost pressure is the development of specialised technology.
Amazon has invested in its own computing technologies and supporting software capabilities.

Such efforts may provide opportunities to improve performance, manage costs or reduce dependence on particular external
suppliers.

If successful, these capabilities could strengthen AWS's competitive position.

They may allow Amazon to tailor infrastructure to customer requirements and improve the economics of delivering computing
services.

But developing technology internally introduces its own risks.

Products must perform competitively.

Customers must adopt them.

The supporting software ecosystem must be sufficiently useful.

And the investment required to develop, deploy and maintain the technology must be justified by the resulting economic benefits.
A proprietary solution is not automatically a superior solution.
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Its value depends on the performance, adoption and cost advantages it delivers.

We should therefore treat custom technology as a potential source of competitive strength rather than assume that its existence
establishes an attractive return.

Power, Construction and Infrastructure Constraints

The economics of cloud expansion are also influenced by physical constraints.

Data centres require suitable locations, reliable electricity, cooling, connectivity and supporting infrastructure.
Power availability can affect the timing and cost of expansion.

Construction delays can postpone the point at which new capacity begins generating revenue.

Equipment availability may influence deployment schedules.

These factors can create a gap between the decision to invest and the commencement of productive operations.
For a business committing substantial capital, delays matter.

The longer capital remains committed before producing cash, the more demanding the eventual return requirement becomes.
Infrastructure constraints may also affect competitors differently.

A provider with access to suitable facilities and power capacity may possess a temporary advantage.

But that advantage must still be translated into profitable utilisation.

Securing scarce infrastructure is valuable only if the resulting capacity earns sufficient returns.

Regulatory and Customer Concentration Risks

Cloud infrastructure providers operate within regulatory environments that can influence customer requirements and operating costs.
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Data protection, security, competition policy, procurement rules and geographic restrictions may affect where and how services are
delivered.

Some customers may require computing capacity to remain within particular jurisdictions.

Others may seek greater control over sensitive workloads or reduce dependence on a single provider.
These requirements can create opportunities for differentiated services.

They can also increase complexity and capital requirements.

Large commercial relationships introduce another consideration.

A substantial customer commitment may provide visibility into future demand.

But the economic outcome depends on the contract terms, service delivery, utilisation, pricing and the costs of meeting the
commitment.

Concentration in a limited number of major customers or workload categories could increase exposure if demand patterns change.

Without sufficiently detailed disclosure, investors should avoid assuming that announced commercial commitments translate directly
into durable operating profit or attractive returns on capital.
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Reading the Structural-Risk Framework

AMZ-17 — AI Capital Conversion Chain

AMZ-17 — Al Capital Conversion Chain

Evidence sequence at 19 October 2026 | Institutional analytical diagram

1. Investment

Observed

Cash capex; leases; PPE

Partly observed

PPE / CIP; commissioning incomplete

3. Utilisation

Unproven

Claims / commitments; no metered

Partly observed

AWS reported; Al split undisclosed

AWS reported; Al profit unknown

OCF / FCF; build-phase absorption

use
. v/ N J LN, 7,
5. Operating Profit 6. Cash Generation
Partly observed Observed consolidated

Consolidated ROIC; Al return undisclosed

CCI View: Investment, aggregate capacity and consolidated outcomes are observable. The Al conversion chain is incomplete because utilisation and

Al-specific economics remain undisclosed.

Limitations: Demand claims are not recognised revenue or returns. This is an evidence sequence, not proof of successful conversion.

Source: Amazon 2022 and 2025 Forms 10-K; Q2 2026 release where shown.

Method:

Capital Cycle Intelligence

ividence stages classified as reported observation, management claim, analytical calculation or undisclosed outcome.
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AMZ-17 traces the seven stages through which Amazon's Al infrastructure investment must ultimately generate an economic return:
investment, productive capacity, utilisation, revenue, operating profit, cash generation and return on capital.

The evidence is strongest at the beginning and at the consolidated financial reporting level. Amazon's capital investment is
observable, elements of capacity development are disclosed, and AWS revenue and operating profit are reported. Consolidated
operating cash flow and free cash flow can also be measured.

The critical gaps lie between these observations. Al-specific capacity utilisation, the revenue and operating profit attributable to that
capacity, and its incremental return on invested capital are not sufficiently disclosed to establish a complete conversion chain.
Reported AWS performance cannot, by itself, demonstrate that new Al infrastructure is earning an attractive return.

A constructive outcome would involve productive utilisation, resilient pricing, improving cash generation and returns that justify the
capital committed. A less favourable outcome could involve strong demand growth alongside excess capacity, pricing pressure, rapid
equipment replacement or persistently elevated reinvestment requirements.

The exhibit is therefore an evidence framework, not a forecast or proof of successful conversion. Its purpose is to distinguish what
Amazon has demonstrated from what investors must still verify.

The Risk of Structural Capital Intensity

One of the most important unresolved questions is whether the current infrastructure expansion represents a temporary investment
phase or a lasting change in the capital requirements of the business.

Under a temporary expansion, Amazon builds capacity ahead of demand.
As that capacity becomes productive, revenue and operating cash generation increase.
Capital expenditure may then moderate relative to the size of the business, allowing free cash flow to recover.

Under a structurally more capital-intensive model, continuing technological development and competition require repeated
investment.

New capacity may become productive, but the business must continually commit substantial additional capital to maintain
performance and market position.
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Revenue can grow in both cases.

Operating profit can grow in both cases.

Yet the amount of cash remaining after capital expenditure may differ significantly.
This is why free cash flow and capital productivity are central to the investment thesis.
The most important risk is not necessarily that AWS stops growing.

It is that growth becomes increasingly expensive to sustain.

Could AWS Remain Strong While Incremental Returns Weaken?

Yes.

An established infrastructure platform can continue generating substantial operating profit even if the returns on its newest
investments become less attractive.

Existing assets may remain productive.

Long-standing customer relationships may continue generating revenue.

The overall business may report strong financial results.

Meanwhile, newly installed capacity may face higher costs, weaker pricing or more demanding replacement requirements.
The distinction between the existing business and incremental investment is crucial.

Historical profitability demonstrates what Amazon has achieved.

It does not independently establish what the next generation of infrastructure will earn.

Investors must therefore avoid projecting historical returns onto new capital without considering changes in technology, competition
and industry capacity.
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The strength of the existing franchise provides evidence of capability. The returns on incremental investment determine
whether the franchise is becoming more valuable.

What Would Strengthen Our Conviction?

The investment case would strengthen if AWS continued growing while maintaining resilient operating profitability and
demonstrating improved cash generation relative to infrastructure investment.

Evidence that new computing capacity was becoming productively utilised would be important.

So would evidence that Amazon could deploy new technologies efficiently without repeated investment undermining capital
productivity.

The durability of customer relationships, competitiveness of AWS services and ability to maintain attractive economics across new
workloads would also matter.

Conversely, conviction would weaken if growth required persistently accelerating capital expenditure without a corresponding
improvement in cash generation.

Sustained pricing pressure, unexpected equipment replacement requirements or deteriorating infrastructure economics would
challenge the case.

A decline in reported AWS profitability would be important evidence, but it is not the only possible warning sign.
Capital requirements may become more demanding before the full effect appears in operating income.

This is why the cash-flow statement and capital cycle must remain part of the competitive assessment.

The CCI Read

AWS possesses substantial competitive strengths.

Its established customer relationships, technical capabilities and operating experience provide a credible foundation for participating
in the next phase of cloud and Al demand.
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Its existing financial performance demonstrates meaningful operating profitability.

But the competitive environment is evolving.

Other major providers possess the resources to expand infrastructure aggressively.

Technological progress may alter equipment economics and customer requirements.

Competition may transfer some of the benefits of improving computing efficiency to customers.

And the capital required to maintain a competitive platform may remain elevated for longer than investors expect.
These risks do not establish that AWS will fail to earn attractive returns.

They establish why continued growth cannot be treated as sufficient proof of investment success.

The central question is whether Amazon can convert its competitive capabilities into durable incremental cash returns after allowing
for the cost of sustaining technological leadership.

That remains unresolved.
For investors, the distinction is decisive.

AWS may remain an outstanding business while the returns on its newest infrastructure prove more demanding than its
historical success suggests.

Our assessment must therefore remain grounded in the economics of incremental investment rather than the scale of the opportunity
alone.

CCI Principle

Capital Cycle Intelligence Page 175 of 301 Amazon Deep Dive Report



PART IV — THE CCI ANSWER

What the Evidence Tells Us

The Question

Does Amazon possess competitive advantages durable enough to protect the returns on its enormous investment program—or will
competition, technological change and the demands of continued expansion progressively weaken those advantages?

What We Have Established

Amazon possesses a collection of meaningful competitive advantages developed through decades of investment and operational
execution.

Its marketplace connects consumers and sellers within a large commercial ecosystem.

Its fulfilment and logistics capabilities support convenience, selection and delivery services that would be difficult for a new
competitor to reproduce quickly.

Its advertising operations benefit from commercial activity taking place within that ecosystem.

Subscription relationships can reinforce customer engagement.

And AWS possesses substantial technical capabilities, established enterprise relationships and infrastructure experience.

These are not simply advantages of size.

They reflect operating systems, customer relationships and capabilities that have taken considerable time and capital to develop.

The financial evidence also demonstrates that these businesses can generate substantial operating profit.
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Amazon's North America segment produced approximately $29.6 billion in operating income during FY2025.

Its International segment generated approximately $4.8 billion.

AWS generated approximately $45.6 billion.

Together, those results demonstrate considerable operating earning power across Amazon's major reported segments.
But they also reveal important differences.

Amazon's businesses do not possess identical economics.

Its regional operations do not generate identical operating outcomes.

And the investment required to expand and defend its competitive position varies considerably between retail, logistics and cloud
infrastructure.

Amazon's competitive capabilities are established. Their economic value must still be assessed through the returns they
generate and the capital required to sustain them.

What the Evidence Suggests

Amazon's interconnected business system may provide advantages that extend beyond the capabilities of its individual operations.

The marketplace, fulfilment network, advertising business and subscription relationships can reinforce customer engagement and the
usefulness of the broader consumer platform.

AWS provides a separate source of infrastructure capability and operating profit.
The combination offers financial resources and strategic flexibility that many competitors do not possess.

These strengths may help Amazon invest through periods of uncertainty, adapt to technological change and pursue opportunities
requiring substantial upfront capital.

They may also support the development of new services that benefit from existing customer relationships and operating
infrastructure.
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But competitive advantage is not static.

A service that once differentiated a company may eventually become an industry standard.

Infrastructure that initially creates a barrier to entry may later require substantial continuing expenditure to preserve its relevance.
And technologies that strengthen customer relationships can also introduce new competitors or reduce existing switching costs.
The evidence therefore suggests that Amazon is well positioned to compete.

It does not establish that its advantages will protect historical levels of profitability or returns on every new investment.
The Global Competitive Frontier

Amazon's global reach creates substantial opportunities, but those opportunities do not possess uniform economics.
North America demonstrates the strength of a mature consumer platform.

International operations illustrate how competitive conditions, infrastructure requirements and business maturity can produce
different operating outcomes.

The same principle applies to cloud infrastructure.

AWS benefits from established technical capabilities and customer relationships, but it competes against other major providers
possessing considerable financial and technological resources.

As Al infrastructure expands, several competitors may increase capacity simultaneously.

That creates the possibility of strong industry demand alongside greater pricing pressure or lower utilisation than individual
providers anticipated.

The outcome will depend on the relationship between profitable demand and the capacity being constructed.

A growing market creates opportunities for revenue. Competitive structure determines how much of that growth becomes
economic value for shareholders.
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This distinction is particularly important when investment requirements are rising.
What Remains Unresolved

The durability of Amazon's competitive advantages cannot be measured solely through historical revenue growth or operating profit.

We still need to understand how much capital will be required to preserve those advantages as technology and customer expectations
evolve.

For AWS, the most important uncertainties concern the economics of the newest Al infrastructure.

Amazon does not disclose sufficient project-level information to independently establish the complete utilisation, invested capital,
operating profit and lifetime cash returns of those assets.

That prevents us from determining whether the newest investments will reproduce the economic success of the established AWS
business.

We also cannot assume that technological leadership will translate into lasting pricing power.
Improvements in computing performance may reduce costs, but competition may transfer part of those benefits to customers.

Similarly, custom technology and established customer relationships may strengthen Amazon's position without necessarily
eliminating the need for substantial ongoing investment.

The unresolved question is therefore not whether Amazon can remain a major participant in cloud computing and Al.

It is whether participation will produce attractive incremental economic returns.
What Would Change Our Assessment

Our confidence in Amazon's competitive durability would strengthen if its established businesses continued generating resilient
operating profitability while the capital required to sustain them became more productive.

For AWS, constructive evidence would include sustained customer demand, resilient operating economics and improving cash
generation relative to infrastructure investment.
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Evidence that new computing capacity could remain productive over an economically attractive life would further support the
investment case.

For Amazon's consumer businesses, continued operating improvement without disproportionate increases in fulfilment and logistics
requirements would be encouraging.

Conversely, our assessment would weaken if competitive pressure required increasing investment merely to maintain existing
market position.

Persistently weaker incremental returns, pricing pressure, unexpectedly rapid equipment replacement or deterioration in operating
economics would challenge the durability of the advantages we have identified.

The important point is that these developments can emerge even while reported revenue continues growing.

We must therefore monitor the economics beneath the growth rather than rely on growth alone.
The Capital Implication

Amazon is a formidable business.

Its established capabilities, infrastructure and customer relationships provide a credible foundation for continued commercial
success.

But investment merit requires another test.

A shareholder does not receive an attractive return merely because a company is large, strategically important or capable of
expanding.

The return depends on the cash the business ultimately generates relative to the capital committed —and the price paid to participate
in that future.

Amazon's competitive advantages may support durable cash generation.

They may also require increasingly substantial investment to defend.
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The distinction will influence how much economic value the company creates during its next phase of expansion.

We can recognise Amazon's exceptional operating capabilities without assuming that every future investment will earn
exceptional returns.

That is the conclusion Part IV allows us to reach.

The next question is whether Amazon's prospective growth, cash generation and capital productivity justify the expectations already
reflected in its market valuation.

That takes us into Part V — The Investment Test.

CCI Principle
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PART V — THE INVESTMENT TEST

The Question

Can Amazon generate sufficient future growth, free cash flow and returns on capital to justify its valuation
—or does the current share price already reflect more economic success than the business can reasonably
be expected to deliver?

Why This Matters

An exceptional business is not automatically an exceptional investment.

Amazon has demonstrated the ability to build large, profitable businesses through long periods of reinvestment.

Its marketplace, logistics infrastructure, advertising operations and AWS platform possess meaningful competitive capabilities.
But shareholders do not purchase Amazon's history.

They purchase a claim on the economic value the company may generate in the future.

And the price they pay matters.

A business can continue growing, expand its operating profit and strengthen its competitive position while delivering disappointing
investment returns if those achievements were already anticipated in its valuation.

Conversely, a business facing substantial uncertainty may offer attractive investment opportunities if the price sufficiently
compensates investors for the risks involved.
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This distinction lies at the heart of disciplined capital allocation.

Business quality tells us what a company is capable of achieving. Valuation tells us what investors are being asked to pay for
that capability.

The relationship between the two determines investment merit.
For Amazon, that relationship has become especially demanding.

The company is undertaking an extraordinary infrastructure investment program at a time when artificial intelligence is creating
substantial opportunities and uncertainty.

Revenue growth may remain strong.

AWS may continue expanding.

Operating income may improve.

But none of those outcomes, considered independently, establishes that shareholders will earn an attractive return.

The investment must ultimately generate sufficient cash after allowing for the capital required to sustain and expand the business.
And those future cash flows must justify the price paid today.

That requires us to move beyond the question of whether Amazon can succeed.

We must ask how much success is required.

What We Need to Understand

We will begin by examining Amazon's growth assumptions.

Growth is an important source of potential value, but its economic contribution depends on the profitability and capital intensity
associated with that growth.
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An additional dollar of revenue does not necessarily create an equivalent increase in shareholder value.

We must understand whether growth translates into operating profit, free cash flow and attractive incremental returns on invested
capital.

‘We will then examine valuation.

Rather than treating a share price as a verdict on business quality, we will investigate the economic expectations embedded in the
price.

This requires distinguishing between what Amazon has already demonstrated and what investors must assume about its future.
We will consider the relationship between revenue growth, cash-flow margins, discount rates and long-term capital requirements.
Our objective will not be to manufacture a precise price target.

It will be to understand the range of economic outcomes that could justify the valuation—and the assumptions required to reach
them.

Next, we will examine the macroeconomic environment.
Interest rates, liquidity, growth and credit conditions influence the cost and availability of capital.
They also affect the discount rates investors apply to future cash flows.

For a business whose valuation depends significantly on economic benefits expected many years into the future, changes in the cost
of capital can be consequential.

A strong company can experience a substantial valuation adjustment even without a corresponding deterioration in its operating
performance.

Finally, we will bring the competing investment hypotheses together.

We will examine what must occur for Amazon to become a compounding infrastructure platform, what would indicate a more
persistently capital-intensive growth model, and what evidence might suggest that the capital cycle is turning against its economics.
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We will also consider how competition and global expansion could influence the outcome.
The purpose is not to select a preferred narrative and search for evidence to support it.

It is to establish the conditions under which each explanation becomes more or less credible.

From Forecasting to Testing Expectations

Forecasts are unavoidable when assessing investment value.

But forecasts are not facts.

They are conditional estimates built from assumptions about future business performance and economic conditions.

A valuation may appear precise because it produces a specific number.

Yet that number can change materially when assumptions about growth, cash-flow conversion or the required return change.
We must therefore treat valuation as a test of expectations rather than a prediction disguised as certainty.

The question is not simply what Amazon might be worth under an optimistic or pessimistic scenario.

It is what the current price requires the business to achieve—and whether the evidence supports those requirements.

This approach helps distinguish between an attractive company and an attractive investment opportunity.

It also creates a disciplined basis for changing our conclusions as new evidence emerges.

The greater the success already embedded in a valuation, the less room there may be for disappointment—even when the
underlying business remains strong.

Throughout this Part, we will maintain a clear separation between reported results, management intentions, analytical assumptions
and illustrative scenarios.

Each serves a different purpose.
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Reported results establish what has occurred.

Management intentions describe what the company expects or plans to undertake.
Analytical assumptions allow us to explore possible outcomes.

Scenarios reveal how changes in those assumptions influence investment value.

None should be mistaken for certainty about the future.

CCI Principle
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Chapter 12 — Growth and the Economic Value of Expansion

Why more revenue does not automatically mean more value

Amazon has built its reputation on growth.

What began as an online retailer developed into an interconnected business spanning commerce, fulfilment, advertising,
subscriptions and cloud computing.

That expansion created substantial operating scale and new sources of profitability.
It also required enormous amounts of capital.

For much of Amazon's history, investors were willing to look beyond near-term profitability and cash generation because they
believed reinvestment would create greater economic value in the future.

In important respects, that belief was vindicated.

AWS became a major source of operating profit. The consumer ecosystem developed capabilities that would be difficult to
reproduce. Advertising added another substantial revenue stream.

But historical success does not settle the economics of future growth.

Amazon is now a much larger business, and its next phase of expansion is occurring within an increasingly capital-intensive and
competitive environment.

The investment question has therefore changed.

It is no longer enough to establish that Amazon can grow.
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We must determine whether its future growth can generate sufficient additional cash and returns on capital to justify both
the investment required and the expectations embedded in its valuation.

The Three Levels of Growth

Investors often discuss growth as though it were a single measure.
In reality, there are several stages between additional revenue and economic value creation.
The first is revenue growth.

This tells us whether customers are purchasing more goods and services, whether the business is expanding its commercial activity
or whether prices and business mix are changing.

Revenue growth is important because it establishes the scale of economic activity.

But revenue is not profit.

The second stage is operating profit growth.

This tells us whether the business is retaining more economic benefit after paying its recognised operating costs.
A company may generate additional revenue while operating profit grows more slowly because expenses increase.

Alternatively, operating profit may grow faster than revenue if the business benefits from improving efficiency, favourable business
mix or operating leverage.

The third stage is growth in economic value.
This requires us to examine the capital committed to generate the additional profit and the cash ultimately produced.

A business may report rising revenue and operating income while committing so much additional capital that returns become less
attractive.

That is the distinction we must preserve throughout Amazon's investment test.
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Revenue establishes commercial growth. Operating profit establishes operating progress. Returns on capital and future cash
generation determine whether that progress creates economic value.

Amazon's Growth Record

Amazon generated approximately $716.9 billion in revenue during FY2025.
Operating income reached approximately $80.0 billion.
These figures demonstrate the extraordinary scale of the company and the operating earning power developed across its businesses.

During the first six months of 2026, Amazon reported approximately $382.1 billion in revenue and $51.3 billion in operating
income.

The figures provide evidence of continued substantial business activity and operating profitability.
But the periods must be interpreted correctly.

FY2025 represents a complete financial year.

H1 2026 represents six months.

The half-year results should not be treated as a complete annual outcome or mechanically doubled to produce a verified FY2026
result.

Nor should consolidated revenue and operating income be interpreted as though every Amazon business possesses identical growth
characteristics.

Retail, advertising and AWS have different operating models, margins and capital requirements.
Changes in the mix of those businesses can materially influence consolidated profitability.

That makes the composition of growth particularly important.
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Not All Revenue Is Economically Equal

Consider two hypothetical sources of additional revenue.

The first generates substantial operating profit while requiring relatively little additional capital.
The second requires expensive new infrastructure and produces a lower operating return.

Both contribute to revenue growth.

But their economic value may be very different.

Amazon's businesses illustrate why this distinction matters.

Advertising can generate revenue from commercial activity within an established marketplace, although its standalone profitability
and invested capital are not fully disclosed.

Third-party seller services benefit from Amazon's commercial ecosystem but also depend on fulfilment, technology and other
operating capabilities.

AWS generates substantial operating profit but requires considerable infrastructure investment.
Online retail involves different economics again, including inventory, fulfilment and delivery requirements.
The consolidated revenue figure combines these activities.

It therefore tells us how much revenue Amazon generates, but not how much incremental economic value each additional dollar
creates.

For that, we need to examine business mix, operating profitability and capital productivity.

Growth Through Business Mix

The composition of Amazon's revenue has evolved as its businesses have developed.
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AWS, advertising and third-party seller services have become substantial components of the broader economic system.

This matters because growth in different activities can have different consequences for consolidated operating profit.

An increase in revenue from a business with relatively strong operating economics may contribute disproportionately to profitability.
But we must avoid assuming that an apparently attractive revenue category automatically possesses superior standalone returns.

Amazon's public disclosures do not provide complete operating-income and invested-capital measures for every reported revenue
category.

In particular, revenue categories should not be confused with Amazon's reported operating segments.
The distinction prevents us from assigning unsupported profitability or capital-efficiency characteristics to individual activities.
A shift in business mix may improve consolidated economics.

Whether it actually does so must be established through the reported financial record and the capital required to support that growth.

Operating Leverage: When Growth Becomes More Profitable

Operating leverage describes the potential for operating profit to increase faster than revenue as a business expands.
Some costs do not rise proportionately with each additional unit of activity.

When existing infrastructure can support greater demand, the business may generate additional revenue without incurring an
equivalent increase in every operating expense.

Amazon's fulfilment network and AWS infrastructure can potentially benefit from this effect.
Higher utilisation may improve the economics of assets already in place.

But operating leverage can work in both directions.

If demand falls short of expectations, fixed costs may become more burdensome relative to revenue.
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If new capacity must be constructed before additional demand can be served, operating leverage may weaken during the investment
phase.

And if competition requires lower prices or additional services, revenue growth may not translate into proportionate profit growth.

For Amazon, the important question is whether newly installed infrastructure eventually produces sufficient profitable utilisation to
improve the relationship between revenue and operating costs.

That is one way capital expenditure can translate into operating value.

It is not, by itself, proof that the investment earns an adequate return.

Growth and Incremental Returns on Capital

The economic quality of growth depends on the returns generated by additional capital.
Suppose a company invests $10 billion in new assets.

If those assets eventually generate $2 billion in sustainable annual after-tax operating profit, the simple relationship between profit
and invested capital appears attractive.

If the same investment produces only $500 million, the economics are much less compelling.
These hypothetical figures illustrate the principle rather than describe Amazon's projects.

The proper assessment must also consider the timing of returns, additional investment requirements, asset life and the risk associated
with future cash generation.

For Amazon, we can examine consolidated return-on-invested-capital measures as a diagnostic.

Under the conventions used in this investigation, CCI's calculated consolidated ROIC improved from approximately 4.6% in
FY2022 to 11.3% in FY2023 and 17.5% in FY2024, before moderating to approximately 15.4% in FY2025.

These figures are analytical calculations rather than a separately disclosed Amazon measure.
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Their interpretation depends on the definitions of after-tax operating profit and invested capital used in the calculation.

They suggest that Amazon's consolidated operating economics improved materially over much of the period before moderating in
FY2025.

But they do not establish the returns on the newest Al infrastructure.

A consolidated return combines businesses and assets at different stages of maturity.

Strong returns from established operations can coexist with weaker returns on recent investment.

Likewise, newly constructed assets may depress a current return measure before their full earning potential becomes visible.

The consolidated figure is therefore useful, but incomplete.

The Incremental Capital Productivity Question

The next question is whether recent increases in invested capital are producing proportionate increases in after-tax operating profit.
This is an important distinction from the average return earned across the entire business.

A company may possess a highly profitable established asset base while earning lower returns on its newest investment.
Alternatively, it may be building assets whose economic contribution has not yet matured.

CClI's unlagged FY2024-FY2025 incremental after-tax operating-return diagnostic was approximately 6.8% under the
investigation's stated conventions.

That result deserves attention, but it must not be overstated.

It compares changes in financial measures over a limited period.

It is not a verified lifetime return on the assets commissioned during that period.
It is not a project-level internal rate of return.
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And it does not establish that Amazon's Al investment programs will ultimately earn 6.8%.

The calculation is better understood as a warning against automatically extending historical consolidated returns to newly committed
capital.

The average return on a company's existing assets does not tell us what its next dollar of investment will earn.

That is the central growth question facing Amazon.

Growth Can Create Value —or Consume It

Growth creates economic value when the returns on additional capital exceed the return required to compensate investors for the
time and risk involved.

If a company consistently earns attractive incremental returns, reinvesting more capital can increase the value of the business.

If incremental returns fall below the required return, additional growth may destroy economic value even while revenue and
operating income rise.

This is one of the most important distinctions in investment analysis.

A business growing at 15% is not automatically more valuable than one growing at 5%.

The answer depends on the capital required, the cash produced, the durability of the returns and the price investors pay.

For Amazon, the extraordinary expansion of infrastructure makes this distinction especially consequential.

The company may generate substantial additional revenue from Al and cloud services.

But if the investment required to generate that revenue is too large, the resulting economic value may fall short of expectations.

Conversely, if new infrastructure achieves strong utilisation and attractive incremental returns, the current investment phase may
establish the foundations for substantial future cash generation.

The financial outcome depends on capital productivity, not growth alone.
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The Relationship Between Growth and Free Cash Flow

The capital cycle examined in Part III demonstrated that Amazon's operating cash generation remains substantial while free cash
flow has weakened.

That creates an important distinction between current cash-flow pressure and future growth potential.
Investment made today may support additional revenue and operating cash flow in future periods.

But the economic benefit depends on how much cash eventually emerges after continuing capital requirements.
A business may grow rapidly while reinvesting nearly all its operating cash.

That may be attractive if the reinvestment earns high returns.

It may be less attractive if growth requires repeated expenditure simply to maintain competitive position.

The relationship between growth and free cash flow therefore cannot be judged from revenue alone.

We must examine whether the investment cycle eventually produces a larger amount of cash available after necessary capital
expenditure.

For Amazon, that is a central condition of the investment thesis.

The Danger of Extrapolation

Amazon's history provides evidence of exceptional operating execution.
But it also creates a potential analytical trap.

Investors may assume that because previous investment programs generated substantial value, future investment programs will
produce similar results.

That assumption requires testing.
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Amazon's current scale is much greater than it was during earlier periods of expansion.

Its newest infrastructure investments are occurring within a competitive environment involving other exceptionally well-capitalised
technology companies.

The pace of technological change may also affect the economic life of computing equipment.

These differences matter.

Past success demonstrates management capability and the potential value of infrastructure investment.
It does not eliminate the possibility that future returns will be lower.

We should therefore use historical performance to inform our assessment without treating it as a guarantee.

What Would High-Quality Growth Look Like?

For Amazon, high-quality growth would involve more than increasing revenue.

We would expect to see evidence that additional business activity translates into sustained operating profitability.
We would want new infrastructure to achieve productive utilisation.

We would look for improvements in operating cash generation relative to the capital required.

And we would seek evidence that incremental returns remain attractive after accounting for competition, depreciation, replacement
investment and the cost of capital.

A constructive outcome might involve continued AWS growth, resilient operating margins and a gradual recovery in free cash flow
as newly installed capacity becomes productive.

A less favourable outcome could involve strong revenue growth accompanied by persistently high capital intensity and limited
improvement in cash generation.

Both outcomes are consistent with a growing business.
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Only one may provide sufficiently attractive economics for shareholders.

The Growth Assumptions We Must Test

As we move towards valuation, we need to examine several assumptions.

How quickly can Amazon's revenue grow from its already substantial base?

How much of that growth can translate into operating profit?

Will the mix of businesses support improving consolidated profitability?

How much capital must be committed to sustain expansion?

And how much free cash flow can ultimately emerge once the current infrastructure investment cycle matures?
These questions are connected.

Higher growth may require greater investment.

Higher margins may depend on utilisation and business mix.

Stronger free cash flow may depend on capital intensity moderating.

A valuation that assumes rapid growth, substantial margin expansion and sharply lower investment requirements must therefore
explain why those outcomes can occur together.

The assumptions should form a coherent economic story.

They should not simply be selected because they produce an attractive valuation.

The CCI Read

Amazon has demonstrated substantial commercial growth and operating capability.
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Its established businesses provide a credible foundation for further expansion.

But the economic value of future growth depends increasingly on the returns earned on additional capital.

The company's current infrastructure investment program creates the possibility of substantial future revenue and operating profit.
It also creates a demanding requirement for utilisation, capital efficiency and cash generation.

Historical consolidated returns provide useful evidence about Amazon's established business.

They do not independently establish the returns on its newest investments.

The investment case therefore requires us to distinguish between growth that expands the company and growth that increases its
economic value.

Amazon does not need to stop growing for shareholder returns to disappoint. It only needs to generate less economic value
from future growth than investors have already priced in.

That brings us directly to valuation.
The next question is not simply what Amazon might achieve.

It is what the current share price requires the company to achieve—and whether those expectations provide an attractive balance
between opportunity and risk.

CCI Principle
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Chapter 13 — Valuation and Opportunity Cost

When an exceptional business meets the price of exceptional expectations

Amazon has demonstrated an extraordinary ability to build businesses.

Its consumer ecosystem operates at enormous scale. AWS generates substantial operating profit. Advertising has become an
important source of revenue. And the company is investing heavily in the infrastructure it believes will support the next phase of
growth.

These achievements help explain why investors may assign considerable value to Amazon.
But they do not establish that its shares are attractively priced.

A business can perform exceptionally well while its shareholders earn disappointing returns.
That can happen when the price paid already assumes exceptional future performance.

The distinction is fundamental.

When investors purchase Amazon shares, they are not purchasing its historical revenue, its existing infrastructure or the capital it has
already committed.

They are purchasing a claim on the future economic benefits those assets and capabilities may generate.
The investment question is therefore not simply whether Amazon will continue succeeding.

It is whether Amazon can generate enough future economic value to justify the success already reflected in its valuation.
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The Difference Between Price and Value

A share price is observable.
Economic value is estimated.

The share price reflects transactions between buyers and sellers, influenced by expectations, required returns, liquidity conditions
and changing perceptions of risk.

Economic value depends on the cash a business can generate for its capital providers over time.

These are related concepts, but they are not identical.

A company's share price may rise because investors expect stronger growth, higher profitability or lower future risk.
It may also rise because the discount rate applied to future cash flows falls.

Conversely, a share price may decline even when operating performance remains strong if investors demand a higher return or
become less confident about future outcomes.

This is particularly relevant for businesses whose valuations depend on substantial cash generation many years into the future.
Amazon's current investment cycle makes that relationship especially important.
The company is committing substantial capital today in anticipation of future economic benefits.

Investors must assess both the likelihood of those benefits and the price being paid for them.

Establishing the Valuation Reference

For this investigation, we use a valuation reference dated 19 October 2026.

At that reference point, Amazon's share price was approximately $262.45.
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The working valuation framework indicated an equity market capitalisation of approximately $2.831 trillion and enterprise value of
approximately $2.853 trillion.

These are reference estimates rather than continuously updated market values.
There is also an important measurement limitation.

The working enterprise-value calculation combines the October share price with a share-count reference from July and balance-sheet
information from June.

Those inputs do not share a single reporting date.

The resulting enterprise value is therefore suitable as a provisional analytical reference, but it should not be presented as a precisely
synchronised market valuation.

The reference figures should therefore be interpreted as provisional analytical estimates, with their differing measurement dates
explicitly recognised rather than treated as a precisely synchronised valuation.

That qualification does not invalidate the exercise.
It establishes the precision with which we should interpret its results.

Valuation is sensitive to assumptions. We should not introduce false precision before the assumptions themselves have been
tested.

Reading the Reverse Valuation Sensitivity

AMZ-23 — Reverse Valuation Sensitivity

AMZ-23 reverses the conventional valuation process by asking what level of future cash generation would be required to justify
Amazon's accepted reference enterprise value of approximately $2.853 trillion.

Rather than estimating a fair value from a single forecast, the exhibit calculates the constant unlevered free-cash-flow margin
necessary to reconcile that enterprise value across sixteen combinations of revenue growth and weighted average cost of capital.
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AMZ-23 — Reverse Valuation Sensitivity

19 October 2026 valuation snapshot; 10-year model | Required unlevered free-cash-flow margin, percent — illustrative

WACC 8%

Growth 6%

Growth 8%

Growth 10% 11.89%

Growth 12% 10.18%

WACC 9%

19.38%

12.31%

WACC 10% WACC 11%

22.56% 25.79%

16.82% 19.38%

16.79%

w: At the reference 10% revenue-growth and 9% WACC case, Amazon must sustain a 14.32% unlevered cash-flow margin to reconcile the

accepted $2.853 trillion enterprise value.

ions: The 16 cases are reverse-solved assumptions

not forecasts, fair values, price targets or recommendations. Terminal growth is fixed at

e: Accepted Amazon Research Block D R1; evidence through 19 October 2026.

I: Each cell solves a constant UFCF margin from FY2025 revenue across 10 years to the accepted reference enterprise value.

The horizontal axis varies the discount rate from 8% to 11%, while the vertical axis varies assumed annual revenue growth from 6%

to 12%.

The highlighted reference case assumes 10% annual revenue growth and a 9% weighted average cost of capital.
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Under those assumptions, Amazon would need to sustain an unlevered free-cash-flow margin of approximately 14.32% within the
model to support the reference enterprise value.

The sensitivity is substantial.

At the same 10% revenue-growth assumption, increasing the discount rate from 8% to 11% raises the required margin from
approximately 11.89% to 19.38%.

Conversely, at a constant 9% discount rate, increasing assumed revenue growth from 6% to 12% reduces the required margin from
approximately 19.38% to 12.31%.

These relationships demonstrate how valuation expectations depend simultaneously on future business expansion, cash conversion
and the cost of capital.

A higher assumed growth rate can reduce the margin required to support a given valuation, but only if that growth translates into the
cash flows specified by the model.

A higher discount rate increases the cash-generation burden because future cash flows are valued less generously.
The analysis also has important limitations.

The sixteen outcomes are reverse-solved model requirements, not forecasts of Amazon's future margins, estimates of intrinsic value
or investment recommendations.

The model uses a ten-year projection horizon, a fixed 2.5% terminal growth assumption and a constant unlevered cash-flow margin
derived from the accepted starting revenue and enterprise-value assumptions.

It does not establish whether Amazon can actually achieve the required margins, particularly while funding substantial Al
infrastructure investment.

For CCI, the exhibit defines the economic performance that investors must ultimately observe if the current valuation is to be
supported.

The central question is not whether Amazon can continue growing. It is whether growth, capital intensity and cash
conversion can combine to deliver the sustained free cash flow already implied by the market's valuation.
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Why Conventional Multiples Can Mislead

Investors often begin valuation with familiar measures such as price-to-earnings or enterprise value relative to operating profit.
These measures can be useful.

They provide a shorthand comparison between market value and a particular measure of financial performance.

But they also have limitations.

Amazon's earnings reflect businesses with different operating economics and capital requirements.

Accounting profit includes depreciation and other non-cash items, while capital expenditure appears in the cash-flow statement.

A company undertaking extraordinary infrastructure investment may report substantial operating profit while producing relatively
little free cash flow.

That is precisely the tension we identified in Part III.

A multiple of operating profit can therefore look more attractive than the underlying cash economics if sustaining growth requires
exceptionally large capital commitments.

The reverse can also occur.

Current free cash flow may look unusually weak because a company is investing ahead of future demand.

A valuation based entirely on the depressed current figure could overlook the earning potential of newly constructed assets.
Neither accounting profit nor current free cash flow should be interpreted in isolation.

The correct question is how much sustainable cash the business can generate over time after funding the investment required to
preserve and expand its competitive position.
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The Reverse-Valuation Approach

Traditional valuation begins with forecasts and calculates an estimated value.
Reverse valuation begins with the market's valuation and asks what operating outcomes would be required to support it.
That changes the investigation.

Instead of asking whether we can produce a forecast that makes Amazon appear attractive, we ask what the existing price requires us
to believe.

How quickly must revenue grow?

How much cash must remain after operating costs and investment?

How long must those economics persist?

What return must investors require for the risks involved?

And how much of the estimated value depends on cash flows expected far into the future?

These questions are especially important for Amazon because its current investment program creates a substantial gap between
reported operating cash generation and free cash flow.

A valuation may assume that this gap eventually narrows.
But the timing and magnitude of that improvement must be justified.

The reverse valuation turns a market price into a set of economic expectations that can be tested against evidence.

The Importance of Free Cash Flow Margins

A free cash flow margin expresses cash remaining after the defined capital investment relative to revenue.

For the historical analysis, we have used operating cash flow less cash purchases of property and equipment.
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For an enterprise valuation, however, the cash-flow measure must be defined consistently as cash available to all providers of capital,
including the appropriate treatment of taxes, reinvestment and financing-related items.

These measures should not be assumed to be identical.
The reverse-valuation scenarios in this investigation use an illustrative unlevered free-cash-flow framework.
That distinction is important.

The scenario margin should not be interpreted as a direct forecast of Amazon's reported free cash flow under its historical cash-flow
convention.

It represents an assumed economic cash-flow conversion rate within the valuation model.
The purpose is to understand what level of sustainable cash generation could justify the enterprise valuation.

Not to imply that the assumed margin has already been achieved.
Read The Phased Cash Conversion Requirement

AMZ-24 — Phased Cash-Conversion Requirement

This sensitivity replaces a constant Year 1 cash-flow margin with a phased conversion path that improves as capacity matures. The
chart shows how delayed utilisation and cash generation affect the margin required later in the forecast period. It is a reproducible
valuation illustration rather than a forecast of Amazon's reported performance. The model retains its stated revenue-growth,
discount-rate and terminal assumptions while making the timing of cash conversion explicit. The economic lesson is that cash
generated later has a lower present value, placing a heavier burden on mature-period performance.

The phased cash-conversion requirement illustrates how the timing of economic returns changes the burden placed on Amazon's
future performance. Under the accepted illustrative scenario, the unlevered free-cash-flow margin begins at 8.0% in Year 1 and
increases progressively to approximately 18.59% by Year 10. of valuation: cash generated later is worth less and places a heavier
burden on mature-period performance.
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AMZ-24 — Phased Cash-Conversion Requirement

lllustrative 10-year reverse-valuation schedule | Unlevered free-cash-flow margin, percent

22%
20%
18%
16%

14% ® © ° ° © @ @ © ©

14.32%
1200

10%
8%
6%
4%
2%
0%

Y1 Y2 Y3 Y4 Y5 Y6 Y7 Y8 Y9 Y10

CCI View: The accepted phased case starts at an 8.0% margin and must reach 18.59% by Year 10 to reconcile the same enterprise value when revenue
growth moderates after Year 5.

Limitations: Illustrative reverse solution—not guidance or forecast. The 14.32% line uses a different constant-growth case and shows timing only.

Source: Accepted Amazon Research Block D R1; evidence through 19 October 2026. Produced by Capital Cycle Intelligence
Method: Margins ramp linearly; revenue grows 10% in Years 1-5 and 6% thereafter; WACC 9%; terminal growth 2.5%. cciintelligence.com

The model assumes revenue growth of 10% annually during Years 1-5, moderating to 6% thereafter, with a 9% weighted average
cost of capital and a 2.5% terminal growth assumption.
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The horizontal 14.32% reference line represents the constant-margin requirement from a different valuation scenario examined in
AMZ-23. It provides a useful visual comparison of cash-conversion timing but is not an equivalent forecast under identical growth
assumptions.

The rising margin path reflects an important consequence of delayed cash generation.

If substantial infrastructure investment initially absorbs cash while productive capacity is being developed, a greater proportion of
the valuation burden must be carried by later-period cash flows.

For Amazon, this places considerable importance on the successful conversion of Al infrastructure investment into productive
utilisation, operating profitability and ultimately free cash flow.

The exhibit does not establish that Amazon will achieve the required margin progression.
Nor does it demonstrate that the shares are necessarily overvalued or undervalued.
Instead, it defines the economic conditions necessary for the accepted phased scenario to reconcile the reference enterprise value.

A less favourable outcome could emerge if capital expenditure remains structurally elevated, asset replacement requirements
increase, competitive pricing weakens or incremental cash generation develops more slowly than assumed.

A more constructive outcome would require evidence that infrastructure utilisation, operating leverage and cash conversion are
improving sufficiently to support the required progression.

The central lesson is that valuation depends not only on how much cash Amazon ultimately generates, but also on when that
cash becomes available and how much additional capital is required to produce it.

The Difference Between Immediate and Gradual Cash-Flow Improvement

A constant free-cash-flow margin is analytically convenient.

But it may not reflect the way an infrastructure investment cycle develops.
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Amazon is currently committing substantial capital ahead of the full economic benefits becoming visible.
If the investment proves productive, cash conversion may improve gradually as new assets reach higher utilisation.
The working valuation framework therefore also considers a phased cash-flow-margin path.

Under an illustrative scenario using 10% annual revenue growth, a 9% discount rate and 2.5% terminal growth, the model can
reconcile the reference valuation with an unlevered free-cash-flow margin beginning at 8% in Year 1 and rising to approximately
18.6% by Year 10.

Again, these are assumptions—not reported results or predictions.

The distinction between the constant and phased scenarios is important.

The first assumes substantial cash conversion from the beginning of the forecast.

The second allows weaker initial cash conversion but requires considerably stronger economics later.
That shifts more of the burden into the future.

And the further into the future those benefits are expected, the more sensitive the valuation becomes to execution, competition and
the discount rate.

The phased scenario therefore illustrates an important investment risk.

Delaying the cash does not eliminate the economic requirement. It increases the importance of eventually delivering it.

Terminal Value: The Future Beyond the Forecast

A discounted cash-flow valuation usually includes an explicit forecast period followed by a terminal value.
The terminal value represents the estimated worth of cash flows generated beyond the detailed forecast.
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For a business expected to operate and grow for many decades, that component can be substantial.

But it is also sensitive to assumptions.

A terminal growth rate must be consistent with a sustainable long-term economic environment.

The discount rate must appropriately reflect the risk of the cash flows.

And the terminal cash-flow measure must allow for the reinvestment required to sustain the assumed growth.

This last point is particularly important for Amazon.

We cannot assume that infrastructure investment becomes negligible while the business continues growing indefinitely.
Computing equipment requires replacement.

Facilities require maintenance.

Competitive capabilities must be renewed.

And technological change may create continuing capital requirements.

A terminal valuation that assumes attractive growth without the necessary reinvestment would overstate economic value.

The model must therefore connect long-term growth to sustainable capital productivity.
Reading the Opportunity Cost Comparison

AMZ-25 — Opportunity Cost Comparison

AMZ-25 examines Amazon's investment opportunity cost by comparing its cash-generation and reinvestment characteristics with a
Treasury yield reference and selected large-cap technology businesses.

The purpose is not to rank these alternatives by a single financial measure. It is to establish the different economic burdens and risks
that an investor must consider when allocating capital.
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AMZ-25 — Opportunity Cost Comparison

Market observations at 19 October 2026; latest reported periods | CONDITIONAL comparison framework

Alternative / status Operating / market evidence Investment intensity Material comparability limit

Rate-duration risk; not an equity-return

Treasury — RESOLVED 5.15% par yield; 19 Oct 2026 No operating reinvestment T
° = orecast
Microsoft — PARTIAL FY2026 margin 46.78%; OCF—capex $67.0bn  Cash capex / revenue 34.95% l)lt‘f.c‘l"cnl. mix and period; Azure economics
© undisclosed
Alphabet — PARTIAL H1 2026 margin 35.03%; OCF-capex $4.3bn Cash capex / revenue 35.09% H1 period; gains and share classes complicate

valuation

Amazon — SOURCE METRICS FY2025 margin 11.16%; TTM OCF-capex Cash capex / revenue 23.57% 1\|1‘M.(|A periods; negative simple FCF during
$7.6bn the build

Matched valuation R S e Not available on a reconciled Periods, capital structures and share classes

UNRESOLVED Peer EV and valuation multiples e R

CCI View: Amazon’s reinvestment burden and cash conversion must be judged against a risk-free reference and alternative large-cap operating
outcomes—not business quality alone.

Limitations: The peer enterprise-value and valuation-multiple comparison remains unresolved. Periods, accounting, capital structures and business

mixes are not fully matched.

Source: Accepted Amazon Research Block D R1; evidence through 19 October 2026. Produced by Capital Cycle Intelligence
Method: Reported or calculated source metrics are shown without ranking; unresolved matched valuation remains explicit. cciintelligence.com

The Treasury reference provides an observable yield of approximately 5.15% as at 19 October 2026. Unlike an operating business,
this reference does not require ongoing corporate capital expenditure to generate its contractual cash flows. However, it carries
interest-rate and duration risks and should not be interpreted as a forecast of realised equity returns.

Capital Cycle Intelligence Page 211 of 301 Amazon Deep Dive Report



Microsoft provides an alternative large-cap operating model. The exhibit reports a FY2026 operating margin of approximately
46.78% and operating cash flow less capital expenditure of approximately $67.0 billion, alongside substantial reinvestment
requirements.

Alphabet provides another comparison, with an HI 2026 operating margin of approximately 35.03% and operating cash flow less
capital expenditure of approximately $4.3 billion for the stated period.

Amazon's reported FY2025 operating margin of approximately 11.16%, together with negative trailing operating cash flow less
capital expenditure of approximately $7.6 billion, illustrates the cash-conversion pressure associated with its current investment
programme.

The capital expenditure-to-revenue measures also demonstrate meaningful differences in investment intensity across the companies,
although the reporting periods and business mixes are not fully aligned.

These observations must not be treated as directly comparable investment returns.

The businesses differ in their revenue composition, capital structures, accounting treatment, growth opportunities and reinvestment
requirements.

Most importantly, the exhibit does not provide a fully reconciled comparison of enterprise values, valuation multiples or prospective
returns.

Those unresolved elements prevent a defensible conclusion that one equity is definitively cheaper, more attractive or economically
superior to another.

For CCI, the central question is whether Amazon's prospective incremental cash generation offers sufficient compensation for its
capital intensity, execution risks and valuation requirements relative to available alternatives.

Opportunity cost is not simply the return another investment might provide. It is the economic return Amazon must deliver
to justify committing capital to its particular combination of growth, reinvestment and uncertainty.
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Opportunity Cost: What Else Could Capital Earn?

Valuation does not occur in isolation.

Investors have alternatives.

Capital allocated to Amazon cannot simultaneously be allocated to another investment.

The relevant comparison is therefore not simply whether Amazon can generate a positive return.

It is whether its prospective return adequately compensates for the risks involved relative to other available opportunities.
This is the principle of opportunity cost.

A business may be attractive in absolute terms but less attractive than another investment offering a stronger prospective return for
comparable risk.

Likewise, a high-quality business may become more appealing when its price falls sufficiently to improve the prospective return.

For Amazon, opportunity cost is particularly relevant because the investment thesis depends on future cash generation emerging
from a substantial current investment program.

The investor must consider both the return required and the uncertainty surrounding its delivery.

The Risk-Free Rate and the Cost of Capital

Government bond yields provide an important reference point for the returns available on financial assets.
They also influence the discount rates applied to future cash flows.

The working research reference for the US 10-year Treasury yield on 19 October 2026 is approximately 5.15%, subject to
independent source verification.
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That figure should not be treated as an authenticated final publication input until the source and observation date have been
reconciled.

The broader principle is more important than any single observation.
When the return available on government securities rises, investors may demand higher prospective returns from riskier assets.
That can increase the discount rate applied to future corporate cash flows.

For a company whose valuation depends substantially on economic benefits expected many years ahead, the effect can be
significant.

A higher discount rate reduces the present value of a given future cash-flow stream.
A lower discount rate increases it, all else equal.
This means Amazon's share price can change materially even if its operating outlook remains broadly intact.

Valuation risk and business risk are related, but they are not identical.

Why the Discount Rate Matters So Much

Consider two businesses.
The first generates substantial cash immediately.
The second requires years of investment before its most significant cash flows are expected to emerge.

If investors demand a higher return, the value of cash received far in the future generally falls more sharply than the value of cash
received sooner.

Amazon possesses established cash-generating businesses, but its current infrastructure investment program places considerable
emphasis on future returns.

That creates sensitivity to the cost of capital.
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The valuation may become more demanding if bond yields remain elevated or investors require a greater risk premium.
Conversely, lower required returns could support a higher valuation without an equivalent improvement in business economics.
This is why CCI separates the operating investment thesis from the market's valuation of that thesis.

A business can be progressing operationally while its share price struggles because the discount-rate environment has changed.
Equally, a rising share price does not necessarily establish improving capital productivity.

Price is the output. The economic assumptions and cost of capital are among the inputs.

The Margin for Disappointment

The concept of margin of safety is often associated with buying an asset below a conservative estimate of its value.
But it also has a useful interpretation within reverse valuation.
How much can the business disappoint before the current price becomes difficult to justify?

If the valuation requires strong growth, improving cash conversion and favourable discount-rate assumptions, several things must go
right.

A modest shortfall in growth may be manageable.

A modest delay in cash-flow recovery may also be manageable.

But if several assumptions disappoint simultaneously, the effect on valuation can become substantial.

For Amazon, this is especially important because growth, capital expenditure and competitive conditions are connected.
Stronger AI demand may support revenue growth but require additional infrastructure investment.

More competition may increase customer adoption while reducing pricing power.

Rapid technological progress may improve computing efficiency while shortening equipment lives.
Capital Cycle Intelligence Page 215 of 301 Amazon Deep Dive Report



The valuation must therefore be tested against combinations of outcomes rather than isolated assumptions.

What the Market May Be Assuming

The working reverse-valuation analysis indicates that substantial future cash generation is required to support Amazon's reference
enterprise value under the illustrated assumptions.

That conclusion should not be overstated.

The scenarios do not reveal the actual beliefs of every investor.

They do not establish a unique market-implied forecast.

And they do not prove that the shares are mispriced.

Different combinations of growth, margins, discount rates and terminal assumptions can reconcile to the same valuation.
The exercise instead reveals the economic burden of the price.

Investors paying the reference valuation are exposed to the possibility that Amazon's future cash generation may fall short of the
assumptions necessary to justify that price.

They also retain the possibility that Amazon performs better than those assumptions.

The question is whether the evidence supports a sufficiently attractive balance between those outcomes.

What Would Strengthen the Valuation Case?

The valuation case would strengthen if Amazon demonstrated that its substantial infrastructure investment was translating into
durable incremental cash generation.

Evidence of improving capital productivity would be particularly important.
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So would sustained AWS operating strength, resilient competitive positioning and a recovery in free cash flow supported by
productive assets rather than deferred necessary expenditure.

The case would also become more attractive if the market price declined without a corresponding deterioration in the underlying
economics, improving the prospective return available to investors.

Conversely, the valuation case would weaken if capital intensity remained persistently elevated without sufficient improvement in
cash generation.

Lower-than-expected incremental returns, greater competition or a higher required return could also make the existing valuation
more demanding.

The important distinction is that Amazon does not need to fail operationally for the valuation to disappoint.

It may simply deliver less economic success than investors were already paying for.

The CCI Read

Amazon is an exceptional operating business with substantial growth opportunities.

Its established infrastructure, customer relationships and operating capabilities provide a credible foundation for future economic
value creation.

But its valuation requires us to distinguish between business success and investment success.

The working reverse-valuation framework demonstrates that substantial future cash conversion is necessary to support the reference
enterprise value under the illustrated assumptions.

Those requirements are sensitive to growth, margins, capital intensity, discount rates and terminal assumptions.
The analysis does not establish a definitive fair value or a price target.
It establishes the economic questions investors must answer.

Can Amazon convert its extraordinary infrastructure investment into sustained incremental cash generation?

Capital Cycle Intelligence Page 217 of 301 Amazon Deep Dive Report



Can it protect those returns against competition and technological change?
And can it do so at a level sufficient to justify the price already being paid?

The investment case is strongest when evidence of improving capital productivity supports the cash-flow expectations
embedded in valuation. It is weakest when the price requires success that the operating evidence has not yet demonstrated.

That is the central valuation test.

CCI Principle
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Chapter 14 — The Macroeconomic Environment and the Cost
of Capital

Why a company's operating success and its investment returns can move in different directions

Amazon does not operate independently of the global economy.

Its consumer businesses depend on household expenditure, commercial activity and the financial health of merchants.

AWS serves customers whose technology spending is influenced by business conditions, investment priorities and access to capital.
Its infrastructure expansion depends on equipment, construction, electricity, labour and the availability of suitable facilities.

And its market valuation is influenced by the returns investors require from future cash flows.

These relationships create several channels through which macroeconomic conditions can affect Amazon.

Some influence revenue.

Others influence costs and capital requirements.

Still others influence the valuation investors assign to the business.

The distinction matters because a deterioration in Amazon's share price does not necessarily indicate a deterioration in its
competitive position.

Equally, a rising share price does not establish that its capital productivity has improved.
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To understand Amazon as an investment, we must distinguish between the economic performance of the business and the
financial conditions through which that performance is valued.

The Three Forces Behind the Macroeconomic Environment

CCI examines the economic cycle through three connected forces:

Liquidity. Growth. Credit.

Each influences the economy through different mechanisms.

Liquidity concerns the availability and movement of money and financial resources through the system.

Growth concerns the direction and momentum of economic activity.

Credit concerns the availability, cost and quality of borrowing and the willingness of lenders and investors to provide capital.
These forces interact.

Stronger liquidity conditions may support financial markets and investment activity.

Improving growth may strengthen corporate earnings and household spending.

Healthy credit conditions may support financing and productive expansion.

But the relationships are not mechanical.

Liquidity can improve while growth remains weak.

Growth can remain resilient while credit conditions tighten.

And financial markets may respond to changes in expectations before those changes become visible in reported economic activity.
For Amazon, the purpose of this framework is not to forecast its share price from a single macroeconomic indicator.

It is to identify the economic conditions that could support or challenge the assumptions embedded in its investment case.
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Liquidity: The Financial Environment Around the Business

Liquidity influences the conditions under which investors allocate capital.

When financial liquidity is abundant and investors are willing to accept lower prospective returns, valuations of long-duration assets
may receive support.

When liquidity becomes more restrictive, investors may become more selective and demand greater compensation for risk.
The effect is particularly relevant for companies whose valuations depend on substantial future cash generation.

Amazon possesses established profitable operations, but its current infrastructure program also places considerable emphasis on cash
flows expected to emerge over future years.

That creates sensitivity to the financial environment.
A tightening in liquidity may affect Amazon's valuation even if the underlying business continues performing well.

Conversely, improving liquidity may support its share price without proving that the newest infrastructure investments are
generating attractive returns.

This is why CCI treats price as an output rather than the primary evidence of economic conditions.
We want to understand the inputs influencing that price.
For Amazon, liquidity is one of those inputs.

It is not a substitute for analysing the business.

Growth: The Demand Environment

Economic growth influences Amazon through several operating channels.
Consumer expenditure affects demand within its retail marketplace.
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Business activity influences the financial health of merchants and their willingness to spend on advertising and commercial services.
Corporate investment conditions influence demand for cloud infrastructure.

A stronger economic environment may support these activities.

But the relationships are not identical across Amazon's businesses.

Consumer spending may weaken while demand for certain cloud services remains resilient.

Businesses may reduce discretionary technology spending while continuing to invest in projects considered essential to productivity
or competitiveness.

Artificial intelligence may attract investment even during a period of slower broader economic growth.

Conversely, strong economic growth does not guarantee attractive returns on infrastructure investment if competition and capital
requirements rise simultaneously.

The important question is therefore not simply whether economic growth is accelerating or slowing.

It is how that change affects the demand, profitability and capital productivity of Amazon's individual businesses.

Credit: The Cost and Availability of Financing

Credit conditions influence both Amazon and the businesses operating within its ecosystem.

Merchants may depend on borrowing to finance inventory, expansion or working capital.

Consumers may be influenced by borrowing costs and household debt obligations.

Corporate customers may reconsider investment programs when financing becomes more expensive or difficult to obtain.
Amazon itself possesses substantial operating cash generation and access to financial resources.

That provides flexibility.
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But financial strength does not eliminate the economic cost of capital.

Even a company capable of funding investment internally must consider the return that capital could earn elsewhere.

Capital committed to infrastructure has an opportunity cost whether it is financed through debt, equity or internally generated cash.
This distinction is especially important when Amazon is undertaking an extraordinary investment program.

The question is not merely whether Amazon can afford the expenditure.

It is whether the expenditure earns a return sufficient to justify committing the capital.

Financial capacity makes investment possible. Capital productivity determines whether that investment creates value.

Interest Rates and the Valuation of Future Cash Flows

Interest rates influence the return investors require from financial assets.

Government bond yields provide a reference point for the opportunity cost of capital.

Corporate discount rates also incorporate compensation for business risk, financing structure and uncertainty.
When required returns increase, the present value of a given future cash-flow stream generally declines.
When required returns decrease, that present value generally increases.

This creates an important distinction between the business and its valuation.

Amazon could deliver the same future operating results under two different interest-rate environments.

Yet investors might assign materially different values to those results because the required return has changed.
The effect becomes more pronounced when substantial cash generation is expected further into the future.

For Amazon, the timing of infrastructure returns therefore matters alongside their eventual magnitude.
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Cash generated sooner has a different present value from equivalent cash generated many years later.

And a prolonged delay in the recovery of free cash flow can become more consequential when discount rates are elevated.

Why the Direction of Rates Is Not Enough

It is tempting to interpret falling interest rates as favourable and rising rates as unfavourable.

But the economic meaning depends on why rates are moving.

Interest rates may decline because inflation pressures are easing while economic growth remains resilient.

That combination could support valuations without necessarily undermining business demand.

Rates may also decline because economic conditions are deteriorating.

In that case, the benefit of a lower discount rate could be offset by weaker expected revenue, profitability or credit conditions.
Similarly, rates may rise because inflation expectations are increasing.

That can pressure valuations and business costs.

But rates may also rise because productivity and real economic growth expectations are improving.

Such an environment could support corporate investment and earnings even as higher discount rates make valuations more
demanding.

We must therefore examine the cause of a rate movement rather than assign a fixed investment conclusion to its direction.

The same movement in bond yields can carry different implications depending on the underlying economic regime.

Nominal Yields, Real Yields and Inflation Expectations

Nominal bond yields incorporate several influences, including expected inflation, real interest rates and compensation for holding
longer-duration securities.
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These components matter because they can move for different reasons.

Acrise in real yields may reflect stronger expected real returns available elsewhere in the economy or changes in monetary and
financial conditions.

An increase in inflation expectations may reflect concerns about future purchasing power.

Changes in term premiums may reflect uncertainty about inflation, interest rates, government borrowing requirements or the balance
between bond supply and demand.

For Amazon, these distinctions matter in two ways.

First, they influence the discount rates investors apply to future cash flows.

Second, they may affect the economic conditions under which the company invests and operates.
Higher real rates can make the hurdle for long-duration investment more demanding.

Higher inflation may increase certain operating and infrastructure costs.

But productivity improvements could potentially support economic growth while reducing some costs.
The net effect depends on which forces dominate.

We should therefore avoid treating the nominal bond yield as a complete explanation of the investment environment.

The Productivity Question

Artificial intelligence introduces a potentially important complication into the macroeconomic framework.

If Al materially improves productivity, businesses may be able to generate more output from a given quantity of labour, capital or
other resources.

Such improvements could support economic growth and corporate profitability.
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They could also influence the equilibrium level of real interest rates and the demand for investment capital.

For Amazon, a productivity-led expansion could create additional demand for AWS and related infrastructure services.
But the economic benefits would not necessarily accrue entirely to Amazon.

Customers might capture value through improved efficiency.

Competing infrastructure providers might capture some of the demand.

Technology suppliers might benefit from specialised equipment and software.

And competitive pricing could transfer part of the productivity gain to the wider economy.

The distinction returns us to the central investment question.

A productivity revolution may be economically transformative without guaranteeing exceptional returns for every company
providing the infrastructure.

The economic value created by a technology and the value captured by its investors are not necessarily the same.

The Capital-Demand Feedback Loop

Amazon's infrastructure program also sits within a broader expansion of capital demand.

Cloud providers, technology companies, utilities and other businesses may need to invest in data centres, electricity generation,
transmission networks and supporting equipment.

If several industries increase investment simultaneously, demand for physical and financial capital may rise.
That can create competition for construction capacity, electrical equipment, skilled labour and suitable sites.
It may also influence the cost of financing and the returns required by investors.

These effects are not inevitable.
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Productivity improvements, technological innovation and additional supply capacity may offset some pressures.
But the potential feedback loop deserves attention.

Strong Al demand may encourage more infrastructure investment.

More investment may increase competition for scarce inputs.

Higher costs may make attractive returns harder to achieve.

And if industry capacity expands faster than profitable customer demand, the resulting competitive pressure may further weaken
capital productivity.

The macroeconomic environment and Amazon's capital cycle are therefore connected.

The same forces that create the growth opportunity can influence the cost of capturing it.

The Dollar and International Conditions

Amazon operates across numerous markets and currencies.

Changes in the US dollar can influence the translation of international revenue and operating results into reported US-dollar figures.
They may also affect financial conditions and purchasing power in different economies.

A stronger dollar can reduce the translated value of some foreign-currency results, all else equal.

But currency movements do not affect every Amazon business or customer in the same way.

The operating consequences depend on where revenue is earned, where costs are incurred and how commercial arrangements are
structured.

Dollar strength can also coincide with tighter global financial conditions, although that relationship is not uniform across all periods.
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For CCI, the important distinction is between translation effects, underlying customer demand and changes in broader financial
conditions.

A movement in reported international revenue caused partly by exchange rates should not automatically be interpreted as an
equivalent change in the underlying competitive position.

Reading the Macroeconomic Framework

AMZ-26 — Liquidity, Growth & Credit Transmission Map

AMZ-26 maps the three macroeconomic transmission channels through which liquidity, economic growth and credit conditions may
influence Amazon's operating performance, capital requirements and market valuation.

The framework reflects CCI's governing principle that price is the output, while liquidity, growth and credit are fundamental inputs.

Liquidity primarily influences discount rates, risk appetite and the pricing of future cash flows. More supportive liquidity conditions
may improve the valuation environment for long-duration assets such as Amazon, while tighter liquidity may increase the discount
rate applied to expected future earnings.

Growth influences consumer spending, advertising demand and enterprise expenditure on cloud infrastructure. Stronger economic
activity may support Amazon's retail and AWS businesses, although the resulting benefits depend on operating margins, capacity
utilisation and the capital required to service that demand.

Credit influences financing costs, customer investment capacity and the hurdle rates applied to infrastructure investment. Tighter
credit conditions may constrain customers' spending and raise the economic return required from new capital commitments.

These channels can reinforce one another, but they can also diverge.
Stronger growth may support operating demand while simultaneously contributing to higher bond yields and discount rates.

Improving liquidity may support equity valuations without demonstrating an improvement in Amazon's underlying investment
returns.
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AMZ-26 | Liquidity, Growth & Credit Transmission Map

LIQUIDITY GROWTH CREDIT
Discount rates Consumer spending Financing costs
Risk appetite Advertising demand Customer investment capacity
Capital pricing Cloud expenditure Hurdle rates
AMAZON TRANSMISSION AMAZON TRANSMISSION AMAZON TRANSMISSION
Long-duration valuation Retail and marketplace demand Infrastructure economics
AWS utilisation Capital-intensive resilience

Future cash expectations

CCI View: Macro conditions can transmit through valuation, demand, utilisation and financing. No single pillar mechanically determines Amazon’s outcome.

Conceptual channels and CCI hypotheses, not estimated Amazon-specific causal coefficients. Sensitivities remain unquantified.

Limitations:

Source: CClI synthesis of locked Blocks A-D and Mandate 009.

Method: Conceptual map; no causal estimate.
Produced by Capital Cycle Intelligence
cciintelligen

And favourable financial conditions may coexist with deteriorating economics if infrastructure capacity expands faster than

profitable demand.
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The chart is therefore a conceptual transmission map rather than a quantitative model of Amazon-specific sensitivities.
It does not establish causal coefficients, predict share-price movements or provide a mechanical investment signal.

For CCI, the purpose is to identify which macroeconomic conditions may alter the assumptions supporting Amazon's investment
case, and then test those influences against company-level evidence.

The ultimate measure remains whether Amazon can convert its operating opportunities and substantial capital commitments
into durable cash generation and attractive incremental returns.

This map separates the liquidity, economic-growth and credit channels that may influence Amazon's operating environment and
valuation. Liquidity affects market financing conditions, growth affects customer and enterprise demand, and credit conditions
influence the cost and availability of capital. The transmission paths are analytical relationships rather than guaranteed causal
forecasts. A supportive macro environment may help demand and valuation without proving that Amazon's own investments will
earn attractive returns. The company-level test remains utilisation, margins, free-cash-flow conversion and incremental return on the
enlarged capital base.

Inflation pressures remain manageable.

Demand for cloud and Al services expands.

Under this environment, Amazon could benefit from stronger business activity and increasing demand for infrastructure.
However, stronger real growth could also support higher real yields.

That means improved operating prospects would not necessarily translate into proportionately higher equity valuations.

The investment outcome would depend on whether additional cash generation outweighed the effect of the required return.
2. Disinflationary Easing

Inflation moderates, financial conditions become more supportive and economic activity remains sufficiently resilient.

Lower discount rates could support the present value of future cash flows.
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Improving financial conditions might also benefit customers and investment activity.
This environment could be constructive for Amazon's valuation.
But lower rates alone would not establish that its infrastructure investments were earning attractive returns.

Capital productivity would still need to improve.
3. Capital-Cost Pressure

Demand for investment capital remains strong while bond yields or required returns stay elevated.
Infrastructure construction and financing conditions become more demanding.
Amazon may continue expanding, but the hurdle for value creation rises.

A project that appeared attractive under a lower cost of capital may offer a less compelling economic return when required returns
increase.

Under this environment, strong business execution could coexist with a more demanding market valuation.
4. Growth and Credit Deterioration

Economic activity weakens and credit conditions become more restrictive.
Consumer spending, merchant activity or portions of corporate technology expenditure may come under pressure.

Bond yields could decline if investors anticipate weaker growth, but that would not automatically offset reduced business
expectations or increased risk premiums.

Amazon's diversified operations and financial resources may provide resilience.
Nevertheless, slower demand could delay the productive utilisation of newly installed infrastructure.
That would increase the importance of capital discipline and cash-flow management.
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What the Scenarios Reveal

These environments demonstrate why the macroeconomic outlook cannot be reduced to a single bullish or bearish indicator.
A lower discount rate can support valuation while weaker demand challenges earnings.
Stronger growth can improve business prospects while higher yields reduce the present value of future cash flows.

And an expanding Al investment cycle can support Amazon's revenue opportunity while increasing competition for capital and
infrastructure resources.

The investment outcome depends on the interaction of these forces.
That is why CCI examines Liquidity, Growth and Credit together.
We seek to understand their direction, persistence and degree of agreement.

We do not assume that one favourable indicator is sufficient to establish a favourable investment regime.

What Amazon Can Control—and What It Cannot

Amazon can influence its investment decisions, operating efficiency, customer relationships, technology development and capital
allocation.

It can seek to improve utilisation, manage costs and adapt its services to changing demand.

It cannot independently determine global bond yields, monetary policy, currency movements or the financial conditions faced by its
customers.

Nor can it control the investment decisions of competing infrastructure providers.

This distinction matters because even strong management execution takes place within an external environment.
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A sound investment thesis must therefore allow for circumstances in which Amazon performs well operationally but faces less
favourable valuation conditions.

It must also recognise that supportive macroeconomic conditions cannot permanently compensate for inadequate returns on capital.

Macro conditions influence the environment in which value is created and priced. They do not replace the requirement to
create that value.

What Would Strengthen Our Assessment?

A constructive macroeconomic backdrop would involve conditions supportive of business demand, healthy credit availability and a
cost of capital consistent with the returns Amazon can earn on incremental investment.

Evidence of broader productivity improvement could strengthen the long-term demand case for cloud and Al infrastructure.
But we would still require evidence that Amazon was capturing sufficient economic value from that demand.

Our assessment would become more cautious if rising capital costs, weakening credit conditions or deteriorating growth prospects
made the expected cash-flow recovery more difficult.

We would also examine whether infrastructure investment was creating cost pressures or excess capacity that could weaken future
returns.

The purpose is not to predict every macroeconomic development.

It is to understand which developments would materially change the assumptions underlying the investment case.

The CCI Read

Amazon's investment case is exposed to both business execution and the macroeconomic environment.
The company possesses substantial operating capabilities and financial resources.

But its current infrastructure investment cycle makes the timing and magnitude of future cash generation especially important.
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Liquidity conditions may influence valuation.

Growth conditions may influence demand.

Credit conditions may influence the financial environment facing customers and the opportunity cost of capital.
Interest rates and risk premiums influence the present value investors assign to future economic benefits.

These forces can reinforce one another or move in conflicting directions.

The macroeconomic environment may therefore support or challenge Amazon's valuation without delivering a definitive verdict on
the underlying business.

Our conclusion is that Amazon's investment case must remain robust across more than one favourable macroeconomic scenario.
It should not depend exclusively on falling interest rates, abundant liquidity or uninterrupted economic expansion.

The strongest investment case is one in which improving business economics can justify the valuation without requiring the
macroeconomic environment to do all the work.

That is the standard we will apply.

CClI Principle
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Chapter 15 — The Competing Investment Hypotheses

Four possible futures. One investment decision. Evidence must determine which explanation
deserves our confidence.

Amazon's investment case contains an unusual combination of strengths and uncertainties.

The company possesses established businesses with substantial operating earning power.

It has demonstrated an ability to develop infrastructure, attract customers and create new sources of revenue.
Its competitive capabilities are meaningful.

And artificial intelligence may create another major expansion in demand for computing services.

Yet Amazon is also committing extraordinary amounts of capital at a time when the future economics of Al infrastructure remain
uncertain.

The investment program may establish the foundations for substantial future cash generation.

It may also create a business that requires persistently elevated expenditure to sustain its growth.

Competition could influence pricing, utilisation and the returns on new assets.

And even a successful operating outcome may prove insufficient if the valuation already anticipates greater success.
These possibilities cannot be resolved by selecting the most appealing narrative.

They require competing explanations that can be tested against evidence.

Our task is not to predict Amazon's future with certainty. It is to identify which economic explanation becomes more credible
as the evidence develops.
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Why Competing Hypotheses Matter

Investment analysis often begins with a conclusion.

An investor becomes convinced that a company will succeed or fail, then interprets subsequent information through that belief.
Strong results may reinforce an optimistic narrative.

Weak results may be dismissed as temporary.

Alternatively, a sceptical investor may interpret every increase in capital expenditure as evidence of deteriorating economics, even
when investment is creating productive capacity.

Both approaches risk confusing conviction with evidence.

CClI takes a different approach.

We begin with several plausible explanations.

Each must describe an economically coherent outcome.

Each must identify the conditions required for that outcome to occur.
And each must remain vulnerable to evidence that challenges it.

The objective is not to give every hypothesis equal weight indefinitely.
It is to prevent an early conclusion from becoming immune to revision.

For Amazon, four hypotheses capture the principal economic possibilities emerging from our investigation.
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Hypothesis A — The Compounding Infrastructure Platform

Under this hypothesis, Amazon's current investment program establishes the foundations for another substantial period of economic
value creation.

AWS and Al infrastructure attract growing demand.

New capacity becomes productively utilised.

Operating profitability remains resilient.

And capital expenditure eventually becomes more manageable relative to the cash generated by the business.
Amazon's established consumer ecosystem continues contributing operating profit and cash generation.
Advertising, seller services and other capabilities support the broader economic system.

The result is a company whose infrastructure investment produces durable incremental returns.
The Economic Mechanism

The hypothesis depends on the relationship between investment and future cash generation.

Amazon commits substantial capital before the full economic benefits are visible.

As new infrastructure becomes productive, revenue and operating cash flow expand.

Higher utilisation improves the economics of installed capacity.

If competitive conditions remain sufficiently favourable, Amazon retains an attractive share of the value created.

Over time, the cash generated by these assets exceeds the capital required to construct, maintain and replace them by an
economically attractive amount.

This is the mechanism through which infrastructure investment becomes compounding economic value.
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What Would Support Hypothesis A?

Evidence would include sustained demand for AWS services, resilient operating profitability and improving free cash flow relative to
capital expenditure.

We would also seek evidence that newly installed infrastructure was generating productive utilisation rather than merely expanding
available capacity.

Improving consolidated capital productivity would support the case, although it would not independently establish project-level Al
returns.

The hypothesis would strengthen if Amazon demonstrated that substantial investment was translating into durable incremental cash
generation.

What Would Challenge Hypothesis A?

The hypothesis would weaken if capital expenditure remained persistently elevated without a corresponding improvement in cash
generation.

It would also weaken if pricing pressure, technological replacement requirements or weaker utilisation reduced the returns on new
infrastructure.

Strong revenue growth alone would not be sufficient to preserve confidence.

The defining requirement is attractive economic returns on the additional capital committed.
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Hypothesis B — The Capital-Intensive Growth Machine

Under this hypothesis, Amazon continues growing and remains commercially successful.

AWS demand expands.

Al services become increasingly important.

The consumer ecosystem remains substantial.

Operating income may continue increasing.

But the business requires a persistently high level of reinvestment to sustain its competitive position.

Revenue and operating profit grow, while free cash flow improves more slowly than investors anticipate.
The Economic Mechanism

Infrastructure becomes productive, but technological change and competitive requirements create a continuing need for new
investment.

Equipment must be upgraded.

Additional capacity must be constructed.
Customer expectations increase.

And competitors continue investing aggressively.

Amazon remains an important infrastructure provider, but a substantial proportion of its operating cash generation must be
reinvested.

This does not necessarily imply operational failure.

It describes a business in which growth remains economically demanding.
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What Would Support Hypothesis B?

The hypothesis would gain credibility if AWS revenue and operating profit continued growing while capital expenditure remained
high relative to revenue and operating cash flow.

It would also be supported by evidence that new infrastructure required frequent upgrades or replacement investment.

Persistent pressure on free cash flow, despite strong operating performance, would be particularly relevant.
What Would Challenge Hypothesis B?

The hypothesis would weaken if capital intensity moderated sustainably while operating cash generation continued expanding.

Evidence that installed capacity could support substantial additional demand without proportionate reinvestment would also
challenge it.

The distinction between Hypotheses A and B is not whether Amazon grows.
Both allow for substantial growth.

The distinction is how much cash shareholders ultimately retain after funding that growth.
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Hypothesis C — The Capital Cycle Turns Against Amazon

Under this hypothesis, the industry investment cycle becomes less favourable.

Amazon and competing infrastructure providers expand capacity in anticipation of strong demand.
But profitable demand develops more slowly than expected, or industry capacity expands too quickly.
Pricing becomes more competitive.

Utilisation disappoints.

And returns on incremental investment weaken.
The Economic Mechanism

Rapidly expanding demand encourages substantial capital commitments.
Those commitments increase industry capacity.

If supply eventually exceeds demand at economically attractive prices, providers compete more aggressively to utilise their
infrastructure.

Customers may benefit from improved performance and lower prices.
But infrastructure providers may earn weaker returns.
Technological progress can intensify the problem if new equipment makes existing capacity less competitive sooner than anticipated.

The result may be an industry that continues growing while its capital economics deteriorate.
What Would Support Hypothesis C?

Evidence would include weaker utilisation, sustained pricing pressure, deteriorating operating economics or indications that installed
infrastructure was becoming economically obsolete faster than expected.
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A widening gap between capital committed and cash generated would be important.

We would also examine whether industry-wide capacity expansion was outpacing profitable customer demand.
What Would Challenge Hypothesis C?

The hypothesis would weaken if demand absorbed new capacity while pricing and operating economics remained resilient.

Evidence of productive utilisation and attractive incremental returns would challenge the view that the capital cycle was turning
against infrastructure providers.

The critical distinction is between temporary investment pressure and structural deterioration in industry returns.

Hypothesis D — The Global Competitive Frontier

Under this hypothesis, Amazon's future is shaped by increasingly differentiated competitive conditions across markets, technologies
and customer segments.

The company remains a major participant in global commerce and cloud infrastructure.
But the economics of expansion vary considerably.

Some markets and services generate attractive returns.

Others require substantial investment while delivering weaker profitability.

Competitive advantages remain meaningful but become less uniform across the business.
The Economic Mechanism
Amazon's scale and established infrastructure provide opportunities for expansion.

However, competitors, regulation, customer preferences and local operating requirements influence the economics of each market.

In cloud computing, different workloads may favour different technologies or providers.
Capital Cycle Intelligence Page 242 of 301 Amazon Deep Dive Report



Customers may distribute their activities across several platforms.
New applications may create opportunities for competitors that do not need to displace Amazon's entire established customer base.
The result is a more complex competitive landscape.

Amazon may succeed in some areas while facing greater economic pressure in others.
What Would Support Hypothesis D?

Evidence would include persistent differences in regional profitability, uneven capital productivity or changes in the competitive
position of AWS across different workloads.

It would also be supported by evidence that customers increasingly divided new technology expenditure among providers.

The key issue is whether Amazon's competitive advantages translate into attractive economics across the markets in which it is
expanding.

What Would Challenge Hypothesis D?

The hypothesis would weaken if Amazon demonstrated broadly resilient operating economics across its major markets and new
services.

Evidence that its established capabilities continued supporting attractive incremental returns across diverse customer requirements
would also challenge the more cautious interpretation.

This hypothesis does not require Amazon to lose its competitive position.

It requires us to recognise that competitive strength may be economically uneven.
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AMZ-27 — Four-Hypothesis Evidence Matrix
AMZ-27 | Four-Hypothesis Evidence Matrix

\HJ‘]H
A - Infrastructure Platform Scale, AWS profit and operating
gains

B - Capital-Intensive Growth | Heavy reinvestment constrains FCF

C - Capital Cycle Turns

D - Competitive Frontier

CCI View:
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AMZ-27 brings the four competing hypotheses into a common evidence framework, distinguishing supporting observations,
contrary evidence, unresolved questions and the developments that would strengthen or weaken each interpretation.

Hypothesis A — Infrastructure Platform recognises Amazon's established scale, AWS profitability and historical operating gains.
Its central unresolved question is whether the latest infrastructure investments will generate sufficiently attractive incremental
returns. Improving cash conversion would strengthen this interpretation; deteriorating returns on new capital would weaken it.

Hypothesis B — Capital-Intensive Growth reflects the substantial reinvestment currently constraining free cash flow. The decisive
question is whether this represents a temporary construction phase or a more permanent increase in the capital required to sustain
growth. Continued elevated expenditure without corresponding cash-flow recovery would strengthen the hypothesis, while
improving free cash flow as capacity matures would weaken it.

Hypothesis C — Capital Cycle Turns examines the possibility that technological obsolescence, competition and capacity
expansion eventually undermine infrastructure economics. These are credible risks, but systemic value destruction has not been
established. Evidence of falling returns on new capacity would strengthen this interpretation; improving utilisation and margins
would weaken it.

Hypothesis D — Competitive Frontier considers the constraints imposed by competing cloud platforms, retailers and regional
marketplace operators. Competitive pressure is observable, but its economic magnitude remains uncertain. Sustained erosion of
market position or profitability would strengthen this hypothesis, while resilient economics despite competition would weaken it.

The critical distinction is between evidence that is merely consistent with a hypothesis and evidence that genuinely distinguishes it
from the alternatives.

For example, strong AWS revenue growth could coexist with either attractive incremental returns or increasingly demanding capital
requirements. Revenue growth alone cannot resolve that question.

Similarly, weak free cash flow could reflect productive investment ahead of demand or a structurally less attractive business model.
The difference emerges through utilisation, capital productivity, operating margins and subsequent cash generation.

The matrix therefore provides an institutional monitoring framework, not a forecast, probability distribution or ranking of outcomes.
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CClI's task is to update conviction as discriminating evidence develops, while remaining willing to change the prevailing
interpretation when the facts change.

The Hypotheses Are Not Perfectly Exclusive

An important limitation of this framework is that Amazon's businesses may experience different economic outcomes simultaneously.
The consumer ecosystem could continue generating attractive returns while AWS experiences a more capital-intensive expansion.
Some Al infrastructure investments could become highly productive while others deliver weaker results.

International operations could improve while competition intensifies in particular cloud services.

The four hypotheses therefore represent dominant explanations for the investment outcome rather than mutually exclusive
descriptions of every business activity.

This matters because a company as large and diversified as Amazon rarely follows one perfectly uniform path.
Our task is to identify which forces become economically material to the consolidated business and its valuation.
The dominant hypothesis may also change over time.

A productive expansion can become capital intensive.

A capital-intensive expansion can eventually deliver attractive cash returns.

And an industry experiencing strong demand can later face excess capacity.

The framework must remain responsive to those transitions.

The Evidence That Matters Most

Several observations will be especially important in distinguishing the hypotheses.
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1. AWS Operating Economics

AWS revenue growth and operating profitability provide evidence about the performance of the established cloud business.
They can indicate whether Amazon continues capturing economic value from customer demand.
But segment operating income is not the same as project-level return on invested capital.

We must preserve that distinction.
2. Capital Expenditure and Cash Generation

The relationship between operating cash flow and capital expenditure is central.
If operating cash generation expands while capital intensity moderates, the compounding hypothesis becomes more credible.

If both operating cash generation and capital requirements continue rising together, the capital-intensive hypothesis may remain
plausible.

If expenditure increases while operating economics deteriorate, the adverse capital-cycle hypothesis deserves greater attention.
3. Incremental Capital Productivity

Consolidated ROIC and incremental-return diagnostics help us assess whether additional investment is translating into improved
operating economics.

These measures must be interpreted carefully because they combine assets at different stages of maturity.
They do not independently reveal the lifetime returns on Amazon's newest Al investments.

Nevertheless, sustained changes in capital productivity would be important evidence.

4. Competitive Conditions
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Pricing, customer demand, technology adoption and industry capacity influence the returns available to cloud infrastructure
providers.

Strong demand accompanied by resilient pricing and productive utilisation would be constructive.

Evidence of capacity pressure, weaker pricing or accelerated replacement requirements would raise questions about future returns.
5. Valuation Requirements

Even if Amazon performs well operationally, the investment outcome depends on the expectations embedded in its valuation.

The reverse-valuation framework established that substantial future cash conversion is required under the illustrative assumptions
examined.

We must therefore compare improving or deteriorating operating evidence with the economic success already reflected in the market
price.

A hypothesis can become more credible without necessarily making the shares attractive at every valuation.

What We Can Establish Today

The evidence establishes that Amazon possesses substantial operating capabilities and meaningful competitive advantages.

Its existing businesses generate considerable revenue and operating income.

AWS is an important source of operating profit.

And the company has demonstrated an ability to develop and operate infrastructure at enormous scale.

The evidence also establishes that Amazon's current investment program is exceptionally capital intensive.

Operating cash generation remains substantial, but free cash flow has come under pressure as capital expenditure has increased.

These observations are consistent with more than one hypothesis.
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They could represent the early stage of a productive infrastructure expansion.

They could indicate a business model becoming structurally more capital intensive.

Or they could precede a period in which industry competition makes returns more demanding.
The available evidence does not yet resolve those possibilities.

In particular, Amazon does not disclose sufficient project-level information to independently establish the lifetime cash returns of its
newest Al infrastructure investments.

That is a material limitation.

It should not be filled with assumptions presented as facts.

The Current CCI Interpretation

The strongest conclusion supported by the investigation is that Amazon is undergoing a major infrastructure investment phase whose
ultimate economic returns remain unverified.

This does not mean the investment program is unattractive.
It means the evidence required to establish its long-term economic success has not yet fully emerged.

Hypothesis A remains a credible constructive outcome because Amazon has demonstrated substantial operating capabilities and the
ability to build profitable infrastructure businesses.

Hypothesis B remains credible because the current investment program requires substantial capital and future maintenance and
replacement needs remain uncertain.

Hypothesis C represents a material risk if industry capacity, competition or technological change undermine returns.

Hypothesis D remains relevant because Amazon's competitive advantages and operating economics are not uniform across markets
and technologies.
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We therefore should not force a definitive ranking unsupported by the evidence.
The appropriate conclusion is conditional.

Amazon's future investment merit will depend on which hypothesis the emerging financial and operating evidence
increasingly supports—and whether the market valuation adequately compensates investors for the remaining uncertainty.

What Would Change Our View?

Our conviction in the compounding outcome would increase if capital productivity and sustainable free cash flow improved as
infrastructure utilisation matured.

We would become more cautious if revenue growth remained strong but required persistently elevated reinvestment without
corresponding cash generation.

Evidence of deteriorating industry economics would elevate the adverse capital-cycle hypothesis.

And persistent differences in returns across markets and workloads would increase the importance of the global competitive frontier.
These are not arbitrary narrative changes.

They are conditional responses to observable developments.

The purpose of the framework is to make those conditions explicit before the evidence arrives.

That reduces the temptation to reinterpret disappointing outcomes merely to preserve an existing belief.

The Role of Probability

Investment decisions necessarily involve uncertainty.
But uncertainty does not justify assigning numerical probabilities without an appropriate evidence base and methodology.
A precise percentage can create the appearance of analytical confidence even when the underlying information does not support it.

Capital Cycle Intelligence Page 250 of 301 Amazon Deep Dive Report



For Amazon, the principal uncertainties concern future infrastructure utilisation, pricing, technological replacement requirements,
capital productivity and the timing of cash-flow recovery.

These variables interact.

Their future distributions cannot be reliably inferred from the information examined here.

CCI therefore uses the competing hypotheses to structure judgement and identify discriminating evidence.
We do not assign unsupported numerical probabilities to the four outcomes.

As additional evidence emerges, our confidence in the competing explanations can change.

The objective is disciplined updating, not false precision.

The Investment Implication

The hypotheses lead to an important distinction.
A favourable business outcome does not automatically produce a favourable shareholder return.

Hypothesis A could become increasingly credible while the shares remain expensive relative to the cash generation reasonably
expected.

Hypothesis B could describe a commercially successful company whose returns to shareholders are constrained by continuing
reinvestment.

Hypothesis C could produce a more serious deterioration in capital economics.
And Hypothesis D could result in a mixture of attractive and disappointing outcomes across the business.
The investment decision must therefore consider both the evolving evidence and the valuation.

We are not choosing between believing in Amazon and rejecting Amazon.
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We are evaluating the relationship between its possible economic futures and the price required to participate in them.

The CCI Read

Amazon's established capabilities provide a credible foundation for future growth.
Its current infrastructure investment program creates the possibility of substantial additional economic value.

But the scale of that investment also increases the importance of utilisation, competitive conditions, technological durability and
incremental returns on capital.

The available evidence supports several plausible economic outcomes.
It does not justify treating the most optimistic outcome as inevitable.
Nor does it establish that the investment program will fail.

The appropriate position is to maintain competing hypotheses, identify the evidence that distinguishes them and allow conviction to
evolve as that evidence becomes available.

The most important question is whether Amazon's new infrastructure can generate durable cash returns sufficient to justify both the
capital committed and the expectations embedded in its valuation.

Until that relationship becomes clearer, the investment case remains a test of future capital productivity rather than a
conclusion established by historical business success.

That is the central finding of our competing-hypotheses analysis.

CCI Principle
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PART V — THE CCI ANSWER

What the Evidence Tells Us

The Question

Can Amazon generate sufficient future growth, free cash flow and returns on capital to justify its valuation—or does the current
share price already reflect more economic success than the business can reasonably be expected to deliver?

What We Have Established

Amazon has demonstrated substantial commercial growth and operating capability.
Its established businesses generate considerable revenue and operating profit.

AWS provides an important source of operating earnings, while Amazon's consumer ecosystem combines retail, marketplace
services, advertising, subscriptions and fulfilment capabilities.

These businesses provide a credible foundation for continued expansion.
But the economic value of future growth cannot be determined from revenue or operating income alone.
Growth requires capital.

And the amount of value created depends on the returns earned from that capital after allowing for operating costs, maintenance,
replacement investment and the time required to generate cash.

Amazon's current infrastructure expansion makes this distinction particularly important.

The company is committing substantial capital to cloud and artificial intelligence infrastructure before the full economic benefits of
that investment are visible.
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Operating cash generation remains substantial, but free cash flow has come under pressure as capital expenditure has increased.
That relationship does not establish that the investment program is unattractive.
It establishes that the future returns must justify the capital already being committed.

Amazon's growth opportunity is credible. The economic returns on its next phase of growth remain the central investment
test.

What the Valuation Requires

The reverse-valuation analysis introduced a different perspective.

Rather than beginning with a preferred forecast and calculating a price target, we began with the reference market valuation and
examined the economic assumptions required to support it.

The working analysis indicates that substantial future cash generation is necessary under the illustrated assumptions.
The valuation is sensitive to revenue growth, cash-flow conversion, discount rates and terminal assumptions.
It is also sensitive to the timing of cash generation.

A business that produces substantial cash sooner can support a different present value from one requiring many years of investment
before comparable cash flows emerge.

This matters for Amazon because its current investment program places considerable emphasis on future economic benefits.
The reverse-valuation scenarios are not forecasts.

They do not reveal a unique set of expectations held by investors.

And they do not establish a definitive fair value.

They identify the economic requirements associated with particular assumptions.

The central conclusion is that Amazon must deliver more than continued growth.
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It must eventually convert that growth into sufficiently durable cash generation to justify the valuation.

The higher the expectations embedded in the price, the less room there may be for disappointing outcomes.
The Cost of Capital Matters

Amazon's investment case is also influenced by the macroeconomic environment.

Liquidity conditions affect financial markets and investors' willingness to allocate capital.

Economic growth influences demand across Amazon's businesses.

Credit conditions influence customers, financing costs and the broader investment environment.

Interest rates and required returns affect the present value assigned to future cash flows.

These forces do not always move together.

Stronger economic growth may support Amazon's operating performance while higher real yields make valuations more demanding.
Lower interest rates may support the valuation of future cash flows while weaker economic conditions challenge business demand.

And a productivity-led expansion may create substantial demand for computing infrastructure without guaranteeing that
infrastructure providers capture all the resulting economic value.

This distinction is essential.

Amazon can influence its operating execution and capital allocation.

It cannot control the broader cost of capital or the investment decisions of its competitors.

The investment case must therefore be evaluated across more than one favourable macroeconomic environment.

Supportive financial conditions can improve the price investors are willing to pay. They cannot permanently substitute for
attractive economic returns.
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What the Competing Hypotheses Tell Us

The four competing investment hypotheses help us distinguish between different possible economic outcomes.

Under the Compounding Infrastructure Platform hypothesis, Amazon's investment program produces productive capacity,
durable incremental returns and substantial future cash generation.

Under the Capital-Intensive Growth Machine hypothesis, the business continues expanding but requires persistently elevated
reinvestment, limiting the cash ultimately available after capital expenditure.

Under the Capital Cycle Turns Against Amazon hypothesis, industry capacity, competition or technological change weaken the
economics of infrastructure investment.

Under the Global Competitive Frontier hypothesis, Amazon remains a substantial global business, but its competitive advantages
translate into uneven economic outcomes across markets, services and technologies.

Each hypothesis describes a plausible mechanism.

The available evidence does not justify treating one as certain.

Nor does it support assigning precise numerical probabilities to the outcomes.

Amazon's established operating performance supports the credibility of a constructive infrastructure outcome.
Its current capital intensity supports the need to examine a more demanding reinvestment model.

Industry competition and technological change create the possibility of weaker incremental returns.

And differences in business and regional economics reinforce the importance of evaluating competitive advantages at the level
where capital is actually deployed.

The hypotheses are therefore not competing stories to be selected according to preference.

They are alternative explanations to be tested as the evidence develops.
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What Remains Unresolved

The most important unresolved question concerns the economic returns on Amazon's newest infrastructure investments.

The company does not provide sufficient project-level disclosure to independently establish the complete invested capital,
utilisation, operating profit and lifetime cash returns of its Al infrastructure program.

We therefore cannot verify that the returns on those investments will reproduce the historical economics of the established AWS
business.

We also cannot establish when capital expenditure will moderate relative to operating cash generation, or whether continuing
technological change will require sustained replacement and expansion investment.

The long-term relationship between Al demand, industry capacity and pricing remains uncertain.

So does the proportion of Al-related economic value that Amazon will ultimately retain rather than pass to customers or share with
suppliers and competitors.

These are not minor details.
They are central variables in determining whether future growth creates attractive shareholder value.
The valuation adds another layer of uncertainty.

Even if Amazon delivers a favourable operating outcome, the investment return depends on how much of that success investors have
already paid for.

A successful business outcome and a successful investment outcome are related, but they are not interchangeable.
What Would Strengthen the Investment Case

The investment case would strengthen if Amazon demonstrated that its infrastructure expansion was producing durable incremental
cash generation.

Evidence of productive utilisation, resilient AWS operating economics and improving capital productivity would be important.
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A sustained recovery in free cash flow, supported by genuine improvements in the relationship between operating cash generation
and necessary capital expenditure, would provide further confirmation.

The valuation case would become more attractive if those improvements occurred while the market price offered sufficient
compensation for the remaining risks.

The most convincing outcome would not be a temporary improvement in reported free cash flow caused by postponing necessary
investment.

It would be evidence that Amazon's installed infrastructure was becoming economically productive and that future growth could be
sustained without proportionately increasing capital requirements.

That would strengthen the link between business success and shareholder value creation.
What Would Weaken the Investment Case

The investment case would weaken if Amazon continued growing while capital expenditure remained persistently elevated without
corresponding improvement in sustainable cash generation.

Deteriorating incremental capital productivity would deserve particular attention.

So would evidence that competition was placing pressure on infrastructure pricing or that technological replacement requirements
were shortening the economic lives of newly installed assets.

A higher required return could also make the valuation more demanding, even if the operating business remained strong.

And if the market price continued to assume substantial future success while the evidence supporting that success weakened, the
balance between prospective return and risk would deteriorate.

The important point is that these developments need not involve a collapse in Amazon's business.
They may involve a gradual change in the economics of growth.

That is precisely why the investment process must remain attentive to capital productivity rather than relying on revenue growth or
share-price performance alone.
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The Capital Implication

Amazon is a substantial, capable and competitively important business.
Its operating history demonstrates the potential for infrastructure investment to create significant economic value.
But its next phase presents a more demanding question.

Can Amazon convert an extraordinary program of cloud and Al infrastructure investment into durable incremental returns after
allowing for competition, technological change and continuing capital requirements?

And can it generate enough cash to justify the expectations already embedded in its valuation?
The evidence supports the opportunity.

It also establishes material uncertainty about the eventual economic outcome.

That does not justify an automatic investment conclusion in either direction.

It calls for disciplined monitoring, explicit conditions for changing conviction and continued comparison between the company's
operating progress and its market valuation.

Our position must remain conditional.

We recognise Amazon's business quality. We do not assume that business quality alone establishes investment merit at the
prevailing price.

That is the conclusion of Part V.

The remaining task is to establish how the investment thesis will be monitored and what evidence would cause us to strengthen,
weaken or abandon our conclusions.

That takes us into Part VI — Monitoring and Investment Read.
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CClI Principle

The investment decision is not whether a company can succeed. It is whether the economic success reasonably supported by
the evidence offers an attractive return relative to the price paid and the risks accepted.
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PART VI — MONITORING AND INVESTMENT READ

The Question

What evidence would confirm, weaken or invalidate our investment thesis—and how should
our assessment of Amazon evolve as its capital cycle, competitive position and valuation
change?

Why This Matters

Investment research is conducted at a particular moment in time.

The evidence available today describes what a business has achieved, the conditions under which it operates and the economic
possibilities that may lie ahead.

But the future remains uncertain.
Management decisions will change.
Competitors will respond.
Customers will alter their behaviour.

Technologies will develop.
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Economic conditions will evolve.
And the price investors are willing to pay for future cash flows will fluctuate.

An investment thesis that cannot respond to these developments eventually becomes a statement of belief rather than a process of
analysis.

That is not the purpose of CCI.

Our objective is to establish an evidence-based understanding of a business and maintain that understanding as new information
becomes available.

We do not seek certainty where certainty does not exist.

We seek a disciplined method for distinguishing between evidence that strengthens a conclusion and evidence that challenges it.

A credible investment thesis must explain not only why it may be correct, but also what would demonstrate that it is wrong.
For Amazon, that requirement is particularly important.

The company is undertaking an extraordinary infrastructure investment program.

The economic benefits may emerge over several years.

The competitive environment is evolving.

And the returns on newly committed capital remain subject to material uncertainty.

The investment case cannot be resolved through a single earnings announcement, a share-price movement or a favourable industry
forecast.

It requires continued observation of the relationship between capital committed and economic value generated.
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From Investment Thesis to Monitoring Discipline

The preceding Parts established the foundations of our assessment.

Amazon possesses substantial operating capabilities and meaningful competitive advantages.

Its established businesses generate considerable revenue and operating profit.

AWS has become a major source of operating earnings.

And the expansion of cloud computing and artificial intelligence creates opportunities for further growth.
But growth alone does not establish economic value creation.

The capital required to generate that growth must earn an adequate return.

The cash produced must justify the investment.

And the resulting economic value must be considered relative to the price shareholders pay.

Those principles now become the foundation of our monitoring framework.

We must identify the evidence that will help us distinguish between a productive infrastructure expansion and a more persistently
capital-intensive business model.

We must examine whether competitive conditions support or undermine incremental returns.
We must observe whether the financial results are consistent with the expectations embedded in valuation.
And we must remain prepared to revise our interpretation when the evidence changes.

This is the transition from understanding a business to maintaining an investment judgement.
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What We Need to Understand

The final Part addresses two connected responsibilities.
The first is falsification and monitoring.
We will establish the observations that would strengthen or weaken the four competing investment hypotheses.

These include developments in AWS operating economics, capital expenditure, free cash flow, capital productivity, competitive
conditions and the broader macroeconomic environment.

We will distinguish between temporary fluctuations and changes that materially affect the investment thesis.

We will also identify the limitations of the available disclosures.

Where Amazon does not provide sufficient information to verify a particular economic claim, that uncertainty must remain visible.
The second responsibility is the final CCI investment read.

We will bring together the evidence from the entire investigation and explain what it allows us to conclude.

We will distinguish established facts from reasonable interpretations and unresolved questions.

We will consider the implications for capital allocation without presenting uncertainty as certainty.

And we will identify the conditions under which our assessment should change.

The objective is not to issue an unconditional prediction about Amazon's future share price.

It is to provide a coherent investment framework that can remain useful beyond the publication date.

Monitoring the Capital Cycle

Amazon's current infrastructure expansion is central to the investment case.
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The company has committed substantial capital to capacity intended to support future demand.

The critical question is whether that capacity becomes sufficiently productive.

This requires us to monitor more than the absolute level of capital expenditure.

We must examine the relationship between expenditure, operating cash generation, profitability and returns on invested capital.
An increase in capital expenditure may be constructive if it creates assets capable of generating attractive future returns.

A reduction in capital expenditure may improve reported free cash flow, but it does not necessarily establish better long-term
€conomics.

The company could be completing a productive investment phase.

It could also be deferring necessary expenditure or responding to weaker opportunities.

The interpretation depends on the surrounding evidence.

Similarly, improving operating profit may indicate stronger business performance.

But it does not independently establish that the returns on newly installed infrastructure are attractive.

Our monitoring process must therefore examine the connections between the measures rather than treating each as a separate verdict.

The capital cycle is not confirmed by spending more or less. It is confirmed by the economic returns generated from the
capital deployed.

Monitoring Competitive Durability

Amazon's competitive advantages provide an important foundation for its investment thesis.

But those advantages must be maintained.
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In its consumer businesses, we will remain attentive to operating profitability, fulfilment economics, customer engagement and the
ability to expand without disproportionate increases in capital requirements.

In AWS, we will focus on the relationship between demand, pricing, operating profitability and infrastructure investment.

We will also consider how technological change influences the economic life of computing equipment and the cost of remaining
competitive.

The important distinction is between a business that retains attractive economics as it grows and one that must continually increase
expenditure simply to defend its position.

Both may remain commercially successful.

Their implications for shareholder value can be very different.

Monitoring Valuation

The market valuation will change as Amazon's share price moves and new financial information becomes available.

The operating thesis may also evolve.

We must therefore avoid treating the valuation assessment made at publication as permanent.

A lower share price can improve prospective returns if the underlying economic outlook remains intact.

A higher share price can make an investment less attractive if expectations rise faster than the evidence supporting them.
But price changes alone do not establish a change in intrinsic economic value.

The valuation must be reassessed alongside the business.

Our objective is to determine whether the relationship between expected future cash generation, required returns and the price paid
has become more or less attractive.

This requires consistent valuation definitions, transparent assumptions and recognition of the limitations of the available data.
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The Role of the Macroeconomic Environment

Liquidity, Growth and Credit remain important to the investment assessment.

They influence demand, financial conditions, the cost of capital and the valuation of future cash flows.

But macroeconomic conditions should not be used to override the operating evidence.

Supportive liquidity may increase market valuations without improving the returns on Amazon's newest infrastructure.

A challenging macroeconomic environment may depress the share price while the underlying business continues developing
productive assets.

We must therefore distinguish between changes in business economics and changes in the financial environment through which
those economics are valued.

The two can reinforce one another.
They can also diverge.

Our monitoring framework must remain capable of recognising both possibilities.

What Would Cause Us to Change Our Minds?

The most important feature of an enduring investment process is the willingness to change a conclusion when the evidence no longer
supports it.

That requires us to establish the conditions for revision before they become emotionally or financially inconvenient.

If Amazon demonstrates improving capital productivity, resilient competitive economics and sustained cash-flow recovery, our
confidence in the constructive investment hypothesis should strengthen.

If revenue continues growing but capital requirements remain persistently elevated without corresponding improvement in cash
generation, a more cautious interpretation may become appropriate.
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If competition, technological change or excess industry capacity begin undermining incremental returns, the adverse capital-cycle
hypothesis deserves greater attention.

And if the market valuation changes materially, we must reconsider the prospective investment return even if our assessment of the
business remains unchanged.

These are conditional responses to evidence.
They are not predictions.
Nor are they instructions to react to every short-term fluctuation.

The purpose is to distinguish meaningful changes in the investment thesis from ordinary uncertainty.

The Standard for the Final Investment Read

The final CCI assessment must satisfy several conditions.

It must remain consistent with the evidence presented throughout the report.

It must acknowledge the strength of Amazon's established businesses.

It must recognise the opportunity created by cloud computing and artificial intelligence.

It must not overlook the capital required to pursue that opportunity.

It must distinguish business quality from investment merit.

And it must make unresolved uncertainties visible rather than disguise them behind an apparently precise conclusion.
The final assessment must also remain open to revision.

An investment conclusion is not a declaration of permanent truth.

It is a judgement based on the evidence available at a particular point in time.

Capital Cycle Intelligence Page 268 of 301 Amazon Deep Dive Report



The discipline lies in maintaining that judgement honestly as conditions change.

The Purpose of the Final Part

This report began with a question about Amazon's ability to convert its scale and competitive advantages into durable economic
value.

We have examined the evidence supporting that possibility.

We have also identified the uncertainties that could prevent the expected value from materialising.
The final task is to translate those findings into an enduring framework for observation and judgement.
Not a prediction to defend.

Not a narrative to preserve.

And not a price target presented as certainty.

A process through which evidence can strengthen, weaken or overturn our conclusions.

The value of investment research is not measured only by the quality of its initial conclusion. It is also measured by its ability
to recognise when that conclusion needs to change.

That is the purpose of Part VI.

CClI Principle
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Chapter 16 — Falsification and Monitoring

What would prove our investment thesis wrong?

An investment thesis is most useful when it can be challenged.
Amazon's history demonstrates the economic potential of infrastructure, scale and long-term reinvestment.

Its established businesses generate substantial operating profit, and its competitive capabilities provide a credible foundation for
further expansion.

But the company's current investment program introduces uncertainties that cannot be resolved through historical performance
alone.

The returns on newly installed Al infrastructure remain unverified at the project level.

Future capital requirements are uncertain.

Competitive conditions may change.

And the valuation depends on economic benefits that have not yet fully materialised.

These uncertainties do not invalidate the investment case.

They establish the need for a disciplined monitoring process.

The objective is not to collect every available data point or react to every quarterly fluctuation.

It is to identify the evidence that distinguishes between our competing hypotheses.
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A monitoring framework becomes valuable when it tells us not only what has changed, but whether that change matters to
the investment thesis.

Monitoring Is Not the Same as Forecasting

Forecasting attempts to estimate what will happen.

Monitoring observes what is happening and evaluates its significance.

Both can contribute to investment analysis, but they serve different purposes.

A forecast may assume that Amazon's infrastructure investment will generate substantial future cash flow.

A monitoring framework asks whether the evidence is developing in a manner consistent with that assumption.
A forecast may anticipate improving capital productivity.

Monitoring examines whether operating profit, cash generation and invested capital are moving in a manner that supports that
outcome.

The distinction is important because forecasts can become anchors.

Once investors commit to a particular expectation, they may interpret new information through the need to preserve it.
Monitoring should work in the opposite direction.

It should expose the thesis to evidence that could challenge its assumptions.

For Amazon, that means establishing clear relationships between the operating results, the capital cycle, competitive conditions and
valuation.

Capital Cycle Intelligence Page 271 of 301 Amazon Deep Dive Report



The Central Falsification Question

Our governing investment question is whether Amazon can convert its scale and competitive advantages into durable, growing free
cash flow and attractive returns on invested capital while justifying the extraordinary investment required for its next phase of
growth.

The thesis would strengthen if the evidence demonstrated that this conversion was occurring.
It would weaken if the company continued expanding without generating sufficiently attractive incremental economic returns.

And the constructive interpretation would become difficult to sustain if persistent evidence showed that maintaining competitive
position required capital expenditure that prevented adequate long-term cash generation.

This is not a test of whether Amazon remains a successful company.

It is a test of whether the economic value created by its growth justifies the capital required and the valuation assigned to that
growth.

That distinction must remain central.

The First Monitoring Priority: AWS Operating Economics

AWS is an important source of Amazon's operating profit.
Its future performance is therefore central to the investment case.
We will monitor AWS revenue, operating income and the relationship between the two.

These measures can help us understand whether the established cloud business continues expanding while maintaining attractive
operating economics.

Strong revenue growth accompanied by resilient operating profitability would be constructive.
Weakening operating profitability despite continued revenue growth would require investigation.

Capital Cycle Intelligence Page 272 of 301 Amazon Deep Dive Report



But neither observation should be interpreted mechanically.
AWS results can be influenced by pricing, business mix, depreciation, infrastructure deployment and other operating factors.
Changes in operating margin may also reflect the timing of investment relative to revenue generation.

The key is to determine whether a development represents temporary investment pressure or a more persistent change in the
economics of the business.

There is also an important disclosure limitation.
AWS segment operating income does not reveal the complete returns on individual Al infrastructure investments.
We must therefore avoid treating segment profitability as proof of project-level capital productivity.

What we are watching: Whether AWS can sustain operating earning power as the scale and composition of its infrastructure
change.

The Second Monitoring Priority: Capital Expenditure

Capital expenditure is central to Amazon's current investment cycle.

It represents capital being committed to assets expected to generate future economic benefits.

But expenditure alone does not tell us whether the investment is attractive.

A rising capital expenditure figure may indicate that Amazon is building productive capacity ahead of demand.
It may also indicate that infrastructure requirements are becoming increasingly demanding.

A falling figure may signal that a major investment phase is maturing.

It could also reflect delayed projects, reduced opportunities or postponed necessary expenditure.

The direction of capital expenditure therefore requires interpretation alongside operating performance.
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We will monitor cash capital expenditure, its relationship to revenue and its relationship to operating cash generation.
We will also distinguish management's investment intentions from expenditure that has actually occurred.

For example, a stated annual capital expenditure intention is not the same as realised spending.

And consolidated capital expenditure should not automatically be treated as Al-specific investment.

Amazon's capital program supports several business activities.

The objective is to understand whether the scale of investment is becoming more or less demanding relative to the economic benefits
it generates.

What we are watching: Whether the capital required to support Amazon's growth is becoming more productive or more
burdensome.

The Third Monitoring Priority: Free Cash Flow

Free cash flow provides an important test of the relationship between operating cash generation and capital expenditure.
For the historical analysis, CCI has used operating cash flow less cash purchases of property and equipment.

This measure helps reveal the cash remaining after the specified investment expenditure.

But it must be interpreted within the investment cycle.

A temporary decline in free cash flow may be consistent with productive investment ahead of demand.

A prolonged decline may indicate that growth requires more capital than anticipated.

Likewise, improving free cash flow is not automatically evidence of stronger economics.

The improvement could result from increasing operating cash generation.

It could also result from reduced investment, including expenditure that may need to resume later.
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We must therefore examine the source of the change.

The most constructive outcome would involve stronger operating cash generation combined with capital requirements that become
more manageable relative to the size and earning power of the business.

That would provide evidence that prior investment was translating into sustainable cash returns.

What we are watching: Whether Amazon's infrastructure expansion ultimately produces a durable recovery in cash generation after
necessary capital expenditure.

The Fourth Monitoring Priority: Capital Productivity

Return on invested capital connects operating profitability to the capital employed in the business.

It is therefore particularly relevant when a company is undertaking substantial reinvestment.

We will monitor consolidated capital-productivity measures under consistent calculation conventions.

We will also examine incremental-return diagnostics where the available information supports them.

These measures can help identify whether additional capital is associated with proportionate improvements in operating earnings.
But their limitations must remain explicit.

Consolidated returns combine businesses and assets at different stages of maturity.

An established profitable asset base may conceal weaker returns on recent investments.

New assets may also depress current return measures before their economic contribution has fully developed.
And short-period incremental-return calculations do not establish lifetime project returns.

The objective is therefore not to extract false precision from incomplete disclosure.

It is to observe whether the direction and persistence of capital productivity support the investment thesis.
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What we are watching: Whether Amazon is generating adequate incremental economic benefits from the growing amount of
capital committed to its operations.

The Fifth Monitoring Priority: Competitive Conditions

Amazon's future returns depend partly on the competitive environment.
This is particularly important in cloud computing and artificial intelligence.

We will remain attentive to developments in infrastructure capacity, pricing, technology, customer adoption and equipment
replacement requirements.

Strong demand may support growth.

But if competitors expand capacity more quickly than profitable demand develops, pricing and utilisation may become more
challenging.

Technological progress may improve efficiency.

But it may also shorten the useful economic life of existing equipment.

Custom technologies may strengthen Amazon's competitive position.

But their economic value depends on performance, adoption and the costs of development and deployment.

These developments are often difficult to quantify precisely from public disclosures.

We should therefore distinguish direct evidence from industry commentary, management claims and analytical inference.

A competitor announcing additional capacity does not establish that AWS returns will deteriorate.

A new processor offering improved performance does not establish that existing infrastructure has become economically obsolete.

The significance depends on adoption, pricing, utilisation and the financial consequences.
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What we are watching: Whether Amazon's competitive advantages continue protecting attractive economics or require increasingly
costly reinvestment to maintain.

The Sixth Monitoring Priority: Valuation

The operating investment thesis and the valuation must be monitored together.

A company can improve operationally while its investment attractiveness declines if the share price rises faster than the economic
value reasonably supported by the evidence.

Conversely, a lower share price can improve prospective returns if the underlying business outlook remains intact.
We will therefore update the valuation reference as market prices and financial information change.
The reverse-valuation framework provides a useful method.

Rather than treating one fair-value estimate as permanent, we can examine how the economic requirements embedded in the market
price evolve.

If the share price rises substantially, what additional future cash generation must be assumed?

If the price falls, how much does the required economic outcome change?

Have the operating results strengthened or weakened the assumptions needed to justify the valuation?
These questions help separate changes in market expectations from changes in business economics.
The objective is not to respond mechanically to price movements.

It is to maintain a disciplined relationship between price, evidence and prospective return.

What we are watching: Whether the market valuation remains justified by the cash generation reasonably supported by the
evidence.
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The Seventh Monitoring Priority: Liquidity, Growth and Credit

Amazon operates within a broader macroeconomic environment.

Liquidity conditions influence financial markets and investors' willingness to allocate capital.

Growth conditions influence demand across Amazon's businesses.

Credit conditions influence customers, financing and the broader cost of capital.

We will examine these forces together rather than rely on a single indicator.

An improving liquidity environment may support market valuations without establishing stronger capital productivity.
A weakening growth environment may affect customer demand even as interest rates decline.

A rise in bond yields may reflect different underlying forces, including inflation expectations, real growth expectations and term
premiums.

The interpretation must therefore be conditional.
Our macroeconomic monitoring should identify changes that materially affect the investment assumptions.
It should not become a substitute for analysing Amazon's operating performance.

What we are watching: Whether the macroeconomic environment is becoming more or less supportive of Amazon's cash-flow
outlook and the valuation investors assign to it.
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AMZ-28 converts the Amazon investment thesis into a disciplined, evidence-gated monitoring framework. Its purpose is not to
predict the next share-price movement, but to establish what must be observed, what would change our interpretation and what could
invalidate the assumptions supporting the investment case.

The dashboard brings together seven interconnected monitoring categories.

Capital Investment tracks cash capital expenditure, investment intensity relative to revenue and construction in progress. The
central question is whether the infrastructure build is progressing towards productive capacity or creating an increasingly demanding
capital burden.

Cash Conversion examines operating cash flow, free cash flow and the relationship between capital expenditure and operating cash
generation. Improving free cash flow would be constructive, provided it reflects productive capacity and sustainable economics
rather than the deferral of necessary investment. Lease treatment and reporting definitions must remain consistent.

Capital Efficiency focuses on return on invested capital and incremental returns. This is the essential test of economic value
creation. Revenue and operating profit may increase while the productivity of the enlarged capital base deteriorates. Persistent
weakness in incremental returns would challenge the investment thesis.

AWS and AI monitors AWS growth, operating profitability, utilisation and monetisation. AWS provides observable evidence of
commercial performance, but Al-specific utilisation and investment returns remain undisclosed. The dashboard must preserve that
distinction rather than treating aggregate AWS results as proof of Al capital productivity.

Competitive Position examines marketplace, advertising and cloud economics alongside evidence of market-share and profitability
changes. Competitive threats become economically material when they impair pricing power, margins, customer retention or returns
—not simply because another platform reports rapid growth.

Investment Expectations compares the cash generation implied by Amazon's valuation with the economics subsequently delivered.
The reverse-valuation exercises are conditional analytical tools, not forecasts. The critical question is whether realised cash
conversion progressively supports or undermines the assumptions embedded in the market price.

Macro Regime monitors liquidity, growth and credit conditions through their transmission into valuation, customer demand,
financing costs and infrastructure economics. These influences can diverge. Improving growth may support demand while higher
real yields increase the discount rate applied to future cash flows.
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The dashboard must be interpreted as an integrated system rather than seven independent signals. Strong AWS growth accompanied
by weakening capital productivity tells a different story from strong growth accompanied by improving free cash flow and
incremental returns.

Equally, a single quarterly movement may reflect timing, accounting treatment or the maturity of an investment programme. CCI
therefore evaluates changes through their direction, persistence, materiality and supporting evidence, rather than imposing
mechanical numerical thresholds.

Where evidence remains unavailable —particularly Al-specific utilisation, returns and directly comparable competitive economics —
the appropriate classification is Not Established, not an invented estimate or traffic-light condition.

The governing principle is straightforward: the investment thesis earns continued conviction through observable economic
evidence, and that conviction must change when the evidence changes.

From Observations to Evidence

Not every change deserves equal attention.

A single quarterly movement may reflect timing, accounting treatment, seasonal conditions or temporary operating factors.
A persistent change across several related measures may be more economically significant.

For example, one period of weaker free cash flow may be consistent with a productive investment phase.

But several reporting periods showing rising capital requirements without corresponding improvement in operating cash generation
would deserve greater scrutiny.

Similarly, an isolated change in AWS operating margin may not establish a structural shift.
A persistent deterioration accompanied by pricing pressure and weaker capital productivity would carry greater significance.
The monitoring process must therefore consider the weight, persistence and materiality of evidence.

A meaningful conclusion should emerge from the relationship between indicators, not merely from one observation crossing an
arbitrary threshold.
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This is particularly important when the available information is incomplete.
Falsification Conditions for the Four Hypotheses

Hypothesis A — Compounding Infrastructure Platform

This hypothesis would strengthen if Amazon demonstrated that infrastructure investment was producing durable incremental cash
generation and attractive capital productivity.

It would weaken if the business continued growing without sufficient improvement in free cash flow or returns on additional capital.

It would face a serious challenge if persistent evidence demonstrated that the investment required to maintain competitive position
prevented adequate long-term economic returns.

Hypothesis B — Capital-Intensive Growth Machine

This hypothesis would strengthen if revenue and operating income continued growing while capital expenditure remained
structurally demanding.

It would weaken if installed infrastructure began generating substantially more cash without proportionate additional investment.

A sustained improvement in capital productivity and free cash flow would challenge the interpretation that growth requires
persistently elevated reinvestment.

Hypothesis C — Capital Cycle Turns Against Amazon

This hypothesis would strengthen if industry capacity expansion, pricing pressure or technological replacement requirements
undermined infrastructure returns.

It would weaken if demand absorbed new capacity while operating economics and capital productivity remained resilient.

The critical evidence would concern the relationship between industry investment, utilisation and the returns available to
infrastructure providers.
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Hypothesis D — Global Competitive Frontier

This hypothesis would strengthen if Amazon's economic outcomes became increasingly uneven across markets, workloads or
technologies.

It would weaken if the company demonstrated broadly resilient competitive economics across its major operations and new
investment areas.

The central test is whether competitive advantages remain economically effective as Amazon expands into more demanding markets
and technologies.

What Would Constitute a Material Thesis Change?

A material thesis change should involve evidence that alters the expected economics of the business.

It is not simply a change in the share price.

Nor is it a temporary deviation from a forecast.

For Amazon, a material change might involve sustained improvement or deterioration in capital productivity.

It might involve evidence that infrastructure replacement requirements differ significantly from earlier expectations.
It might involve a persistent change in AWS operating economics.

Or it might involve a substantial revision to the cash generation required to justify the market valuation.

The important feature is economic significance.

The observation must change our understanding of the returns Amazon may generate, the risks associated with those returns or the
price investors should reasonably be willing to pay.

That is the standard for revising conviction.
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A Practical Monitoring Cadence

Amazon's investment thesis should be maintained at a cadence appropriate to the evidence.
Quarterly financial results provide an opportunity to update reported revenue, operating income, cash flow and capital expenditure.
Annual reporting provides a broader opportunity to reconcile financial definitions, capital productivity and longer-term trends.

Material corporate announcements may require an interim review if they change the investment program, competitive position or
economic outlook.

Macroeconomic conditions may change more frequently, but they should be interpreted through their significance for the investment
case rather than used to force constant revisions.

The objective is consistency.

The monitoring process should be regular enough to identify material changes without becoming dominated by short-term noise.

Evidence Quality and Disclosure Limits

The quality of a conclusion cannot exceed the quality of the evidence supporting it.
For Amazon, several important variables are not separately disclosed.

These include complete project-level Al infrastructure returns, precise lifetime cash generation from newly installed assets and the
full economics of individual workloads.

We must therefore distinguish between reported financial results and analytical inference.
Management commentary may provide useful context.

Industry developments may help identify emerging risks.

But neither should be treated as equivalent to independently verified financial outcomes.
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Where evidence is insufficient, the appropriate conclusion is uncertainty.
That is not a weakness in the research.

It is an essential part of maintaining its credibility.

The Monitoring Record

An enduring investment process should preserve the reasoning behind changes in assessment.

When material evidence emerges, the monitoring record should identify the observation, its source, the economic mechanism
involved and the hypothesis affected.

It should also explain whether the development confirms an existing interpretation, challenges it or remains inconclusive.
This creates continuity between reporting periods.

It reduces the risk of changing conclusions without recognising the reasons.

And it allows future assessments to be compared with earlier expectations.

The objective is not to defend past judgements.

It is to learn from them.

A monitoring record becomes valuable when it preserves the reasoning that connects new evidence to a change in conviction.

The CCI Read

Amazon's investment thesis remains dependent on the economic returns generated by its current infrastructure expansion.
The company's established capabilities and operating profitability provide a credible foundation for future value creation.

But the ultimate returns on newly committed capital remain uncertain.

Capital Cycle Intelligence Page 285 of 301 Amazon Deep Dive Report



A disciplined monitoring framework must therefore focus on AWS operating economics, capital expenditure, free cash flow, capital
productivity, competitive conditions and valuation.

Macroeconomic developments provide important context, but they do not replace the operating evidence.

The four competing hypotheses give us a framework for interpreting new information without forcing it into a predetermined
conclusion.

The objective is to recognise when the evidence increasingly supports a productive compounding outcome, a structurally capital-
intensive model, an adverse capital cycle or more uneven competitive economics.

No single observation will necessarily settle the question.
The weight, persistence and materiality of related evidence will determine whether conviction should change.

The investment thesis should become stronger when capital productivity is demonstrated, weaker when economic returns
deteriorate and remain conditional where the evidence is incomplete.

That is the monitoring discipline required.

CClI Principle

Capital Cycle Intelligence Page 286 of 301 Amazon Deep Dive Report



Chapter 17 — The CCI Investment Read

An exceptional business. An extraordinary investment program. An economic outcome still to be
proven.

Amazon's history is a demonstration of what long-term investment, operating discipline and the development of interconnected
business capabilities can achieve.

From its origins in online retail, the company built a commercial ecosystem of extraordinary scale.

Its marketplace brought together consumers and sellers.

Its fulfilment infrastructure expanded the convenience and reach of that marketplace.

Its advertising business developed a substantial revenue stream from commercial activity within the ecosystem.
And AWS became one of the world's major cloud infrastructure businesses, generating considerable operating profit.
These achievements are real.

They establish that Amazon possesses substantial operating capabilities and has demonstrated an ability to turn long periods of
investment into commercially valuable businesses.

But investment analysis cannot end with admiration for what a company has built.
Shareholders purchase a claim on the future.

And the economic value of that claim depends on what the business generates from this point forward, how much capital it requires
and the price investors pay.

That brings us back to the question at the centre of this investigation.
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Returning to the Investment Question

Can Amazon convert the scale and competitive advantages of its interconnected businesses into durable, growing free cash
flow and attractive returns on invested capital —while justifying the enormous investment required to sustain its next phase
of growth and the expectations already embedded in its valuation?

The evidence allows us to answer part of that question with considerable confidence.
Amazon has demonstrated that its business model can generate substantial operating profit.
It has developed competitive capabilities that would be difficult to reproduce quickly.
Its established operations provide a credible foundation for continued commercial success.

But the evidence does not yet allow us to conclude that the newest phase of infrastructure investment will generate returns sufficient
to justify the capital committed.

Nor does it establish that those returns will exceed the expectations already reflected in the market valuation.
This is the central distinction.

Amazon has demonstrated the ability to create substantial operating value. The incremental economic value of its next
investment cycle remains to be proven.

That is not a negative judgement about the company.

It is the boundary of what the available evidence can establish.

What Amazon Has Already Proven

Amazon's operating history provides evidence of several important capabilities.

The company has demonstrated the ability to develop businesses at substantial scale.

Capital Cycle Intelligence Page 288 of 301 Amazon Deep Dive Report



It has established customer relationships and infrastructure that support recurring commercial activity.

It has shown that investments made over long periods can eventually produce significant operating earnings.

And it possesses financial resources and operating experience that provide flexibility in pursuing new opportunities.
AWS is particularly important to this assessment.

During FY2025, AWS generated approximately $128.7 billion in revenue and $45.6 billion in operating income.
Those results demonstrate substantial operating earning power within the established cloud business.

Amazon's North America operations also generated considerable operating income, while its International segment contributed a
smaller but positive amount.

Together, these results show that Amazon is not merely a collection of future promises.
It is an established operating business with significant earnings capacity.

But historical operating success and future investment returns are different questions.
The strength of existing operations provides a foundation for future value creation.

It does not guarantee that every additional dollar invested will earn an attractive return.

The Investment Cycle Changes the Question

Amazon's next phase is defined by an extraordinary expansion of infrastructure investment.
Cloud computing and artificial intelligence create opportunities for additional demand.

But serving that demand requires substantial capital.

Data centres must be constructed or expanded.

Computing equipment must be acquired.
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Power, cooling, networking and supporting systems must be provided.

And the infrastructure must remain technologically competitive.

The economic benefits may emerge over several years.

That creates a gap between the timing of investment and the timing of expected cash generation.
The gap is not inherently unattractive.

Many productive investments require substantial expenditure before their returns become visible.
The question is whether those returns ultimately justify the capital committed.

Amazon's financial record demonstrates why this matters.

During FY2025, operating cash flow was approximately $139.5 billion, while cash capital expenditure was approximately $128.3
billion.

Under the historical free-cash-flow convention used in this investigation, that left approximately $11.2 billion.

During the first half of 2026, operating cash flow remained substantial at approximately $71.4 billion, but cash capital expenditure
reached approximately $96.3 billion.

The resulting historical free-cash-flow measure was approximately negative $24.9 billion.
These figures do not establish that Amazon's investment program is failing.

They establish that the company is currently committing more cash to the specified capital expenditure than it generates from
operations over that half-year period.

The economic justification depends on what the investment produces in subsequent periods.

The capital has been committed. The full economic return has not yet been demonstrated.
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The Most Important Unresolved Variable

The investigation has repeatedly returned to one issue.

What will Amazon earn on the incremental capital committed to its newest infrastructure?

This is more important than the absolute size of the investment program.

A substantial investment can create enormous value if it generates sufficiently attractive returns.
A smaller investment can destroy value if its returns fall below the cost of capital.

For Amazon, the question is complicated by incomplete disclosure.

The company reports consolidated financial results and AWS segment performance.

But it does not provide sufficient project-level information to independently establish the complete invested capital, utilisation,
operating profit and lifetime cash returns of its newest Al infrastructure.

We therefore cannot calculate a verified project-level return for that investment program.

Nor can we assume that the historical profitability of AWS establishes the economics of the next generation of infrastructure.
The established AWS business and its newest investments may possess different economic characteristics.

That distinction must remain visible.

It is one of the most important limitations of the investment evidence.

The Competitive Challenge

Amazon possesses meaningful competitive advantages.

Its scale, technical capabilities, customer relationships and operating experience provide a credible foundation for participating in
future cloud and Al demand.
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But it is not investing in isolation.

Other major infrastructure providers possess substantial resources and technological capabilities.
They are also seeking to capture the opportunities created by artificial intelligence.

The resulting expansion of industry capacity may support considerable economic growth.

It may also make attractive returns more difficult to sustain.

If demand develops faster than productive capacity, infrastructure providers may benefit from strong utilisation and favourable
€conomics.

If capacity expands faster than profitable demand, pricing pressure and weaker utilisation may reduce returns.
Technological change introduces another uncertainty.

New computing equipment may improve performance and efficiency.

But rapid progress may also shorten the economically useful life of existing assets.

These forces can operate simultaneously.

Artificial intelligence may become increasingly valuable to customers while the infrastructure required to deliver it becomes more
competitive and capital intensive.

The growth of an industry does not establish the profitability of supplying that growth.

That is a central risk to Amazon's next investment cycle.

The Valuation Challenge

The investment case becomes more demanding when we consider the price investors are paying.
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At the 19 October 2026 reference point, Amazon's working market valuation represented substantial expectations of future economic
success.

Our reverse-valuation analysis examined what combinations of growth, cash-flow conversion and required returns could support that
valuation.

The results were conditional.

They were not forecasts, price targets or a declaration of fair value.

But they demonstrated that substantial future cash generation is required under the illustrative assumptions examined.
This creates an important investment distinction.

Amazon may continue growing.

AWS may expand.

Operating income may increase.

And the company may remain a leader in several important markets.

Yet shareholders could still experience disappointing returns if the resulting cash generation falls short of what the valuation already
anticipates.

The opposite is also possible.

If Amazon generates more economic value than investors expect, or if the market price provides sufficient compensation for
uncertainty, the investment outcome may become attractive.

The question is therefore not whether Amazon is a good company.

It is whether the future cash generation reasonably supported by the evidence justifies the price.
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The Four Competing Futures

Our investigation identified four principal hypotheses.
The first is the Compounding Infrastructure Platform.

Under this outcome, Amazon's investment program creates productive capacity, attractive incremental returns and substantial future
cash generation.

The second is the Capital-Intensive Growth Machine.

Under this outcome, Amazon remains commercially successful but requires persistently elevated reinvestment, limiting the cash
available after capital expenditure.

The third is The Capital Cycle Turns Against Amazon.

Under this outcome, industry capacity, competition or technological change weaken the returns available on infrastructure
investment.

The fourth is the Global Competitive Frontier.

Under this outcome, Amazon's competitive capabilities remain meaningful, but their economic value becomes increasingly uneven
across markets, technologies and customer requirements.

These hypotheses are not perfectly exclusive.

Different Amazon businesses may experience different outcomes.

And the dominant economic explanation may change as the investment cycle develops.

The available evidence does not justify treating one outcome as certain.

It also does not support assigning precise numerical probabilities without an appropriate methodology and evidence base.
Our responsibility is to identify which explanation becomes more credible as new information emerges.
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Where the Evidence Leaves Us Today

The evidence supports a constructive assessment of Amazon's established business capabilities.

The company has demonstrated meaningful competitive advantages and substantial operating earning power.
Its infrastructure expansion creates credible opportunities for further growth.

But the evidence remains insufficient to establish that the newest investments will generate attractive lifetime economic returns.
The current capital intensity is substantial.

The timing and magnitude of future cash-flow recovery remain uncertain.

The competitive economics of Al infrastructure continue evolving.

And the market valuation requires meaningful future economic success.

These observations lead to a conditional investment assessment.

Amazon's established business quality is supported by the evidence.

Its future growth opportunity is credible.

But the economic returns on its newest infrastructure investment—and their sufficiency relative to the valuation —remain
unresolved.

The investment case is promising in capability, demanding in capital and conditional in valuation.

That is the most defensible conclusion from the evidence examined.

What Would Increase Our Conviction?

Our confidence would strengthen if Amazon demonstrated that its infrastructure investment was translating into durable incremental
cash generation.
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Evidence of productive utilisation, resilient AWS operating economics and improving capital productivity would be important.

A sustained recovery in free cash flow would provide further support, particularly if it reflected stronger operating cash generation
rather than merely postponing necessary expenditure.

We would also seek evidence that technological change and competition were not imposing unexpectedly high replacement or
maintenance requirements.

The most persuasive confirmation would be a developing relationship between installed infrastructure, operating profitability and
cash generation that supported attractive returns on incremental capital.

That would strengthen the case for Amazon as a compounding infrastructure platform.
But even then, valuation would remain important.

Improving business economics would need to be compared with the expectations embedded in the prevailing share price.

What Would Reduce Our Conviction?

Our confidence would weaken if Amazon continued expanding while capital requirements remained persistently elevated without
sufficient improvement in cash generation.

Deteriorating incremental capital productivity would deserve particular attention.
So would evidence of sustained pricing pressure, weaker utilisation or unexpectedly rapid technological replacement requirements.
A widening gap between commercial growth and economic value creation would challenge the constructive thesis.

The investment case could also become less attractive if the share price rose substantially without corresponding improvement in the
underlying evidence.

These developments would not necessarily mean Amazon had become a poor business.

They could mean that its future economics were becoming less attractive relative to the capital required or the price investors were
paying.
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That distinction must guide any revision to the investment assessment.

The Capital Allocation Read

The evidence does not justify an unconditional buy or sell conclusion.
It establishes the conditions under which an investment may become more or less attractive.
Amazon possesses substantial business quality and credible growth opportunities.

But the economic outcome of its current investment program remains uncertain, while the valuation requires meaningful future cash
generation.

For a disciplined investor, that combination argues for maintaining a clear distinction between interest in the business and conviction
in the investment.

A high-quality company may deserve continued research and monitoring without necessarily offering an attractive entry price.

Likewise, an improvement in valuation may create an opportunity even before every operating uncertainty has been resolved,
provided the prospective return adequately compensates for the risks.

The decision must be made through the relationship between evidence, valuation, required return and the investor's broader capital
allocation objectives.

CClI's role is not to substitute an unconditional recommendation for that judgement.

It is to make the economic conditions underlying the judgement visible.

The Final CCI Investment Read

Amazon's past demonstrates the power of scale, infrastructure and long-term reinvestment.

Its established businesses have generated substantial operating value.

Capital Cycle Intelligence Page 297 of 301 Amazon Deep Dive Report



Its competitive capabilities provide a credible foundation for continued growth.

But the next phase of Amazon's development presents a different challenge.

The company is committing extraordinary amounts of capital to infrastructure whose ultimate economic returns remain uncertain.
Artificial intelligence may generate substantial demand.

But that demand must be converted into productive utilisation, sustainable operating profitability and cash generation after
continuing capital requirements.

Competition, technological change and the cost of capital will influence the outcome.
And the valuation means that business success alone may not be sufficient to deliver attractive shareholder returns.
The central investment question is therefore not whether Amazon can grow.

It is whether future growth can generate sufficient economic value beyond the capital required to sustain it—and beyond the success
investors have already priced in.

The evidence supports Amazon's operating capabilities.

It supports the credibility of the opportunity.

It does not yet establish the ultimate economic returns of the current infrastructure investment program.

Our conclusion must remain conditional until those returns become clearer.

Amazon's past demonstrates the power of scale. Its future will test the returns on the capital required to sustain it.

That is the CCI Investment Read.

The Enduring Investment Lesson

Amazon illustrates a principle that extends far beyond one company.
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The most impressive businesses are not necessarily the most attractive investments at every price.

The fastest-growing industries do not necessarily produce the highest returns for the companies supplying them.

And the largest investment programs do not necessarily create the greatest economic value.

What matters is the relationship between capital committed, cash generated, competitive durability and the price investors pay.
That relationship changes over time.

A sound investment process must therefore remain open to new evidence.

It must recognise uncertainty.

It must distinguish between what has been demonstrated and what remains an expectation.

And it must be willing to change its conclusions when the economic facts change.

We began this investigation with a question.

We end with a framework for continuing to answer it.

Not with certainty.

But with greater clarity about what matters, what remains unresolved and what evidence will determine the next conclusion.

That is the purpose of Capital Cycle Intelligence.

CCI Closing Principle

The discipline is not to be right about the future. It is to remain faithful to the evidence as the future unfolds.

Capital Cycle Intelligence Page 299 of 301 Amazon Deep Dive Report



Questions create understanding.
Evidence creates conviction.
Judgement creates decisions.
Allocation creates returns.
Returns create financial freedom.
Welcome to Capital Cycle Intelligence

Where the investigation never ends.

Neither should the pursuit of evidence.
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Disclaimer

This publication has been prepared by CCI for general educational and informational purposes only. It does not
constitute personal financial advice, investment advice, a recommendation, an offer or a solicitation to buy, sell or hold
any security or financial product.

The information is general in nature and does not take into account any person’s objectives, financial situation, needs,
risk tolerance or investment framework. All financial decisions remain entirely the responsibility of each individual
member. Consider obtaining independent professional advice before acting.

While reasonable care has been taken in compiling the evidence, CCIl does not guarantee that the information is
complete, current or free from error. Forecasts, interpretations and market indicators involve uncertainty. Past
performance is not a reliable indicator of future performance.

Proprietary CCI indicators are presented as analytical outputs only; their methodology, code, parameters and thresholds
are confidential and are not reproduced.

Charts sourced from TradingView and company materials remain subject to the terms and limitations of their respective
data providers. Readers should verify material facts against original filings before relying on them.

Thank you for reading—and for bringing your own questions to the
evidence.
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